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American Bar Ass’n 
Publishes Insurance 
Policy Annotations 


Fire Policy and Automobile Liabil- 
ity Decisions Classified by 
Policy Provisions 


FOREWORD BY PATTERSON 











Columbia Professor Believes Bring- 
ing Together of Court Conclusions 
Will Be of Much Assistance 





The Section of Insurance Law, 
American Bar Association, has issued its 
book, “Insurance Policy Annotations,” 
consisting of insurance decisions classi- 
fied by policy provisions. It is in three 
parts—fire policy, automobile liability 
policy and index of papers published by 
the Section of Insurance Law. 

Foreword by Prof. Patterson 

In publishing this volume the Section 
of Insurance Law of the American Bar 
Association makes available in perma- 
nent form and with some additions the 
valuable reports of two of its outstand- 
ing committees, those on Automobile In- 


surance Law and on Fire Insurance Law. 
In discussing the value of the annota- 
tions of the two standard policy forms, 
broken down clause by clause, Professor 
Edwin W. Patterson, professor of law, 
Columbia University, says in a foreword: 
“In a system of law based upon ju- 
dicial precedents the finding of a case in 
point will always be of great importance 
to the practitioner who is called upon 
to serve as advocate or counselor in 
dealing with a concrete situation of fact. 
These annotations will bring together 
under one heading the conclusions of 
independent tribunals of judges as to the 
meanings of standard clauses, and_ will 
enable the lawyer to discern in the body 
of precedents as a whole a trend or a 
principle which may shape the law of 
the future. Moreover, the juxtaposition 
of conflicting or variant interpretations 
of the same clause by courts of different 
states will, it is betieved, have a favorable 
influence upon uniformity of interpreta- 
tion and thus reduce the inequalities in 
treatment as between policyholders and 
injured persons residing in different 
states,” 


What Is Fire? 


One section of the insurance policy 
annotations discusses the query, “What 
Is Fire?” 

The courts have consistently held that 
Te as used in insurance policies is to be 
given its ordinary and common signifi- 
cance and not its scientific and technical 

(Continued on Page 46) 
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Endowment Thrift 


A youthful ambition to live in the West, plus a Penn Mutual 
underwriter’s advice to save through life insurance, account for 
the beginning of one career we know of. Some sixty years ago a 
very young clerk in an Ohio city purchased his first life insurance 
contract, a Twenty Year Endowment for $5,000. 


Twenty years later the maturity date arrived, and he took the 
$5,000 check and Horace Greeley’s advice, setting sail for Cali- 
fornia, where he used the money to start up a mercantile business. 
Down through the years he prospered, and as his business grew 
he bought additional Endowment insurance, from several 
companies. 


In 1930 he retired from active business. How large his whole 
insurance estate was by then we do not know, but the proceeds 
from our company alone brought him a monthly check for $300. 


When he died, he left a gross estate in excess of $750,000, 
which had been accumulated mainly through his original Cali- 
fornia enterprise started with the first matured Endowment, the 
savings from the business being invested largely in Endowments. 


THE PENN MUTUAL LIFE INSURANCE CO. 


WILLIAM H. KINGSLEY JOHN A. STEVENSON 
Chairman of the Board President 


INDEPENDENCE SQUARE, PHILADELPHIA 
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Public Is Cool To 
Gesell-Howe Report 
And Pike Comments 


General Agents Say Production 
Has Not Been Disturbed By 
Washington Publicity 


CONFIDENCE IN INSURANCE 


“Explosion Loud, Few Hurt,” Says 
Magazine Time; Moley Thinks 
Public Confused 


Newspapers, magazines and the public 
generally gave a cool reception to the in- 
surance counsel of SEC; Ernest J. Howe, 
formerly financial adviser of the insur- 
ance study, and SEC Commissioner Pike. 

Principal comment of magazine Time 
was this: “The explosion was loud, but 
very few people got hurt.” 

Raymond Moley Comments 

Raymond Moley in Newsweek devoted 
an entire page to the reports. He took 
the position that holders of life policies 
have a right to be perplexed by the 
news reports. “The Gesell-Howe report 
was bitterly critical of the insurance 
companies while Senator O’Mahoney ob- 
served that ‘by and large, the insurance 
companies have come through this study 
in pretty good shape,” he said. He 
thought that, from the first, SEC in- 
vestigators and experts have conducted 
the inquiry in such a way as to raise the 
question whether they are engaged in a 
quiet, scientific search for facts or are 
trying to make a case for some sort of 
Federal regulation of insurance. “What 
is now crystal-clear is that every aspect 
of the Gesell-Howe report, the Pike 
recommendations and the yet-to-be-made 
TNEC report on life insurance will have 
to be discounted in the light of the whole 
record,” is his conclusion. 

Many newspapers took the position 
that the public, afraid to make invest- 
ments in business or in securities, buys 
insurance because it is a safe place in 
which to put its funds; and that it wants 
life insurance companies to continue as 
conservative in their investments as has 
been the case. 

No Effect on Production 

The Eastern Underwriter asked general 
agents in a number of cities whether the 
publicity following the Gesell-Howe re- 
ports and the Pike recommendations to 
TNEC had disturbed their business in 
any way. Replies show that there was 
little concern on the part of the public. 

Wilson Williams, general agent of New 
England Mutual, New Orleans, wired: 
“No unfavorable effect on life insurance 
production noted here. Thinking men 
know there is nothing wrong with life 
insurance. New York daily newspaper 
PM with articles handling reports in 
sensational fashion, was widely circulated 
here, but its propaganda was discredited.” 

Glenn B. Dorr, general agent, North- 
western Mutual, Hartford, after tele- 
phoning the leading general agents of 
the city informed The Eastern Under- 
writer: 

“I could not find that insurance pro- 
duction has been affected in any way by 
the publicity of the Washington reports.” 
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Illustration shows the New York City Home 
Office of the Metropolitan Life Insurance Com- 
pany. Head Offices are also maintained in San 
Francisco, and in Ottawa, Canada. In addition, 
over 1,100 District and Detached District Offices 
are maintained throughout the United States and 
Canada for the convenience of policyholders, 





JAM MER 


Life Insurance in action! 


Y ITS VERY NATURE, Life Insurance is an active, 
B continuing force—a living force in the homes 
of millions who share its benefits. 

Last year Metropolitan visited many homes in 
times of family crisis, for a total of over $182,000,- 
000 was paid on account of death claims to scores 
of thousands of beneficiaries of Metropolitan pol- 
icyholders. Dividends, matured endowments, 
annuity payments, disability, and health and acci- 
dent claims, and other benefits paid or credited to 
living policyholders during the year amounted to 
more than $426,000,000. The total of almost 
$609,000,000 for payments to policyholders and 


beneficiaries is a record high for the Company. 

Metropolitan funds, invested for the benefit of 
its policyholders, continued to play a part in the 
economic structure of the nation. These funds 
aided in financing Government activities, helped 
to keep industry humming and men in jobs, to 
erect public and private buildings, and assisted 
farmers to own their farms and to keep them in 
proper repair. However, the low interest rates 
generally prevailing continued to have their effect 
on the Company’s earnings and consequently on 
dividends to policyholders. 

Moreover, through its Welfare activities, its 


nursing service for eligible policyholders, its re- 
search, its health and safety literature and adver- 
tising, Metropolitan again contributed to the task 
of bringing better health to America. The death 
rate of Metropolitan policyholders as a whole con- 
tinued to be low, and mortality among Industrial 
policyholders was approximately the same as the 
1939 figure, a record low for this group. 


Metropolitan is a mutual life insurance com- 
pany. This means that the assets of the Company 
are held for policyholders and their beneficiaries. 
The value of these assets will ultimately be paid 
out for their benefit ... and for them only. 





Business Report for the year ending December 31, 1940. (In accordance with the Annual Statement filed with the New York State Insurance Department.) 


ASSETS WHICH ASSURE FULFILLMENT OF OBLIGATIONS 


National Government Securities . : 
U.S. Government . - : A - > 
Canadian Government . 

Other Bonds . 

U. S. State & Municipal : 
Canadian Provincial & Municipal 
Railroad , ; . a : . 
Public Utilities ‘ ‘ P 
Industrial & Riieoelinneows . ; 

Stocks 
All but $47, 952. 13 ¢ are Petheeed or Géanintens. 

First Mortgage Loans on Real Estate . 
Farms. . . 2 ° ° 
Other ans ae Le Pe ee 


Loans on Policies 
Real Estate Owned 


Includes real estate for Conanee: use, - noe seine. 


Cash eet. SMe: eS 
Premiums Outstanding and Deferred . 


Interest Due and Accrued, etc. 


TOTAL 


$1,063,435,444.96 
84,167,875.97 


98,597,960.88 
104,071,903.62 
556,382,872.40 
709,433,300.58 
479,354,236.03 


82,104,425.08 
855,122,018.39 


$1,147,603,320.93 


1,947,840,273.51 


Held for Claims . 


Policy Reserves required by law . 
Amount which, with interest and Sieeet jueesineies will assure 
payment of policy claims. 
Dividends to Policyholders : 
Set aside for payment during the year r 1941, 


Reserve for Future Payments on Supplementary Contracts 


OBLIGATIONS TO POLICYHOLDERS, BENEFICIARIES, AND OTHERS 


$4,665,558,926.00 


112,417,253.00 


139,378,189.86 
23,183,629.31 


Including claims aveitliie vetgtilon of emit ani entineiine 


amount of unreported claims. 


86,359,622.68 
Other Policy Obligations 


44,729,420.90 


Including reserves for Accident wail Health Sanenanees, divi- 


937,226,443.47 
Miscellaneous Liabilities . 


504,549,131.45 


dends left with Company, premiums paid in advance, etc. 


32,284, 133.01 


Liabilities not included above, ‘int as ewan dus or ‘anenesis 


$5,017,55 1,552.08 


430,945,055.68 TOTAL OBLIGATIONS .... . 
Special Funds ae 16,370,000.00 
150,740,516.25 
Surplus 323,870,084.24 
90,232,179.03 This serves as a margin ae ‘cans, a oe agelnat contin 
~ 62,295,093.32 gencies which cannot be foreseen. 





$5,357,791,636.32 TOTAL : 


$5,357,791,636.32 


. . . . . . . 


NOTE —Assets carried at $238,267,054.59 in the above statement are depositcd with various public officials under require- 
ments of law or regulatory authority. Canadian business embraced in this statement is reported on basis of par of exchange. 


Metropolitan Life Insurance Company 


FREDERICK H. ECKER, Chairman of the Board 


(A MUTUAL COMPANY) 
1 Madison Avenue, New York, N. Y. 


Leroy A. LINCOLN, President 
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George L. Harrison, former president 


) of Federal Reserve Bank of New York, 
; largest bank in the world, and who be- 
© came president of New York Life on 


January 1, made his annual report to 
policyholders a few days ago, the figures 
showing that the company had another 
remarkably fine year of achievement. He 
began his report by discussing insur- 
ance company management and its re- 
sponsibilities. In part he said: 

“The management of a life insurance 
company has a primary responsibility to 
its policyholders to invest the funds of 
the company and to conduct its affairs 
so that the company will be able 
promptly to meet all its contractual ob- 
ligations to policyholders and bene- 
ficiaries when they fall due. The dis- 
charge of that responsibility carries with 
ita great opportunity for service to the 
public at large. Because of the com- 
plexities of the present economic situa- 
tion growing out of the critical period 
through which the world is passing, this 
service to the public has now become 
of great importance in the economic and 
social structure of the country. Your 
management is acutely aware of its 
responsibility to its policyholders. So 
also it recognizes that much _ public 
benefit will necessarily follow from its 
performance of that responsibility. 


The Owners of Life Insurance 


“Nearly one-half of the people of the 
United States own life insurance. From 
the savings of these people, who live on 
the farms and in the villages and the 
cities, come the premium payments 
which account for most of the income 
received by life insurance companies. 
These funds eventually go back from 
those companies to the policyholders and 
beneficiaries as payments in accordance 
with the terms of their policy contracts. 
Before such payments are due, how- 
ever, the funds become available for 
employment in the economic life of the 
people as a whole in the form of invest- 
ments or loans. Such investments or 
loans are useful to those individuals, 
corporations and governments who need 
funds to build homes, to carry on busi- 
ness, or to meet budgetary and capital 
requirements. The life insurance com- 
Paniés in turn consider the probable in- 
come from these investments and loans 
when they calculate their premiums. 
arnings are an important factor in 
building up the funds out of which fu- 
ture obligations to policyholders and 
eneficiaries are met. They are also a 
Substantial factor in reducing the total 
cost of insurance to the policyholder.” 


Public’s Chief Concern in Company 
Investments Is Safety 


Of paramount importance when com- 


Among the most interesting of the annual reports to policyholders this 
year are those of Lewis W. Douglas, president of Mutual Life of New York, 
and George L. Harrison, president of New York Life. i 
annual report of both chief executives, and each is presented with especial 
emphasis on nontechnical information for policyholders of their companies’ 


It is the initial 


Life Funds in National Economy 
Blood Stream, Says Harrison 


panies make investments or loans is 
that the policyholders’ interests be pro- 
tected and that safety be made the first 
consideration, said Mr. Harrison. He 
said that will continue to be New York 
Life’s policy in future as it has been in 
the past. Continuing he said: 


“But the company is also very con- 
scious of the public service that is ren- 
dered through the employment of its 
funds. In recent years, for various 
reasons, the individual who has accumu- 
lated savings during the course of the 
year has been more and more hesitant, 





GEORGE L. HARRISON 


or has experienced greater and greater 
difficulty, in making his own private in- 
vestment of these savings. As a result 
the public has put larger amounts of 
savings into such institutions as life 
insurance companies. But these savings 
are not stagnant or idle. In large part 
they are turned back into the blood 
stream of the national economy through 
investments and loans which these in- 
stitutions make in accordance with the 
laws of the various states. 

“In the past ten years, the invest- 
ments and loans of all life insurance 
companies in the country have grown 
from approximately $20,000,000,000 to 
$30,000,000,000. The effect of this upon 
our national economy is great, for, as 
the volume of such investments and loans 
has increased, the public service per- 
formed by them has likewise increased.” 


Loans and Investments at Work 


President Harrison then discussed the 
company’s loans and investments at 
work. He first took up Government 
bonds, saying: 

“This company’s investments in bonds 
aggregate $1,827,000,000. Of this amount, 


(Continued on Page 17) 





wo Presidents Make Their First Annual Report 





Douglas Tells Policyholders 
Of Mutual Life’s Program 


The annual report to policyholders of 
the Mutual Life of N. Y. made by Presi- 
dent Lewis W. Douglas, who took office 
on January 1, 1940, is a heart to heart 
talk in which he discusses not only the 
1940 operations of the company, but cur- 
rent problems and the company’s policy 
for the future. It is novel in format, 
couched in non-technical and non-legal- 
istic language, theme being that as pol- 
icyholders are the company’s proprietors 
they are entitled to an informative re- 
port on its conditions and operations. 
The report is in two sections. The first 
is devoted to discussion of the financial 
results of the year’s operations. The 
second part explains the company’s op- 
erations and affairs and contains a state- 
ment of its policy for the future. 

The Mutual Life has 850,000 policy- 
holders who own 1,259,000 policies. In 
explaining the company’s operations Mr. 
Douglas discusses how the company re- 
ceived its income and how it is man- 
aged, gives facts about what the money 
is used for, and outlines the effect of 
changing investment values. He then 
explains policy reserves and_ surplus, 
chief sources of surplus earnings, the 
fact that surplus earnings are only part- 
ly controllable, tells of decline of in- 
vestment yields and goes into the ques- 
tion of how much of income is needed 
for reserves and how dividend rates are 
determined. 

He gives his definition of a mutual 
life company as “a co-operative institu- 
tion established primarily to improve the 
welfare of its members by insuring them 
at cost against some of the hazards of 
life.” He says that the operations of a 
company are simple in function although 
complex in detail and magnitude. The 
complexities often obscure the essential 
simplicity and therefore cause confusion. 
He told the policyholders he desired to 
emphasize the simplicity in order to en- 
courage a better common understanding 
of the way their institution works. 


Company’s Program 


The report concludes with a discus- 
sion of the future program of the com- 
pany. This is classified under these 
heads: New investment outlets, reha- 
bilitation of assets, independent audit, 
financial program, changes in personnel, 
expanse of research, insurance program, 
governmental relations, company’s agents. 

He said that to try and offset decline 
in yields and to obtain more satisfac- 
tory investment outlets, intensive efforts 
have been made to develop new channels 
of investment. : ‘ 

After an extensive investigation the 
company began in 1940 to acquire 
throughout the United States residential 
mortgage loans insured by Federal Hous- 
ing Administration. Efforts also were 
expended to acquire ordinary loans on 
real estate throughout the country. Con- 
centration of real estate loans on New 


York City property has ended, and has 
been replaced by a policy of lending 
nationally on good urban properties, with 
special emphasis for the time being on 
residential loans insured by F. H. A 


Diversification of Securities 


In securities the company, Mr. Doug- 
las said, is obtaining a wider diversifica- 
tion of the portfolio, and attention is 
constantly directed toward the balancing 
of maturities in future years. 

Continuing he said: 

“The thinness of security markets and 
dearth of new flotations cannot be wholly 
upset, but the establishment of relations 
with a larger number of security dealers 
and consideration of. securities of more 
diversified types should bring about a 
broadening of the range of investments. 
During 1940 securities were acquired 





LEWIS W. DOUGLAS 


from 311 different vendors, as compared 
with 232 during 1939. At the end of the 
year 681 different security issues were 
held, with wide diversity throughout all 
sections of the country. 

“All funds becoming available for in- 
vestment were put to work during the 
year and, in addition, the amount of 
idle cash on which no return is received 
was cut almost in half. This policy of 
holding the cash balance at the lowest 
prudent level will be continued. 

Rehabilitation of Assets 

A positive program of dealing with 
assets found to be impaired has been 
adopted and is being pushed aggressive- 
ly. We have participated actively in 
efforts to protect the values of railroad 
issues in difficulties, and also in efforts 
to effect an equitable reorganization of 
the affairs of such roads. These efforts 
may be expected to show favorable re- 
sults within a reasonable period and 
should restore certain of the company’s 
investments in railroads to an income 
producing basis. 

“Our foreclosed real estate is now re- 
ceiving active attention, with every ef- 
fort being made to dispose of all our 
properties as rapidly as present condi- 
tions will permit, but without forcing 
sales to the detriment of the company. 
Such action will release monies for pro- 
ductive investment. 

“Each property now owned is being 

(Continued on Page 16) 
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Col. D’Olier Back From British Trip 


Prudential President, Member of American Legion Civil 
Defense Observation Party, Praises the 


Spirit of English 


By Clarence Axman 


Col. Franklin D’Olier, president of the 
Prudential and who was the first man 
to be elected national commander of the 
American Legion, returned from Europe 
on March 6 as a passenger on the At- 
lantic Clipper of Pan American Airways. 
Fellow passengers with him included 
Milo J. Warner, present national com- 
mander of the American Legion; Major 
General Frank Parker, U. S. A. (re- 
tired); and J. S. Deutschle, Commander 
Warner’s secretary. These four men 
as members of an American Legion Com- 
mission had taken a clipper to Europe 
on February 6 for the purpose of mak- 
ing observations in Great Britain with 
respect to that nation’s war effort, and 
with particular consideration being given 
to civilian defense. The trip had the 
authority of the State Department and 
everywhere in England the American 
Legion group was enthusiastically as well 
as hospitably received. 


Received by King George and Prime 
Minister Churchill 


Among the outstanding incidents of 
the trip were the visits Messrs. D’Olier, 
Warner, Parker and Deutschle made to 
King George and Winston Churchill. 
The King received the American Legion 
visitors at Buckingham Palace, the in- 
terview lasting twenty minutes. The 
Prime Minister received them for thirty 
minutes in the cabinet room of 10 Down- 
ing Street, one of the most famous 
addresses in the world. Churchill was 
seated at the center of a long table, 
the Americans sitting on both sides of 
him. Col. D’Olier and his confreres, 
upon returning to the U. S., asked to 
be excused from giving an account of 
the conversations with Great Britain’s 
outstanding figures, but said they were 
most courteously received and called the 
interviews high spots in their careers. 

While they were in England they were 


given an opportunity to see all branches 
of the services at work. They spent a 
day each with the Army, the Navy, with 
the Royal Air Force and many days in- 
specting and studying the Air Raid Pre- 
caution organizations and other phases 
of national defense. Among other things 
which greatly impressed them were the 
methods of fighting fires, particularly the 
details for speed and manner of putting 
out incendiary bombs. 

Another pleasant feature of the trip 
was to witness, while in England, the 
investure of 200 officers with decorations. 

Altogether the American Legion group 
spent eighteen days in England. During 
the course of their visit they went to 
Coventry which had previously under- 
gone one of the worst bombings in the 
progress of the war. While declining 
to discuss political aspects of the trip 
or to make prophecies about the war, 
Col. D’Olier said he did want to pay 
a tribute to the spirit of the British 
people which he called inspiring. That 
spirit to give their all, not to be discour- 
aged nor to dwell upon personal trage- 
dies or to complain of personal hard- 
ships—the spirit to give every ounce of 
energy towards winning the war greatly 
impressed Col. D’Olier and his com- 
panions, 


Spirit of Coventry Is Spirit of 
Entire Nation 


One of the incidents of the trip illus- 
trating this national spirit was noted 
while they were being escorted about 
Coventry by Mayor Mosely of that city. 
A 64-year-old retired locomotive engi- 
neer, Mr. Mosely was made mayor and 
had been in office only four days when 
the blitz struck the city. It was a heart- 
less bombing which lasted for eleven 
hours, in which not only block after 
block of buildings were bombed, but 
hundreds of women, children and other 
civilians were killed. In commenting 
upon the attempt to destroy completely 
his beloved city, Mayor Mosely said to 
the American Legion group: 

“Coventry is proud that so little dam- 


Col. and Mrs. Franklin D’Olier photo- 
graphed after he landed in United States 
from Clipper 


age to the war industries here was done 
although we paid heavily in civic prop- 
erty damage and in the lives of women 
and children cruelly sacrificed, but we 
are prouder that we can continue to con- 
tribute to the support and carrying on 
of the war.” 

One of the luncheons attended by Col. 
D’Olier and his companions was given 
by Field Marshal Lord Milne. The lat- 
ter introduced the Governor of New 
Zealand, who gave this toast: 

“For the food we are about to eat, 

“We thank God and the British fleet.” 


Luncheon With Officers of British 
Prudential 


While in England Col. D’Olier found 
time to pay a visit to the Prudential As- 
surance Co., Ltd., largest company in 
Great Britain which not only has more 
than 20,000,000 life insurance policies in 
force, but also writes many other kinds 
of insurance. He was guest of Chairman 
Sir Edgar Horne, Bart., and Sir Joseph 
Burn, general manager. Also attending 
the luncheon were directors and some 
members of the staff. Of the 11,000 
agents of the Prudential, 8,000 are in the 
war either as soldiers or sailors or in 
some other Government service. The 
Prudential has put on 5,000 women as 
clerical and other workers for the dura- 
tion of the war, many of them taking 
the places of men who are in the serv- 
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ices. Col. D'Olier said to the Writer 
that the patriotism and = spirit of the 
wemen of Enolond were extraordinary 

The Prudential building in London hag 
only been scratched, although many 
buildings around it were practically gut: | 
ted. At the luncheon to the American | 
Legion commission Sir Joseph Burn hy- 
morously stated that the Prudential 
building had escaped so miraculously 
that some of his friends were chiding 





him by asking him whether Mr, Hitler 
was one of his stockholders. He stated | 
that although they normally had be. | 
tween 5,000 and 6,000 clerks in their | 
home office building, they had decen- © 
tralized in fourteen different localities 
throughout England and _ Scotland to 
such an extent that they had less than © 
700 in the home office at the present | 
time. 


The Rock of Gibraltar 


Turning to Col. D’Olier Sir Joseph 
3urn said he and his associates had 
wondered what the Prudential of Amer- 
ica was doing about the Rock of Gibral- 
tar. He and the other Englishmen about 
the table seemed very much assured 
when Col. D’Olier told him that the 
Prudential Insurance Co. of America 
still had confidence in Great Britain's 
ability to hold the Rock; and that the 
company was still keeping it as its 
slogan. 

3efore boarding the clipper at Bris- 
tol on the return voyage Col. D’Olier 
called at the Bristol offices of the Pru- 
dential Assurance and had a long visit 
with the three superintendents in charge 
of the Bristol territory for the Pru- 
dential. 


Origin of the Trip 


The observation trip of Col. D’Olier 
and his associates really had its origin 
at the annual convention of the Amer- 
ican Legion held in Boston last Septem- | 
ber when a resolution was passed to the | 
effect that the immediate imperative fac- 
tor in our national defense is all prac- 
ticable aid to Great Britain by this 
country. It was the opinion of National 
Commander Milo J. Warner and the 
other officers of the American Legion 
that as civilian defense is part of na- 
tional defense and no one could predict 
whether this country will enter the 
World War, if we do enter the war the 
Legionnaires will play an important role 
in civilian defense in addition to the re- 
serve officers among its membership who 
will be in the regular services. The | 
average age of Legionnaires at the pres- 
ent time is 49-50, In event of the United 
States entering the war it is thus not 
possible for the bulk of them to be see 
ing active service in the Army or Navy. | 


— 


Secretary Hull and Cabinet Gave 
Approval to Trip 


It seemed imperative, therefore, that | 
the Legion should know how the peo} 
ple of Great Britain are engaged in CIV} 
ilian defense. That meant knowing the} 
details of Air Raid Precautions, fire- 
fighting auxiliaries, home guards, man-) 
ner of handling parachute invaders, 
guarding of roads and other aspects. 
Eventually, it was decided by Comman- 
der Warner and other officers that 4 
delegation representing the American 
Legion should go to Great Britain an 





make personal inspection and study 0) 


(Continued on Page 54) 
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John W. Clegg Gives His 
Views on Compensation 


MEMO FOR MID-YEAR MEETING 





‘adelphia Producer Feels ; Agents 
ay oe 6 Be Paid Long as Policy Is 
in Full Force and Effect 





John William Clegg, former president 
of National Association of Life Under- 
writers, and long a successful producer 
in Philadelphia (his company being the 
Penn Mutual), has written | to Ray 
Hodges, chairman of the National As- 
sociation of Life Underwriters commit- 
tee on agents’ compensation, the follow- 
g letter on that subject: 


Those of us who have been underwriting for 
many years, and who during that time have 
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SR RE 


illions of insurance for our clients, 
fag tg es years serviced the major portion 
jee original issues which still remain in full 
force and effect—without receiving any compen- 
cation whatsoever therefor. ; ' 
“We have contributed largely to the character 
and volume of business now in force, and it . 
mainly due to our work and the preservation o 
insurance that the companies have grown so 
substantially, Our faithful and Beco 
activities for many years have ——— wha 
unquestionably is the most profitab . re 
of the companies; and because of our -domagy ge 
and experience we require no supervision, ae 
fore we are the most eceqouens pee. ur 
self-motivation, knowledge of what “ nga 
is and does, and our familiarity with : e a 
tices of our various companies, —_ us ao 
consummate our business without taking the 
time of either managers, general agents, or 


clerks—unnecessarily. 
Asks “Fair Reward” 


It is only just and proper that we, who neve 

attained retirement age should vs air 
reward for the continued care of our pesinens 
and loyalty to the individual companies which 
ve represent. ae ‘ 
"Sf the companies do not do this, it will wn 
vey to the older group the feeling that t eir 
effort to maintain their old business is not — 
ognized as valuable by the management, anc 
therefore they would be justified in transferring 
its conservation to the officials and clerks. ; 

This would require greater expenses and cannot 
be done as well as by the individual were 
ers, for the reason that ours is a persona 
service similar to that of lawyers and doctors, 
and therefore cannot be done as efficiently by 

ration. 

* FP lave clearly seen this demonstrated by 
trust companies in their management of estates 
which has caused much distress to their clients. 
This has brought condemnation upon these com- 
panies, and it will be a long time before confi- 
dence is restored. Therefore, the result has 
been most expensive. : 

The more business we produce, the more time 
and attention is consumed for its proper care, 
which leaves us less time to devote to the pro- 
duction of new business. Unless we have time 
for new business, our compensation becomes less 
by virtue of the fact that new commissions are 
our most profitable source of income. 

It is essential that we continue to produce 
new business, if we are to earn an adequate 
sum to maintain a decent standard of living 
and in addition permit us to lay aside enough 
to build a retirement income for ourselves in 
old age. 


Clientele Ages as Agent Grows Older 


As we grow older, our clientele likewise 
grows older, and if we have insured them for 
as large amounts as possible while they were 
insurable, we cannot expect additional business 
from this group. Neither can we hope for much 
from younger groups, usually cared for by new 
underwriters who are contemporary with them 
by reason of friendships formed in college or 
other associated activities. ‘ 

Our field also becomes limited by the accession 
of those who should not be allowed to become 
underwriters. This is evidenced by our unusually 
large turnover which is very expensive, both in 
time and money required for their training. We 
still make it too easy for the undesirables to 
engage in this most important work, and their 
failure creates a very disastrous effect upon our 
business, 

In the past we paid the cost of our own 
training and development, but in recent years 
the companies have invested large sums in the 
training of new underwriters. Notwithstanding 
that, it has been most expensive because of so 
many failures, 

ou cannot make successful underwriters— 
they must make themselves, Rare ability in 
discerning personal and business economic prob- 
lems, and their roper solution, is essential if 
We are to scientifically create, conserve and dis- 
tribute wealth, and this is becoming continually 
More difficult because of changing economic con- 
ditions and governmental interpretations of stat- 
utes. Our work also requires a real and personal 
interest in the economic welfare of our clients, 
their heirs and business associates, if we are to 
derive the greatest satisfaction from our pro- 
fession. This concept of my job is the reason 
why I have been and still continue to be an un- 
derwriter, rather than accept official posts or 
agency management. Compensation should be 
paid as long as insurance remains in full force 
and effect. In the end this will prove most 


eveical in the administration of our compa- 
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omorrow 5 Page Today 


The most significant pages of any 
diary may be those which at the mo- 
ment are blank. They will hold the 
stories of the tomorrows of life. What 
these will be, nobody can foretell. 


But man is privileged to do one 
thing. He can provide, through life in- 
surance, a specified income for his de- 
pendents if he fails to survive them, or 
an income for his own later years if he 
lives. 


It is the life insurance agent’s privi- 
lege to carry this message of reassur- 
of his 


ance to the  breadwinners 


: community. 
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Six Appointments By 
Connecticut General 


ANNOUNCED BY PRES. WLLDE 





Williams Made Supervisor, Accounting 
Division; Bjork Is City Loan 
Supervisor 





Six appointments in the home office 
staff of the Connecticut General have 
been announced by President Frazar B. 
Wilde. They include Harry B. Williams 
as superintendent of the accounting di- 
vision; Irving G. Bjork, supervisor of 
city loans; David C. Mahoney, manager, 
city real estate; Ralph V. Farrell, assist- 
ant manager, Group sales; Paul E. Britt, 
chief Group underwriter, and Malcolm 
Hood, chief claim examiner. 

Mr. Williams came to the Connecticut 
General directly from school in 1895. He 
started in as a mail boy. When a sep- 
arate department for keeping accounts 
was organized Mr. Williams was trans- 
ferred to it. He has been in this de- 
partment since then and for more than 
a dozen years was its chief clerk. 

For several years after graduation 
from the Technical High School in Chi- 
cago Mr. Bjork was engaged in the 
banking and investment business. Prior 
to his joining the Connecticut General 
in 1932 he was associated with the Peo- 
ple’s Securities Co. of Chicago as treas- 
urer. 

Mr. Mahoney was graduated from the 
New Britain High School in 1921 and 
entered the real estate business shortly 
thereafter, working in New Britain and 
throughout New England. In 1932 he 
joined the company’s investment depart- 
ment. He is a member of the National 
Association of Building Owners and 
Managers and of the National Associa- 
tion of Real Estate Boards. 

Also from New Britain, Mr. Farrell 
was a member of the class of 1919 of 
Wesleyan University. For a_ short 
period after college he was engaged in 
Y. M. C. A. work in Middletown and 
in Hartford. In 1925 he joined the Con- 
necticut General’s Group department, 
where he has been active in sales su- 
pervisory work, 

Mr. Britt attended school in North- 
ampton, Mass., and Dartmouth College. 
He joined the Connecticut General in 
1926 and has been an examiner in the 
claim department in New York State 
and New England. He is a member 
of the board of finance of the Town of 
East Hartford. 

Mr. Hood was graduated from the Gil- 
bert School in Winsted and Yale Uni- 
versity in 1925. He came with the com- 
pany the Summer after graduation and 
he has been a member of the claim de- 
partment ever since. He is a fellow in 
the Life Office Management Association. 





F. O. GRAF ASSISTANT MANAGER 


Trustee of Clark University With Philip 
B. Holmes Agency of Connecticut 
General Here 

Francis O. Graf has been made assist- 
ant manager of the Connecticut General 
Life, Forty-second Street branch, Philip 
B. Holmes agency. A native New York- 
er, Mr. Graf is a graduate of Iona 
School, New Rochelle, N. Y., and Clark 
University, of which he is a trustee; 
and is a member of the Underwriters 
Association of Westchester, Timber 
Trails Club of Sherman, Conn., and 
Lamba Chi Alpha and Alpha Sigma 
Alpha fraternities. 

Mr. Graf entered insurance eleven 
years ago as a field assistant for the 
Travelers; became its assistant manager 
in Boston, and manager of its branch 
at 225 Broadway. 








NAMED FIELD AUDITOR 

Clifford C. Widen, home office cashier 
at the William Street (New York) agen- 
cy of the Aetna for the past eleven 
years, has been appointed field auditor 
by that company. He first joined the 
Aetna in 1917 in the new business de- 
partment and was later transferred to 
the field accounts division, 
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North Central Round 
Table of LAA Planned 


AT CHICAGO MARCH 27 AND 28 





B. Reyno'ds Is Chairman of 
Committee in Charge of 
Annual Event 


Russell 





Russell B. Reynolds, American Mutual 
Life, will be chairman of the Life Insur- 
Advertisers Association’s North 


ance 
Central Round Table, scheduled for 
March 27 and 28 at the Edgewater 
3each Hotel, Chicago. 

This Chicago meeting follows the 


Eastern Round Table of the L.A.A., held 
todav, March 14, in New York. 

With Mr. Reynolds on the North 
Central Round Table Committee are 
William T. Plogsterth, Lincoln National; 
Edgar S. Wescott, Bankers Life, hand- 
ling the publicity bulletins; Robert S. 
Walstrom, Continental, in charge of 
hotel and entertainment; George Pease, 
Equitable of Iowa, arranging the pro- 
eram; and Miss Eula Enochs, American 
United, who is managing registration. 
Each will also be in charge of a subject 
of discussion at the meetings. 

The Chicago meeting will be in four 
sessions, over the two days. Following 
a luncheon on Thursday, there will be 
a groun conference on improving rela- 
tions with home office emnloyes, policy- 
holders and the public. C. Sumner Davis, 
president of the L.A.A., will give the 
message of welcome, and the associa- 
tion’s executive committee, meeting in 
Chicago at the same time, will be pre- 
sented to the round table meeting. 

The annual dinner and entertainment 
is nlanned for Thursday night. 

On Friday there will be a round table 
discussion covering humanizing premium 
notices, receipts and enclosures, improv- 
ing publications to agents, merchandising 
sales promotion material, securing more 
effective use of direct mail, contests and 
conventions. 

Arrangements have not yet been com- 
pleted for a keynote speaker for the 
luncheon, to give an address on life in- 
surance public relations. There will be 
short talks by the national officers of 
the L.A.A. 





DENVER APPOINTMENTS 
Guy C. Lyman has been appointed 
manager and George P. Williams assist- 
ant manager of Union Central in Denver. 





HEARD On The WAY 





Joseph G. Danley of the actuarial di- 
vision of New Jersey Department of In- 
surance and Banking is one of the coun- 
try’s best amateur photographers. Some 
of his pictures have been exhibited in 
the International Salon at Debrecena, 
Hungary; Marshall Field & Co., Chi- 
cago: and the Anthracite Salon, Scran- 
ton, Pa. In 1939 he won a prize in the 
Internal Rollei competition and also won 
a prize in the Scientific American maga- 
zine contest which 12,000 entered and in 
the Red Book Magazine competition. 
His pictures were hung in the Waldorf- 
Astoria, New York, show last month. 
and he won prizes at Trenton Fair and 
other places. 

During the last few years he has 
traveled in Cuba, Mexico and South 
America and in various mountain sec- 
tions of the West. In January he 
started instructing in photography a 
limited class of twelve, including pro- 
fessional men and high school students. 
He is president of the Central Jersey 
Camera Club. 





Maurice B. Cohill, assistant manager, 
Edward A. Woods Agency, Pittsburgh, 
Equitable Society, has placed $25,000,000 
with the Society, including Group, since 
he joined it in September, 1914. He was 
a lieutenant in the Navy during the first 
World War. 


Uncle Francis. 


Two Commissioners Comment 


Following are comments of two insur- 
ance commissioners on the recommendations 
to TNEC of Commissioner Pike of SEC: 

Seth B. Thompson of Oregon 

I have received a copy of the forty- 
page statement on life insurance made 
by Sumner T. Pike, SEC commissioner, 
which statement he gave before TNEC. 

The only comment warranted by the 
recommendations made by Commissioner 
Pike regarding insurance supervision 
seems to me to be that there is no 
information nor evidence revealed by 
the voluminous reports of the TNEC 
hearings, nor in the statement of Com- 
missioner Pike, that his recommenda- 
tions regarding insurance supervision 
furnish any _ instrumentalities which 
would in any way whatsoever benefit life 
insurance policyholders, the life insur- 
ance companies or the supervisory facili- 
ties over the life insurance business, or 
“the pattern of our entire economy.” 

C. F. H. Harrington of Massachusetts 

Particularly in view of the volumin- 
ous character of the report, I certainly 
do not feel that the recommendation 
that life insurance companies invest in 
stocks or that they provide venture cap- 
ital for small business is a sound rec- 
ommendation. The tremendous amount 
of liquid funds, particularly cash in the 
hands of the banks generally throughout 
the country, is an indication that there 
are ample funds in the hands of institu- 
tions experienced in the matter of com- 
mercal loans which should first be made 
available to business before any thought 
of further facilities becomes necessary. 
The uncertain future certainly dictates 
extreme caution and sound security as 
a basis of life insurance investment 
policy. We cannot forget the main pur- 
pose of life insurance is to make avail- 
able funds for policyholders in accord- 
ance with their contractual obligations. 


. 9 . 9 
Home Life’s Policyholders 

Report Issued in Form Of 

 Eight-Page Newspaper 

The 1940 report to policyholders of 
Home Life is set up in form of an eight- 
page newspaper, a remarkably interest- 
ing publication. Through the reading 
convenience of news headlines and sep- 
arate stories written by various officers 
of the company the financial report com- 
mands wide reader interest. 

The report is digested by Ethelbert Ide 
Low, chairman, and James A. Fulton, 
president. 

Among writers of articles are William J. 
Cameron, vice-president and actuary; George N. 
Emory, financial vice-president; W. T. Thomson, 
mortgage secretary; Leigh Cruess, underwriting 
vice-president; George Woodford, medical di- 
rector; C. C. Fulton, agency vice-president; 
W. P. Worthington, superintendent of agencies; 


Owen C. Lincoln, assistant actuary; J. Finlay 
Allen, assistant secretary. 





LICENSE COUNSELORS 

The Baltimore Life Underwriters As- 
sociation went on record as favoring a 
bill now in the Maryland General As- 
sembly which calls for the placing of 
insurance counselors under the super- 
vision of the State Insurance Depart- 
ment. The measure would require coun- 
selors to pass an examination and to be 
licensed by the Insurance Department. 





JAMES HAZEN HYDE IN U. S. 

James Hazen Hyde, son of founder 
of Equitable Society and who after be- 
ing vice-president of the Society at 
age of 24, left this country thirty years 
ago to live in France, has returned to 
the United States. 





The banking end of the business is sim- 
ply incidental. Certainly life insurance 
companies should not be forced into a 
new field of investment at a time when 
banking institutions, experienced in that 
field, are exercising more than reason- 
able caution. 
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National Ass’n Council - 
To Gather at Wichita 


DURING MID-YEAR MEETING 





Officers and Chairmen of Committees 
Will Lead Discussions at 
March 28 Session 





A meeting of the National Council of 
the National Association of Life Under- 
writers on Friday, March 28, will be the 
major event of the three-day midyear 
meeting of the association at Wichita 
Kansas, March 27 to 29. A seminar for 
general agents and managers will be 
conducted by the Sales Research Bureay 
on March 27 and an all-star sales copn- 
gress sponsored by the Wichita Associa- 
tion will be the 29th. 

At the gathering of the National 
Council, the delegates from local asso. 
ciations will discuss some of the major 
problems before the association today, 
including agents’ compensation, the sity- 
ation in Federal and state legislative cen- 
ters including the most recent activities 
of the TNEC, public relations, the 
agency practices code, the relationship 
of managerial members to the associa- 
tion as a whole, membership, the func- 
tions of state associations, life under- 
writer education and many other major 
subjects. 

The list of speakers includes Harry T, 
Wright, national president; John A, 
Witherspoon, vice-president ; Grant Tag- 
gart, secretary; Walter E. Barton, treas- 
urer; Charles J. Zimmerman, immediate 
past president and Trustees Earle H, 
Schaeffer, Ray Hodges, William H. 
Andrews, Jr., Earl F. Colborn and Her- 
bert A. Hedges. 

Also Julian S. Myrick, chairman of 
the sub-committee on Federal legisia- 
tion; Philip B. Hobbs, chairman of the 
sub-committee on state legislation; Wil- 
bur W. Hartshorn, chairman of the com- 
mittee on local association administra- 
tion; Holgar J. Johnson, president of the 
Institute of Life Insurance; Roger B. 
Hull, managing director and _ general 
counsel, and several others. 





ACCEPTED BY COMPANIES 


Revised Sub-Standard and Standard In- 
dustrial Mortality Tables Ef- 
fective July 1 

Representatives of companies writing 
Industrial insurance in this state met a 
few days ago in the State Insurance De- 
partment and, except for minor reser- 
vations, accepted revised sub-standard 
and revised standard Industrial mortality 
tables. The hearing was held in con- 
formance with an amendment to the in- 
surance law calling for publication of 
revised tables by the Superintendent of 
Insurance by July 1 next. 

Prior to January 1, 1942, the Super- 
intendent may permit companies to make 
use of these tables. After that date the 
tables become the minimum standards. 
It was explained that the new tables 
represent reduced mortality rates. The 
lower mortality rates are based upon ex- 
perience between 1930 and 1939, it was 
pointed out. 


OHIO STATE’S FEBRUARY 
The Ohio State Life announces that 
new business paid for in February was 
24.5% greater than that paid for in Feb- 
ruary, 1940. Renewal premiums collected 
were the largest of any February in the 
history of the company. 


CINCINNATI MANAGER HONORED 

Many officers of the Ohio State Life, 
including President Claris Adams, at- 
tended a dinner in Cincinnati Thursday, 
March 6, honoring James C. McFarland, 
manager of the Ohio State Life Cin- 
cinnati agency, who ranked first among 
all the company’s representatives in 1940. 














W. L. ROYALL DIES 
William L. “Buck” Royall, Jr., for- 
merly manager of the New York Life 
agency at 250 Park Avenue, New York, 
and former son-in-law of Thomas 
ee died in Phoenix, Ariz., Mareh 
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N. Y. Insurance Women 

Addressed by Five Men 
STRENGTH OF INSURANCE TOLD 
Albert Hirst, Lloyd Patterson, Ben 


Alk, L. G. Simon and L. J. Merrell 
Review Washington Reports 








One of the best and most lively of all 
the dinner meetings which have been 
held by the League of Life Insurance 
Women of New York, president of 
which is Helen Wolfsohn of the Wilson 
agency, Equitable Society, was that held 
Tuesday night at the Women’s City 
Club. Chairman of the meeting was 
Winifred McLaughlin, assistant super- 
visor of the beneficiary change division, 
Equitable Society. Speaker of the evening 
was Albert Hirst, counsel of the Life 
Underwriters Association of New York 
State, who had as his topic “Democracy 
and Life Insurance.” He came over 
here as a boy, fought hard for his edu- 
cation and told what democracy as prac- 
ticed in the U. S. means to new arrivals. 
He gave examples of American oppor- 
tunity, American equality and American 
spirit. : 

At the conclusion of his address there 
was a forum at which the men guests 
discussed the Gesell-Howe and Pike re- 
ports to TNEC during which they re- 
viewed the performance of life insur- 
ance in its decades of splendid opera- 
tion here and gave the agents answers 
to the criticism of life insurance opera- 
tion which the reports from Washing- 
ton contained. Participating in the 
forum were President Lloyd Patterson 
of the Life Underwriters Association of 
the City of N. Y., Ben Alk, president of 
the national CLU; Leon Gilbert Simon, 
large personal writer and author of 
books on business insurance; Louis J. 
Merrell, lawyer, and Mr. Hirst. 

President Wolfsohn proposed a vote 
of thanks to Chairman McLaughlin, 
Albert Hirst and other speakers. Her 
suggestion met with ringing applause. 





Cash Position of Central 
States Life Is Improved 


The cash position of the insolvent 
Central States Life of St. Louis, now 
in the hands of State Superintendent of 
Insurance Ray B. Lucas of Missouri, 
improved approximately $30,000 during 
February, according to a report filed 
with Circuit Judge Flynn by Superin- 
tendent Lucas. 

Cash on hand February 28 was $478,- 
081 as against $448,388 at the end of 
January 31 despite a payment of $102,- 
223 on a loan from the RFC. 

Receipts for the month totaled $250,- 
713, while disbursements amount to 
$221,020, including, in addition to the 
payment on the RFC loan, $26,933 in- 
vestments made. The RFC loan balance 
has been cut from $773,269 to $624,123 
since Superintendent Lucas took charge 
of the company’s affairs on November 
26 last. 

Judge Flynn has approved the sale 
of farm property of the Central States 
Life located in Lee and St. Francis 
Counties, Arkansas, for $80,000. Super- 
intendent Lucas in recommending the 
sale of the 2,500-acre tract, said the 
land recently appraised at $80,000 was 
carried on the books of the Central 
States Life at $65,000. 


PARTY TO LESTER ROSEN 

Lester Rosen of the Chas. B. Knight 
agency, Union Central, New York, and 
member of Million Dollar Round Table, 
will leave for an army camp on March 
21. A farewell party to him will be 
given by his insurance and other friends 
at Hotel New Yorker, New York, March 
18, 5:30 o'clock. 








ADVANCEMENT BY TRAVELERS 
John T. Henderson, associate mana- 
Ser, life, accident and Group depart- 
ments of the Yonkers, N. Y., branch 
ofice of the Travelers, has been pro- 
ioted to manager of the same depart- 
ments in the same branch. 





C. Wayland Brooks and Rev. 


Morgan to Speak at Boston 

C. Wayland Brooks, United States 
Senator from Illinois, and the Rev. Gar- 
field Morgan, a well-known inspirational 


speaker from Lynn, Mass., are also on 
the program for the nineteenth annual 
sales congress of the Boston association, 
to be held March 22. 

Speakers previously announced include 
Albert E. N. Gray, assistant secretary 
of the Prudential; B. N. Woodson, Sales 
Research Bureau; George J. Kutcher, 
Northwestern Mutual producer in New 
York, and Perry L. Rohrer, sales engi- 
neer from Chicago. ; 

The general committee in charge of 
the Boston congress is headed by co- 
chairmen, John H. Jamison, production 
manager, Northwestern Mutual, Boston, 
and George Neitlich, Metropolitan Life. 





S. F. SMITH HONORED 
F. Hobert Haviland and John M. Laird, 
vice-presidents of the Connecticut Gen- 
eral, spoke at a luncheon of the Phila- 
delphia agency of that company on 
March 7 when Stuart F. Smith, mana- 
ger, was given a certificate for outstand- 

ing accomplishment during 1940. 


Busy Detroit Ignores 
Washington Reports 


PROSPECTS DON’T MENTION THEM 





No New Sales Resistance in Los An- 
geles; Confidence in Insurance 
Strong, Say New Yorkers 





S. Alberta Stutsman of the George E. 
Lackey agency of the Massachusetts 
Mutual, Detroit, checked this week with 
representatives of some leading agencies 
there as to whether the Washington 
reports on insurance had affected life 
insurance production. Among those she 
saw were General Agent Utter, New 
England Mutual; Macauley, John Han- 
cock; Balkema, Northwestern National 
and her own general agent. 

She sizes up the situation as follows: 

“Detroit papers practically ignored the 
Gesell-Howe and Pike reports. Few 
prospects have mentioned the subject to 
agents and reaction among policyholders 
is minor. General opinion of agency 
offices is that insurance discussion of 
the situation be dropped. Business is 
superlatively good in Detroit. Many in- 
dustries are working two and three 
shifts and indications are one of the best 





life insurance years in history of De- 
troit.” 
Los Angeles and New York 

Wilmer M. Hammond, general agent 
of Aetna Life, Los Angeles, wired The 
Eastern Underwriter in response to a 
request for situation there: “Not aware 
that public is offering any sales resist- 
ance on account of Gesell-Howe and 
Pike reports to TNEC.” 

A characteristic reaction in New 
York City is that of Russell E. Larkin, 
manager, Connecticut General, 225 
Sroadway : 

“Our agents have not encountered any 
sales resistance because of the reports 
and the publicity which followed. When 
PM came out with the first of its one- 
sided blasts we discussed it at an agen- 
cy meeting. The agents said that the 
PM articles were not being discussed 
by either their policyholders or clients. 
We acquainted the agent with the state- 
ment about life insurance which the com- 
panies had previously signed and sent 
to TNEC. Study of the companies’ 
documents furnishes all the answers.” 

Another characteristic reaction is that 
of Philip D. Cunningham, manager, Mu- 
tual Life of N. Y., 60 John St. He said: 
“Our agents have not found that cori- 
fidence in life insurance has been les- 
sened among the prospects and policy- 
holders they have seen.” 
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With contracts available under eight different plans and with 
the age limit now reduced to 41/2, Junior Insurance opens up a 
new market for State Mutual brokers. 


Junior Insurance has a wide appeal, is popular and easy to 
sell. It teaches thrift and not only provides life insurance pro- 
tection at low cost, but guaranteed cash savings for education, 
a career, a start in business. 


State Mutual Junior Insurance is a wide open door to increased 
earnings for 1941. 


Our new solicitation folder, a valuable sales aid to brokers, 
may be obtained from your nearest State Mutual General Agent 
who will gladly cooperate with you in helping make the sale. 


State Mutual Life Assurance Company 
of Worcester, Massachusetts 


INCORPORATED 1844 


:- Rugged at New Englands Rock Bound Coast -% 
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Banks Should Stick To 
Banking, Says Fraser 


ATTITUDE GIVEN 





COMPANIES’ 





Tells Why Connecticut Companies Op- 
pose Savings Bank Life Ins.; Reviews 
Tax, Interest, Dividend Status 





Among those who appeared before the 
Connecticut State Senate on the sav- 
ings bank life insurance hearings last 
week was Peter M. Fraser, vice-presi- 
dent Connecticut Mutual. Some points 
he made in his memorandum follow: 


Connecticut life companies pay a fran- 
chise tax not only on their premiums 
received from residents of the state, but 
a far greater sum based on their total 
investment income, most of which is pro- 
duced by the business done in other 
states. Because of their country-wide 
business, Connecticut is receiving a large 
tax revenue from her life companies. 
Connecticut is in a far different position 
in this respect than either Massachu- 
setts or New York, the two states which 
have adopted savings bank life insur- 
ance. In those states domestic insur- 
ance companies are not taxed as Con- 
necticut companies are. The Connecti- 
cut Mutual, for instance, will pay Con- 
necticut this year $312,000 as a franchise 
tax. If the Massachusetts tax law ap- 
plied in Connecticut the company would 
pay only $32,000. If the New York tax 
law applied in Connecticut it would pay 
only $21,000. 

Connecticut life companies also con- 
tribute to the welfare of Connecticut by 
giving employment to many residents of 
the state, their annual pay roll being 
nearly $8,000,000. 

Putting of the stamp of approval of 
Connecticut, the insurance state, on sav- 
ings bank life insurance will encourage 
its adoption in other states. Actually, 
Connecticut, in her self-interest, should 
be the last of the forty-eight states to 
encourage such a scheme, not one of 
the first, said Mr. Fraser. 

State laws should encourage the de- 
velopment of both banking and insur- 
ance along sound lines, he continued. 
A well-established principle is that the 
banks should handle the banking busi- 
ness and the insurance companies the 
insurance business. This principle was 
followed in the charter of the Connecti- 
cut Mutual Life Insurance Co. which 
contains the following provision: “Said 
company shall not be entitled to bank- 
ing privileges, nor shall anything con- 
tained in this act be construed to grant 
such privileges.” é 


Mr. Fraser said: “You would prob- 


PETER M. FRASER 


ably think I was trying to be facetious 
if I should propose an amendment to 
this bill permitting the life insurance 
companies to open a savings bank de- 
partment, but why is it any easier to 
mix banking and insurance than insur- 
ance and banking? Does the bill en- 
courage the development of banking 
along sound lines? Speaking as trustee 
of two banks in this city, I say em- 
phatically, no. 

“Ten years ago the savings banks in 
Hartford were paying 5% on deposits. 
Today they are paying around 214% and 
they do not guarantee to continue to 
pay that. Ten years ago the life in- 
surance companies on the average were 
paying about 4.8%. Today many are 
paying 314% and earn it. As a matter 
of simple arithmetic, how can a bank 
now paying only 214% to depositors, 
with no guarantee, undertake in a life 
insurance department to actually guar- 
antee 3% or even 244%? 


Bank Dividends 


_ “The dividend action of the seventy-two sav- 
ings banks in Connecticut also confirms my 
position. These seventy-two banks with a total 
of $735,000,000 deposits paid out last year an 
average dividend of $2.36 per $100 of deposit, 
and after paying that dividend were able to 
add only $1,154,000 to surplus. In a substan- 
tial number of cases they did not entirely earn 
the dividend and had to encroach on surplus. 
Let me quote from the report of the Bank 
Commissioner on that point. He refers to 
consistently lowered earnings resulting, for the 
most part, from conditions beyond the control 
of savings bank management and then adds 
this significant statement: ‘No savings bank 





can long survive if it distributes as dividends 
more than it earns.’ 

“Surely, from the standpoint of depositors and 
consistent with sound banking principles as 
advocated by the Banking Commissioner, the 
banks are in no position to be making the 
long-term 3% guarantee necessary if they are 
to enter the life insurance business. 

“In other times, when interest rates were 
high, it might have been easier to overlook the 
fundamental dangers of trying to mix banking 
and insurance, but today, when interest rates 
are low and sound investments paying an ade- 
quate return so hard to get, it would seem 
clearly unwise for the state to encourage any 
such venture. 

“Word just came to me this morning that a 
further reduction in interest payments to de- 
positors is contemplated by twenty-five banks 
in New York State. They are contemplating a 
reduction to 14%. 


Massachusetts 

“Information just released shows that 
the twenty-nine savings banks in Mass- 
achusetts writing life insurance put in 
effect on February 1, 1941, a reduced 
dividend scale to their policyholders with 
reductions ranging up to 50% (the larg- 
est cuts being made by five of the ten 
banks who first went into the writing of 
life insurance), a sure indication, it seems 
to me, that they are now beginning to 
feel the pinch of low interest rates. 
Having checked the balance sheet of 
some of these banks, I was amazed to 
find one which carried real estate equal 
to almost 35% of its assets, and a quar- 
ter of them had in excess of 10%. A 
sound life insurance company, my own, 
for instance, the Connecticut Mutual, 
carries approximately 3%. We all know 
that institutional ownership of real es- 
tate is something to be avoided.” 





Midland Mutual Brings Out 


Attractive Statement Book 
The Midland Mutual Life of Colum- 


bus has brought out its annual statement 
to policyholders in a simple, attractive 
pamphlet style that can be read in ten 
minutes. It contains illustrations and 
graphs in color and carries a message 
of interest to the company’s policy- 
holders. 

During 1940 the Midland Mutual’s new 
business amounted to approximately $11,- 
500,000, which exceeded the previous 
year’s writings by 15%. The company’s 
termination rate was the lowest, propor- 
tionately, in its history. Total insurance 
in force at the close of the year was 
$122,600,000, a new high for the com- 
pany, and a gain in excess of $5,000,000. 





WOODS TO LONG ISLAND 


The John Hancock has appointed John 
J. Woods, formerly field supervisor in 
the Greater New York territory, as dis- 
trict manager at Patchogue, N. Y., to 
succeed the late Julian Rubenstein. 








rQNHE Life Underwriter is a moulder of character. 


He 


persuades men and women to consider intelligently 
their problems and to meet their responsibilities through 
the exercise of the praiseworthy habit of thrift. 


The Manufacturers Life representative is encouraged 


to esteem his calling highly. 


He is given experienced 


guidance and adequate equipment to assist him to follow 
it with credit and success. 


INSURANCE IN FORCE, 60414 MILLION DOLLARS 
(Including Deferred Annuities) 


ASSETS, 190 MILLION DOLLARS 









INSURANCE COMPANY 


HEAD OFFICE 
TORONTO, CANADA 
Established 1887 
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Since 1848 
UNION MUTUAL LIFE 


INSURANCE COMPANY 
PORTLAND, MAINE 





Keystone Group, LAA, Heats 
Newspapers’ Representative 


John Jackson, representative of the 
American Newspaper Publishers Associ- 
ation, speaking before the monthly 
meeting of the Keystone Group, Life 
Insurance Advertisers Association, said 
that more and more people are looking 
to the newspaper for information and 
assistance in matters relating to the con- 
duct of their daily lives. “Advertising 
that is interesting as well as educational 
—and patterned after the popular syndi- 
cated columns—draws a great deal of 
reader interest,” stated Mr. Jackson, 

Judged by these standards, Mr. Jack- 
son’s opinion was that the advertising 
of the Institute of Life Insurance is 
doing an excellent job in giving infor- 
mation to a large number of readers at 
a proportionately low cost. 

“Readers are home town minded,” 
stated Mr. Jackson, “and like to know 
what is happening among the people 
they know.” For this reason, until the 
outbreak of the war, home town news 
was read first by both men and women. 
More recently, however, war news comes 
first with men and home town news sec- 
ond, while with women, home town 
news remains in first position. _ 

Mr. Jackson said that advertisements 
featuring children are sure-fire in their 
appeal to women. Other attention-get- 
ters among both men and women proved 
to be advertisements utilizing large pho- 
tographs and comics. 





BANK BILL IN MARYLAND 

A bill to provide for the writing of 
life insurance policies up to $1,000 by 
savings banks has been introduced in 
the Maryland Senate by Senator George 
W. Della of Baltimore. 

Other provisions of the bill would ban 
insurance solicitors and_ collectors of 
premiums; would create a genera 
cuaranty fund into which the banks 
would make monthly payments of 4% 
of the premiums paid during the pre 
vious month; would create a division 0 
savings bank life insurance in the State 
Insurance Department, to be in charge 


of a deputy commissioner appointed by | 


the commissioner. 





PROPELLER CO. GROUP POLICY 

The Metropolitan Life is underwrit- 
ing a cooperative Group program for the 
McCauley Steel Propeller Co. of Dayton, 
Ohio. l / 
insurance exceeding $90,000 besides sick- 
ness and accident, hospital expense an 
surgical operations benefits. 
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Annual Examinations 
Of LOMA May 5 to 9 


4500 STUDENTS TO PARTICIPATE 





Examination Approved in Place of 
Thesis as Requirement for Fel- 
lowship in LOMA 


More than 2,500 students are expected 
to write nearly five thousand papers 
during the annual examinations conduct- 
ed by the LOMA Institute, the educa- 
tional department of the Life Office 
Management Association, May 5 to 9, 
inclusive. The students, non-technical 
employes of home and field offices of 
life insurance companies, are from all 
parts of the U. S. and Canada, and rep- 
resent 116 member companies, nine fra- 
ternal organizations and several state 


insurance departments, colleges and 


universities. 

The most significant development in 
the LOMA Institute program is the 
general approval of an examination as 
an alternative to the preparation of a 
thesis, for completing the requirements 
for the Fellowship designation of the 
Institute. Sixty-three of the 120 eligi- 
ble students have enrolled for the Fel- 
lowship examinations which will be given 
this year for the first time. 

The LOMA Institute program com- 
prises four courses of study. Students 
who complete Course I, “Principles of 
Life Insurance,” consisting of four ex- 
aminations, receive a certificate. Course 
II, “Advanced Life Insurance,” is com- 
posed of six examinations concerning 
specialized aspects of the life insurance 
business, and is designed primarily for 
home office personnel. Course JIA, 
“Field Agency Office Management,” is 
constructed to meet the educational 
needs of agency office employes. Stu- 
dents who complete Course I and II or 
IIA receive a diploma which designates 
them as associates of the LOMA Insti- 
tute. 

Associates are eligible for Course III, 
in which students are required to pass 
an elective and a required minor exami- 
nation, one of which must be in “Office 
Management,” and an elective major 
examination, “Office Management,” “Life 
Insurance Accounting,” “Life Insurance 
Investments,” “Home Office Agency,” 
“Selection of Risks” or “Accident and 
Health Insurance.” In addition to the 
above requirements of Course III, stu- 
dents submit a satisfactory thesis or pass 
a special comprehensive examination re- 
lated to the field of their elected major 
subjects. Completion of all requirements 
qualifies students for the designation of 
Fellow of the LOMA Institute. 

More than 2,600 certificates and more 
than 650 associateship diplomas have 
been issued by the Institute. Twenty- 
hve students have been awarded the 
Fellowship designation and 120 others 
have completed all except the last of the 
requirements. 





Numerous Special Guests 


At California Luncheon 


More than two hundred attended a 
luncheon for general agents and man- 
agers held March 5 in connection with 
the Los Angeles sales congress spon- 
sored by the National Association of 
Life Underwriters. 

In addition to the heads of the local 
California Associations and the Na- 
tional Association officials, special guests 
at the luncheon included President A. N. 
Kemp, Pacific Mutual Life; President 
John D. Cadigan, New World Life, Seat- 
ley Wash.; Vice-President W. M. Roth- 
armel, Pacific Mutual Life; Vice-Presi- 
dent Henry North, Metropolitan Life, 
ne Francisco; Assistant Secretary and 
Jirectors of Agencies, Raymond H. Bel- 
hap, Occidental Life; Superintendent of 
acific Coast Agencies H. M. Holder- 
ness, Connecticut Mutual Life, La Jolla, 
alif, and Field Supervisor Rollins A. 
Furbush, John Hancock, Altadena, Calif. 


Achievements of Insurance 
Business Outstanding Is 


Gesell and Howe Admission 

While Gerhard A. Gesell of SEC and 
Ernest J. Howe, formerly of SEC, in 
their “study of life insurance,” presented 
to TNEC, found little to praise about 
the administration and operation of life 
insurance they did not have the assur- 
ance to criticize life insurance as an 
institution. In their foreword they said 
this about the institution of life insur- 
ance: 

“The development of the life insurance 
business in this country represents an 
outstanding achievement. Life insurance 
provides the channel through which mil- 


lions of American people accumulate 
savings to gain for themselves and their 
families a larger measure of security 
and financial independence. The confi- 
dence which the business justifiably com- 
mands in the eyes of the public is in- 
dicated by the continually increasing 
numbers of people who take out life 
insurance policies. There can be no 
question of the soundness of the basic 
principles upon which the institution of 
life insurance is founded. 


“At the very outset of the insurance 
study it was stated by Justice William 
O. Douglas, then chairman of the Securi- 
ties and Exchange Commission, that no 
policyholder need have any concern that 
the hearings would jeopardize the pro- 
tection which he counts upon receiving 
through his insurance policy. This state- 
ment was subsequently reaffirmed on 
several occasions in the course of the 
hearings. In this comprehensive report 
covering all phases of the insurance in- 
quiry it can again be stated that noth- 
ing has been presented which justifies 
altering the initial statement of the Com- 
mission’s chairman. 

“As has been indicated, it was the 
function of the insurance inquiry to 
explore those areas of the business un- 
der review which were of particular sig- 
nificance to a study of the concentra- 
tion of economic power. Where cer- 
tain practices were disclosed in the 
course of investigation which might be 
considered contrary to the best inter- 
ests of policyholders or the general 
public, those practices were naturally 
given special attention both in the hear- 
ings and this report. The staff of the 
Commission does not consider the prac- 
tices disclosed as being so fundamental 
or so little subject to change that they 
undermine the soundness of the basic 
principles upon which the institution of 
life insurance is founded.” 


Paul Troth Will Address 
Chicago Life Underwriters 


Paul Troth, supervisor of publicity for 
the Home Life of New York, will speak 
at the luncheon meeting of the Chicago 
Association of Life Underwriters on 
Wednesday, March 19. His talk, on 
“Ideas That Click,” will be illustrated 
with cartoons. 

A graduate of Michigan State Col- 
lege and a lieutenant in the U. S. Army 
Reserve Corps, Mr. Troth was for six 
years on the staff of The Eastern Un- 
derwriter, where he originated and 
edited a weekly illustrated column on 
“Ideas That Click.” 





OFFICERS REELECTED 

O. J. Lacy was reelected president and 
general manager, and Alden Anderson 
was renamed chairman of the board of 
directors of California-Western States 
Life at the annual stockholders’ meet- 
ing March 4. Two new directors were 
added to the board, which was increased 
to twenty-four members. The new di- 
rectors are Charles E. Christenson and 
Winston S. Cowgill, both of San 
Francisco. 
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Retired — Just 
Like the Man 


Advertisements 


The qualified Lincoln National Life 
man now has the benefits of a Retire- 
He contributes and the 
He always re- 
ceives back at least as much as he puts 
into the plan, whether he retires, dies, 


Fort Wayne 


producer. 


THE LINCOLN NATIONAL LIFE 





Geared To Help Its Fieldmen 





or leaves the company. 
he may continue to write business and 
receive commissions after 65 — his 
retirement age. Provisions of the plan 
make qualification easy for the regular 


COMPANY 


If he wishes, 


Indiana 
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Sen. O’Mahoney Proposes 
National Charter Plan 


TO MEET SHOCK OF POST WAR 





“We Must Have National Rule of Na- 
tional Business,” Says Chairman of 


TNEC in Statement 





Saying that the nation should be pre- 
pared for the post-war shock to busi- 
ness, following the period of great indus- 
trial expansion growing out of national 
defense, Chairman O’Mahoney of TNEC 
gave out a statement this week in which 
he declared that legisiative steps should 
be taken in meeting the situation. 

Among other things he proposed na- 
tional charters for national corporations 
“in order that these agencies may have 
a definite and free place in our economy 
and local business may be differentiated 
and protected from national business.” 
He also favored calling a national con- 
ference of organizations representative 
of business, labor, agriculture and con- 
sumers to concentrate public thought and 
action on economic objectives on which 
there is general agreement. 

Proposals Summarized 

A summary of Senator O’Mahoney’s 
proposals follows: 

1. National charters for national cor- 
portions “in order that these agencies 
may have a definite and free place in 
our economy and local business may be 
differentiated and protected from na- 
tional business.” 

2. Effective and thorough enforce- 
ment of the anti-trust laws to maintain 
competition and to prevent all combi- 
naions and agreements that destroy 
business. 

3. Encouragement of new _ business 
and small enterprise by revision of the 
tax laws for the purpose of encouraging 
new employment and new industry. 

4. A national conference called by a 
congress of business, labor, agriculture 
and consumers to concentrate public 
thought and action on economic objec- 
tives on which there is general agree- 
ment. 

The chairman contended in arguing 
for national charters that the first and 
most necessary step that demands rec- 
ognition is that “we must have a na- 
tional rule for national business.” He 
said that it is idle to think that the huge 
collective institutions which carry on our 
modern business can continue to oper- 
ate without more definite responsibility 
toward all the people. 

“It would not be difficult so to draft 
a national charter law as to reduce ma- 
terially not only the possibilities of eva- 
sion of the anti-trust law, but the diffi- 
culties of its enforcement,” he said. 

“A charter law which, for example 
would make corporate directors trustees 
in fact as well as in law, at the same 
time, make them personally liable for 
violations of the anti-trust law which 
they themselves conceived and directed, 
a law which would clearly define the 
fields into which a corporation might 
enter through subsidiaries and one which 
would standardize intercorporate financ- 
ing would not only tend to prevent some 
of the worst infractions of both ethics 
and law, which have contributed to the 
creation of our dilemma, but would also 
tend to open new fields for small enter- 
prise.” 





Home Office Underwriters 


Name War Risk Committee 

W. O. Menge, Lincoln National Life, 
has been appointed chairman of the 
War Committee of the Institute of Home 
Office Underwriters. President Walter 
K. Fritz also named on this committee 
R. T. Sexton, Connecticut General, and 
D. J. Trible, Jefferson Standard. 

The committee will report its findings 
on war risk hazards at the annual meet- 
ing to be held at the Edgewater Beach 
Hotel, Chicago, IIl., September 25-27. The 
Institute meeting precedes the annual 
convention of the Life Office Manage- 
ment Association, scheduled in Cincin- 
nati September 29-October 1. 























If the Selective Service Act 
takes your advertising 
and sales promotion manager 


for a year — 


Some insurance companies will lose (or 
have lost) the use of their advertising and 
sales promotion managers for at least a year. 
They will be going to an army camp. If your 
company is affected this way, here is a good 


way to solve the problem: 


We know a man who knows insurance ad- 
vertising from long experience in the insur- 
ance field. You can hire part of his services. 
He is open for one life insurance account, and 
one casualty insurance account. He does not 
take more than one client in each field. 


In addition to the important advantage of 
long and successful experience which insures 
good results for the company using him, there 
is no need to be concerned about his status 
when your regular man comes back. He has 
no designs on your advertising man’s job! 
You can see what an advantage this would be 
to your company, and what a comforting sat- 


isfaction it would be to your employee. 


Write us, and we will put you in touch 
with this well equipped insurance advertising 


specialist. 


Write to Box 1396 
THE EASTERN UNDERWRITER 
94 Fulton Street, New York 
















Editor Raymond Moley Will 
Be Banquet Talker Here 


Raymond Moley, contributing edit, 
of Newsweek and one of the outstand. 
ing defenders of the institution of Jif, 
insurance, will be the principal spedte 
at the annual dinner of the Life Under. 
writers Association of the City of Ne. 
York on March 27 at the Hotel Penn. 
sylvania. Mr. Moley’s editorials in 
Newsweek and his articles in the Satur- 
day Evening Post have been most hel 
ful to the insurance business, " 

Mr. Moley began his career as a 
teacher in West High School, Cleveland 
then became instructor and assistant 
professor of politics in Western Reserye 
University. For the period of 1916-19 
he was director of Cleveland Founda- 
tion. He then became associate profes. 
sor of government at Columbia Univer. 
sity and professor of public law there 
He was at Columbia when President 
Roosevelt brought him to Washington 
as Assistant Secretary of State and 
while with the Government he repre- 
sented President Roosevelt at the Inter. 
national Monetary and Economic Con- 
ference which was held in London in 
1933. He resigned from the administra. 
tion to become editor of the magazine 
Today, and in 1937 was made contribut- 
ing editor of Newsweek, which is now 
owned by Vincent Astor. He was con- 
sultant of the crime surveys of Illinois 
Pennsylvania and Virginia, and was 
member and research director of the 
New York State Commission on admin- 
istration of justice. He is the author of 
numerous books, including “Lessons in 
American Citizenship,” “The State 
Movement for Efficiency and Economy,” 
“Lessons in Democracy” and a number 
of works dealing with crime. 





Minnesota Mutual Limits 


Insurance for Service Men 


Minnesota Mutual Life has supplied 
agents with a schedule of limits it will 
accept in army risks and from draftees, 
without war restrictions. They are as 
follows: 


Commissioned officers, warrant officers, 
staff sergeants, whose duties are essen- 
tially army paper work, $5,000 on new 
business; maximum but not to exceed 
with old business, $10,000. 

Other non-commissioned officers, new 


ce 


business, $2,500; maximum, $5, 


National guard officers, new business, ' 


$5,000; maximum, $10,000. 

Other national guard, new _ business, 
2,500; maximum, $5,000. 

Reserve officers, new business, $5,000; 
maximum, $10,000. 

Registered for draft, Class 1 and oth- 
ers subject to imminent call, new busi- 
ness, $2,500; maximum, $5,000. 

Single men, whose call is not immi- 
nent, $5,000 and $10,000. 





PLANS FOR A. & H. WEEK 


Chicago Breakfast Inaugurating Week 
Expected to Draw Capacity 
Crowd of 500 
Plans for participation in Accident & 
Health Week at Chicago were reveale 
Tuesday at the meeting of the Chicago 
association by Clayton F. Lundquist, 
Fred. S. James & Co., chairman of the 
committee on arrangements. The break- 
fast has been set for Tuesday morning, 
March 25, in the Terrace Room at the 
Morrison Hotel, where a capacity crowd 

of over 500 will be accommodated. 
Speakers before the meeting were K. 
O. Saunders, vice-president, Globe In- 
demnity; A. Anderson, Occidental 
Life, and George Applegren, insurance 
correspondent. ; 
Appointment of a nominating commit- 
tee consisting of C. Truman Redfield, 
Mutual Benefit; Charles Davis, Pacific 
Mutual; A. D. Anderson, Occidental 
Life; Charles N. Dubach, Hartford A. 
& I, and E. H. Ferguson, Great North- 
ern Life, was announced by President 





Don E. Compton of the Provident Life 


& Accident. 
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Will | Income Tax Advantages Five Aetna Life Agencies Speakers for Connecticut 
t Here} Of Insurance Stressed Win Trophies For Progress Educational Meeting Named | The 
ng edi ae Five Aetna Life general agencies will Five top-ranking speakers for the 
cutsta IN TALK BY HAROLD W. BAIRD  },¢ awarded the President’s Trophies of riage annual ee ee ~ (oLon! 
= es ‘ the Connecticut State Association o A 4 
ema Agency Assistant wd ks Meciicege so = sighs a seine a age Life aterenitess have been announced 
: i | T Mutual at Brooklyn Speaks to . e trophies are awarded on the hy Robert C. Mix, general agent, State . 
ahs a Supervisors Association basis of agency improvement during the Mutual, New Haven, and chairman of LIFE INSURANCE COMPANY 
a ik ; - year, with emphasis on growth of full- the committee on arrangements. OF AMERICA 
rat Harold W. Baird, CLU, spake on “In- time organization, lapse ae new busi- Speakers to address the conference, 
1e Satur. | come Tax Advantages of Life Insurance ness increase, development of financially ae _ ~— — “4 _— PSone pe di Incorporated 1897 
ost help. | for the Man in the Upper Brackets” at successful agents, and policyholder serv- 276) “. at the Yale Law School Audi- 
; ¢ : Se + eas torium, include John C. Blackall, In- 

" a meeting of the Brooklyn Life Super- irate wo - ceutaten ‘Cismmiadoman akan ahaa FORTY.THREE YEARS OF SATIS- 
leven? | visors Association at the Hotel Bossert se suring the past veat-inclute necticut; James Elton Bragg, CLU, man- | FACTORY SERVICE IN PROTECTING 
5 and : progress during the past year*include - “ . t ee 
assistant | on Tuesday, March 11. Mr. Baird, an the Blosser & Hill agency at Toledo, 28° Guardian Life, New York City; A. THE FAMILY 

Reserve | agency assistant in the A. J. Johannsen Ohio; the E. C. Deckard agency at Co- 3 a yee editor Diamond Life 
F 1916-19 agency of Northwestern Mutual in lumbus, Ohio; the C. I. Mann agency —" — . on ee V — aoe “Because there is a tomorrow, we 
Founda- vai stize : 1 :,. at Jacksonville, Fla.; the W. F. Grant 7 fe orthwestern Mutual, 7? 
© prof Brooklyn, based his talk on data on in amine Cound 1 end ee Shae Newark; and Jack Spence, Penn Mutual. serve today. 
Gas come taxes included in a recent article 574 & Co. agency ob Sirahoad =nep- Herbert Behan, Massachusetts Mutual, 
w there, } in Colliers’. wee 4d biped gg - the con- Home Office—Jersey City, N. J. 
resident Mr. Baird said that the use of life ST. PAUL BREAKFAST MEETING petra a member of the program 

ington | :,surance for inheritance tax purposes A breakfast meeting tomorrow morn- The following are chairmen of the 


ate . ; ; Q > 
- eee was well known and widely used, but ing, March 15, concludes the six-week various committees: Robert Ober, Con- . ; , 
ne Inte. | that few underwriters realized what a sales training course of the St. Paul necticut Mutual, New Haven, promotion A bill pending before the legislature 
Ne pa ah davies si Sieeeas talek Association of Life Underwriters. Speak- and ticket distribution committee; John of the State of North Dakota would 
aire : : es se “i nt - ers ‘.— ——_, va Niobe a gepeest Duncan, Travelers, New Haven, printed require life insurance companies operat- 
client can make by us ‘ - agent, New England Mutual, and L. L. program committee; S : <0 i 

prot committee; Stanley Trotman, ing in that state to invest 75% of their 





sO stead of ordinary investments. With Erickson, one of the largest producers Northwestern, New Haven, reception «tee ean Seite ie 
sntribut, | the tax-exemption of government bonds pig a gaaatan Mutual. They will committee, and W. L. Camp, Connecticut legal reserves in North Dakota secur 
FUMIE: | scisuad: ke poleted cut: the edventanes discuss closing. Mutual, Hartford, publicity committee. _ ties. 
Vas con- | of life insurance are even more marked. 

Illinois, “Tt seems to me,” Mr. Baird said, “that 


nd was | one fundamental question is too often 
of the | icnored by investors, by writers—yes, 
| admin- | and by life underwriters. That question 
uthor of | js simply, ‘Why does a man invest?’ 
ssons in | Certainly it cannot be to obtain addi- 


State tional current income. No man is going 
onomy, to part with $10,000 this year in ex- 
number } change for the promise of $300 or $400 een a 


interest next year and the years that 
follow if he really needs the income. 
Consequently. if a man does not invest 
ts for increased current income, we must 
M conclude that he invests either to pass 
€N —§ on an estate to others or else to pro- 
supplied | vide a future income for himself. 





; it will “Following along this line of reason- * Joli . . 

Sete | tgs man is investing to build up oo Success of Fidelity agents is furthered by the prestige of the 

are as | -_ for —-* to gc? his ri Company, the cooperation it offers and the wide range of its policy 
ulture income, 1en why not invest in . é 

officers, | the personal investment, geared, not to forms. These factors are backed by the reputation it has earned for 

essen. | the needs of governmental bodies or friendliness to agents and to policyholders. 


on new | Comporations, but to the needs of the 
exceed | dividual? The investment that is spe- 

cially designed for the two purposes of a ee ae a ne ee 
creating and transmitting an estate on 








ri Ia . one a and _— — force more than $370,000,000. Originator of “Income for Life,” Disability 

: ‘ retiremen income on 1e otter. . . . . . . . 
usiness, “| course, I mean life insurance. and Accidental Death benefits. Operates in thirty-six states, including 
usiness, Instead of being paid out annually New York and the New England states. 


while the investor is in the high tax 
$5,000; brackets due to personal income, the 
Sater income from the life insurance invest- 


: : Effective training course. Ample working tools. Supervision and 
ment compounds, income-tax-free, wait- 





th- § . : ” . ’ . . . . 
os oe ing until needed in the future. assistance in the field. Pre-approach and lead producing direct mail 
: Showing every step of his calculations : : ete 
seed ‘ a blackboard, Mr. Baird demonstrat- One of a series— services. Special plans for package and program selling. Fidelity 

7 ed the advantages of life insurance over wen ~ 
other Easton: at varying rates of Giving facts about agents are well equipped with these advantages. 
interest, both in lump-sum and in an- the Fidelity 
EK nual investments. ; : Contracts include all the regular life and endowment plans, Modi- 
In conclusion, Mr. Baird told the : : ? : : : eit ' 
Week | ‘Supervisors: “In yt respective jobs, we 3 fied Life, Family Income, Family Maintenance, “Income for Life,” Modi- 
are interested in helping our men pro- 3 a Pipers £4. . 
d duce business under today’s conditions : fied “Income for Life,” Disability Income, Term to 65, Juvenile (age one 
dent & —conditions that require the rendering = 3 
vealed of a more comprehensive service than : month on) standard and substandard. 
“hicago ever before. We cannot expect to make Z 
dquist, f % or bonus trust experts out of every : Prestige, Cooperation, Contracts, Friendliness—are assets that 
of the agent. This field is ideally suited to : . 
break- | Jit work, however, and if we are pre- : promote the success of Fidelity agents. 


orning, pared we may be able to effect sub- 
at the stantial sales in situations where our 








crowd agents’ prospects don’t need any more 
1 life insurance.” 
ere K. : 
re TO HEAR JOHN K. CLARK 
urance — Jn the series of lectures by lawyers 
; _ in ~ Metropolitan Life =. e * P 
ymmit- | "m and held under auspices of the I h F d l M a8 f I Oe 
>dfield, | Life Underwriters Association of the e 1 e ity utua 1 © nsurance ompany 
Pacific | “ity of New York, John Kirkland Clark ; : 
‘dental — Will be the speaker on April 15. He is Philadelphia 
rd A. | 4 former Assistant U. S. Attorney, and 
North- also was once counsel for the association. 
.sident | Next meeting for lawyers will be on WALTER LEMAR TALBOT, PRESIDENT 


t Life | the night of March 18. James E. Bar- 
» ‘on, in charge of settlement option 
work, Home Life, will talk. 
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Pink Thinks Industrial 
Won’t Be Supplanted 


IT PERFORMS USEFUL FUNCTION 





Lapse Rate Declines from 42% to 26% 
in 1935-39 Period; Comments on 
Pike Report 





Recommendations to TNEC about the 
insurance business made by Commis- 
sioner Sumner T. Pike of SEC were dis- 
cussed by Superintendent Pink before 
the Albany General Agents and Man- 
agers Association in that city Tuesday 
night. Both the Pike report and the 
Gesell-Howe insurance report suggest 
desirability of eliminating Industrial in- 
surance. 

Superintendent Pink said that “this is 
not the time to despair of the public 
usefulness of Industrial insurance.” The 
growth of public Social Security pro- 
gram in this country has come late; 
would have been better if it had begun 
a quarter of a century or more ago. It 
is too early to know whether or not it 
will have any substantial effect upon the 
volume of Industrial insurance. “It may 
make Industrial insurance to some ex- 
tent less necessary, but it may also en- 
courage the idea of insurance and so 
promote its growth,” he said, and con- 
tinued: 

“We have always considered that if 
Industrial insurance is to have an heir 
it will be Group insurance. This is the 
cheapest form, but so far has been avail- 
able only to employes in large establish- 
ments. It is probable that this form of 
insurance will be greatly extended and 
in time to come, may to some extent, 
displace Industrial insurance as we know 
it today. In any event, Industrial insur- 
ance is now performing a useful func- 
tion and there are no indications that 
any of the remedies proposed will sup- 
plant it in the near future. Among the 
remedies is Savings Bank Life insurance 
of which a comparatively small volume 
is written.” 

Declining Lapse Rate 

Mr. Pink said that in weekly pre- 
mium insurance the lapse rate has been 
reduced in the 1935-39 period from 42% 
to 26% and in monthly premium insur- 
ance from 32% to 23%. This reduction 
is most encouraging to those interested 
in Industrial insurance. “It is an indi- 
cation not only that the condition of 
the working people has improved, but 
that Industrial insurance is better sold 
and serviced,” said Mr. Pink. In 1940 
cancelation rate based upon premiums in 
weekly premium department of Metro- 
politan was 7.3% and upon new business 
for same year 10.9%, best record in his- 
tory of the company. 

Is Public Interested in Federal Control 
of Insurance 

Superintendent Pink also discussed 
Pike recommendations about insurance 
supervision and about Federal control. 


Along that line he said in part: 

State supervision has been in existence for 
over eighty years and has constantly improved. 
The results speak for themselves. It is conceiv- 
able that Federal supervision might be equally 
efficient. It would probably be more efficient in 
some respects and less satisfactory in others. 
There has been a great deal of discussion and 
advice on the part of elected representatives, 
public officials, professional investigators, editors, 
columnists and company men. But has there 
been any demand for a change on the part of 
the policyholders? 





N. J. SALES CONGRESS 


A one-day sales congress will be held 
on Friday, June 6, at Asbury Park, N. J., 
by the New Jersey State Association of 
Life Underwriters. According to pres- 
ent plans, there will be education ses- 
sions in the morning and afternoon, a 
luncheon, and a banquet in the evening. 

Four life associations in various parts 
of New Jersey will take an active part 
in the proceedings. They are the Life 
Underwriters Association of Northern 
New Jersey, which will have full super- 
vision of the congress, Trenton Life 
Underwriters Association, Atlantic City 
Life Underwriters Association and the 
Monmouth-Ocean Counties Life Under- 
writers Association. 


Penalizing Thrift 


(From the annual report of Bertrand J. Perry, 
president of the Massachusetts Mutual Life 
Insurance Company) 


Whatever may be said for the political 
aspect of low interest rates, the fact 
remains that the savings bank depositor, 
the life insurance policyholder and in 
general the “non - speculative” investor 


bear the brunt of the load. Savings 
earn less and life insurance costs more 
under such conditions and the achieve- 
ment of financial independence is made 
more difficult for the average citizen. 





ALBERTA MAY WRITE LIFE 

It is reported that legislation enabling 
the provincial government of Alberta to 
extend its insurance activities to include 
the underwriting of life insurance will 
be passed at the current session of the 
legislature. The “speech from the 
throne” which gives a fairly accurate 
guide as to the legislative program so 
intimated. It said: “It is the intention 
of my government to extend its facili- 
ties in the field of insurance and legis- 
lation for this purpose will be intro- 
duced for your consideration.” The 
province now underwrites fire risks. 





Room 4901 





LIFE INSURANCE 


RENEWALS 


RENEWAL PURCHASE COMPANY 


Telephone: BOwling Green 9-0109 


PURCHASED ON 
EQUITABLE BASIS 


70 Pine St., New York 








CHICAGO AGENCY MOVES 

The Strong agency of the John Han- 
cock at Chicago will move to larger of- 
fices at 135 South LaSalle Street as soon 
as alterations on the new offices are 
complete. The agency has been located 
in the First National Bank Building for 
the past thirty-five years. Sherman M. 
Strong, son of the founder of the agen- 
cy, is active head of the office, and 
associated with him will be D. A. Me- 
daris, veteran John Hancock agent, who 
until recently was connected with the 
Houze agency. 





th 
ANNIVE SPE 3 


$162,210,000 Has BEEN 
PAID THROUGH THIS DOOR 
TO POLICYOWNERS AND BEN- 
EFICIARIES DURING THE PAST 


90 YEARS 


$89,139,000 TO LIVING 
POLICYOWNERS 


$73,071,000 TO BENEFICIARIES 


EIGHTY- NINTH 
ANNUAL STATEMENT 
DECEMBER 31, 1940 
Assets 


Cash on Hand and in Banks.... $ 3,534,452 29 


Bonds, including Accrued Interest 27,245,178.28 


WER e Sceehe coe 723,190.00 
Real Estate Mortgages, including 

Interest Due and Accrued.... 13,503,907 99 
Loans on Policies, including Inter- 

est Due and Accrued......... 9,313,178.88 


Real Estate, including Rents Due 


BRA ACUED oo o5nc esis cess 10,538,912 96 


Premiums Deferred and in Course 
OERGONECHION sso siirane sac 60 1,319,947.73 
9,857.81 
$66, 188,625.94 
Less: : 
Mortgage Loan Funds in Es- 
crow and Suspense Account $ 61,039.13 


Total Admitted Assets. ... $66,127,586.81 


Balance added to Policyowners’ Funds 





Insurance in Force as of December 31, 1940 





YAR 














Liabilities 
Reserves, including Funds on De 
oe IE RE SON, $63,271,975 30 
Claims in Process of Settlement. . 160,955 53 
Accrued Liabilities: .....060.... 334,299.64 
Dividends Apportioned ........ 645,000.00 


(12 months) 


Reserves and Unassigned Funds. —_1,715,356.34 


Total Liabilities ........ $66,127,586.81 


$ 11,734,721.58 

9,529,195.32 
$ 2,205,526.26 
$216,551,392.00 


Ask any 84 E R KS r I R E Associate 


LIFE INSURANCE COMPANY 


INCORPORATED 1851 


F. H. RHODES, President 


PITTSFIELD, MASS. 








McLain Will Address 

N. Y. Sales Congress 
FEATURED AFTERNOON SPEAKER 
Guardian Life President to Discun 


Problems of Life Insurance 
Selling in City 





James A McLain, president of the | 
Guardian Life, wili discuss the selling | 
problems facing a life insurance pro- 
ducer in New York City, as the final 


talk in the afternoon session of the 
twenty-first annual sales congress of the 
Life Underwriters Association of the 
City of New York at the Hotel Penn- | 
sylvania March 27, according to an an- | 
nouncement by Manuel Camps, Jr, | 
chairman of the committee in charge, | 

Paul F. Clark, vice-president of the | 
John Hancock, will be the featured | 
speaker at the morning session, as an- | 
nounced last week. Nineteen other out- 
standing authorities are on the program 
for the meeting, and the topics to be 
covered include every phase of life in- 
surance selling. 

Everyone attending the sales congress 
will be furnished with a spiral-bound 
notebook, containing the entire program 
and providing space for notes on the 
talks. 








McLain’s Career 


A native of Ohio, Mr. McLain first | 
entered the life insurance business as 


,an agent for the Provident Mutual at 


Minneapolis in 1916. He served in the 

army during the World War and after | 
his discharge entered the School of Life | 
Insurance Salesmanship at Carnegie In- ; 
stitute of Technology and was in the | 
first class graduated from that school | 
in 1919. 

In January, 1920, Mr. McLain joined 
the Guardian as an agency assistant in 
the home office agency department. Four 
years later he was promoted to the post 
of assistant superintendent of agencies 
and in another year to insnector of agen- | 
cies. In January, 1928, Mr. McLain be- 
came superintendent of agencies and 
just two years later was made agency 
vice-president. 

In November of 1930, Mr. McLain 
was elected vice-president of the Guard- 
ian Life and a member of the board of | 
directors. With assumption of that post, | 
Mr. McLain’s field of activity was broad- | 
ened from that of agency matters to | 
the general executive functions of com- | 
pany management. He has maintained 
a keen interest in the agency phase of 
life insurance generally and has been 
prominently identified with the affairs | 
of the Association of Life Agency Off- | 
cers, the Life Insurance Sales Research | 
Bureau and the American Life Conven- 
tion. 

On January 1, 1940, he was elected | 
president of the eighty-year-old Guar- | 
dian Life. 








HARTFORD COLLEGE SPEAKERS | 

Louis M. Robotham, secretary of the | 
life department of the Travelers, spoke | 
on the selection of life insurance TiSKS | 
before the life insurance class of the | 
Hartford College of Insurance on March 
"Speaker on March 28 will be Frank D. [ 
Kineke, actuary of the Prudential, 0 © 
Industrial life insurance. 
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Color and Pictures 
Dramatize Statement 


of WESTERN & SOUTHERN LIFE 





Color Folder Shows Strength of 
Company and Importance of 
Insurance 


Four- 





A colorfully illustrated four-color fold- 
er dramatized the fifty-third annual 
statement of the Western & Southern 
Life of Cincinnati, issued by President 
c. F. Williams and Executive Vice- 
President C. M. Williams. 

In this simplified, easily - understood 
statement, the policyholder can see 
the workings, the soundness and the 
stability of life insurance as an insti- 
tution, as well as the enduring financial 
strength of the Western & Southern 


Life. 

Life insurance is pictured as a “wall 
of protection” around a city bustling 
with all the activities of life. In the 
artist’s conception, this town is typical 
of such towns the country over. There 
is the church, the corner super-service 
station, the recreation park, the school, 
the typical Main Street, the homes and 
gardens, the stores, the factories—even 
a fire station. 

Each huge block in the “wall of pro- 
tection” represents a certain group of 
Western & Southern assets. Each block 
is labeled .. . U. S. bonds, city and farm 
properties, cash on deposit in banks. 
Each block is an integral part of the 
entire wall. 

On fully opening the eight-page folder 
there again is presented the picturization 
of each asset. U. S. bonds are repre- 
sented by a view of the Capitol Build- 
ing; preferred stocks are pictured as 
busy factories with smoke stacks going 
full blast; accrued interest is portrayed 
by a symbolic drawing combining a per- 
cent sign, hour glass and calendar pad. 

A cross-section or end view of the 
wall is shown next to picture the liabili- 
ties. The main portion is labeled “Re- 
serves to meet all obligations.” A re- 
inforcing buttress is labeled “Capital and 
surplus $27,787,480.73 for additional pro- 
tection and safety.” 

In simple detail on the next page, 
type is used without illustration to list, 
total and balance the assets and liabili- 
ties of the company. The last page, or 
back cover of the folder, carries a state- 
ment of policy of the Western & South- 
ern signed by both C. F. Williams, pres- 
ident, and C. M. Williams, executive 
vice-president. 

The humanized document is made in 
two sizes, one slightly larger than the 
other. The larger one will be used for 
special mailings in executive size envel- 
opes and also by the field force, while 
the smaller will be used as enclosures 
in envelopes carrying premium notices to 
policyholders. 





Coke S. Wright Retires As 


Branch Manager of Acacia 


Coke S. Wright, for almost thirty 
years manager of the Birmingham 
branch of Acacia, has elected to retire 
from the branch management, but will 
remain as a special representative of the 
company in that territory. He will be 
succeeded as manager in Birmingham by 
Robert I. Richardson, at present man- 
ager of the Pittsburgh branch of the 
Acacia. 

Mr. Wright, oldest field man in point 
of service with the company, started the 
Birmingham agency from scratch, and 
was a successful personal producer in 
addition to his agency-building activities. 

Mr. Richardson, head of the Pitts- 
burgh branch for the past year and a 
half, first joined the Acacia as an agent 
in the D. C. branch, after several suc- 
cessful years as an automobile sales 
manager. 


ms PAT te 
8 > > 
2 Wfy Uhiral = 


as Minuu 


Pe 


SHALL "weoe 6: vets ous i 
ars On Ooty pROBERTY / 
Wiriad, $69,800 700.28 
ek, 


TOTML LIFE INSURMOCE 1M FORCE §$993,552,6338.08 








Two Companies Underwrite 


Comprehensive Group Plan 


About 3,000 employes of the American 
Home Products Corp., manufacturers of 
drug, household, food and cosmetic prod- 
ucts, are covered by a Group insurance 
and retirement program, underwritten 
jointly by the Aetna Life and the Met- 
ropolitan Life. 

The plan embraces practically every 
form of coverage available under mod- 
ern insurance contracts, including straight 
life, annuities, sickness and accident, and 
hospitalization. The wives and families 
of married employes are also protectz2d. 
The plan is operated on a cooperative 
basis with the corporation paying a sub- 
stantial part of the cost. 

All full-time smployes were enabied 
to enroll in the plan without medical 
examination, and new employes will be 
eligible to enroll after they have com- 
pleted three months of continuous serv- 
ice. In addition to other benefits of 
the plan, Mr. Brush stated that visiting 
nurse care will be available to employes 
without additional cust to them. The 
visiting nurse visits the employe when 
he is ill or injured at home as often 
as necessary. 


Business Magazine to Run 
Series on Life Insurance 


A series of articles on “What Life 
Insurance Means to the Nation” will be 
run in Forbes, a semi-monthly business 
magazine. First of the articles will be 
an analysis of the importance of the 
$117,000,000,000 of life insurance in force 
to the policyholders of the country and 
to the nation as a whole, by B.C. Forbes, 
columnist and business commentator. 

The series will include articles on 
inflation fear, Group insurance and em- 
ploye relations, the management side of 
the TNEC investigation, management of 
life insurance companies, and general 
articles showing the important role life 
insurance funds play in both govern- 
mental and family situations. 


NEW AGENCY OPENED 

The new home office agency of the 
Union Mutual Life of Portland, Me. 
under Manager Fred T. Jordan, was 
opened on March 7. Opening ceremon- 
ies included receptions for the public, 
the insurance men and civic leaders of 
Portland, and the home office employes. 
Insurance Commissioner Pearce J. Fran- 
cis was an honored guest. 











° OPEN TERRITORY - 
In Michigan, Ohio, Indiana and Illinois. 


FOR MEN WHO CAN PRODUCE 
AND 
ARE AMBITIOUS TO BUILD OWN AGENCY 


PHILADELPHIA LIFE INSURANCE COMPANY 
Philadelphia, Pennsylvania 











The WALRUS 








On November 3rd, 1934, Bank- 
ers Life Company made its bow 
as a national magazine advertiser. 
On that date, a Bankers Life full- 
page advertisement appeared in 
the Saturday Evening Post. 





== 96,6 

On January 25th, 1941, Bank- 

ers Life advertisement No. 50 ap- 

peared in the Saturday Evening 
Post of that date. 


——-8BL > 


Saturday Evening Post circula- 
tion is approximately 3,000,000 
copies per issue. 

— iC" 

A little simple arithmetic dis- 
closes that in six years Bankers 
Life advertisements have appeared 
in approximately 150 million cop- 
ies of the Saturday Evening Post. 
That’s a lot of magazines. 

ao 

During its six years of national 
magazine advertising, Bankerslife 
has seen six of its ads—an average 
of one each year—picked by Tide 
Magazine as “Stoppers.” 

—BLC— 
Tide’s most recent selection was 


the headline on our January 25th 
ad. It said: 


FORGOTTEN 
by the man who said he would 
always remember. 
——eLs 

Other “Stoppers” selected by 
Tide Magazine from among Bank- 
ers Life ad-headlines since 1934 
were: 

Kind to His Wife . . . 

Cruel to His Widow. 

What the Widow 
Wife. 


How Do You Rate as a Father? 

Could Your Wife Afford to be 
a Widow? 

If You Care for Your Wife... 
Care For Your Widow. 


Told the 
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BANKERS LIFE 
DES MOINES COMPANY 


Established 1879 
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Jeffrey General Agent 
For Provident Mutual 

TO HEAD THE ST. LOUIS AGENCY 

Former Supervisor at Los Angeles 


Succeeds J. Atkins Parker as 
General Agent 








Rex D. Jeffrey, until recently super- 
visor of the James H. Cowles agency of 
the Provident Mutual Life in Los An- 

geles, has been 

7 , appointed gener- 
al agent for that 
company in St. 
Louis, effective 
April 1. As gen- 
eral agent for St. 
Louis and vicin- 
ity, Mr. Jeffrey 
replaces J. At- 
kins Parker, who 
has resigned be- 
cause of serious 
and _ prolonged 
illness. 

_. Mr. Jeffrey is 
a native of Fort 
Scott, Kan.; was 
an officer in the 

United States Infantry during the World 

War; and studied law before entering 

the Provident’s service as special agent. 

On several occasions he qualified for 
membership in the company’s leaders’ 
clubs and made an outstanding record 
as supervisor in Los Angeles. He is a 
graduate of the Life Insurance Sales 
Research Bureau of Agency Manage- 
ment. 





Rex D. Jeffrey 





Partnership Policy Ruled 


Part of Business Assets 

Two partners in a furniture company 
during the existence of the partnership 
took out a $1,000 life policy with the 
Aetna Life on the life of one of the 
partners, Carl P. Haubeil. This partner 
became seriously ill and was taken to a 
hospital. His ailment was diagnosed as 
cancer and he knew he could not live 
long. The partnership was formed May 
11, 1938. On September 21, 1938, it was 
dissolved by mutual consent. A release 
and dissolution was signed in which 
Haubeil relinquished all his interest in 
the partnership to his partner, Mabel A. 
Hamlyn. 

On October 30, 1938, Carl P. Haubeil 
died. He had made a will leaving all 
his property to his sister, Mrs Margaret 
Barrow, including the $1,000 life policy. 
He made the necessary written request 
to the company for change of beneficiary 
to his sister, but the terms of the policy 
provided that the change in the benefici- 
ary should be endorsed upon the policy. 
The policy was at the time in the posses- 
sion of Mabel A. Hamlyn and she re- 
fused to surrender it or permit the com- 
pany to endorse thereon the change in 
the name of the beneficiary. She re- 
tained the policy until Carl P. Haubeil’s 
death. Subsequently Mabel A. Hamlyn 
was declared a bankrupt and the trustee 
claimed the proceeds of the policy which 
were paid into the registry of the court 
as a partnership asset, 

The lower court decreed that upon the 
dissolution of the partnership the benefi- 
cial interest in the insurance vested in 
Carl P. Haubeil and that upon his death 
the proceeds of the policy became part 
of the estate and subject to disposition 
by will, and that the will gave the 
money to Carl P. Haubeil’s sister. 

Tke rule in Florida is that the bene- 
ficiary cannot be changed except by 
strict compliance with the provisions for 
that purpose contained in the policy. 
This rule was first adjudicated in Flor- 
ida in 1911 and has been followed by 
the Florida Supreme Court ever since. 

The general rule in partnership con- 
tracts is that partner may transfer his 
interest in the partnership to a copart- 
ner, even though the firm is insolvent 
and that such a transfer carries with it 
all claims the seller has against the firm 
and relieves him from all liability for 
debts he owes the firm. Release of 


Haubeil from all liability under the part- 
nership, and the consequent relinquish- 
ment of all rights to or interest in the 
property or assets vested all the property 
of the former partnership in Mrs. 
Hamlyn. 

A company or corporation has such 
an insurable interest in the life of its 
officers as to be allowed to take insur- 
ance on them for the benefit of the com- 
pany. A corporation may take out busi- 
ness insurance on the life of its presi- 
dent, its directors or other agents and 
employes in whom it has an insurable 
interest and when it does this and pays 
the premiums as they mature a resulting 
trust arises in favor of the corporation 
in the proceeds of the policy which 
inhibits its recovery by the insured’s 
personal estate, 

It was held that the beneficial interest 
in the policy did not vest in Haubeil 
on the dissolution of the partnership. 
The policy was, in the first instance, 
procured for the benefit of creditors com- 
plaining of the unstable financial condi- 
tion of the partnership. These creditors 
relied upon the policy for the payment 
of their obligations and on the dissolu- 
tion thereof and assumption of all assets 
and liabilities by Mrs. Hamlyn, who sub- 
sequently attempted to operate the busi- 
ness, the policy became part of the 
partnership assets. The policy remained 
as part of the assets of the partnership 
and as such should go to the trustee 
in bankruptcy. The decree against the 
trustee in bankruptcy was therefore re- 
versed. 


Five Added to Board of 
Great National of Dallas 


Five additions were made to the board 
of directors of the Great National Life 
of Dallas at the annual meetings of the 
board and stockholders March 11 at the 
home office. The new directors are 
A. J. Rife, president of the A. J. Rife 
Construction Co.; Ernest Parks, vice- 
president of the Dallas Coffin Co.; Wood 
G. Cullum of W. G. Cullum & Co., con- 
tractors ; George C. McGhee of DeGolyer- 
MacNaughton and McGhee, geologists; 
and Grady H. Vaughn, oil. 

A net increase in insurance in 1940 of 
$1,112,831 was reported by S. J. Hay, 
president, bringing the company’s life 
insurance in force at the end of the 
year to $15,479,000 as against $14,366,169 
at the close of 1939. 

Assets of the company increased from 
$1,727,449 at the end of 1939 to $2,009,614 
at the close of 1940, a gain of 16%, 
President Hay said. Surplus to policy- 
holders rose from $257,108 to $262,184. 
The company wrote $2,354,000 of busi- 
ness in 1940 as against $2,366,459 in 1939. 
President Hay reported further that the 
Great National earned 4.4% from its 
investment operations in 1940 and, al- 
though guaranteeing only 34%, paid 
4% on funds left with the company un- 
der income settlement options. 


New England Managers Of 
Columbian National Meet 


A two-day seminar was held in Bos- 
ton last week for general agents, man- 
agers and supervisors of the Columbian 
National Life who are located in the 
New England states. 

Beginning on the morning of Thurs- 
day, March 6, a round table discussion 
was started. It continued until the af- 
ternoon of the following day. Practical- 
ly everything of interest to general 
agents and their supervisors was dis- 
cussed. New advertising ideas, the prob- 
lems of recruiting and training new 
men, questions of underwriting practice 
and similar questions consumed most of 
the two-day period. 

Among the fieldmen attending were 
General Agents Shearer and Quinby of 
Boston, MacGrath of Portland, Bell of 
Rutland, Webb of Providence, Crosier 
of Brockton, de Ronge of Hartford, 
Calechman of New Haven and Nesbitt 
of Springfield. Present also were Man- 
agers and Supervisors Libby of Spring- 
field, Holden, Lindsay, Harrigan, Burke, 
Shearer, Stahl and Payntar of Boston. 








Wives of Agents Attend 
St. Louis Agency Meeting 
THEY LEARN HOW TO HELP 
Also, Find Out What Wuertenbaecher 


Agency and Penn Mutual Does 
for Agents 








Harry E. Wuertenbaecher, Penn Mu- 
tual Life’s general agent at St. Louis, 
recently held a novel agency meeting. 
It was a gathering of all the agents with 
their wives, idea behind the meeting 
being to furnish testimony of the en- 
couragement from the distaff side of 
the family. 

The program took the form of a heart- 
to-heart explanation of what the office 
does for the agent. First, the wives 
were shown what the home office does 
for him. Sales promotion material was 
exhibited and explained, and there was 
demonstrated what is done for recogni- 
tion of the salesman’s progress—infor- 
mation was given about the leaders’ club 
for volume, the leaders’ club for lives, 
and the quarter million dollar club whose 
membership lists tell of his standing in 
the whole company picture. 

Second, the wives were given an out- 
line of what the agency does for the 
agent in the same directions—the app-a- 
week club, the volume and lives score 
boards, and the quota board, which chart 
is production in relation to the quota 
taken by each of his fellow-underwriters. 

Cashier Hanora McNicholas took the 
platform and described what she thought 
she would do if she had a life insurance 
agent for a husband. 

To each wife attending was given a 
piece of descriptive printed matter which 
carried this appeal: 

“Help me organize my time, plan my 
work, get better prospects, give better 
sales talks, keep up my enthusiasm, qual- 
ify for the app-a-week club, qualify for 
the lives club, qualify for the volume 
club.” 


Beneficiary Change Upheld 
In Spite of Irregularities 


An insured whose wife had prede- 
ceased him agreed to the suggestion of 
the district manager of an insurance 
company from which he held a life pol- 
icy that he should change the bene- 
ficiary. He signed the written form 
or blank provided by the company as 
directed by the manager expressing 
therein that he desired as his new bene- 
ficiaries his sister-in-law, his niece and 
his nephew. On his death his admin- 
istrator sought to recover the net pro- 
ceeds of the policy, for $5,000, in an 
action against the company and these 
named beneficiaries. These defendants 
filed a cross-complaint against the com- 
pany and the administrator and the 
company filed an interpleader, paid the 
proceeds into court and was discharged. 

On appeal from a judgment for the 
administrator the Indiana Appellate 
Court, Saiter v. Miller, 27 N. E. 2d 900, 
reversed the judgment and directed judg- 
ment for the new beneficiaries, notwith- 
standing that the form signed by the 
insured contained the words “effective 
only upon endorsement on policy,” that 
the company’s manager had asked in- 
sured to bring the policy and informa- 
tion as to ages of the new beneficiaries 
to the district office, that the district 
manager did not send the form to the 
home office where the policy was as 
collateral to a loan until after insured’s 
death a few days after the form was 
signed, and that insured had not ordered 
the district manager to send the form 
to the home office. 

The company’s manager was held not 
to be insured’s agent, waiting for an 
order from the insured to send the form 
to the company, but an agent of the 
company. Insured’s will as to new bene- 
ficiaries was fully and completely ex- 
pressed in his written request. What 
remained to be done was for the com- 
pany or its agents or manager to do. 
Under the authorities, the court held 
the change of beneficiary effectual. 





R. N. Waddell Chairman of 
Pittsburgh Community Fund 





ROBERT N. WADDELL 


Robert N. Waddell, general agent, 
Connecticut Mutual in Pittsburgh since 
1934, has been named chairman of the 
Pittsburgh Community Fund drive for 
this Fall. He was head of the Red 
Cross fund drive in Pittsburgh in 1940, 
and was head football coach at Carnegie 
Tech from 1925 until 1932. In 1937 he 
ran for mayor of. Pittsburgh on the 
Republican ticket, polling 94,000 votes, 
but not enough. 

Mr. Waddell was graduated from 
3ucknell University, where, the winner 
of twelve letters in athletics, he was 
captain of the undefeated football team. 
He entered insurance in 1921. The Con- 
necticut Mutual agency stood sixty-first 
in the company when Mr. Waddell took 
charge, and at the end of his first year 
it ranked sixth. In 1939 the agency was 
runner-up for the President’s trophy 
awarded on increased business, increase 
in number of men trained, and the 
amount of old business kept on the 
books. 

Mr. Waddell is married and has four 
children. 


LIFE FEATURES TAGGART 

In last week’s issue of the magazine 
Life, Grant L. Taggart, secretary of Na- 
tional Association of Life Underwriters, 
and insurance agent in Cowley, Wyo, 
was shown with another Wyoming man 
in Carlton Hotel’s club room, Washing- 
ton. Story discussed crowded Wash- 
ington under national defense impetus, 
all hotels there making use of every 
facility to accommodate guests. 


Federal Control? 


(Continued from Page 18) 
the state of domicile to act as conservator 
pending the readjustment of the company’s 
affairs. 

Finally, in order that it may operate 
efficiently, the designated Federal agency 
should perhaps be given some reasonable 
and clearly defined visitorial powers over 
all interstate companies. Though the right 
to examine companies doing business in 
more than one state should be exercised 
only with considerable restraint it would 
enable this agency to determine whether 
an impairment of reserves exists in the 
case of any particular company. 

The power of the designated agency to 
visit any registered company would also 
permit it to test occasionally the efficiency 
of state regulation in a particular area 
and if unhealthy conditions were found, 
publicity attendant upon disclosure of such 
conditions would serve to bolster standards 
in the wayward states. The agency woul 
require few rule-making sanctions and its 
powers would be clearly confined to the 
areas indicated above. 
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Union Mutual Takes 
Over Postal National 


posTAL LIFE NOT INCLUDED 





«on Mutual to Keep 511 Fifth Avenue 
Uiveency Quarters ; M. J. Denda N. Y. 


Superintendent of Agencies 


The Union Mutual Life of Portland, 
Me, president of which is Rolland E. 
Irish, has reinsured the business of the 
Postal National Life of New York, which 
is voluntarily retiring from writing busi- 
ness. The Postal National Life was 
owned by Alice B. Jordan, widow of the 
late Arthur Jordan of Indianapolis, and 
she also owns the Postal Life Insurance 
Co, which has a 17-story building at 
Fifth Avenue and Forty-third Street. 
Ownership of the Postal Life will con- 
tinue with Mrs. Jordan. 

The Union Mutual will maintain the 
former Postal National quarters at 511 
Fifth Avenue as an uptown branch office. 
Michael J. Denda, who has been vice- 
president in charge of production of the 


Postal National, will be superintendent 
of agencies for the Union Mutual in 
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metropolitan New York and adjacent 
territory. The former agents of the 
Postal National will become agents of 
the Union Mutual. 
Four Agencies in Metropolitan Area 
The Union Mutual now has four agen- 
cies in the metropolitan area. For forty 





ALICE B. JORDAN 


years the downtown agency has been 
represented by Perrin-Dubrow at 75 
Maiden Lane. Hartnett Ready is gen- 
eral agent in Yonkers and Joseph 
Schwartz in Newark. 

_ The Postal National has $11,000,000 of 
Imsurance in force and last year the 
agency division produced $2,000,000. The 
Postal National was incorporated by the 
late Arthur Jordan as a stock legal re- 
serve company under the laws of New 
York State on January 10, 1929, and 
was licensed on June 1, 1929. It op- 
trates in New York and New Jersey. 

M. J. Denda’s Background 
M. J. Denda, native of Montana, 





Brennan Made Production 
Manager, Connell Agency 


. Walter J. Brennan, who has been of- 
hee Manager of the Clancy D. Connell 
agency of the Provident Mutual at 99 
John Street, New York, has been ap- 
pointed production manager of that 
agency in charge of brokerage and of 
full time agents. He has been with the 
agency for sixteen years. 

Assisting Mr. Brennan will be John 
- Frye, Jr. 





started out as a newspaper reporter on 
papers in Butte and Anaconda. His first 
life insurance work was in the selling 
end and his mentor was James A. Griz- 
zard, then head of the Grizzard System 
in Chicago. After five years’ activity in 
Chicago, Mr. Denda came on to New 
York, joined forces with Postal Life and 
was largely instrumental in launching 
the Postal National Life. That was in 
the Summer of 1929. The following year 
he was elected vice-president and a di- 
rector of the company and also was 
named as its agency director, in which 
post he has served until the present 
time. 

Mr. Denda has also been a vice-presi- 
dent and director of the Postal Life, the 
parent company. 

The Union Mutual 

The Union Mutual was organized in 
1848 and commenced business the fol- 
lowing year. Last year it paid for ap- 
proximately $11,000,000 of new business. 
Its assets at the end of last year were 





R. E. IRISH 

more than $25,000,000. Rolland E. Irish 
became vice-president of the company in 
1934 and became president in 1938. Un- 
der him the company has shown marked 
progress. Insurance in force is now 
$92,000,000. 

In February of this year the Union 
Mutual reinsured the cancellable busi- 
ness of the Massachusetts Accident. In 
its capacity as trustee, the Union Mu- 
tual has a management contract under 
which it handles the assets belonging 
to the non-cancellable policy funds of 
the Massachusetts Accident. 


The Postal Life 


As before stated the Postal Life does 
not figure in the Postal National deal. 
The Postal Life was started thirty-seven 
years ago, its founder being William R. 
Malone, who for some years was presi- 
dent. He is now head of the Postal 
Union Life of Los Angeles. Arthur 
Jordan became owner of the company 
in 1929, and he died in September, 1934, 
at which time his widow became the 
owner. At the end of last year the 
company had $46,000,000 of insurance in 
force. It does not have agents, but sells 
through direct mail and advertising. 
George Kolodny, who-has been an ac- 
tuary of both the Postal National and 
Postal Life, continues with the Postal 
Life, as does Medical Director Arthur 
Geiringer. 


MADE GENERAL AGENT 

The Pacific Mutual Life has appointed 
Jack W. Jones, CLU, general agent for 
Long Beach, Cal. Graduate of the 
University of Arizona, Mr. Jones holds 
engineering degrees and is a member 
of Tau Beta Pi, national engineering 
fraternity. He has been in life insur- 


ance field work for six years and is 
active in the Life Underwriters Asso- 
ciation. 
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A PROBLEM BECOMES 
AN OPPORTUNITY 


One fact about the Arnold System of renewal commis- 
sions not yet fully appreciated is the magnitude of the 
pull it exerts on the agent to do a better job of serving his 
policyholders. Because it pays so liberally for policyholder 
satisfaction (best measured by persistency of business), 
the agent has a much greater financial incentive to keep 
his business in force than he has under the standard sys- 
tem—his potential renewal earnings are over 242 times 
greater. 

NYNL fieldmen have already found in seventeen 
months under the Arnold System that responding to this 
incentive does not mean “pestering” policyholders to keep 
their business in force. Rather it means writing it right in 
the first place and giving helpful, intelligent service as 
needed after the sale. The top-notch agent in the NYNL 
organization, with close to a 100% renewal ratio, is now 
doing just about what he has always done but he is paid 
for it much more liberally than before. Now his compen- 
sation accurately reflects his true value to the Company 
as the producer of an unusually high proportion of profit- 
yielding renewal premiums. 

To the agent with a less favorable renewal ratio the 
Arnold System offers the potent incentive of much higher 
pay for a higher level of policyholder satisfaction. This he 
can achieve by writing better quality business and keep- 
ing it on the books longer; and as he improves the quality 
of his work he earns a higher and still higher rate of pay. 

This is what we mean when we say that the ARNoLD 
System To Betrer Rewarp Better Service has 
opened up new opportunities to NY NL agents which they 
are just now beginning to explore. We would not go so 
far as to say that a compensation method founded on this 
System offers’ the only solution to the agents’ compensa- 
tion problem which now confronts the life insurance busi- 
ness. But assuredly we do not believe that a permanent 
solution can be found under any method which fails to 
recognize that we are faced not alone with the problem 
of better pay for the agent, but also with the opportunity 
to improve the quality of life insurance service to the 
public. Such an improvement would have far-reaching 
beneficial effects—it would, for example, better immeas- 
urably our public relations. And NYNL’s experience with 
the Arnold System has confirmed our faith that when a 
way is found to pay adequately for a better job, that better 
job will be done. 

Whenever a major advance in our business pushes back 
old horizons, new opportunities to improve the usefulness 
of our service immediately challenge us. This has always 
been true; this is the course of progress. The opportunities 
which life insurance faces today, if we will but seize them, 
offer benefits which far outweigh the difficulties involved. 
There are intelligence, imagination, and courage aplenty 
in the life insurance business to improve the quality of its 
service to the public—enough indeed to justify our echo- 
ing the poet’s belief that “the best is yet to be.” 


—An advertisement of NortHwEsTERN National 
Lire Insurance Company of Minneapolis 











Page 16 









TERROR TAINS ATT IND 


of +<— Lio——>-_ 


LAT 
THE EASTERN 
UNDERWRITER 












March 14, 194) 











Insurance Proceeds 
Taxation Analyzed 


TREASURY DECISION COVERED 





Forrest L. Morton Explains Estate Tax 
Amendment Changes For Na- 
tional Association 





The taxability of life insurance pro- 
ceeds under Treasury Decision 5032, 
amending Articles 25, 26 and 27 of the 
Federal Estate Tax Regulations, has been 
analyzed by Forrest L. Morton of New 
York, member of the committee on Fed- 
eral legislation of the National Associa- 
tion of Life Underwriters, prepared un- 
der the direction of Chairman Julian S. 
Myrick. 

Where some one other than the insured 
pays premiums and insured has no con- 
nection with such payment, either “directly 
or indirectly’; where ownership has been 
given up by the insured, the examples 
enumerated by the statement do not take 
into account the possibility that such 
transfer might be held to have been made 
in contemplation of death; and insurance 
issued after Janrary 10, 1941, would be 
taxed solely on the basis of premium pay- 
ment, and hence no attention need be paid 
to ownership. 

“In regard to the first and third as- 
sumption,” Mr. Morton states, “there is 
still some confusion. For example, there 
seems to be no definite and clear under- 
standing as to what would constitute pay- 
ment of the premiums by the insured ‘in- 
directly.’ Furthermore, there are those 
who feel that insurance issued after Jan- 
uary 10, 1941, might be subject to tax 
even though the premiums were not paid 
by the insured, if he should retain any 
incident of ownership in the policy.” 

This difference of opinion, according to 
Mr. Morton, is caused by a section of the 
amended regulations to the effect that life 
insurance not includible in the gross es- 
tate under the provisions of subdivision 
(z) of section 302, and articles 25, 26 
and 27 of the Regulations, may, depend- 
ing upon the facts of the particular case, 
be includible under some other subdivision 
of Section 302 and the articles pertaining 
thereto. However, he states, an example 
is given in the new regulations of a trans- 
fer made in contemplation of death “prior 
to” January 10, 1941, which seems to 
indicate that the premium payment would 
be the sole test after that date. 


Mr. Morton’s statement continues: 


“The following questions and answers 
are given merely for the purpose of clari- 
fying the apparent meaning of the new 
regulations. They should not be taken as 
an admission that the new regulations cor- 
rectly interpret the present law, or that 
policyholders should rely upon the answers 
for future tax exemption: 

“(1) The insured purchased a life insur- 
ance policy in 1935. He continued to own 
the policy and pay all premiums until 1940, 
at which time he gave up all legal inci- 
dents of ownership and thereafter paid 
none of the premiums. 

“Answer: None of the proceeds would 
be taxable as ownership was given up 
completely before January 10, 1941, and 
the insured paid no premiums thereafter. 

“(2) The insured purchased a life in- 
surance policy in 1935. He continued to 
own the policy and pay all premiums until 
1941 (subsequent to January 10), at which 
time he gave up all legal incidents of own- 
ership and thereafter paid none of the 
premiums, The insured paid one-half of 
the total premiums. 

“Answer: One-half of the proceeds 
would be taxable, less the $40,000 exemp- 
tion. This is due to the fact that the in- 
sured held legal incidents of ownership 
subsequent to January 10, 1941, and, there- 
fore, the proceeds would be taxed solely 
on the basis of premium payment. 

“(3) The insured purchased a life in- 
surance policy in 1935. He continued to 
own the policy until his death. However, 
after January 10, 1941, he paid none of 
the premiums. The insured paid one-half 
of the total premiums. 

“Answer: One-half of the proceeds 


would be taxable, less the $40,000 exemp- 
tion, for the same reason as given in 
answer to (2). 

“(4) A policy was issued on the life of 
the insured in 1935. He had all ownership 
of the policy until his death, but paid none 
of the premiums. 

“Answer: None of the proceeds would 
be taxable, for the same reason as given 
in answer to (2). ; 

“(5) A policy was issued on the life of 
the insured in 1935. He was possessed of 
none of the legal incidents of ownership, 
except the possibility of a reverter should 
all beneficiaries predecease him. He paid 
none of the premiums. He gave up the 
possibility of a reverter subsequent to Jan- 
uary 10, 1941. 

“Answer: None of the proceeds would 
be taxable as the insured paid none of 
the premiums. 

“(6) The insured purchased a life insur- 
ance policy in 1935, after which time he 
was possessed of none of the legal inci- 
dents of ownership, except the possibility 
of a reverter should all beneficiaries pre- 
decease him. He paid all premiums until 
1941 (subsequent to January 10), at which 
time he gave up the possibility of a re- 
verter and paid no further premiums. The 
insured paid one-half of the total premiums. 

‘Answer: One-half of the proceeds 
would be taxable, less the $40,000 exemp- 
tion for the same reason as given in an- 
swer to (2). 

“(7) The insured purchased a life in- 
surance policy in 1935, and prior to Jan- 
uary 10, 1941, he gave up all legal inci- 
dents of ownership therein. He paid all of 
the premiums, one-half prior to January 
10, 1941, and one-half after that date. 

“Answer: One-half of the proceeds 
would be taxable, less the $40,000 exemp- 
tion. One-half would be exempt because 
the insured had given up all legal inci- 
dents of ownership and paid one-half of 
the premiums prior to January 10, 1941. 
The other half would be taxable because 
the insured paid subsequent to January 10, 
1941, one-half of the total premium.” 





HARRY STEINER ADVANCED 


Harry Steiner has been made associate 
agency manager of the Lustgarten 
Agency, Equitable Society, Chicago. In 
1933 he was first member of the Society 
to qualify for the Million Dollar Club 
and last year he qualified for the 
Society’s Group Millionaires Club. He 
is a-CLU 





DISMISS HOUSING CASES 


The two actions in California courts 
to restrain the Metropolitan Life from 
proceeding with construction of large, 
low-cost housing projects in Los Angeles 
and also at San Francisco were dis- 
missed last week, and Insurance Com- 
missioner A. Caminetti, Jr., issued per- 
mits so that the work can go forward. 





THIRTY YEARS WITH AETNA 


Albert C. Ludke, underwriter in the 
accident department of the Aetna Life, 
observed his thirtieth anniversary with 
the company on March 8. Born in 
Holyoke, Mass., Mr. Ludke joined the 
Aetna in 1911 and was appointed an un- 
derwriter in 1925. 





Bankers Life announces the appoint- 
ment of C. A. Brown as agency super- 
visor in charge of the Durham, N. C., 
territory. 











Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


90 JOHN STREET, NEW YORK 
Telephone BArclay 7-4443 








HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 








WOODWARD and FONDILLER, Inc. 


Consulting Actuaries 
Insurance Accountants 
90 John Street, New York 


Telephone BArclay 7-3428 











Mutual Life Report 
(Continued from Page 3) 


analyzed, and expenditures for rehabili- 
tation are authorized when the income 
can be improved or sales prospects en- 
hanced. The sale of a property usually 
involves the acceptance by the company 
of a new mortgage and in many in- 
stances results in an increase in the 
company’s earning assets because many 
of the properties have been operating 
at a loss. 

“The mortgage loans are also receiv- 
ing attention. Efforts are being made 
to increase the repayment of principal, 
maintain the rate of interest and fore- 
close in those cases where such action 
seems to be the best solution. Constant 
application of the principle that mort- 
gages must be amortized should result 
in reducing our New York portfolio. 

“An outstanding example of successful 
rehabilitation of property was the Air- 
lines Terminal which was opened in New 
York January 25, 1941. The land on 
which this terminal is located (at Forty- 
second Street and Park Avenue, oppo- 
site Grand Central Terminal) was ac- 
quired by the company through fore- 
closure several years ago and had been 
providing no return. By arrangement 
with the major airlines of the United 
States the company financed the con- 
struction of a passenger terminal for 
all lines, and the revenues are expected 
to provide a satisfactory return on our 
investment and repayment of our funds 
over a reasonable period of years. This 
terminal is the first consolidated passen- 
ger station for air travel in the United 
States. 

“To sum up the investment program: 
New outlets, the policy of reducing idle 
cash and endeavors to rehabilitate as- 
sets and to dispose of unproductive 
properties are all aimed at arresting the 
decline in yields and increasing the re- 
turn from investments.” 


Research 


Mr. Douglas said that an enlarged 
tesearch program has been inaugurated 
to provide more and better information 
for the formulation of policy and de- 
velopment of administrative methods and 
to aid in adjustment of shifting condi- 
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tions. 
developments 
complexity of problems necessitate ade- | 
quate and prompt information if best 


judgments are to be made,” 





“The variety and rapidity of new 
and the magnitude and | 


he said. | 


“This expanded research program has 


assisted in the development of enlarged 
investment outlets, asset rehabilitation, 
personnel strengthening and _ institution 
of economies, as well as a number of 
other developments.” 

Discussing new types of policies and 
future insurance program, Mr. Douglas 
said that in its insurance program de- 
velopment the company has offered a 
new modified life policy for preferred 
risks and also a new “family income” 
plan. Other changes are development 
of purchase of insurance through pay- 
roll deductions on a non-medical basis 
and granting of insurance in rural ter- 
ritory without medical examination un- 
der certain limited conditions. 


Aviation | 


provisions have been liberalized so as | 


practically to eliminate any restriction of 
coverage on account of passenger flights 


on scheduled air routes in this hemi- 


sphere. 
Has Nearly Four Billions in Force 


This annual report is the ninety-eighth | 


which has been made. In starting out 
the report President Douglas gave a 
summary of the company’s 1940 opera- 
tions. He began by telling of the bene- 
fits to policyholders. During 1940 the 
company paid out in the form of bene- 


fits to policyholders $107,233,223. Of , 


these payments $49,545,000 were in death 
claims, $10,620,795 in disability claims 


including waiver of premiums, $6,873,547 | 


payments were made on matured endow- 
ments, $11,091,000 on annuity payments 
and $29,101,500 of cash surrender values. 

Income of the company in 1940 was 
$186,677,575. Of this amount $142,830,521 
comprised payments made by policy- 
holders. 

New insurance issued in 1940 totaled 
$193,449,925 and outstanding insurance 
at end of the year was $3,705,911,79. 


Assets 


Total admitted assets at end of year | 


were $1,484,904,216, an increase of $40, 
436,600 over same date a year previous. 


Mortality ratio last year was 61.86% | 
of the rate provided as compared with | 


62.69% in 1939. ; 
Admitted assets were diversified as 
follows: U. S. Government bonds, 27.1%; 
U. S. municipal bonds, 5.2%; Canadian 
and other foreign bonds, .5%; railroad 
bonds and stocks, 13.3%; railroad equip- 
ment, 1.1%; public utility bonds an 
stocks, 13.7%; industrial bonds and 
stocks, 7%; mortgage loans, 15%; real 


estate, 4%; policy loans, 9%; cash, 2.2%; | 


all others, 1.9%. 
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Actuaries Club 


Among the best of the academic meet- 
ings in life insurance are those held by 
the Actuaries Club of Philadelphia. This 
b was started about thirteen years ago 
by the life insurance actuaries of Phila- 
delphia and vicinity. At the present 
ime there are thirty members, repre- 
senting most of the companies in Phila- 
delphia, and drawing members from as 
far away as Wilmington, Del., to the 
South and Scranton, Pa., to the North. 
The club has no president. There is a 
rotating chairmanship, the chairman 
holding office for just one meeting of 
the club. Only permanent officer is the 
secretary-treasurer, who is elected for a 
term of two years. Henry Bossert, Jr., 
of Provident Mutual Life is secretary 

treasurer. 
“. Actuaries Club of Philadelphia 
holds four meetings a year. At these 
are discussed topics of current actuarial 
and general interest to life insurance. 


clu 


| The club resembles in its objective and 


organization other actuarial clubs 
throughout the country and Canada. 
Among these are the clubs in Boston, 
Chicago, Des Moines, Hartford, Balti- 
more, New York, Toronto and Winni- 
peg. 
Discuss Non-Forfeiture Laws 

At the last meeting the discussion was 
on the subject of non-forfeiture laws, 
lead-off speaker being A. F. Schwartz. 
The report of the Guertin committee 
and recent activity of the New York 
State Department indicate that the time 


of Philadelphia 


is not far distant when a change in thé 
basis for policy valuations and values 
will be made. Of particular interest to 
actuaries now is the time limit which 
may be set on the required changes as 
there is a large amount of work in- 
volved in shifting from one mortality 
and interest basis to another. The in- 
vestment changes were generally ap- 
proved by the actuaries present at the 
Philadelphia meeting, more because of 
the better public understanding which is 
likely to result than of any real techni- 
cal need for a change. 


Career of Mr. Bossert 


Henry Bossert, Jr., is a graduate of 
the University of Pennsylvania. He 
earned a Beta Gamma Sigma key in the 
Wharton School of the university. When 
21 years old he joined the Provident 
Mutual as a commission clerk; did con- 
siderable statistical research for Presi- 
dent M. Albert Linton, and became su- 
pervisor of conservation and agency re- 
search. He was made manager of the 
agency research department of the com- 
pany in 1932. 

Mr. Bossert has prepared several ar- 
ticles and reports for the Life Insurance 
Sales Research Bureau; is an associate 
member of the Actuarial Society of 
America and the American Institute of 
Actuaries; and is a member of the com- 
mittee on agency costs of the Life Insur- 
ance Sales Research Bureau. He is mar- 
ried, has one child, Ann Carol; and lives 
in Aldan, Delaware County, Pa. 





N. Y. Life Statement 


(Continued from Page 3) 
approximately $800,000,000 are United 


States Government bonds, either direct 
or fully guaranteed. During the past 
year the company increased its holdings 
in this classification of investment by 
about $100,000,000. United States Gov- 
ernment bonds are generally regarded 
as the prime investment security of the 
world. Their safety is beyond question. 
More than that, the Government at the 
present time is making huge expendi- 
tures in the interests of national de- 
fense. From the point of view of the 
public interest as well as the safety of 
its policyholders, the company’s policy 
is to continue, in the present circum- 
stances, to invest in Government securi- 
ties. 
Other Bonds 


“The company’s investments in state, 
county and municipal bonds, which are 
likewise regarded as prime investments, 
and which amount to over $250,000,000, 
also play a great part in our national 
economy as well as our social advance- 
ment. They provide funds to help build 
schools, bridges and highways as well as 
other local institutions and improve- 
ments. The company’s holdings of rail- 
toad bonds aggregate approximately 
$285,000,000 and help to finance the coun- 
try’s principal transportation system 
which is so essential to both the busi- 
ness of the country and its defense. 
Our public utility bonds aggregate over 
$335,000,000 and, in making these invest- 
ments, the company has helped to pro- 
vide the people with electric, gas, water, 
communication and other services. 


Large and Small Loans 


“Most of the corporations whose 
bonds are owned by the company are 
telatively large because so many small 
Orrowers do not or cannot issue bonds 
which are eligible or practicable as in- 
vestments for a life insurance company. 

1S company, however, makes many 
Mortgage loans and policy loans. Most 
ot the policy loans are for small 
amounts. Mortgage loans are made in 
both small and large amounts. An ex- 
amination of the mortgage loan port- 
Olio, which includes loans on business, 
residential and farm properties, shows 


that at the end of 1940 the company had 
on its books 31,741 first mortgage loans 
on real estate, which, less reserves, 
amounted to about $420,000,000. About 
87% of these mortgage loans, that is 
27,656, were for less than $10,000 each 
and aggregated over $117,000,000. About 
60% of the total number of such loans, 
that is 18,928, were for less than $5,000 
each and aggregated over $60,000,000. 
About $70,000,000 of the company’s real 
estate loans were FHA-insured mortgage 
loans. 
Stocks 

“The Insurance Law of the State of 
New York does not permit life insur- 
ance companies to invest in common 
stocks. As a result they cannot legally 
provide equity or partnership capital, 
either for big business or for small busi- 
ness. However, they are permitted to 
invest in preferred and guaranteed-stocks 
which measure up to certain legal re- 
quirements. This company’s holdings 
of such stocks, which provide additional 
funds for industry, amount to about 
$90,000,000. 

“All things considered, it is apparent 
that the assets of the New York Life 
Insurance Co. are at work not merely to 
produce a return but also to do their 
part in advancing both economic and 
social progress.” 

Payments to Policyholders and 
Beneficiaries 

During 1940, the New York Life paid 
to policyholders and their beneficiaries 
a total of $204,394,345. Of this sum 
$135,015,066 was paid to living policy- 
holders and $69,379,279 to beneficiaries. 
During the past ten years, the com- 
pany’s payments to policyholders and 
beneficiaries have exceeded $2,180,000,- 


New Insurance 

New insurance during the year 1940 
amounted to $425,970,300. There were 
210,896 new policy contracts made dur- 
ing the year and the average size of 
new policies was $2,020. Although the 
volume of new business was slightly less 
than the previous year, nevertheless 
there was a substantial reduction in the 
aggregate volume of terminations, par- 
ticularly lapses and = surrenders. On 
December 31, 1940, the company had 
2,925,775 insurance policies in force for 
a total of $6,895,182,749, which repre- 
sented an increase of 53,541 in the num- 


Underwriting Rules Applied 


To Defense Service Cases 


The American Life Convention has is- 
sued a bulletin to its members giving 
the results of a questionnaire on under- 
writing rules applying to those entering 
any branch of the defense services. The 
bulletin summarizes the extent to which 


war clauses or extra premiums are ap- 
plied and the rating used by companies 
of different sized groupings. The report, 
which is made by F. Edward Huston, 
secretary and actuary of the convention, 
states that 20 reporting companies apply 
a war clause to all insurance issued to 
members of the Army, Navy and Marine 
Corps. According to the replies of the 
remaining companies, they will issue 
such business without a war clause for 
limited amounts. Such limits generally 
correspond to those reported with re- 
spect to the National Guard and other 
reserves. 

The “occupational” extra premiums be- 
ing charged by reporting companies for 
such risks appear to lack sufficient uni- 
formity to permit a convenient summary, 
says the bulletin. Less than one-third of 
the companies either reported they are 
not charging any “occupational” extra 
premium or made no mention of any 
such rating. Detailed rules and regula- 
tions with respect to this classification 
of business were furnished by a few of 
the larger companies. Four of these 
companies also sent in such data as to 
various classes of aviation service. 





MUTUAL TRUST IN INDIANA 


The Mutual Trust Life of Chicago has 
been granted authority to transact busi- 
ness in Indiana, bringing to seventeen 
the number of states in which the com- 
pany is now licensed. No appointments 
have yet been made, but an agency- 
building campaign in Indiana is expected. 





ber of policies and $64,347,953 in amount 
as compared with the end of the pre- 
vious year. 


Writes Down Real Estate Mortgage 
Loans 


The total value of all bonds, which 
were valued in accordance with the law, 
was substantially below the total mar- 
ket value as of December 31, 1940. The 
aggregate amount of the company’s real 
estate mortgage loans was written down 
by $26,000,000 to the estimated value as 
of the end of the year. Furthermore, 
the total real estate owned by the com- 
pany was also marked down in 1940 and 
is carried at the estimated market value. 
Total admitted assets amount to $2,- 
869,735,205, an increase of $107,456,722 
over the previous year. 

In the liabilities, by far the largest 
item, $2,322,671,554, is the Insurance and 
Annuity Reserve computed by the Su- 
perintendent of Insurance of the State 
of New York. This reserve is the 
amount which the company must hold 
in good assets so that together with fu- 
ture premiums and interest, it may be 
able to meet future policy obligations as 
they become due based on assumptions 
as to future rates of claim, interest and 
expense. The sum of $38,747,490 is set 
aside in the liabilities for dividends pay- 
able to policyholders in 1941. In addi- 
ton to a Voluntary Investment Reserve 
of $50,000,000, the company had, at the 
end of the year, a surplus, reserved for 
general contingencies, amounting to 
$127,073,603. 

The New York Life last year had an 
income of $456,095,000. Its assets at end 
of the year were $2,870,000,000. It had 
outstanding insurance of $6,895,183,000. 
In its assets bonds accounted for $1,- 
827,605,000; stocks (preferred and guar- 
anteed) were $89,621,000; first mortgages 
on real estate, less reserves, were $421,- 
904,728; policy loans, $309,207,000; real 
estate, $109,127,731; cash, $50,740,231; 
miscellaneous, $61,528,000. Of the 16,- 
962° policyholders who died during 
the year heart disease had a toll of 
6,199 lives; cancer and tumor, 2,438; ac- 
cidents, 1,102; apoplexy, 1,687. 


Penn Retirement Plan 
For Salaried Employes 


STEVENSON TELLS OF DETAILS 





Income Commences at Age 65; Benefits 
in Case of Disability, Death and 
Employment Termination 





John A. Stevenson, president, Penn 
Mutual, has announced details of a Re- 
tirement Plan for salaried employes 
which the company has established. 

While primary purpose of the plan is 
to provide members with a retirement 
income commencing at age 65, it also in- 
cludes benefits in case of disability, death 
and termination of employment. The 
death benefits under the plan are in ad- 


‘dition to the group insurance coverage 


carried by the company on all employes 
who have completed one year’s service. 
Automatic Membership 

Membership in the plan, with minor 
exceptions, is automatic for all full- 
time employes age 35 and over. The 
retirement income is based on (1) the 
amount of salary received and (2) the 
number of years of service with the 
company during the period of employ- 
ment between the ages of 35 and 65. 
The member at retirement is offered 
the option of electing a refund annuity, 
life annuity or joint and survivorship 
annuity. 

Each eligible member will contribute 
a stated percentage of his salary toward 
his own annuity, and the balance—the 
difference between the members’ contri- 
butions and the total cost of all benefits 
provided by the plan—will be contributed 
by the company. 

Basis for Retirement 

The amounts of retirement annuity 
provided by the plan have been deter- 
mined in such manner that the com- 
bined retirement income from the plan 
and the primary old age benefit of the 
Social Security Act will provide a suit- 
able basis for retirement. 

President Stevenson said: “This plan 
fulfills an objective toward which our 
company has been working for some 
time, namely, to place its employes in 
the position of being able to look for- 
ward to an assured retirement income 
at a definite age. In studying its pro- 
visions, it will be recognized that the 
advantages it offers as compared with 
a procedure under which the question 
of an employe’s retirement depends en- 
tirely on the decision of the company 
in the individual case. It is our hope 
that the financial security it offers will 
be a source of satisfaction to all who 
participate in its benefits.” 

Last December President Stevenson 
announced the establishment of a vol- 
untary and contributory retirement plan 
for the company’s field representatives 
whose compensation is on commission. 
Within the first two months, more than 
88% of those eligible for that plan 
signed application for membership. 





Annual Report of Bankers 


National Life of Montclair 

Assets of the Bankers National Life 
of Montclair rose 11% during 1940 to 
an all-time high of $7,856,000, as com- 
pared with total liabilities and reserves 
at the end of the year of $6,805,681. After 
deducting all investment expenses, the 
invested assets of the company returned 
an average interest of 3.62%. 

New paid-for Ordinary business during 
the year was 14% over 1939, and the 
average size Ordinary policy sold was 
$3,827, well over the average size for 
all companies. In the past five years 
the Ordinary insurance in force with the 
Bankers National has more than doubled, 
according to the annual statement of 
the company issued by President R. R. 
Lounsbury. 





MADE ASSISTANT TO MANAGER 
Carrol P. Thomas, Jr., of the Pitts- 
burgh Group life department of Aetna 
Life has been transferred to Hartford 
as assistant to William L. Dwyer, Jr., 
manager of the office of Shepard & Co, 
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AGENTS SHOULDN’T WRITE TO 
DAILY PAPERS 


Insurance agents should not write let- 
ters to editors of daily papers which 
print editorials or articles attacking in- 
surance in any of its branches. They 
will help the business more by nursing 
their indignation and not breaking into 
print. 

Editors like to receive letters. When 
they come in (either critical or com- 
mendatory) the chief impression made 
upon the paper is that the editorial or 
article was so striking that it attracted 
attention; therefore, the editor is pleased 
because he ran it. Furthermore, it again 
makes the public conscious of the edi- 
torial or article which was bad enough 
in the first place, and, likewise, it fur- 
nishes a target for those who favored 
the original article or editorial, which 
critics will write to continue the con- 
troversy. 

A case to point is the radical New 
York daily newspaper PM which re- 
ceived so many letters of protest from 
insurance agents based on its five-day 
run of antagonistic life insurance arti- 
cles, reviewing the Gesell-Howe report 
to TNEC, that PM announced it would 
open its columns to insurance agents, 
but it would also give a notorious New 
York broadcaster-insurance critic oppor- 
tunity to rebut the letters. In short, 
more columns critical of insurance oper- 
ation. 





HAS FEDERAL CONTROL IN MIND 


Closer scrutiny of the recommendations 
made to TNEC by Sumner T. Pike, SEC 
Commissioner, in reference to regulation 
of insurance companies, discloses that his 
Federal supervisory suggestions are so 
close to Federal control that it is splitting 
hairs not to call it that. Here are a few 
sentences from his report which are plain 
enough to indicate the tremendous au- 
thority which would be given the Gov- 
ernment : 


The basis upon which the Federal gov- 
ernment might best participate in the field 
of insurance supervision would seem to be 
primarily as an advisor and as a collector 
and distributor of information. Its func- 
tions should closely parallel those of the 
National Association of Insurance Com- 
missioners which has been handicapped by 
lack of funds and other conditions which 
would not be applicable if the Federal 
government sets up machinery to assist 
the individual states. 

Some designated agency of the Federal 
government should be empowered to take 
appropriate action to prevent companies 
from using the mails, the telephone, the 





radio or other means and instrumentalities 
of interstate commerce to sell insurance 
in a state where they have not been law- 
fully admitted to do business. 

It would also seem desirable to give the 
Federal government a means for obtain- 
ing complete information concerning the 
operations of life insurance companies. 
Any legal reserve life insurance company 
doing business in more than one state 
should be required to notify an appropriate 
agency of the government of its inten- 
tion to do an interstate business. This 
notification would be perfected by filing 
data concerning the history of the com- 
pany, its organization and the type of bus- 
iness done. Following notification, com- 
panies would be required to file with 
whatever agency was designated duplicate 
copies of the completed Convention Form 
Annual Statement which must now be 
submitted to authorities of the states 
where they do business, together with cop- 
ies of other periodic reports filed with 
state regulatory bodies. Thus, except for 
the original notification, current informa- 
tion concerning the companies would be 
filed with the Federal government without 
the necessity of setting up two separate 
systems of reports. The Federal govern- 
ment would thereby be placed in a posi- 
tion to keep check on the activities of 
interstate companies and to assemble from 
the data submitted detailed reports and 
information which it would have authority 
to disseminate for the benefit of com- 
panies, policyholders and state and na- 
tional officials. 

To the end that a gradual improvement 
in the reporting system now employed 
might be accomplished, the designated 
agency of the Federal government should 
be empowered to require companies to file 
additional information with it if, after 
full hearing at which company officials 
and state officials would be specifically 
invited to attend, it was found that the 
strengthening of life insurance company 
reports in certain respects was essential 
in the interests of the policyholder. This 
agency should also have the right to call 
for any reasonable additional information 
from any interstate company where it felt 
after full hearing such information was 
necessary in the interest of policyholders. 

The problem of liquidating or reorgan- 
izing insurance companies whose reserves 
are impaired also deserves the attention of 
the Federal government in order that the 
policyholders of such companies may re- 
ceive fairer treatment in the working out 
of whatever adjustments are necessary. 


The National Bankruptcy Act should 
be amended to permit any State Insurance 
Commissioner or the designated Federal 
agency to apply to the United States Dis- 
trict Court within whose jurisdiction an 
insurance company is domiciled to bring 
about that company’s liquidation or reor- 
ganization. Such an application could be 
granted by the court if, after hearing, it 
finds the company’s reserves impaired. 
Upon an adjudication to this effect a court 
would be required to appoint the Federal 
agency or its nominee which might in cer- 
tain cases be the insurance commission of 

(Continued on Page 14) 
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Left to right: M. E. Lewis, W. F. Winterble, President Nollen, W. K. 
Niemann, Vice-President Jaeger 


W. K. Niemann, manager of the Des Moines agency of Bankers Life Co., was | 
tendered a banquet by the company in recognition of the Niemann agency leading | 








all others of the company in new business production during 1940, and it was for | 
fifth straight year. Accompanying picture shows President Nollen congratulating 
Mr. Niemann as Vice-President W. W. Jaeger; Superintendent of Director of 

Agencies W. F. Winterble; and Superintendent of Agencies M. E. Lewis also form | 


part of the group. 


Mr. Niemann first attracted national attention in insurance | 


production while representing the company in Wisconsin. 





Edward Yerger, Sr., and Mrs. Yerger, 
Jackson, Miss., have just celebrated their 
golden wedding anniversary at a recep- 
tion given by their children, two of whom 
have followed in the footsteps of their 
father in the fire insurance business. 
Edward, Jr., is state agent for the Home 
of New York and Wirt Yerger is asso- 
ciated with his father in the Ross & 
Yerger agency. The agency was found- 
ed ninety-seven years ago and bought 
by Mr. Yerger and the late James A. 
Ross of New Orleans forty-nine years 
ago. Later Mr. Yerger bought out Mr. 
Ross’ interest but retained the firm 
name. Three yellowed commissions dated 
1892 are in the Yerger office—they are 
from the Royal, Home and Liverpool & 
London & Globe. 


* * x 


D. Gordon Hunter, vice-president and 
agency manager of the Phoenix Mutual 
Life left Los Angeles on March 6 to 
return to the home office after a series 
of visits to West Coast agencies of the 
company, including those in Seattle, 
Portland, and San Francisco. While in 
Los Angeles, Mr. Hunter was chief 
speaker at a luncheon given by the Leon 
A. Soper General Agency at the Jon- 


athan Club. 
x  * 


J. H. Doyle, general counsel of the Na- 
tional Board of Fire Underwriters and 
for some years a member of the Glen 
Ridge, N. J., council, last week offered 
suggestions which led the council to take 
steps to protect that borough from acci- 
dents at street intersections where there 
are dips in the pavement. The council 
approved Mr. Doyle‘s recommendation 
that insurance be placed to cover the 
hazard until plans can be formulated to 
remove or modify the dips at several 
intersections. Recently a claimant who 
sued Bloomfield, N. J., was awarded 
$4,350 for injuries received when a car 
struck a dip. The verdict is being ap- 
pealed. 

* * * 

Albert E. N. Gray, assistant secretary 
of the Prudential, spoke Monday, March 
10, before the luncheon meeting at New- 
ark of the Life Underwriters Association 
of Northern New Jersey. 


James L. Cole, superintendent of agen- 
cies, Connecticut General, has completed | 
twenty years with that company. Dur- 
ing the anniversary day letters and tele- 
grams of congratulations were sent to 
him by his many friends in the com- 
pany’s field organization. Mr. Cole went 
to Hotchkiss School, Lakeville, and to 
Trinity College, from which he was grad- 
uated in 1916. He began his business | 
experience as a life insurance salesman, 
giving it up to enter the service during | 
the last World War. In 1921 he joined | 
the agency department of the Connecti- | 
cut General. He was elected assistant | 
superintendent of agencies in 1923 and 
superintendent of agencies in 1929. 


* * * 


Wade Fetzer, Jr., vice-president of W. 
A. Alexander & Co., will be the guest | 
speaker on March 20 at the Eitel Grill | 
in the Field Building in Chicago before 
the monthly meeting of the Insurance 
Distaff Executives Association. He will 
talk on “Economic Trends and the In- | 
surance Business.” | 


* * bd 
Mr. and Mrs. Kenneth H. Dunshee 


announce the birth of a son who arrived 
on March 4. Mr. Dunshee is with the 
Home of New York in a variety of 
capacities denoting his versatility. He 
is in charge of the public relations de- 
partment, editor of News from Home and 
curator of the H. V. Smith Museum 
which is now being enlarged and rear- 
ranged. The Dunshees live in West | 
Orange, N. J. The new arrival in their | 


aoe 


family has been named Peter Irving. 


* * * j 
I 


Joseph S. Frelinghuysen, president of 
the Stuyvesant Insurance Co. and form- | 
er United States Senator from New | 
Jersey, and Mrs. Frelinghuysen, went to 
Puerto Rico recently. Mr. Frelinghuysen 
served in Puerto Rico as a second lieu- 
tenant in a New Jersey cavalry unt 
during the Spanish-American War. 

+ ' 

Frank A. Miller, C. L. U., has beet | 
appointed manager of the State of In- | 
diana by the American National of Gal- | 





veston. ii 
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Career of a New Diplomat 


It is rare for a newcomer in the diplo- 
matic service of any country to have as 
active a business career as is that of 
Leighton G. McCarthy, the new Canadian 
Minister to Washington, who is chair- 
man of the board of the Canada Life. 
A list of his directorships follow: 

The list of his present directorships— 
Canada Life, National Trust, Central 
Canada Loan & Savings, Toronto Sav- 
ings & Loan, Aluminum, Ltd., Aluminum 
Co. of Canada, Saguenay Power Co., and 
affiliated companies, Union Carbide of 
Canada, Canadian National Carbon Co., 
Prestolite Co. of Canada, Ltd., Dominion 
Oxygen Co., Electro-Metallurgical Co. of 
Canada, Bank of Nova Scotia, British 
America Assurance Co., Western Assur- 
ance Co.—is a measure of the breadth 
and scope of his corporation practice and 
connection. Mr. McCarthy does not take 
credit for having brought the Aluminum 
interests to Canada. When he first met 
Arthur V. Davis, chairman of the board 
of Aluminum Co. of America, in Mon- 
treal Mr. Davis had already interested 
himself in waterpower development up 
the St. Maurice River. But Mr. Mc- 
Carthy did play a major part in molding 
and shaping the development of this 
$100 millions corporation in Canada. 

It was through his friendship for Mr. 
Davis that Mr. McCarthy first came in 
contact with the Union Carbide group. 
As a result, he was instrumental in es- 
tablishing in Canada this wide-spreading 
electro-metallurgic development. There 
is little doubt that he has played as 
important a role in directing American 
industrial capital in this country as per- 
haps any other Canadian. 

The late Senator Cox’s friendship for 
him brought about his relationship with 
Canada Life—the company with which 
Mr. McCarthy’s name is most often 
associated, 

In a biographical sketch of Mr. Mc- 
Carthy, appearing in Canadian magazine, 
Financial Post (and based on the first 
interview which Minister McCarthy gave 
to a newspaper writer after his appoint- 
ment to Washington), that paper said in 
discussing his human side: 

“Through his five children—four girls 

and a boy—Mr. McCarthy has main- 
tained an increasing intimacy with things 
American. One of his daughters now 
lives in New York. Her husband is with 
Dominion Securities Corp. His son, 
John, married a New York girl, whom 
he met at Warm Springs, Ga. His most 
recent grandchild, now three weeks old, 
was born to them in that city. 
‘ It was through his boy John that Mr. 
McCarthy first became interested in the 
Georgia Warm Springs Foundation for 
‘ntantile paralysis. John McCarthy (who 
lad earlier been a brilliant athlete at 
Ridley College) went first to Georgia for 
treatment in 1929 shortly after Franklin 
Roosevelt was elected governor of New 
York State. 

Mr. McCarthy has been an active 
athlete most of his life. He was a top- 
Tanking lacrosse player in the 1890’s and 
- member of the Toronto team which 
Played against the Montreal Shamrocks 














at the Chicago World’s Fair. He has 
on many occasions played with the Can- 
adian Senior Golfers in the United States 
and in England. He also played hockey 
in his Osgoode Hall days. He is now 
an enthusiastic hockey fan and a director 
of the Maple Leaf Gardens, home of the 
Toronto Maple Leaf Team. 

“From 1898 to 1908 he held in the 
House of Commons a seat which had 
been ‘in the family’ for a generation. 

“Had he chosen to continue in poli- 
tics there is little doubt that he would 
have been one of the great men of 
Canadian statecraft. His extraordinary 
political ‘intuition’ is one of his domi- 
nant attributes. 

“It took great courage for Mr. Mc- 
Carthy at 71 years of age to accept this 
assignment. In stature, physique and 
mental alertness the new Minister is the 
match of men twenty years his junior. 
But he suffers from arthritis, which 
means he will have to grit his teeth in 
Washington’s muggy climate. 

“The McCarthy roots are Irish. Leigh- 
ton McCarthy’s grandfather (another 
D’Alton) was born in Dublin. He was 
a solicitor who retired at a relatively 
early age to a country estate at Black- 
rock, outside Dublin. (At one time the 
McCarthy’s held title to what is now 
the main waterfront of Dublin port.) 
Mr. McCarthy’s partner who had re- 
mained in town got into financial diffi- 
culties. To make a long story short, 
Mr. McCarthy had to abandon his life 
as a country squire. He decided to mi- 
grate to Canada and settled on Kempen- 
feldt Hill, outside the town of Barrie, 
in 1847. Most of his eleven children, 
including Leighton’s father (John Leigh 
Goldie McCarthy) and the politically- 
minded D’Alton, Jr., were born in Ire- 
land. 

“At the age of three, J. L. G. Mc- 
Carthy came to Canada with his father, 
to return (by himself) to Ireland at 
age seven. He attended public school 
there, returning to Canada later to grad- 
uate in medicine from the University of 
Toronto in 1865. He started to practice 
at Walkerton, Bruce County, where 
Leighton was born, but moved back al- 
most immediately to Simcoe North. 

“Leighton McCarthy attended gram- 
mar school at Barrie along with many 
who were to make their mark in Ontario 
and elsewhere —Oslers, Falconbridges, 
Spraggs, Ardaghs—a notable community. 
He read law for five years in Barrie.” 

* 


“Over-the-Counter” Sale of Insurance 
Stocks 


One of the leading daily papers of 
New York City recently published a 
story to the effect that a large num- 
ber of shares of two large Hartford 
insurance companies was to be offered 
over the counter by Putnam & Co., Hart- 
ford investment house, and the state- 
ment was made in the newspaper that 
this was the first time that insurance 
socks were being sold in this manner. 

In response to a letter I sent to Put- 
nam & Co. for the facts they responded: 

“For many years most of the Hartford 
insurance company stocks were listed on 


the Hartford Stock Exchange. Follow- 
ing the passage of the Securities Act of 
1933 and the Securities and Exchange 
Act of 1934 the Hartford Stock Ex- 
change was dissolved. Even during the 
period when the Exchange was in oper- 
ation by far the greater number of trades 
were consummated ‘over the counter.’ 
For the past few years dealings have 
been entirely on this basis as none of 
the Hartford insurance stocks are listed 
on any Exchange.” 

The firm of Putnam & Co. dates back 
to 1907, and has been always an im- 
portant factor in the investment busi- 
ness in Hartford. Among its important 
activities is the over-the-counter busi- 
ness, and naturally one of the important 
factors of this department is the trading 
in stocks of local insurance companies. 

* 


T. C. Taliaferro 

T. C. Taliaferro, one of the newly 
elected vice-presidents of the New York 
Underwriters Insurance Co., probably 
has his name misspelled and mispro- 
nounced more than any man in the in- 
surance business unless it be W. E. 
Mallalieu, general manager of the Na- 
tional Board of Fire Underwriters, 
whose name is frequently misspelled 
and mispronounced. The correct pro- 
nunciation of Taliaferro is “Tolliver.” 

The Taliaferro family was one of the 
first settlers in Virginia from England. 
While its members have scattered wide- 
ly, they all stem from the Virginia roots. 
One branch of the family went to Lou- 
isiana and produced the theatrical troup- 
ers, the Taliaferro sisters who years ago 
played “Polly of the Circus” all over 
the country, a comedy drama which gave 
to the American language the typical 
Americanism, “The show’s got to go on.” 
They are distant cousins of Carson 
Taliaferro. 

T. C. Taliaferro’s family remained in 
Virginia. T. C. Taliaferro has not lived 
in Virginia since his graduation in en- 
gineering from the Virginia Military In- 
stitute in 1916. Immediately after grad- 
uation he went to Atlanta as assistant 
chief engineer of the South-Eastern Un- 
derwriters Association, and then with 
the New York Underwriters in charge 
of the special risk department covering 
ten Southern states. He has lived in or 


near New York ever since he became as- 


sistant secretary in the home office of 
the company in 1926, but his Virginia 
accent remains intact. 
* * 
Two New Companies in Jersey 

_ While in Trenton the other day look- 
ing over the annual financial statements 
I saw the report of the newest company 
in the automobile insurance business, 
which is the Motors Insurance Corp., 
running mate of General Exchange In- 
surance Corp., a subsidiary of the Gen- 
eral Motors. The Motors Insurance 
Corp. has 15,000 shares of common stock 
and the largest net amount insured in 
one hazard is $4,860. It is licensed to do 
business in all states except Iowa and 
Mississippi. 

L. L. Short is president; George H. 
Bartholomew is secretary; and William 
F. Hochbrunn is treasurer. Vice-presi- 
dents are Orville Davies, Lewis L. Luke 
Harold E. Beyer, William D. Virtue and 
Donald W. McGinnis. 

Another new company entered in New 
a is State Farm of Bloomington, 


* * * 
Fix Blame for Grounding of 
Steamship Manhattan 

Throughout the marine insurance world 
there is the greatest interest in what 
would be the finding of the Bureau of 
Marine Inspection and Navigation in 
fixing the blame for the grounding of 
the American liner, Manhattan, off Lake 
Worth, Fla. The big ship was not able 
to get off the sandbar until three weeks 
later, and it was damaged to the extent 
of hundreds of thousands of dollars. 

The report of the bureau has been 
made. Comdr. R. S. Field, chief of the 
bureau, holds the fault of the grounding 
entirely on Captain George V. Richard- 
son as a result of four days of hearings. 
He was blamed for failing to change the 
course of the ship in time to avoid the 





LEIGHTON McCARTHY 





grounding after obtaining a beam bear- 
ing on Jupiter Light instead of waiting 
to get a bearing on the Lake Worth 
Buoy. Comdr. Field said in part: 

“The strange fact is that the ground- 
ing of the Manhattan was not due to a 
lack of knowledge on the part of its 
responsible officers of the position of 
the ship, but to an indecisiveness on the 
part of the master to change course 
when a change was necessary. The fault 
for the grounding lies almost entirely 
on Capt. Richardson. 

“No prudent mariner can understand 
why, in approaching a coast at an angle 
of incidence of approximately 45 degrees, 
at a speed of more than twenty knots, 
the master should not have been on the 
bridge in personal charge of the naviga- 
tion before he reached a point which 
on his course and speed was only 13% 
minutes from shoals. 

“No prudent mariner can understand 
why the master, having come on the 
bridge immediately after being informed 
that Jupiter Light was abeam, should 
then maintain his speed and course until 
such time as it was too late to avoid 
the danger, when there was no reason, 
whatever, to prevent him, either at the 
moment he arrived on the bridge or 
within a short time thereafter, from 
changing his course to the left, where 
safety lay. 

“Contributory fault lies with Mr. Jo- 
seph H. Burger, the first mate who was 
on watch. Under ordinary conditions 
there is no occasion for the mate to 
question the intent or wisdom of the 
master’s actions. In this case Mr. Bur- 
ger, himself an experienced mariner, 
was or should have been fully cognizant 
of the necessity of changing course to 
the left within a short time after Jupiter 
was passed abeam. 

“Mr. Burger says that while he was 
taking the bearing of Lake Worth inlet 
buoy, he was conscious of the fact that 
the master had changed course to the 
ieft, and that he was surprised some 
two minutes later to learn that the 
course had been changed only 8 degrees 
to the left, he having assumed that the 
master had swung the vessel to the left 
sufficiently to place it on a safe course. 

“Mr. Burger cannot escape his obliga- 
tion as watch officer to know at all times 
the course being steered. I place only 
contributory fault on Mr. Burger, but it 
is a fact that had he urged the master 
to change the course sooner, the master 
might have done so and avoided the 
grounding. Certainly, had he so urged 
the master he would be in, the clear, 
whether or not the master had accepted 
his advice.” 

* * 
Air Raids Review 

Director V. J. Wilmoth of the Fire 
Protection and Air Raids Review of 
265 Strand, W. C. 2, London, has writ- 
ten to friends in this country that the 
offices of the publication were destroyed 
completely recently by enemy action and 
he has lost his entire valuable library 
of books on fire fighting. 
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N. F. P. A. Issues New 
Book on Fire Defense 


COPIES AVAILABLE MARCH 15 





Designed to Protect Defense Material 
Flow; Experts on Sabotage and 
Bomb Fires 





What must be done to assure that 
fire, whether resulting from sabotage or 
accidental causes, will not interrupt the 
flow of material off production lines is 
treated comprehensively in the new book 
“Fire Defense” published by the Na- 
tional Fire Protection Association, ex- 
pected to be off the press March 15. 

Complimentary copies will be mailed 
to all members of the association. To 
non-members the cost is a dollar and a 
half per copy and orders should be 
mailed to the N. F. P. A., 60 Battery- 
march Street, Boston. 


It is described as a book for all per- 
sons in public or private life interested 
in defense activities. It explains the 
problems of fire in war time, covering 
air-set fires, bombs, sabotage, activities 
involved in civilian defense and safe- 
guarding industrial production for de- 
fense. 

Authoritative Coniributions 

Leading members of the N. F. P. .A,, 
specialists in their fields have furnished 
authoritative contributions to various 
phases of the subject. There is a com- 
prehensive report on British fire defense 
measures, including a bibliography on 
the best British publications on the sub- 
ject. There is a discussion of sabotage 
by an expert of the Federal Bureau of 
Investigation. The director of fire serv- 
ices of the Civilian Defense Committee 
of the Canadian Province of Ontario is 
another contributor. A section based on 
material developed by fire department 
drillmasters outlines the sort of train- 
ing auxiliary firemen should receive. 

“Fire Defense,” the publisher says, 
“has been compiled on the theory that 
the best fire defense is a strong and 
intelligent offense against fire—such an 
offense requires practicing scientific and 
time-tested methods. How these funda- 
mentals apply to the problem of war- 
time fires is the story, completely told, 
in the latest addition to the publications 
of the N. F. P. A.” 

“Fire Defense” is divided into six sec- 
tions. The first section, Fire from the 
Air, covers the incendiary bomb, magne- 
sium and its alloys and handling bombs. 
The next section is on sabotage through 
fire and arson in time of war. 


Civilian Defense 

The third section, Organization for 
Civilian Defense, gives the Maryland and 
Ontario defense plans and the Massa- 
chusetts fire department inventory. Un- 
der Fire Departments and Fire Fight- 
ing, part four treats of training auxiliary 
firemen, public water supply in the civil 
defense program, fire companies and fire 
apparatus. 

The fifth division on communications 
covers emergency signalling and fire 
department radio. Part six, Defense 
Production, deals with the principles of 
plant protection, private fire brigades 
and fighting fire in a sprinklered plant. 
Under the topic On the Alert, the sub- 
jects covered are watchmen, valve super- 
vision, fire alarm service, periodic in- 
spection and care and maintenance. 

In connection with publication of “Fire 
Defense,” the N. F. P. A. has issued a 
fire defense poster “Close the Gate on 
Fire—Clear the Way for Defense.” It 
also is available at N. F. P. A. head- 
quarters. The cost is a dollar and a 
half a hundred and ten dollars per thou- 
sand. Samples will be sent on request. 


G. & R. HAS AMPLE SURPLUS 





American Home Fire Insurance, Its 
Running Mate, Also Makes 
Good Showing 
President Olin L. Brooks of the Globe 
& Rutgers and its running mate, the 
American Home Fire, has issued the 1940 
annual statements of the companies, 
showing ample surplus over all liabilities 

for both companies. 

Total assets of the Globe & Rutgers, 
as reported to the New York Insurance 
Department, were $13,025,341. The un- 
earned premium reserve is $3,034,914, an 
increase of approximately $23,000. The 
reserve for losses was increased $135,- 
376 and amounted to $692,760 on Decem- 
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New York State Fire Insurance Net 


Premiums-Losses Incurred in 1940 


Figures on fire insurance net premiums 
written and net losses incurred for New 
York State business only in 1940 by 
companies domiciled in this state or 
admitted to write here, taken from the 
companies’ annual statement reports now 
on file with the New York Insurance 
Department at Albany, are presented in 
the table which appears on this page. 
Many companies report moderate in- 
creases in premiums over 1939 while 
others show a small decline. 

For 1940 the Home was first in vol- 
ume on New York State business with 
the Continental second and Hartford 
Fire third. Other companies reporting 
more than $1,000,000 each in net pre- 
miums were the Aetna Fire, American 
Equitable, Automobile, Fidelity-Phenix, 
Great American, Insurance Co. of North 
America, National Liberty and National 
of Hartford. 




























ber 31. Total liabilities except capital 
are $6,407,722. As additional protection a Fl 
to policyholders, the company has $6,- Company Written Incurred 
617,618 surplus, consisting of $2,087,865  Actna Fire ............. $1,446,599 $ 606,506 
capital and $4,529,753 net surplus over perihant eee eecesesens —— —— 
all liabilities. é Jany Bene eee ewer eee nee It, ’ 
POUR. o.o65 40 iba e 87,928 33,261 
The American Home Fire has admit- wg Pa. ee ee a eee 240,598 85,589 
ted assets of $3,341,751. Its unearned AiSicanAitiance 22722. 24880713208 
premium reserve increased $130,000 dur- American Central .......- 238,893 102,327 
ing the year and now amounts to $1,275,- — a agle ge oseneshs “ace — 
4 a merican ruggists PTs ) ’ ¢ 
907. Surplus to policyholders was $1, American Equitable .. 1,059,372 443,070 
794,542. The reserve for losses is $198,- American & Foreign... 150,220 71,291 
507, as compared with $126,5 575 a year — 2 Newark 661,400 322,615 
: merican OME 2.6 87,313 67,034 
ago. With reserves covering its liabili- dense Sees 200°947 1137398 
ties of $1,547,210, the company pat eal American Union . 48,257 22,832 
addition $1,000, capital and $794,541 Anchor ......... 43,855 22,133 
ae sur = 0 lrabilities - more ‘Atlantic Mutual . 130,952 29,256 
- ’ ) Atlas Assurance . 340,110 139,121 
than $2 of assets for every $1 of lia- Automobile .......: 1,064,965 389,924 
bilities. Baltimore American 205,465 137,006 
Bankers & Shippers... 225,331 103,790 
a a pause a 4 ey 
irmingham, Pittsburgh... 588 
NEW ENGLAND AGENTS MEET Boston ..... siteistorstne asia 339,937 153,072 
The Advisory Board of the New Eng- British serie REN iaisy os 29'033 18341 
land Associations of Insurance Agents Buffalo .................. 266,668 126,041 
met in Boston last week. George W. os ear le ae aad goed 
Scott, educational director of the Na- California 2000020000001 ‘802738439 
tional Association, and Ralph Sweet- Camden Fire ............ 489,249 107,145 
land, executive manager of the New a IRS vic Ro nro vere poge 31,613 
England Fire Insurance Rating Associa~ Central, Md 20202020000.) 168085 92117 
tion, participated in the discussions. Central Union ........... 20,725 9,386 
Statement December 31, 1939 
Capital $1,500,000.00 
Premium Reserve 1,521,897.31 
Other Liabilities 260,643.02 
Net Surplus 3,421,222.87 
*Total Assets 6,703,763.20 
* New York Insurance Department Valuation Basis. 
peer | — at ae, 3 in the above statement are deposited in 
various ates as require: 
On the basis of December she 1939 Market Quotations for all bonds 
and stock owned, this Company's total aieeted Assets would be 
$6,770,807.96 and the Surplus would be $3,488,267.63. 
Geo. Z. Day, Pres. A. J. Couch, Vice-Pres. S. C. Kline, Secy. 


“TWO STANDARDS” 
An uuusual combination of financial strength. 
Community of interests and practical cooperation with agents. 


STANDARD SURETY & CASUALTY CO. 
OF NEW YORK 
Statement December 31, 1939 














Capital $1,000,000.00 
Claims and Claim Expense Reserve... 2,138,944.11 
Premium Reserve 1,446,212.15 
Other Liabilities 303,632.19 
Net Surplus 1,164,629.38 
*Total Assets 6,053,417.83 





On the basis of December 31, 
Stocks owned 


Geo. Z. Day, 
President 





* New York Insurance Department Valuation Basis. 

1939 market quotations for all Bonds and 
the Total Admitted a. would be 
$6,173,309.86 and Surplus to $1,284,521.4 


New York Offices: 80 John St. 


Chas. E. Heath, 
Secretary 


Insurance Exchange, Chicago 
A. J. Couch, Resident Vice-President 


increased to 


Fred J. Theen, 
Asst. Secretary 















Net 

Premiums 

Company Written 
COHUITGY: as seisic sc 000s 119,136 
Charter Oak Fire ... 62,887 
Christiania General 159,895 
Constitution Re. ......... 102,961 
Church Properties ....... 2,450 
COGN OF The Tesvcvcciccs 139,620 
City of New York...0+.0 373,174 
Columbia Fire, Ohio ..... 85,590 
Commmhig, Ne Xi scctccnss 103,563 
CREF cre sccnneas es 41,038 
Commer. Union Assur..... 456,517 
Commercial Union, N. Y.. 140,982 
Commonwealth ........... 210,527 
CEBCOIAIO vicccveuceseece 269,432 
Connecticut Fire ......... 248,338 
MOMEMORIOL oc oasis v0 800.08 2,223,396 
ee ETT 59,569 
Detroit Fire & Marine.... 108,730 
TIO RIPE: pas edicacesasves 116,333 
Colonial. Assur... «66066000 33,048 
Dubuque F. & M.......... 148,555 
OS SS a SPN 79,228 
LSS a ae 63,308 
TONG. BABE soe: 6 0ca.8 sk eaWiks 116,457 
Peat Wei ives cree cces 60,585 
BNDIRO  CHMAE. 65 cacsae donde 222,908 
Employers Fire .......... 195,107 
Baatabie F.@ Mec vsceess 160,075 
Eureka-Security .......... 124,737 
NOES iiioics caatanee's 89,780 
CaO ES eer rey ar 228,001 
Federal Union ........... 131,380 
Fidelity & Guar. Fire..... 304,469 
Fidelity-Phenix .......... 1,398,900 
Fire Ass’n of Phila....... 480,771 
Fireman’s Fund .......0¢. 698,614 
Firemen’s, Newark ....... 361,002 
Firemen’s, Washington ... 50,939 
Fisst AMECTICAN oo o06:5.6.5:0:0 130,400 
POONER FITC ccicccccess 706,733 
Franklin National ........ 37,397 
PEOHED WRION: o:0:6:66.4.0 04.56 57,660 
MCMMOND 5: xa sinta.’ p60 bas, ¥ 84S 64,587 
General, Seattle ......2.. 224,583 
eee 286,777 
General, Trieste ......... 147,281 
General Schuyler ........ 76,315 
Georgia HOME 220050008006 182,393 
SO GC cuneaserccoesss 77,327 
Givava ), (Des osc06400ee 354,315 
RM OEE oa ctsic ss 048s 824,342 
Globe & Republic......... 170,377 
Globe & Rutgers.......... 178,744 
CONTE SOMCE is bk 0c s:ed ere 71,881 
Great American .......... 1,563,433 
Grent Eastern 20. .0scccecs 42,664 
WIRUIRS. Si psadaevcnctsewss 91,860 
PROROVET 6c cvcccisicsesiccecs 442,021 
MEMMAINION. cing oe piaisis Karna sioie 22,836 
Prevtrere Fike. oo sssescese 1,746,864 
RIOME OR Fits ON cae sie-vs v8 006 3,491,917 
Lob ee! | eee re 228,098 
re ron 129,119 
ELOMIOMEAL cc cvesseccsaes 137,883 
OO a recrereie rece 18,028 
HIUAOIS CRIZE, iodo cde cece 12,349 
Wns, CO-1G@8 Ne Bisse cercsss 1,524,113 
Painerigl Of I. Yecececvess 75,899 
Ens, Co. State of Pa......<.. 89,516 
International ...0c.ecscvee 246,293 
Inter-Ocean Re. .......... 151,645 
OUMOE OE ia Wess 646-04 214,632 
Knickerbocker ........... 157,615 
ee Cer eee 12,998 
Law Union & Rock 74,355 
Lincoln Fire ...... 11,06 
(a Oe oe 981,335 
London Assurance 234,595 
London & Lancashire 293,255 
London & Provincial.. 27,595 
London & Scottish.. 31,079 
Lumbermen’s ..... 208,940 
Manhattan F. & M. 80,263 
ROT SOTO <6 pic wcininacss 48,449 
Massachusetts F. & M..... 59,569 
Mechanics & Traders..... 81,027 

ON PAST rrr errs 12,3 
DROTCOMTUE 6.6 ice 6.000:6.00.0-008 307,743 
Merchants, Colo, ......«. 75,289 
Merchants & Mfrs........ 143,682 
RD 500-5 yo Rien 63's b0 6 8% 142,958 
Michigan F. & M......... 97,017 
Milwaukee Mechanics .... 395,970 
Millers National ......... 249,204 
Metropolitan Fire Re...... 199,765 
ROMEO oy it ae ack maw eee 51,974 
National Ben Franklin.... 118,844 
National of Hartford..... 1,090,768 
National Se . SARA 179,510 
National Liberty ......... 1,290,329 
National Reserve ........ 103,091 
PBMONS NG). 6.5 ok 4:4. 0.020058 19,546 
National Security ........ 88,88 
National Union .......... 372,194 
WAUHEEIEOOD oi déccce ease 22,615 
PEGWOTK. BING ccc ve vedere 235,703 
New Brunswick .......... 128,894 
New MAGGN wivcccsscvess 24,254 
New Hampshire .......... 367,829 
OW VOR PIES 6 vs cease ce 319,588 
N. Y. Underwriters....... 444,00 
DURMGMD Salsas he's Vi 46'S 0850 ¢ 685,925 
North British & Merc..... 645,432 
Norwich Union .......... 294,587 
Northern Assurance ...... 323,575 
IIOTIMGRBIOETE o.06:5.6600.4 0000 222,904 
Morten: Of-N, Miss wsccs 377,450 
PROGR MIINEL oc.p ioe bk b-0.0- 0:08 514,389 
MOTE CHAT TRE. vies cence cae 134,902 
Northwestern F. & M...... 110,909 
Northwestern Nat’l ...... 447,881 
RPBUAMEEE ys cogtele sian «16 3 ck 127,318 
Ohi6 ParMmets: scviccevcice’s 123,640 
CE COBDS | 5 visissee-v 00006 rx 137,874 
PMGIRO BE rsa c-o.6 60:8: 0:0-8% 318,742 
PAGine CORRE ic si sctess 7,94 
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SHBY KE. HILL— 








Some of the thousands of people who 
have gone to see Tobacco Road in the 
more than seven years since it first 
startled Broadway, or any of its innum- 
erable road companies and now the mo- 
tion picture, have fallen for the blurb 
that it is typical Georgia. There has 
grown up in a Tobacco Road-I Am a 
Fugitive from a Georgia Chain Gang 
school of thought which pictures the 
state as a network of tobacco roads, 
traveled by oppressed chaingangers. It 
assumes that there is only one side to 
the railroad tracks in Georgia and that 
is the wrong side. 

To such people, a tour of Savannah 
with its moss-hung trees, Athens with 
its classic oaks shading the oldest state 
university in the country and to Au- 
gusta’s aristocratic “hill” is recommend- 
ed. In those and many other places in 
Georgia they would find an enlightening 
demonstration of dignity and culture and 
gracious living. In Atlanta they would 
find a city teeming with business enter- 
prise and vigor. In short, they would 
discover a state with a proud history, 
dedicated to future progress. 

People in the East need not go so far 
to get an idea of the real Georgia. They 
could come down to the building of the 
Home of New York at 59 Maiden Lane 
and look in on Ashby Erwin Hill, vice- 
president. They would find him typical 
of the Georgia of distinction and initia- 
tive. 

Application Is Universal 


It perhaps is not so important outside 
the state that his name is Hill and his 
mother was an Erwin and his grand- 
mother was a Cobb, but the qualities 
those names denote in Georgia are uni- 
versal in their application and the stamp 
of a line of well born and gently bred 
people is on Ashby Hill.. 

Mr. Hill’s life has been one of strange 
contradictions. He first came into na- 
tional prominence in the insurance busi- 
ness as an organizer of new companies 
but a chain of events of which he could 
have had no foreknowledge led him into 
the old- well-established Home of New 
York as a junior executive on the way 
up to a vice-presidency. Mr. and Mrs. 
Hill have no children of their own, but 
other people’s children have contributed 
a goodly share of influence in their 
destiny. 

Ashby Hill was born in Atlanta in 1888. 
There were three sons in the Hill family: 
Lamar, who made a brilliant career for 
himself as general counsel for the Amer- 
ica Fore companies until his tragic death 
a few years ago; Ashby, the second son, 
and A. W., now assistant vice-president 
. the Shawmut National Bank in Bos- 
on. 

Launched at Sixteen 


_ When Ashby Hill finished public school 
in Atlanta, he expected to follow Lamar 
and enter the University of Georgia. But 
the Hill family lived next door to the 
late Harry C. Stockdell, then general 
agent for the old Phenix of Brooklyn, 
a man noted throughout the South as 
Insurance man and entertainer. Mr. 
Stockdell looked at his young neighbor 
and persuaded his father that it would 
be better for the boy to go into insurance 
with him then and there than to take 


Home Vice-President, Native 
Georgian, Has Been in Fire 
InsuranceSince He WasSixteen 


By Jennie Sue Daniel 


time out for college. At the ripe age 
of sixeen Ashby Hill’s insurance career 
was launched. On this phase, he still is 
doubtful. He recognizes the advantages 
of so many years of unbroken applica- 
tion to fire insurance, but one senses he 
has always carried a feeling of regret 
that university training was denied to 
him. 

He was one of scores of Southern in- 
surance men who began with the Phenix 
of Brooklyn. It became almost tradi- 
tional in the territory that only there 
could a proper insurance career be start- 
ed. Some of the other graduates of the 
Phenix training school who were in the 
company at the same time Mr. Hill was 
and are still active in insurance are 
Wharton Mitchell, now in Florida with 
the Agricultural; Cliff G. Key, now state 
agent for the Home in Alabama; Olin 
Pattillo, general agent at Dallas, Texas; 
Allan Glover, Birmingham local agent; 
Norman Burke, formerly with the Retail 
Credit Co. at Atlanta, now the head of 
his own company, and a number of 
others. 

When the Phenix was taken over by 
the America Fore Group in 1910 Mr Hill 
went with Mr. Stockdell to Birmingham, 
Ala., where he later was undertaking to 
organize a new company. Then he went 
with the Phoenix of Hartford traveling 
several Southern states from Atlanta 
headquarters. 

With North America 


Those years in the field were to prove 
valuable to him but a still more produc- 
tive period was ahead of him. In 1920 
he joined the Southern department of 
the North America as assistant manager. 
The late Robert N. Hughs was manager 
of the department. He was known as 
one of the best underwriters and smart- 
est insurance men in the South and Mr. 
Hill appreciates the advantages daily 
contact with Mr. Hughs brought him. 

However, after five years in that posi- 
tion there came an opportunity that was 
right down his alley. The Travelers 
Fire was in process of organization and 
out of a clear sky came a long-distance 
telephone call from Robert H. Williams, 
its executive vice-president to join him 
in the enterprise. He did not even know 
Bob Williams at the time, and it was 
not until later that he discovered who 
had recommended him. He was happy 
with the Travelers Fire and still wears 
and delights in the gold wrist watch the 
"ee gave him when he resigned in 

927. 

He returned to Atlanta then, not by 
way of a sentimental journey but to ful- 
fill a promise of Mrs. Hill in connection 
with the child of a friend. This was the 
first time that a child not their own 
had a vital bearing on the future of the 
Hills. They will never forget that New 
Year’s eve when a message called for 
immediate decision. The Williams were 
at the Hill home and what had been 
planned as a gay welcome to the New 
Year turned into a four-cornered confer- 
ence lasting until dawn, with the ultimate 
decision of the Hills to go. 

Becomes Local Agent 

Mr. Hill went into the local agency 
business in Atlanta through purchase and 
combination of two existing agencies. 


He did well with his new business but 
he was not happy. There were financial 
interests connected with the agency of 
which he was president and soon the 
fateful epithet “bank agency” was ban- 
died around about it. Whatever he may 
have thought as to the justice of the case 
the fact remains that he is regular in his 
business dealings and social in his out- 
look and the criticisms of his fellow- 
agents made him restive. To an ob- 
server it also appears that his true tal- 
ents lie in the administrative and ex- 
ecutive rather than the production end 
of the business and that in any event 
he would have returned eventually to the 
company side of the street. 

Here again fate intervened. Lamar 
Hill as general counsel and William 
Quaid as vice-president of the America 
Fore companies took a business trip to 
Hartford. Lamar and Ashby Hill were 
always devoted brothers and the former 
suggested to Mr. Quaid a courtesy call 
on Robert Williams as he was one of 
Ashby’s best friends. In the course of 
that visit Mr. Quaid made it known that 
Kidder, Peabody & Co. was about to or- 
ganize a new fire insurance company and 
that he was going to resign from his 
present connection and go with the new 
company. He said he needed somebody 
to help organize the field. Mr. Williams 
said: “If you can get Ashby Hill, do so,” 
and recounted some stories of his enter- 
prise and intelligence in connection with 
the organization of the Travelers Fire. 
So it was arranged. The agency was 
sold to Milton Dargan Jr., son of Milton 
Dargan who was for many years South- 
ern manager of the Royal at Atlanta. It 
was divorced from its financial institution 
ties and is operated today as Dargan, 
Whittington & Connor. The Hills set 
out for New York. 


Organized Southern Fire 


In 1929 the Southern Fire was organ- 
ized with the late Norman Moray as 
president, Mr. Quaid as executive vice- 
president and Mr. Hill as secretary. It 
got away to a fine start. Realizing that 
the successful establishment of a new 
company rested largely on the standing 
and caliber of its fieldmen, the officers 
set out to secure the best field force 
obtainable. It is a tribute to the acumen 
of these men that so many of the field- 
men they first appointed for the South- 
ern Fire are now important men in the 
Home Group. They include such men as 
Sim E. Wherry, manager of the Los 
Angeles office; Cliff Key in Alabama; 
H. W. Puschel, former state agent in 
New Jersey who has just been called into 
the home office as assistant manager of 
the special risk department. There are 
State Agents H. B. Edwards in Louisiana 
and A. E. Bulau in Indiana. G. R Edel- 
man of the original Southern Fire men 
is now assistant general adjuster for 
the Home. Earl Thomas, killed recently 
in an automobile accident, was assistant 
manager of the Western department of 
the Southern Fire at St. Louis and then 
state agent for the National Liberty of 
the Home group in Missouri. 

Of course everybody knows now what 
nobody knew then—that 1929 was no 
time to start anything. In 1930 the 





ASHBY E. HILL 


Home took over the Southern Fire and 
turned it into the Gibraltar with Mr. 
Quaid as executive vice-president. Mr. 
Hill went with the Home as assistant to 
Clarence Evans who was then in charge 
of the Southern department. When Mr. 
Evans, now vice-president of the Great 
American left the Home to join that 
company in 1934, Mr. Hill was made as- 
sistant secretary. He became secretary 
in 1935 and was elected vice-president 
in 1938, retaining the title of secretary as 
well. 
Supervises Southern Territory 

Under the Home’s method of operation 
each vice-president is in charge of a 
geographical or specific underwriting di- 
vision. Mr. Hill has supervision over the 
Southern department which includes ten 
states. His committee work has grown 
considerably since he became vice-presi- 
dent. He is a member of the executive 
committee of the South-Eastern Under- 
writers Association which covers North 
and South Carolina, Georgia, Florida and 
Alabama. He is also a member of each 
of the committees covering the inde- 
pendent states of Louisiana, Texas, Mis- 
sissippi, Virginia and West Virginia. 

During the period when he was special 
agent for the Phoenix of Hartford, Mr. 
Hill was married to a noted Southern 
beauty, Olivia Bogaki of Montgomery, 
Ala. She is of Polish ancestry. They 
make their home in East Ninetieth Street 
in New York. When they first came to 
New York almost twelve years ago they 
moved into the building before it was 
completed. They were its first tenants 
and have never moved from their origi- 
nal apartment. 


Lamar Hill Daughters 


When the death of Mrs. Lamar Hill 
was followed so closely by that of her 
husband their two lovely daughters came 
to live with the Ashby Hills who feel 
that their own lives are enriched be- 
cause the girls call their house home. 
Adelaide, the older daughter, is now nine- 
teen. She is a junior at Gunston Hall 
in Washington. Ellen Cobb, seventeen, 
is at the Knox School, Cooperstown, 
N. Y., preparing to enter Smith College 
next Fall. 

Now in the early fifties, Ashby Hill 
has thirtv-seven years of continued ex- 
perience in fire insurance which would 
appear to set up some sort of a record. 
At home and at work his surroundings 
are congenial. The close association and 
devotion always predominant in his re- 
lationship with his older brother live on 
through his brother’s children. To his 
friends it is no surprise that he has gone 
so far. He has background, intelligence 
and energy. He is of commanding physi- 
que, well over six feet tall. His per- 
sonality is engaging. His business life 
is devoted to fire insurance and he has 
never played around with anything else 
His contacts are wide and his friendships 
enduring. A gentleman from Georgia, 
he is a credit to his state. 
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McElligott Gets Rare Print 





General Manager W. E. Mallalieu of the National Board and 
Fire Commissioner McElligott. 


The picture reproduced above shows 
Fire Commissioner John J. McElligott 
of New York studying a valuable litho- 
graph presented to him by W. E. Malla- 
lieu on behalf of the National Board of 
Fire Underwriters to express the close 
cooperation that has always existed be- 
tween the fire department of New York 
City and the National Board in their 


joint fire prevention activities. 

The print is the work of Edward 
Valois and was made by Clements & 
Lookman in 1858. Included in the group 
of officials of the 1858 New York Fire 
Department are Elisha Kingsland, later 
elected chief of New York’s first paid 
fire department, and Harry Howard, 
chief of the department when the print 
was made. 





Hanover Fire Reveals 
Strong Financial Report 


The Hanover Fire of New York closed 
1940 with total admitted assets of $16,- 
633,489, compared with $16,247,258 at the 
end of 1939. The policyholders’ surplus 
is $8,859,630, as against $9,515,886, the 
decline being explained by a rise in pre- 
mium income last year causing an in- 
crease in the unearned premium reserve 
from $5,256,395 on December 31, 1939, 
to $5,836,876 at the close of 1940... The 
company’s eighty-ninth annual statement 
shows cash holdings of $2,180,169 and 
United States Government bonds of $3,- 
233,140. 

On the basis of December 31, 1940, 
market quotations for all bonds and 
stocks owned the company’s total ad- 
mitted assets would be increased to $16,- 
809,186 and the policyholders’ surplus to 
$9,035,327. 


PROV. WASH. VOTES DIVIDEND 

The Providence Washington has de- 
clared a dividend of twenty-five cents a 
share, payable March 28 to stockhold- 
ers of record March 7. 





National Union Transfers 


P. V. Wilder to New England 

The National Union Fire of Pitts- 
burgh has appointed P. V. Wilder as 
marine special agent for all of New Eng- 
land except Connecticut. His headquart- 
ers are at 41 Pearl Street, Boston, 
where he is associated with State Agent 
H. G. Whitney who supervises the New 
England field. 

Mr. Wilder goes to Boston following 
several years as marine special agent of 
the National Union in the New York 
City office. Born in Melrose, Mass., he 
served with the inland marine depart- 
ment at the home office in New York 
of the Continental before joining the Na- 
tional Union. 

HOLC FIRE PREVENTION STEPS 

The Home Owners Loan Corp. is pre- 
paring a series of fire prevention mes- 
sages to be mailed to between 800,000 
and 900,000 home owners in the United 


States. The first of the series is a 
simple home inspection form which the 
home owner is asked to fill out and 
return. 
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Mayor LaGuardia Testifies for Fire. 
Fighting Equipment Bill Before ‘ 
House Committee 
Mayor Fiorello H. LaGuardia of New 
York, chairman of the United States 
Conference of Mayors, testified before 
the House Public Buildings Committee 
last week in favor of a measure to ay. 
thorize expenditure of $150,000,000 to 
provide police and fire protection and 
other facilities for “mushroom” com- 
munities which have sprung up in cop. 
nection with the defense program, 
The Mayor told the Congressional 
committee that the fire-fighting facili. 
ties of the cities is insufficient to com. 
bat incendiary bombs and that London 
had suffered heavily for a similar lack 
during the first few months of the war 
He said that the New York Fire 
Department had studied methods used 
in London and that mobile equipment js 
not the answer to the problem but that 
a number of portable pumpers stationed 
throughout a large city were necessary 
to fight fires started by incendiary 
bombs during mass air raids. i 
The cost of necessary equipment, he 
said, would be approximately $443,000 
for every ten fire companies. He rec- 
ommended that authority to disburse 
the money to local areas be centered 
in one government agency. 


SPRING CLEAN-UP AIDS 














Junior Chamber of Commerce Distribut- | 


ing Material Provided by National 
Boards of Local Chambers 

The headquarters of the United States 
Junior Chamber of Commerce is distrib- 
uting material provided by the National 
Board of Fire Underwriters to its local 
chambers, where it is being put to use 
in the Spring clean-up campaign. This 
material consists of a script for a radio 
program to be arranged with local broad- 
casting stations, newspaper articles, a 
leaflet which is offered to the public in 
both the radio program and newspaper 
article and plans for a window display. 

Many local agents are members of the 
Junior Chamber of Commerce and are 
taking part in the campaign sponsored 
by their organization. 
National Board is making Spring clean- 
up material available direct to agents as 
well as through the headquarters of the 
Junior Chamber. 

Agents who would like to receive a 
set of the National Board’s Spring cleqn- 
up suggestions may obtain them by writ- 
ing direct to the organization at 85 John 
Street, New York City. 





Franklin Fire Gains 


The Franklin Fire of Philadelphia, 
member of the Home of New York 
Fleet, reports total admitted assets of 
$21,813,762 as of December 31 last, com- 
pared with $20,424,534 the year before. 
The net surplus is $8,057,264 and the 
capital $3,000,000, making policyholders 
surplus of $11,057,264, which compares 
with $11,828,675 at the close of 193%. 
The decline in surplus is due to the 
increase in unearned premiums which 


are given as $8,103,536. 





Druggists Fire Elects 


Attorney David P. Pickrel was elect- 
ed general counsel of the American 


However, the | 


— 


Druggists Fire of Cincinnati on February | 


12, succeeding the late Frank H. Free- 
ricks, its founder. William P. Starkey 
was chosen secretary, an office also held 
by Mr. Freericks. Mr. Pickrel was 
assistant general counsel several years, 
while Mr. Starkey has been assistant 
secretary twenty years. Other officers, 
all re-elected, are: Dr. James H. Beal, 
Coco, Fla., president; State Senator G. 
O. Young, Buchanan, W. Va.;_ vice 
president; Walter Rothwell, Philadel- 
phia, treasurer; Edward Voss, Jr., Cin- 
cinnati, assistant treasurer. Because 0 
illness, Dr, Beal was unable to attend. 


A 10% dividend on the par value of 


capital stock was declared. 


—— 
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America Fore Insurance 
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New Jersey Agents 
In Mid-Year Session 


MEETING HELD AT ASBURY PARK 


Progress on N. J. Pledge Delayed 
Pending Legislative Action on Bill 
to License All Agents 





The New Jersey Association of Un- 
derwriters will conclude today the two- 
day mid-year convention at the Berk- 
eley-Carteret Hotel at Asbury Park, The 
meeting opened yesterday morning with 
reports of committees and vice-presi- 
dents and a discussion of local board 
problems. 

A feature of the afternoon session was 
talks on casualty insurance by William 
T. Ashby, Newark general agent for 
Century Indemnity; on compensation by 
A. R. Lawrence, chairman, Compensation 
Rating and Inspection Bureau; on surety 
by D. Blake Lumpkin, bond manager, 
Maryland Casualty, and on fire insurance 
by Leon A. Watson, expert, Schedule 
Rating Office of New Jersey. 


New Jersey Pledge 


In the report of the administration 
President Hubert M. Farrow and Execu- 
tive Committee Chairman Alfred Christie 
touched on the important subject of the 
New Jersey pledge, accepted by the 
agents a year ago and designed to 
govern fire agency appointments in New 
Jersey. Since that time the agents have 
been trying, without complete success, 
to get the companies to sign this pledge. 
Say the two leading officers of the 
state association in their report: 

“After the annual meeting in Septem- 
ber, efforts were continued toward at- 
taining the New Jersey Pledge with the 
companies, but late in the year it be- 
came apparent that the passage of As- 
sembly Bill No. 314 was desirable, so 
that all agents of all companies would 
be known in the state. 

“This bill, which would require the 
licensing of agents of domestic com- 
panies, had the approval of the Depart- 
ment of Banking and Insurance. It did 
not pass, being held in Senate Commit- 
tee several months. Wher it was signed 
out, near the year’s end, it was too late 
for vote, owing to relief, budget, ap- 
propriation and other measures taking 
precedence over numerous other bills. 
It has been re-introduced in the 1941 
Legislature, is again approved by the 
Department, and will receive the active 
support of the association. 

“The work and cooperation of the 
officers, committees, rank and file of 
membership, and the local and county 
boards, has been gratifying, and of un- 
told assistance. Cordial relations have 
continued with the Department of Bank- 
ing & Insurance, Commissioner Louis A. 
Reilly and Deputy Commissioner C. A. 
(Chris) Gough, and other officials. The 
friendly interest of the companies and 
special agents in our undertakings has 
pleased this administration, as it did our 
predecessors, realizing that the Amer- 
ican Agency System needs sincere com- 
pany acceptance and support to survive.” 


Godshall on Agents’ Bill 


Former President Harry L. Godshall 
of Atlantic City, chairman of the legis- 
lative committee, also stresses the 
domestic agents’ licensing bill, saying: 
“The all-important bill (known in the 


1940 Legislature as A-314) to require the 
licensing of agents of domestic insurance 
companies, has been re-introduced. At 
this writing, it has not been assigned 
a number, but this will be known by 
the mid-year meeting. It was introduced 
in the Senate, is recommended by the 
Department of Banking and Insurance, 
and is the same bill as last year’s. 

“So far as we know, this will be the 
most important piece of insurance legis- 
lation the association will be concerned 
with this year. The officers, legislative 
committee, county vice-presidents, and 
many members have already been made 
acquainted with its provisions and neces- 
sity. It is proposed to support the meas- 
ure diligently, and to this end the help 
of the entire membership will be re- 
quired when called upon.” 

The whole problem of the New Jersey 
pledge and the agents’ bill will be dis- 
cussed at this morning’s session of the 
convention, ’ 


Membership Now 861 


Chairman George E. Jamison of the 
membership committee reported present 
membership in the state association at 
861 agencies, a net increase of twenty 
since the annual meeting in September. 
Among the counties Essex leads with 
131, a gain of seven in six months. 
Next is Hudson with 112, increase of 
four, followed by Bergen with 105, a 
gain of eight. Passaic County reports 
ninety-four members and Union County 
has seventy-six members, a loss of 
eleven. Monmouth shows a gain of one 
to sixty-nine. 

Last evening the New Jersey Asso- 
ciation paid tribute to Generai Counsel 
Walter H. Bennett of the National As- 
sociation on his twentieth anniversary 
with the national body. He is a resident 
of New Jersey. The tribute was present- 
ed by Past-President C. Stanley Stults 
of the state association. 

Harold E. Taylor, sales promotion 
manager of the American of Newark and 
insurance education chairman of the 
New Jersey Association of Credit Men, 
and Secretary-Manager William H. 
Whitney of the same association of cred- 
it men will address the meeting this 
morning on “The Credit Man—Our 
Closest Relative.” Mr. Bennett will speak 
this afternoon. 


WOMEN HEAR BARTHELMES 

A. Wesley Barthelmes, inland marine 
secretary of the North British & Mer- 
cantile, addressed the New Hampshire 
Insurance Women’s League at Manches- 
ter, N. H., on Monday evening. He was 
introduced by Miss Virginia P. Wagner, 
chairman of the league. 





[Awe ose COVERS 


NEW PLANS OF N. A. I. A. 





Executive Committee to Omit Meetings 
During Convention to Allow Mem- 
bers to Attend Sessions 

Rearrangement of the time schedule 
for meetings of the executive committee 
during the forthcoming mid-year meet- 
ing of the National Association of In- 
surance Agents at Oakland, Calif., April 
21-24, to make it possible for committee 
members to attend convention sessions 
and spend more time in closer contacts 
with the conventioneers, is announced by 
President Payne H. Midyette. It is 
planned that with the possible exception 
of emergency meetings after adjourn- 
ment of the various convention sessions, 
the executive committee will not meet 
during the four-day period (April 21-24) 
when the convention proper is under way 
and when the bulk of agents and others 
are in attendance. 

The new move is calculated to make 
the members of the executive committee 
more accessible to the agent, so that 
the latter might be more inclined and 
find it even easier to present ideas, 
suggestions, or opinions. The new ar- 
rangement will be publicized at the con- 
vention and described in the convention 
program, with the thought that all agents 
attending the convention should take 
advantage of the new departure. 

The executive committee meetings will 
start on about Friday, April 18, and will 
continue through the evening of April 
20. After the April 21-24 interim, the 
probabilities are that additional meetings 
of the committee will be held after the 
adjournment of the convention on April 
24 at noon. 





DEATH OF ALBERT M. BENDER 





San Francisco Insurance Broker Had 
Been Decorated by France and Italy; 
Active in Cultural Pursuits 

Albert M. Bender, San Francisco in- 
surance broker, Chevalier of the Legion 
of Honor and a Cavalier of the Crown 
of Italy, active in many San Francisco 
cultural activities, died at the age of 
74 last week. He came to the United 
States from Ireland in 1883. He was a 
trustee of Mills College, Cal.; a com- 
missioner of the San Francisco Public 
Library, a director of the San Francisco 
Symphony Orchestra, Art Association, 
Opera Association and Opera Guild, and 
a Fellow of the Royal Society of An- 
tiquaries of Ireland and the Royal Geo- 
graphic Society. 

Mr. Bender was an honorary member 
of the San Francisco Institute of Art, 
American League of Pen Women and 
Ina Coolbirth Literary Circle; a director 
and chairman of the publication com- 
mittee of the Book Club of California, 
a life member of the Modern Museum 
of Art of New York and a member of 
the Artists Council of San Francisco. 


TOM HOGAN PROUD FATHER 

Thos. J. Hogan, president of the 
agency bearing his name at 90 John 
Street, may some day add to its cor- 
porate title “and Son.” The reason is 
that a week or so ago he became the 
proud father of Thos. J. Hogan, 3rd, 
his first son and child. Mother and 
baby are at the Lying-in Hospital, 530 
East 70th Street, New York. 





REINSURANCE 





EXCESS UNDERWRITERS, Inc. 


JOSEPH P. GIBSON, Jr. 
PRESIDENT 


MORTIMER D. PIER 
SECRETARY 


Telephone: BEekman 3-1170 


90 John Street 


New York, N. Y. 
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NATHAN BUTWIN CO. EXPANDS 





N. Y. Broker Observes Silver Anniver- 
sary by Taking Larger Quarters; 
to Hold Open House Mar. 22 

Twenty-five years ago Nathan Butwin 
was an office boy in an insurance broker- 
age firm in New York; today he heads 
his own company in this field and has 
just moved into commodious quarters 
at 110 Fulton Street occupying the en- 
tire 11th floor. This is Mr. Butwin’s 
silver anniversary year and the mile- 
stone will be suitably recognized by an 
open house celebration all day Satur- 
day, March 22 at his new offices. 

Up until July 1, 1925, Mr. Butwin was 
connected with the firm with which he 
made his start, having been promoted 
to be manager. On that day he went 
into business for himself under the firm 
name of Nathan Butwin Co. His major 
lines have always been inland marine, 
fire, life, casualty and A. & H., and he 
is making steady progress as his cur- 
rent expansion move to larger offices 
indicates. His company handles adjust- 
ing as well as general brokerage. 

Mr. Butwin, a member of the Inde- 
pendent Brokers Association, is active 
in fraternal affairs being president of 
Rex Benevolent Association; past chan- 
cellor of Rex Lodge of Knights of 
Pythias; member of the Dramatic Or- 
der, Knights of Khorassan. 





Educational Meetings 
In Suffolk County 


In connection with the educational 
meetings being sponsored by the New 
York State Association of Local Agents 
in various parts of the state Percy Hoek, 
secretary of the Suffolk County Associa- 
tion, announces the following schedule 
of lecture meetings at the Patchogue 
Hotel at Patchogue, Long Island: March 
17, H. R. Muse, Fidelity & Casualty, on 
automobile liability; March 24, A. J. 
Huneke, Eagle Star, on inland marine; 
March 31, Vincent Sweeney, Home, on 
inland marine; April 7, M. T. Jonas, 
American Surety, on fidelity bonds, and 
April 14, Luther E. Mackall, National 
Surety, on surety bonds. 

These meetings start at 7:30 p.m. and 
consist of a lecture of forty-five minutes, 
a short examination and a question and 
discussion period. 





W. A. PENDLETON DIES AT 84 


Walter Averill Pendleton, founder and 
former senior partner of the well known 
Brooklyn agency of Pendleton & Pen- 
dleton, died last week at the age of 84. 
He established the agency in 1876 and 
retired in 1932. A son, Captain Harold 
A. Pendleton, and two brothers, Oliver 
C. and Frederick S. Pendleton, survive. 
The last-named is now senior partner in 
the agency. é 
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INSURANCE COMPANY OF NORTH AMERICA 
PHILADELPHIA, PA. 
| America’s Oldest Fire and Marine Insurance. Company Financial Statement, Dec. 31, 1940 
: ASSETS LIABILITIES 
| *Bonds and Stocks, valued as re- Reserve for Unpaid Losses.......$ 6,945,569.00 
ps | quired by New York State In- Reserve for Unearned Premiums.. 22,644,803.06 
iver surance Department een ao iekeneit $ 93,952.378.08 Deposits Reclaimable on Perpetual 
F Biest Mort ' ge) SO + £545s4nn400e ee 915,123.61 
er 4ars rtvace soans ae 
Hoe mad : ee a. 18.275.00 Reserve for Taxes and Other Ex- 
yn sin ceil lela id tattle ta vues NN icasins ne verte anus 2,716,700.00 
pe Accrued Interest ............. 205,416.83  Unearned Premiums on Reinsur- 
te ance in Companies Not Author- 
an Real Estate, Philadelphia, New ized in New York State....... 244,550.87 
tur- i 7 s . 
York City and San Francisco. . 5,669,179.13 Raimemenne- Misemerebs.con, Waid 
was f 
1 he F ‘ . 
oted Cash in Banks and Office....... 9,.868,191.41 and Unpaid Losses from Com 
vet panies Not Authorized in New 
rm Ana = 
= Premiums in Course of Collection —_— State Pa aia a Ge eee ee ie 7,712.2] 
ase (Not over 90 days due ) = 3,764,904.62 Dividend Payable Jan. 15, 1941.. 2,100,000.00 
ices General Voluntary Reserve...... 1,500,000.00 
ws Bills Receivable for Premiums. . . en er 12,000,000.00 
ide- 
“= Reinsurance Claims on Paid Losses 258,778.65 Surplus .........0+- esses eee. 63,991,033.56 
an- 
of ~ 
Or- $113,765,492.31 $113,765,492.31 
ty 
nal 
lew 
nts 
ek, 
‘la- 
ule : 
oe *Bonds at Amortized Values; Stocks at Market Values December 31, 1940. 
7 On the basis of December 31, 1940, market quotations for all 
1€; bonds and stocks owned, this Company’s total admitted assets 
a would be increased to. $115.739,681.68 
mI And Surplus to 65,965,222.93 
nd Note: Securities carried at 1,328,196.77 
es, 
nd And Cash 6,850.40 
; On the above statement are deposited as required by law. WHAT YOU 
; aNA= 
yn 
i 
34. pecan nat 
nd 
Id 
or 
e. 
in 























March 14, 1941 











tal sre 


J 

ve c 
& 
ro) re © 


+; ad 
4my ins’ 











MARCH 


(a tempo of business speeds up, telling us to 
quicken the pace of our business building efforts. 
Improvement in wholesale and retail business, in- 
crease in new construction, large defense orders for 
manufacturers, all resulting in larger payrolls—these 
spell more business for us if we go out after it. 


Complete business building service of the highest 
type is available to every Springfield Group agent. 
Why not take advantage of the services we can offer 
to build up your premium income? 


— Since 1849 — 











THE SPRINGFIELD GROUP 


WALTER B. CRUTTENDEN, President 


SPRINGFIELD FIRE & MARINE INSURANCE COMPANY SPRINGFIELD, MASS 
CONSTITUTION DEPARTMENT . . . - SPRINGFIELD, MASS. 


SENTINEL FIRE INSURANCE COMPANY . SPRINGFIELD. MASS. 
MICHIGAN FIRE & MARINE INSURANCE COMPANY . DETROIT, MICH. 
. PITTSFIELD, MASS. 


NEW ENGLAND FIRE INSURANCE COMPANY . 


OF FIRE INSURANCE COMPANIES 
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ANCIENT IN YEARS. ..MODERN IN METHOD... PROGRESSIVE IN SERVICE 


To every progressive agent a good Company 
is valuable not merely because of its size, 
but because of some quality in its method of 
cooperation which helps make the agent’s 


service outstanding in his community. 





Through Peace and Wars 
Since 1720 


Royal Exchange Group 





RoyaL ExcHANGE ASSURANCE 
PROVIDENT Fire INSURANCE Co. 
THE STATE ASSURANCE COMPANY, LTD. 
Car & GENERAL INSURANCE CorP., LTD. 


li! JOHN STREET, NEW YORK 


FIRE & CASUALTY INSURANCE i ) @ ge Metice FIDELITY & SURETY BONDS 
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Camden Fire Is Host To 
Gen’! Agents for 3 Days 


COMPANY’S 100TH ANNIVERSARY 





March 12, 1840, Date of Charter Signing ; 
Event Suitably Celebrated; President 
W. T. Read Chief Host 


By Wallace L. Clapp 


This week the Camden Fire Insurance 
Association welcomed to its home offices 
in Camden, N. J. 100 of its general agents 
and field representatives from 45 states 
to join with the company in a three-day 
the 100th anni- 
granting of Camden’s 


celebrating 
the 
was 
start to finish, 
reached Wednesday, 
actual day of 
granting. Sessions were held in 
Whitman Hotel, Camden. 

Happy in his role as chief host, 
William T. Read, Camden’s president, 
delivered the welcoming address, pre- 
sided at the 100th anniversary banquet, 
and was the final speaker on Wednes- 


conference 
versary of 
charter. It 
from 


an impressive occasion 
the climax being 
March 12, the 
the charter 


Walt 


on 
anniversary 


day. The grandson of John S. Read, 
Camden’s treasurer from 1853-61, he 
showed justified pride in tracing the 


healthy growth of the company since its 
modest beginning in 1841. 


Read’s “Biggest Moments” 


President Read’s “biggest moments” 
came at the banquet Wednesday evening 
when two significant events occurred. 
First was the presentation by Lyman M. 
Drake, senior partner of Critchell-Miller 
Insurance Agency, Chicago, and Charles 

Jerome of Jerome & Cowan, Atlanta, 
of a testimonial scroll containing the 
felicitations of Camden’s general agents 
to the company upon its completion of a 
full century of service. This was followed 
by the presentation to President Read 
of a 100-year old oak banjo clock, the an- 
niversary gift of William R. Hedge, gen- 
eral agent of the Camden for entire New 
England. Made by Willard, the famous 
clock maker of Boston, this antique came 
as a complete surprise to Mr. Read. In 
accepting it on behalf of his fellow of- 
ficers he said: “Mr. Hedge’s gift will be 
a constant reminder to us that our gen- 
eral agent for New England wishes the 


Camden to ‘tick on’ for another 100 
years.” 

Mr. Hedge, who is president of the 
Boston and the Old Colony insurance 


companies, stressed in his presentation 
that “my association with the Camden 
goes back many years—January 1, 1907 
to be exact—” and that “it has been a 
relationship which has constantly in- 
creased in warmth and pleasure.” 


T. J. Lynn, Millwood Truscott Honored 


Pioneering officers in Camden’s long 
career also came in for their share of 
the banquet spotlight. The memory was 
bright of J. Lynn Truscott, vice-president 
and managing underwriter in Camden’s 
first expansion period. President Read 
paid tribute to his fine work followed by 
Lyman Drake who recalled with deep 
respect the first visit to his office forty 
years ago made by “this little man with 
a twinkle in his eye.” That visit in 
January, 1900, marked the appointment 
of Mr. Drake’s office as Camden general 
agents being the first agency in the Mid- 
west to be appointed. Barry Truscott, 
now vice- president, son of J. Lynn, is 
following in his fathers’ footsteps in ‘do- 
ing an outstanding job. 

Another veteran, Millwood Truscott, 
attended the banquet as an honored 
guest. Now retired assistant secretary 
of the company, he celebrated his 80th 
birthday this week and was in fine fettle 
—happily joining in observance of Cam- 
den’s 100th anniversary. He is Vice- 
President Truscott’s uncle. 


Long Field Service Recognized 


President Read’s closing ceremony was 
to present to about ten general agents 


in Camden’s service twenty-five years or 
more, a handsome electric clock . . , jn 
recognition of their long and faithful 
performance. Appreciatively Mr. Read 
then referred to a fine letter received 
from his old friend, Deputy Commis- 
sioner Chris A. Gough of the New Jersey 
Insurance Department, and floral tributes 
from the direct reporting field men, 
Camden‘s Athletic Association, and the 
officers of the Insurance Co. ‘of North 
America, which latter good will gesture 
particularly pleased him. 


Bawden’s “Magic and Fire” 

Closing banquet feature was the dem- 
onstration entitled “Magic and Fire” put 
on by Claude Bawden, versatile inspector 
of the Underwriters’ Laboratories, Inc, 
Chicago. He combined his skill at tricks 
of magic with his knowledge of fire pre- 
vention to dramatize the usefulness of 
the Laboratories. He has given his talk 
fifty- five times in the past four years; 
goes over big. He is president of Ring 
No. 2 2 of the International Brotherhood 
of Magicians. 

Dauwalter and Scott Guest Speakers 

At Wednesday afternoon’s session the 
two guest speakers were F. Schuyler 
Dauwalter, assistant general manager, 
National Board of Fire Underwriters, 
and George Scott, educational director, 
National Association of — Insurance 
Agents. Mr. Dauwalter, in a thought- 
provoking address, said the public should 
have a better appreciation of the accom- 
plishments of capital stock fire insurance, 
He is sure agents can help in bringing 
this about. “It’s time we took stock of 
ourselves and our business,” he declared, 
“and buckle down to giving a keener 
analysis of our insured’s problems. Let's 
get rid of this impression of “mystery” 
about fire insurance. ; 

Mr. Dauwalter referred to the recent 
article in Liberty Magazine, written by 
George E. Sokolsky as reflecting a mis- 
taken impression of stock fire insurance, 
After its appearance he had a personal 

(Continued on Page 50) 





New York Figures 
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Net Net 

Premiums Losses 

Company Written Incurred 
Pacific National .......... 218,492 3,893 
AUN ore: 50's wa evele'd'slv.e'o'ere 52,557 13,581 
PRETOEC o anes oc 30,102 16,683 
Paul Revere Fire . 173,187 58,784 
MEL, careiatocasa nsenpyo'e sierelstle' 195,974 141,545 
POUNSVIVANIE. 6c.0000 ceases 268,328 106,897 
Lig Se SR IR Gee peer 358,279 154,357 
Phila. National 66:66 sscc0.s 81,362 22,931 
Phoenix Assurance ....... 380,854 136,291 
Phoenix of Hartford...... 704,087 383,213 
MRE TMM aha. 50a dchie-b'niecw nrovera% 64,702 36,070 
a OO Pe ee eran 28,187 10,734 
AP MIINOD aaa.) 9:0: Sree ore 78,983 29,163 
Preferred Fire ...5.0s000 6,967 4,234 
Providence Washington.. 393,792 173,953 
Provident of N. H........ 49,017 21,405 
Prudential of G. B........ 342,074 167,711 
CGRMET CMY scockc ce cs.0%s 11,569 7,911 
MEE wo's-roie n Saroip pista. wel 547,891 226,918 
Reinsurance Corp. of N. Y. 58,311 12,668 
OE on cceviec sacenamee 31,153 12,412 
Reliance, Phila. ....00000+ 149,038 71,489 
Repupic, TEXas ...s.cs-000% 95,552 57,703 
ode Island ..6006sscccs —16,229 20,958 
BICHON osc voce 0s a 161,054 23,227 
Rochester American ...... 108,730 61,088 
Royal eeenee Pep cewwen 209,641 102,196 
OVE! voces e . 909,874 434,257 
Safeguard ... 54,360 20,520 
Reserve Fire ......000000 15,888 287 
St. Louis. F. & Mo. .000s 33,265 9,906 
St: Poel FR Misc cccsscs 363,963 181,146 
Scottish Union & Nat’l. 286,422 146,528 
SD stn ckecie aces seaweeds 39,404 31,112 
Seaboard, Md. .........+. 38,825 7,123 
Seaboard F. & M......... 84,097 43,310 
SCOUtYy, OWA 6 cicees ass 43,628 12,147 
Secwety; CONG... occcscaes 242,342: 78,517 
oN EE ee 24,254 11,412 
SUED 65's vise sacs wnt ces 208,769 94,138 
ShandiAvia .siccsccccess 86,353 35,940 
Seaiietj aN. (C,nescse sss 27,613 10,571 
South Carolina .......... 97,679 25,437 
Springfield F. & M........ 824,643 388,022 
Standard, Conn, .......-. 281,907 101,789 
Statidard, ON. Vesees os sos 176,042 78,295 
Standard, N. Y........-.. 233,496 95,968 
State Assurance ......... 1,964 26,395 
SIGE: coseeverccccesnt vss 280,968 139,413 
DEE iss acide diccek sen es ace 380,640 189,281 
Sun Underwriters ........ 48,063 35,223 
Stuyvesant ....... 53,175 10,675 
oe ere 834,905 396,183 
Switzerland General 90,043 5,475 
fee ee | ee 25,811 8,867 
Transcontinental ......... 37,397 14,582 
Travelers Fire ....c.sesee 890,599 373,77 
Se a ee ere 41,112 21,898 
Union Assurance ......++ 89,433 53,724 
Union of Canton ......... 15,035 4,872 
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—— 80 John Street, New York, New York 
Financial Statement — December 31, 1940 
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Ring *Bonds Unearned Premium Reserve .............+. Aeecccccaas | apace 
rhood See 1. MRR ORE ee Rr eae : ; ‘ 
State, County and Municipal............ Losses in process of adjustment................ 738,460.00 
EN Te, Tere ee eee eee ee arg ; 
ers : PUNE WUIPRION. 5c 650560 eos shew ens 69 606snle oe Reserve for Taxes, Expenses and other Liabilities........ 275,713.42 
Industrial and Miscellaneous ...... 7 ? $ 7,494,161.59 ; pr 
n the | Funds held under Reinsurance Treaties........ apes tae ae 14,746.48 
uyle *Stocks . 
es ee PEEVE CLT CUPL O CES CLEC EE Re eee } Unearned Premiums and Losses Recoverable on Reinsur- 
rr ’ Public nein ge secre cece eeeee vee 2: ance in companies not admitted to transact business in 
ers, Banks GHG TWAUYANCO ..06 cid cn ncseces ye mn : 2: New ¥ ik at 
-ctor, Industrial and Miscellaneous..... 15 4,934,518.29 } New York State 2... cece cece cece cere erence eee ee eee eees 170,056.23 
ance ; : x 9 76 FAQ Fe Statutary Teese = oe Goasccas cineca - a 
— ' Peek in Daitike Gna OUCG. 5 ce otinnsse nb eeesnee hier menes 3,766,543.5 atutory Deposit .....----...ee see e eee e rece ? OY, 090.00 
ight- f Premiums in course of collection not over ninety days due, Surplus 10.044.444.31 
ould 7 less reinsurance premiums due to other companies...... 985,196.60 —s CAE eae A TES B'S , ’ 7) 
com teinsurance Recoverable on Paid Losses due from othe} a 
Companies ........-. ove ceeecens Seiioac We veterans eal ie 68,185.94 Surplus to Policyvholders.... aa ddan eee ~---- **10,544,444.31 
ance, Deposits with Underwriters’ Boards and/or Associations. $412.05 
ging Accrued interest on Bonds and Bank Balances............ 86,164.4% iaoeceitninacaaicapiaalaakaiaican 
k ‘ Permittee AOMOUE oc eos ose sae eth beeees . **$17,339,182.47 $17,339,182.47 
ared, 
ener *Valuation on basis approved by National Association of Insurance Commissioners. Securities carried at $642,246.32 are deposited as required by law. 
Let’s **On basis of December 31, 1940 market quotations for all bonds a1.d stocks owned, this Company’s total Admitted Assets and Surplus to Policyholders 
wees would be increased $50,667.35. 
ery 
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*Bonds eg rere rr rere re errr rrr ee $1,585,668.48 
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aa aed and Municipal...........--++- Losses in process of adjustment.................. eacgiataea 180,724.00 
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i ' ASSETS LIABILITIES 
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F. W. Westervelt, Jr., 
Joining the B.D.O. 


MADE AN ASSISTANT DIRECTOR 





Newark Local Agent Has Had Long 
Background in Production Field; 
Formerly a New York Broker 





The Business Development Office has 
named Fred W. Westervelt, Jr., local 
agent of Newark, N. J., as a new assist- 
ant director, it was announced yesterday 
by Director Milton W. Mays. Mr. 
Westervelt will assume his new duties 
with the B.D.O. immediately. 

3orn in East Orange, N. J., Mr. Wes- 
tervelt started in insurance in the home 
office of the Globe Indemnity. He left 
the company after about four years to 
take a position in the engineering de- 
partment of the I. V. Dorland Agency. 
He was later employed in the New York 
offices of Marsh & McLennan, leaving 
that organization to go with the New 
York brokerage firm of Vanderpoel, 
Pausner & Webb. While with this con- 
cern he was sent to Ponca City, Okla., 
to manage the service office there. Re- 
turning from Oklahoma, Mr. Westervelt 
was employed by the Joseph M. Byrne 
& Co. local agency in Newark, subse- 


quently going with Leslie Blau, Inc., to 
manage the agency. 
Active in Agents’ Associations 

Mr. Westervelt brings to the B.D.O. 
a long and varied experience as a pro- 
ducer and a record of active participa- 
tion in agency association activities. The 
agency of Leslie Blau, Inc., which he 
now leaves, has been a member of the 
National Association of Insurance Agents 
and of the New Jersey Associa- 
tion of Underwriters. He has been a 
member of the executive committee of 
the Essex County Insurance Agents 
Association for the past two years, and 
during the current year has been chair- 
man of the legislative committee and 
the membership committee of the local 
organization. 

Mr. Westervelt has appeared as a 
speaker before numerous civic clubs, 
agents’ organizations and other groups. 
With the addition of Mr. Westervelt, 
the B.D.O. will be better able to fill the 
many demands which are made from all 
over the United States. He will be of 
material assistance in studying and in- 
terpreting problems of the local agent. 





AETNA FIRE DIVIDEND 
Directors of the Aetna Fire have de- 
clared the regular quarterly dividend of 
40 cents a share, payable April 1, to 

stockholders of record March 12. 











FEDERAL INSURANCE 
COMPANY 


40th Annual Statement, December 31, 1940 





Capital 
*Surplus 


© Corrected figures 








Total liabilities....... 
$ 4,000,000.00 
13,047,778.07 17,047,778.07 


TS 


Assets are valued in accordance with requirements of 
New York State Insurance Department. 
carried at $703,119.54 in the above statement are 
deposited with public authorities as required by law. 


CHUBB & SON, Managers 


INSURANCE OF MARINE, TRANSPORTATION, JEWELRY, FINE ARTS, 
FIRE, AUTOMOBILE AND OTHER PROPERTIES AND RISKS. 


OFFICES 
NEW YORK — CHICAGO — ATLANTA — MONTREAL — JERSEY CITY 





cei 








Cash in Banks..... sedeesecd anne ce eee 
United States Government Bonds..... 4,694,340.05 
State and Municipal Bonds..... seoee  1,387,664.66 
Plier oe oc: ee ae esse  £,32405207 
Preferred and Guaranteed Stocks...... 3,127,238.00 
Stock of Insurance Company Subsidiary  3,340,505.14 
*Other Common Stocks.......+.+2+++- 5,484,951.00 
Other Assets |. .<.ss08% neh euwieniee 191,825.22 
*Total admitted assets .......... $23,173,089.61 
Reserves for: Losses ..............- $ 1,312,009.00 
Unearned premiums.... — 3,288,366.69 

Other liabilities .......  1,024,935.85 

Security fluctuations .... 500,000.00 





$ 6,125,311.54 





$23,173,089.61 


Securities 











SECURITY GROUP GAINS 





An 18% Increase in Premiums Is Report- 
ed; Total Assets of Parent Com- 
pany Given as $12,857,183 

An increase of 15% in fire premiums 
for the Security of New Haven and its 
fire subsidiary, the East & West of New 
Haven, was shown in the annual report 
for 1940. 

The report to stockholders this year 
for the first time takes the form of a 
twenty-four page booklet and is both 
detailed and readily understandable. It 
includes financial and operating state- 
ments as well as complete lists of se- 
curities owned by the Security and its 
subsidiaries. In connection with the 
company’s 100th anniversary this year 
there is also a brief summary of the 
Security’s history, expanded facilities, 
and growth of capital funds from $100,- 
000 to $2,000,000. 

An 18% over-all increase in net pre- 
miums written for the Security and East 
& West—from $4,490,646 in 1939 to $5,- 
301,606 in 1940—was also shown in the 
report. Incurred losses for the two com- 
panies were 44% of net premiums written 
as compared with 47% in 1939. The 
ratio of expenses was reduced from 51% 
in 1939 to 49% in 1940. Unearned pre- 
mium reserves increased by $305,462. 

For the Security alone net premiums 
written totaled $4,583,669, an increase of 
$533,746 over 1939, or 14%. Combined 
earnings from underwritings and invest- 
ments for 1940 totaled $404,025, an in- 


crease of $17,743. After Providing fy 
reserves, the surplus and voluntary re 
serve accounts were $5,257,142, a sma 
increase for the year. Total assets wer 
$12,857,183, an increase of $412,837, 

For the East & West alone, net pre. 
miums totaled $717,937, an increase of 
$257,213, or 55%. Surplus and voluntar 
reserve totaled $1,753,037, an increase HM 
$48,107. Total assets of $3,516,080 were 
$120,767 above those at the Preceding 
year end. 

The Connecticut Indemnity, casualty 
subsidiary, wrote net premiums of $9). 
610, an increase of 30%. Total assets 
were $2,048,893, an increase of $210 54 
for the year. Surplus of $574,868 was 
$12,651 above the figure at the close of 
1939. 





Teano Agency Secretary 


Central of Baltimore 

Charles H. Roloson, Jr., president of 
the Central of Baltimore, announces that 
Richard Teano, who has had complete 


charge of the company’s agency depart: 
ment since 1939, has been appointed 
agency secretary. The promotion of 
Mr. Teano comes in the year in which 
he will complete twenty-five years with 
the Central. During that time he has 
served in various posts, being made as- 
sistant secretary in 1928. Mr. Teano js 
well acquainted with the agents and 
their problems. He is a native of Bal- 
timore. 








0 John Street, New York 





FINANCIAL STATEMENT 


UNITED STATES BRANCH 





ASSETS 


Cash in Banks and Offices........... 
United States Government Bonds.... 
State and Municipal Bonds.......... 
PuUplic WUlity Bonds «.«:« 6:60.00 9:5.0:0 0% 


Railroad Bonds 


Industrial and Miscellaneous Bonds.. 
Accrued Interest on Bonds.......... 
Public Utility Preferred Stocks...... 
Public Utility Common Stocks....... 
Bank and Trust Company Stocks.... 
Industrial Preferred Stocks.......... 
Industrial Common Stocks........... 


Miscellaneous Stocks 


Agents Balances under 90 days in Course of Collection 10.96 
Due from Reinsuring Companies on Paid Losses.... 


Association Deposits 
Notes Receivable 


Total Admitted Assets.......... 


eeoeorrceeeevreses 


ee 


er S oe Se Bb 8:8 6 6 6 & b-8 6 





Seino ta 6.88% $ 484,623.62 
RRR 27.95 1,765,123.00 
ete t a 6.73 424,926.00 
cin gieace 4.17 263,343.00 
ee ee 11.47 724,524.00 
Pears Veer 1.46 92,039.00 
ian “ene 40 25,028.68 
BF NO ee 4.92 310,680.00 
Eee 1.95 122,900.00 
piper earn 1.56 98,800.00 
Spee ee 3.71 234,300.00 
Leite Sarees 14.72 929,600.00 
ee ee 22 13,589.00 
692,297.89 

2.51 158,662.99 

ele ait 20 12,895.56 
I Ao haa 19 12,218.86 
gene eaeignaee 100.00%  $6,315,551.60 


LIABILITIES 


Reserve for Unearned Premiums on Policies in Force....... 
Reserve for Unadjusted Losses and Adjustment Expenses... 
Reserve for State and Federal Taxes 
Reserve for Miscellaneous Accounts Payable 
Reserve for Funds held under Reinsurance Treaties......... 


Total Liabilities 
Statutory Deposits 
Net Surplus 


Surplus to Policyholders............ 


ee 


pis tatevaretere ect $ 500,000.00 


eee erro eeee 


ee 


Corer ereererresreereeereseeeeeesereeee 


re 


$1,998,174.37 
623,122.82 
67,200.00 
23,950.00 
335,618.36 


$3,048,065.55 


2,767,486.05 
3,267,486.05 
$6,815,551.60 


Securities carried at $641,440.00 in above assets are deposited with various States as 


required by their laws. 


All other securities are held by Bankers Trust Company of 


New York, Trustee appointed in accordance with the laws of the State of New York. 
89.84% of the assets shown are in the custody of the Trustee and the various States. 


100% of Investments are in American Securities 
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Pearl American Group Companies 
Issue Statements Covering 1940 


The annual statement for 1940 of the 
United States branch of the Pearl Assur- 
ance, head company of the Pearl-Ameri- 
can Group, shows admitted assets of 


$17,339,182, which represents a decrease 
of nearly $850,000. The unearned pre- 
mium reserve is $5,295,762, a decrease of 
$1,175,538. The loss reserve is $738,460, 
a decrease of nearly $19,000. The re- 
serve for taxes and miscellaneous liabili- 
ties decreased $122,000. 

An interesting change is in the reserve 
for unearned premiums and losses re- 
coverable on reinsurance in companies 
not admitted to the United States, 
which is now $470,056, as compared with 
$1,575,767 a year ago, a decrease of more 
than $1,100,000. 

During 1940 the company increased its 
statutory deposit from $400,000 to $500,- 
000; its net surplus increased from $8,- 
420,787 to $10,044,444. The surplus to 
policyholders is now $10,544,444, an in- 
crease of $1,714,657. 

The Monarch Fire has admitted assets 
of $3,270,622, an increase of $81,852. By 
reason of a large increase in premiums, 





Kansas City Agents Name 


Committees For Convention 
Raynolds Barnum, president of the In- 
surance Agents Association of Kansas 
City, has named the committees to ar- 


range for the annual convention of the 
National Association of Insurance Agents 
in Kansas City the week of October 12. 
Mr. Barnum himself is general chair- 
man, and Harry M. Gambrel, Gambrel- 
Stubbs agency, has been designated as 
vice general chairman. Miss _ Louise 
Price, executive secretary of the Insur- 
ance Agents Association of Kansas City, 
is secretary. 

Chairmen of the various committees 
have been named as follows: Entertain- 
ment, C. S. Stubbs, Gambrel-Stubbs 
agency; finance, Fred V. Griffith, W. B. 
Johnson & Co.; golf, James R. Snydor, 
R. B. Jones & Sons; housing, Fred V. 
Griffith; information, Cliff L. Johnston, 
Johnston agency; invitation, Cliff C. 
Jones, R. B. Jones & Sons; ladies, Mrs. 
C. S. Stubbs; program, Frank W. Wil- 
bur, McCluer-Wilbur agency; publicity, 
William J. Welsh, Mann, Barnum, Ker- 
dorff & Welsh; reception, Joseph J. 
McGee, Thomas McGee & Sons; regis- 
tration, Hoyt S. Nelson, Hoose & Nel- 
son agency; transportation, R. D. Mc- 
Millen, C. D. Williams agency. 





Many Attend Housewarming 
Of Charles F. Noyes Co. 


Hundreds of baskets of flowers and 
floral pieces sent by insurance compan- 
ies, banks, friends and others with whom 
the Noyes organization has dealings 
made their offices at 40 Wall Street un- 
usually attractive for their housewarming 
last Thursday. These flowers were af- 
terwards sent to hospitals. It is esti- 
mated that 2,500 people called in the 
atternoon. The City of New York sent 
Tepresentatives from the mayor’s office 
and President Newbold Morris’ office. 

Stanley M. Isaacs, president of the 
Borough of Manhattan, personally at- 
tended as did John Cashmore, Borough 
President of Brooklyn; James J. Hoey, 
Collector of Internal Revenue; David 
Soden, Deputy State Tax Commissioner ; 
Wm. Stanley Miller, president of the 
Tax Board, and Commissioner Joseph 
Lilly; E. Everett Thorpe, chief of the 
real estate title and mortgage bureau of 
the State Insurance Department, with 
Roger L. Sullivan and Isaac Siegel; 
Arthur V. McDermott, Deputy Con- 
troller, and Spencer C. Young, chief of 
the Bureau of Municipal Investigation 
and Statistics. 


the unearned premium reserve went 


from $1,476,228 up to $1,585,668, or $109,- 
440 


The capital remains $819,336 and 
the net surplus is $513,243, making a 
surplus to policyholders of $1,332,579, a 
decrease of about $10,000. 

Assets of the Eureka-Security Fire & 
Marine are $7,535,953, an increase of 
$145,000. Its unearned premium reserve 
was increased $274,000 to $3,830,657. The 
loss reserve is $433,452, as against $366,- 
929 a year ago. The surplus. to policy- 
holders is $2,915,066, a decrease of 
$147,176. 


FORMING NEW R. I. COMPANY 





Bill Incorporating Appalachian to Do 
Reinsurance Business Passed 
by State Senate 

A bill incorporating the Appalachian 
Insurance Co. of Providence, R. I, and 
giving it authority to reinsure risks of 
other insurance companies was passed by 
the Rhode Island Senate last week. 

The measure was passed after Senator 
Alfred G. Chaffee, chairman of the cor- 
porations committee, had explained its 
provisions and had stressed the rapidly 
growing importance of the insurance 
business to Rhode Island. 

There recently has grown up a de- 
mand in the state, Chaffee said, for the 
issuance of all-risk insurance contained 
in one policy rather than in several poli- 
cies issued by different companies. Say- 


ing that such was the purpose of the 
bill under consideration, Chaffee point- 
ed out that the measure would permit 
the company to insure “against loss of 
or damage to property of any kind, real 
or personal, from any cause whatsoever.” 

Named as incorporators by the bill are 
Frederick T. Moses, David W. Patter- 
son, Carl A. Moses and their associates, 
successors and assigns. The capital stock 
of the corporation is $25,000 divided into 
shares of $5 each, but it could be in- 
creased to $1,000,000 from time to time 
at the discretion of the board of di- 
rectors. 





Cleo B. Dowd was recently elected 
as the insurance and real estate repre 
sentative on the board of directors of 
the newly reorganized Nashua, N. H., 


Chamber of Commerce. 
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Lloctricit 


has been “housebroken” 


Commenting on the activities of Underwriters’ 
Laboratories, the March advertisement published 
by the National Board says in part: “From elec- 
tric irons to oil burners; from explosives to theatre " 
curtains; from fire hose to fire engines . . . more 
than 200,000 items have been ‘fire-tested’ by this 
group of scientists. Undoubtedly, countless human 
lives have been saved, for fires have been reduced 
to such an extent that the average fire insurance 
costs are 40% lower than they were thirty years 


ago. 


**Underwriters’ Laboratories, a non-profit organi- 
zation, is sponsored by 200 capital stock fire in- 


surance companies.” 


Clip this advertisement for your sales portfolio 
— like other National Board releases it describes 
the “plus values” provided by capital stock fire 


insurance. 





HARTFORD FIRE INSURANCE COMPANY 


HARTFORD 


CONNECTICUT 
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McNairn of Ontario Believes Fire 


Rates and Commissions Are Too High 


Superintendent Says It Is in Interest of Companies and 


Agents to Arrive At Proper Basis to Avert 
Government Regulation 


loss 


low 
companies in 


the 
insurance 


In view of relatively 
fire 
the 


reductions in fire 


ratio for 
Ontario for past six years, recent 


insurance rates are not 
experience would indi- 
So writes Hart- 


as extensive as 
cate to be justifiable. 
ley D. MecNairn, Superintendent of In- 
for Ontario, in the sixty-first 
annual report. Dated December 14, 1940, 
this particular section of the Ontario in- 
surance blue book reads as follows, un- 
der the heading: Conditions in the Fire 
and Casualty Insurance Business: 

“In my 1939 report your (the attorney- 
general of Ontario to whom the report 
is addressed) attention was directed to 
the consideration being given by com- 
miftees of organized insurers to the 
questions of fire insurance rates and the 
basis of payment and commission. At 
that time resolutions had been adopted 
by company organizations which, if car- 
ried out would have involved a reduction 
in fire insurance rates, a change in the 
basis of insurance agents’ remuneration, 
and a reduction in commission rates. 


Rate Reductions Made 


“Subsequently a reduction in fire in- 
surance rates in the province of Ontario 
of 10% on risks in protected areas and 
5% on risks’ in unprotected areas, with 
the exception of certain sprinklered and 
commercial risks, was made by the 
Canadian Underwriters Association, ef- 
fective February 26, 1940. Mercantile 
risks with dwellings above received re- 


surance 





HARTLEY D. 


McNAIRN 


ductions ranging from 10% to 15% 
These reductions affected only member 
companies of the Canadian Underwriters 
Association. It is understood that com- 
parable reductions were made by the 
non-tariff companies, companies which 
are not members of the Canadian Un- 
derwriters Association. 

“In view of the continued 


low loss 


ratio in Ontario for the past six years 
and having in mind the recommendation 
of the Dominion Board of Insurance Un- 
derwriters, a dominion-wide representa- 
tive organization of insurance compa- 
nies, at its annual meeting in 1939, that 
a reduction in rates of at least 20%, ac- 
cording to class experience, be made in 
the provinces of Ontario and Quebec 
on fire business, with the exception of 
certain classes, it is apparent that the 
10% and 5% reductions are not as ex- 
tensive as the experience would indicate 
to be justifiable. However, it will not 
be possible for the exact ‘effect to be 
known until the revised rates are in 
effect for a sufficient period to be re- 
flected in the experience. 


Commissions in Excepted Cities 


“No action has been taken by the 
companies to implement the resolutions 
of their organizations respecting the 
basis of payment of and rates of com- 
mission for agents in this province. The 
conmunission question has long been a 
source of dissatisfaction to both com- 
panies and agents generally. The great- 
est cause of complaint seems to be the 
higher rate of commission paid to some 
agents in certain excepted cities. While 
some agents in receipt of a higher rate 
of commission are equipped and qualified 
to render, and do render, a 


service 
which might entitle them to a higher 
commission rate, the dissatisfaction 


arises from a substantial number who are 
not so equipped or qualified but who 
have, nevertheless, received a higher rate 
of commission. 

“Some agency organizations have filed 
resolutions with this department to the 
effect that the location of the risk should 
govern the rate of commission. One 
insurance executive has gone so far as to 
suggest that a law prohibiting discrim- 
ination in commisson rates should be 
passed in Ontario, similar to a law now 
in force in Alberta. 

“There is no doubt that the present 
basis of agents’ remuneration is, in a 
number of respects, inequitable and that 
the cost of insurance to the public is 


in some cases increased by the higher 
rates of commission which are not al- 
ways justified by the services rendered, 
It is in the interest of both companies 
and agents to arrive at a proper basis 
before demands for government ul regu- 
lation become more pressing,’ 


New York City Pond Of 
Blue Goose Meets March 26 


The New York City Pond of the Blue 
Goose will hold a dinner meeting at 
Schrafft’s Restaurant, Forty-sixth Street 
and Fifth Avenue, New York City, on 
Wednesday, March 26. Chih Meng, well 
known lecturer and writer on Chinese 
affairs, will be the speaker. He is in 
charge of the Chinese educational mis- 
sion to the United States and is director 
of the China Institute in America. His 
book, “China Speaks,” on the Man- 
churian crisis of 1931, was widely read 
and is still regarded as excellent back- 
ground material for the present conflict 
between China and Japan. 

Tribute will be paid at this dinner to 
Most Loyal Gander Herbert W. Puschel, 
who has been promoted by the Home 
Insurance Co. from the New Jersey field 
to the home office in New York to be- 
come assistant manager of the improved 
risks department. 








SALARY INCREASE VOTED DOWN 

An attempt to raise the salary of the 
Iowa Insurance Commissioner from 
$5,000 to $6,000 a year was defeated in 
the Senate of the Iowa legislature dur- 
ing debate on the appropriation bills. 
Senator George Faul of Des Moines 
made the amendment for the proposed 
raise in salary but it was defeated ona 
voice vote. 





MICHIGAN AGENTS TO MEET 

The Michigan Association of Insurance 
Agents will hold its forty-fourth annual 
convention at Grand Rapids, September 


11-12, with ReneentCas at the Pantlind 
Hotel. 











PHILADELPHIA FIRE AND MARINE INSURANCE COMPANY 


Philadelphia, Penna. 


Financial Statement at Close of Business, December 31, 1940 


sannemaed | 





ASSETS 





Bonds and Stocks, 


valued as required by New York 

















State Insurance Department $4,895,669.40 
Accrued Interest 12,989.15 
Cash 1,002,476.73 
Premiums in Course of Collection (Not over 90 

days due) 269,085.76 
Bills Receivable for Premiums 852.84 
Reinsurance Claims on Losses Paid 1,654.62 





$6,182,728.50 























LIABILITIES 

Reserve for Unpaid Losses $ 372,680.00 
Reserve for Unearned Premiums 1,354,641.33 
Deposits Reclaimable on Perpetual Policies 36,073.47 
Reserve for Taxes and Other Expensez......... = 157,850.00 

Unearned Premiums on Reinsurance in Companies 
Not Authorized in New York State scccccccccsccsne 3,285.42 

Reinsurance Recoverable on Paid and Unpaid 

Losses from Companies Not Authorized in 
New York State 35,849.55 
Capital 1,000,000.00 
Surplus 3,222,348.73 
$6,182,728.50 











And Surplus to 
Note: 


in the above statement are deposited as required by law. 


Bonds at Amortized Values; Stocks at Market Values December 31, 1940. 
On the basis of December 31, 1940, market quotations for all bonds 


and stocks owned, this Company’s total admitted assets would 


be increased to 





$6,231,534.10 





Securities carried at 


3,271,154.33 





469,869.53 
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New Blood Evident In 
Minnesota Association 


ANNUAL EVENT TO ROCHESTER 


i Recommends Middle of Road 
ae in Broadening Farm 
Policy Coverages 


With total registration of 401, the mid- 
year educational conference of the Min- 
nesota Association of Insurance Agents 
at St. Paul, March 5-6, was made notable 
by active participation of young men 
from the rural sections who had formerly 
not taken part in Association activities. 

Vice-President Jesse W. Randall of 
| the Travelers, whose “battle cry of stock 
companies” speech was reported in last 
week’s issue of The Eastern Under- 
writer; B. R. Walinder, manager of the 
farm and hail department of the America 
Fore Group at Chicago, and E. L. 
Stephenson, Chicago, manager of the 





Associated Aviation Underwriters, were 


‘the principal speakers. 


It was announced by President Arthur 
A. Hirman, Rochester, that the annual 
meeting will be held in Rochester, Sep- 
tember 11-13. 


The infusion of so much new blood 





PRO 


into the organization is credited to in- 
tensive regional organization work which 
has been carred on under direction of 
E. F. Westrum, Albert Lea; Howard 
Williams, Mankato; Roy Engberg, St. 
Paul, and Brad Strom, Jackson. 


Breakfast Conferences 

In addition to addressing the conven- 
tion, Mr. Walinder, with A. Gabrielson, 
assistant secretary, America Fore at 
Chicago, and J. R. Jones, state adjuster 
for the group, sponsored a rural agents’ 
breakfast conference. Guy E. Rolien, 
Milaca, presided over the meeting, de- 
yoted largely to the subject of extended 
coverage on farm insurance. 

Other breakfast sessions included a 
round table for regional officers con- 
ducted by Howard Williams, Mankato, 
and one for local boards conducted by 
Merril Rolfson, Austin. Plans to organ- 
ize a fire and sabotage prevention unit 
along the lines of the Maryland system 
were outlined by Harry E. Reynolds, 
Duluth, at the fire prevention break- 
fast. John McHale, State agent, New 
York Underwriters, and Karl Klein, of 
the W. A. Lang agency, St. Paul, led 
the public insurance conference. 

In his address, Mr. Walinder said that 
agents are taking a renewed interest in 
farm insurance which may yet prove the 
backbone of the insurance business and 
said 
“Tam happy to say that you agents, 
in establishing a trend back to the farm 
business, are evidencing a far better con- 
ception of your responsibilities than 
some agents formerly had. You know 
that your commission must be earned 
and that you earn it in a number of 
Ways, for instance, by writing proper 
amounts of insurance being ever mind- 
lul that to ignore either the replace- 
ment or the utility values is to invite 
disaster, 

What Farmer Needs 


“You earn your commission by selling 
the farmer the coverage he needs, both 
as to buildings and personal property, 
and not necessarily just what he wants 
to buy. You earn your commission ,by 
being fire prevention-minded and_ by 
being frank and sincere in recommend- 
ing the elimination of fire hazards. And 
last, but not least, you earn your com- 
mission by carefully selecting your busi- 
ness and refusing to write hazardous or 
sub-standard lines. That you are mind- 
tul of your responsibilities and are will- 
Ing to accept them is proved by the 


mproved loss ratio of the past few 
years, 

“I am happy to report, too, that the 
companies are continually analyzing 
recommended changes and improve- 
ments. There are some men, including 


Prominent agents, who are firmly of the 
— that all our efforts should be 
“rected toward broadening the policy 





form without any rate differential. The 
other school of thought is just as 
desirous of keeping pace with the times 
and of making available the various 
forms of coverage for which there is 
a demand but they contend that the 
basis rate should be as low as possible 
and that charges based on the hazard 
involved should be made for any addi- 
tional coverage desired by the farmer. 
Some men, including myself, are just as 
firmly of the opinion that a middle of 
the road course should be followed.” 

Mr. Walinder predicted that under 
the impetus of the national defense pro- 
gram, a number of new rural fire-fight- 
ing units will be established. 


KERN HEADS N. Y. EXCHANGE 





Is Well Known Local Agent; Witthohn 
Is V.-P.; Rate and Rating Rules 
Adopted at Annual Meeting 
The New York Fire Insurance Ex- 
change on Wednesday elected George 
F. Kern, prominent New York City lo- 
cal agent, as president. A. H. Witt- 
hohn, Federal, was elected vice-presi- 
dent and Harold M. Hess was reelected 
secretary-treasurer. Members were elect- 
ed to committees for three-year terms as 

follows: 
Executive—Victor Kurbyweit, Conti- 
nental; S. D. Mills, Mills & Honness; 


A. R. Hanners, Commercial Union. Ar- 
bitration—W. C. Howe, Star, and D. J. 
McAuliffe, McAuliffe Agency, Inc.; Rates, 
rules and forms—W. R. Crane, United 


States Fire; John W. Begg, Atlas; 
Charles A. Fowler, Fowler & Kavanagh, 
Inc. Brokerage—Eugene C. Richard, 
American, and P. W. Barnes, Fire As- 
sociation. S. T. Skirrow, Great Ameri- 
can, was elected to the rates, rules and 
forms committee to fill the unexpired 
term of Mr. Kurbyweit. 

Changes in rates and rating rules adopted at 
the annual meeting included the following: 

a—New lightning and_ electrical apparatus 
clause for public service light, power and _ trac- 
tion properties. 

b—Rates and rules covering foam loss or 
damage exclusion or assumption on policies cov- 
ering oil tanks and stills. 








c—New extended coverage endorsement No. 
4A for public utility electric light property. 
d—Revised extended coverage endorsement 


No. 4 for public utility gas property. 

e—Amendments to electric generating stations 
schedule providing a new method of determin- 
ing an average rate on buildings and contents 
and amending specific rates on outside equip- 
ment. 

President Kern announced the appointment 
of George W. Graham and A. J. Smith as mem- 
bers of the Central Bureau committee. 

Manager Hess said in his report that the 
average result of all premium rate revisions 
in 1940 was a reduction of 2.9%. The average 
rate, regardless of term, for all business writ- 
ten in 1939 was reduced to 40 cents a $100, 
a reduction of 1 cent from the 1938 figure. 
The loss ratio for 1939 showed an increase o 
5.46% over 1938, 
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Mr. McCormack 
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Mr. Steuer 


Mr. Fleming 





Midtown’s Leading Agency 


White & Camby. Ine. 


EDWARD I. WHITE, President 
41 East 42nd Street, New York 
Telephone MUrray Hill 2-661 | 


REPRESENTING: 


United States Fidelity & Guaranty Co. 
Northern Assurance Company, Ltd. 
United States Fire Insurance Company of New York 
Fidelity & Guaranty Fire Corporation 
Eagle Star Insurance, Ltd. 
Universal Insurance Company 
Hartford Steam Boiler Inspection and Insurance Co. 
Standard Insurance Company of New York 
Pacific National Fire Insurance Company 
Metropolitan Fire Agents 
North River Insurance Company 


of New York 


CASUALTY e 


INLAND e 


AUTOMOBILE 


Mr. Cochrane 


JEWELRY 


Mr. McLaughlin 








Missouri Ouster Hearing 


Held in New York City 


Hearings in the suit of Attorney Gen- 
eral Roy McKittrick of Missouri fo oust 
123 stock fire insurance companies from 
that state were resumed yesterday in 
New York City at the headquarters of 


the Insurance Executives Association, 
116 John Street. John H. Windsor, 
special commissioner of the Missouri 


Supreme Court, before whom hearings 
have been held in Missouri, was in New 
York to hear the testimony of execu- 
tives. He will then go to Hartford and 
later, possibly, to Chicago before return- 
ing to Missouri. 





S.E.U.A. AGENTS MEET 
Southern Agents Conference Wants 
Advance Notice on Important New 
Rates and Forms 
The Southern Agents Conference, com- 
posed of representatives of the state as- 
sociations of agents in the five states 
under jurisdiction of the South-Eastern 
Underwriters Association, held its semi- 
annual meeting in Atlanta last week and 
requested the S.E.U.A. to call the agents 
into conference before promulgating new 

rates or forms of importance. 

The S.E.U.A. also was requested to 
devise some method of keeping track of 
published rates and the agents approved 
new rates on household goods of five 
cents more over the building rate. Re- 
quest was made for lower rates on subur- 
ban property in reach of city fire pro- 
tection. 

Ed H. Moore, Birmingham, Ala., is 
chairman of the committee. Other mem- 
bers are Charles Morris, Tuscaloosa, 
Ala.; McAlister Carson, Charlotte, N. 
C.; James H. Woodside, Greenville, S. 
C.; Hunter Brown, Pensacola, Fla., and 
John W. Carswell, Savannah, Ga. 

The agents were guests at luncheon 
of Manager Lloyd T. Wheeler of the 
S.E.U.A. In addition to members of 
the conference, guests included Payne 
H. Midyette, Tallahassee, Fla., president 
of the National Association of Insurance 
Agents, and Sidney O Smith, Gaines- 
ville; Ga., chairman of its executive com- 
mittee, and Assistant Manager Paul Hul- 
fish, Chief Engineer E. N. Pye and L. L. 
Hunnicutt, manager of the sprinklered 
risk department of the S.E.U.A. 


ot 





NEW HOBBS MAIL-BAR BILLS 
One Measure Would Set Up Licensing 
System by Securities and Ex- 
change Commission 
Congressman Sam Hobbs of Alabama, 
who for the past several years has been 
fighting to secure legislation to bar the 
use of the mails to unauthorized insur- 
ance carriers, has introduced two new 
bills in the present Congress, one of 
which would require a permit from the 
Securities and Exchange Commission. 
With this exception, the bills are simi- 

lar. 

Under the provisions of the bill which 
would require a permit from the SEC 
before soliciting insurance by mail, a fee 
for such permit would be charged and 
penalties provided for violation. 

While it is felt in some quarters that 
this Hobbs bill is the first step in the 
direction of Federal control of insur- 
ance following the recent report of the 
Temporary National Economic Commit- 
tee, it is not believed that this is the 
purpose of Congressman Hobbs because 
some of the bills he has introduced here- 
tofore have contained provisions for li- 
censing by a governmental agency. 





ROWAN & CO. AGENCY 
The Eastern Underwriter was in error 
in indicating that there was a financial 
tie-up between the late William Gibbs 


McAdoo and Rowan & Co., Los An- 
geles, in an item in its issue of Feb- 
ruary 7. According to Eugene Bat- 


tles, manager of the insurance depart- 
ment, Mr. McAdoo owned no stock and 
had no financial interest in Rowan & 
Co. The confusion of interests arose 
from the fact that one of the Rowan 
daughters was married to the late Rob- 
ert McAdoo, son of W. G. McAdoo 
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Underwriters Fight Total Loss 
Claim of State on Tacoma Bridge 


Insurance underwriters and the Wash- 
ington Toll Bridge Authority are just 
$3,400,000 apart on their estimates of 
insurance that should be paid on damage 
to the Tacoma Narrows Bridge, as a 
result of the collapse on November 7 
last. The committee representing the 
twenty-three underwriters stated they 
believe the $6,400,000 span can be re- 
stored to its original condition for not 
more than $1,800,000. 

Last week the state demanded full 
payment of the $5,200,000 insurance on 
vrounds the bridge legally is a total loss. 
The insurance men invoked the arbitra- 
tion clause of their contract, and the 
wide difference in the claims indicates 
that long litigation lies ahead. 

In Olympia, Gov. Arthur B. Langlie 
termed the $1,800,000 estimate “ridicu- 
lous.” 

Regardless of outcome of the litiga- 
tion, engineers recommend that the new 
bridge be wider and of stronger con- 
struction, but with a lighter steel mesh 
deck instead of concrete and with per- 
forated side girders that will offer less 
wind resistance. The insurance contracts 
require only payment sufficient to re- 
store the bridge to its previous condi- 





Towne Celebrates Long 


Service With Companies 
Albert J. Towne, assistant secretary 
of the Automobile and Standard Fire, 
has celebrated his twenty-fifth anniver- 
sary with the companies. He became 
special agent for the Automobile in 1916, 
covering New Jersey, Pennsylvania, 
Marvland and Delaware. From 1918 to 
1923 he was state agent in New Jersey 
and in 1923 was made agency supervisor 
at the home office. He was elected as- 
sistant secretary of the Standard in 
1924 and of the Automobile in 1929. 
He was formerly a member of the ex- 
ecutive committee of the Underwriters 
Association of the Middle Department 
and president of the New Jersey Field 
Club. 


Aetna Life Widens Lead 
In N. Y. Bowling League 


In the Insurance Bowling League of 
New York last Friday, March 7, the 
Aetna Life, by winning three games with 
the second place Insurance Co. of North 
America losing one, picked up a game 
to put them four in front. The Aetna 
Life rolled a high series of 2,823 assist- 
ed by a new high game of 267 rolled 
by Lou Mezey. Bill Boyd’s 624 indi- 
vidual series was high for the night. 

Teams’ standing, March 7, 1941: 











Won Lost 
Aetna Life Companies............ 58 14 
Insurance Co. of North America.. 54 18 
Sorroon & Reynolds.............. 48 24 
Royal-Liverpool-Marine ........... 43 29 
Phoenix-Norwich-Marine .......... 42 30 
Se eer ner 40 32 
ore ee rere rrr 39 33 
RE NOOR cas sets t080w 0% 36 36 
Travelers Insurance 36 36 
General Reinsurance . 36 36 
Chubb & Son ...... 34 38 
Appleton & Cox .... oe 44 
London & Lancashire............. 28 44 
ee, fe MO ee 22 50 
Northern Assurance .......+..... 22 50 
ee ee ee ee rr ee 10 62 


N. Y. FIELD CLUB TO MEET 


The Suburban New York Field Club 
will hold a dinner meeting at Block 
Hall on South William Street, New York 
City, on Monday, April 7. This will be 
a meeting devoted to entertainment. 


F. J. STEIER ANNIVERSARY 

Frank J. Steier, assistant manager of 
the fire department of the New York 
City office of the Insurance Co. of North 
America, on Monday observed the thir- 
ty-fifth anniversary of his connection 
with the company. For many years he 
was in the suburban field before being 
advanced to his present post. 





tion, regardless of what sort of struc- 
ture is built to replace it. 


Paul A. Carew, Seattle insurance ex- 
ecutive and chairman of the underwrit- 
ers’ committee, issued the following 
statement on behalf of the committee: 

“The Washington Toll Bridge Author- 
ity has served upon the insuring com- 
panies a proof of loss claiming $5,200,- 
000 from insurance companies as a re- 
sult of the collapse of the Tacoma Nar- 
rows Toll Bridge, contending the bridge 
is a total loss and is not reparable. Act- 
ing upon the advice of eminent engine- 
ers of national reputation, it is the defi- 
nite opinion of the insurance companies 
that all damages to the bridge can be 
fully repaired at a cost of not exceeding 
$1,800,000 and, accordingly, as provided 
by the insurance policies, a demand for 
an appraisal to determine the actual 
amount of damage has been filed with 
the Washington Toll Bridge Authority. 
The insurance companies have not at 
any time indicated that they are not 
willing to pay the actual amount of dam- 
age when determined.” 


PEARL SUSPENDED IN VA. 





License Suspended Until May 1 and 
Company Fined $3,300 Because of 
Various Rate Violations 


License of the Pearl to do business 
in Virginia has been suspended until 
May 1, 1941, the suspension dating from 
March 7. The company had been sched- 
uled to be given a hearing March 10 
on charges of doing business in that state 
in violation of the insurance laws, but a 
compromise settlement was reached be- 
fore the date for the hearing. In addi- 
tion to having its license suspended, the 
company was fined $3,300 and ordered to 
pay whatever taxes might be due the 
state as a result of the alleged illegal 
operations. 

Eleven policies were involved, a fine 
of $300 being imposed in each instance. 


Under the terms of the settlement, the 
company will not be prohibited from ob- 
taining a new license for the year be- 
ginning May 1, 1941. The company was 
charged with issuing a master policy 
covering apartment houses in several 
states including Virginia, the policy be- 
ing written on all the property at rates 
27'4% less than bureau rates. It was 


Young State Agent For 
The National Liberty 


The National Liberty has appointed 
Norman A. Young as state agent for 
eastern Pennsylvania with headquarters 
in the Commonwealth Building, Allen- 
town. He is taking over the territory 
formerly supervised by the late John ¢ 


Adler. Mr. Young has had a number 
of years’ experience in both home office 
and field work. He will be assisted } 
Paul H. Kuntz, special agent, who “vd 
with the rating organization, 





H. B. BOOTH AGENCY CHANGE 

H. B. Booth, who has been active jn 
the insurance business in Charlotte, N 
C., for the past fourteen years, has be- 
come associated with the Carolina Realty 
Co, in that city. In his new connection 
he will merge his insurance business 
with that of the Carolina Realty Co, 
and will be a member of its real estate 
sales department, it was stated. 





brought out that underlying policies were 
written on each house in Virginia at 
regular rates and sent through the by- 
reau and approved, but settlement was 
made on the master policy. 














*Stocks 


Reserve for 


Reserve for 


Surplus 








*Bonds—United States Government 


*Bonds—All Other 


Reserve for Losses and Loss Expenses 
Unearned Premiums 
Reserve for Expenses, Taxes and Contingent Commissions 

Due or Accrued 
PENN EAE MENSA A ins 5 15, chaste Spot We Dis ausiexc cee oto 


ew ee ee ee ea ey ee ee ee ek ie a ee ee ke ee ee 


are $11,613.80 less than shown. 


AMERICAN HOME 
FIRE ASSURANCE COMPANY 


OLIN L. BROOKS 
PRESIDENT 


FINANCIAL STATEMENT AS AT DECEMBER 31, 1940 


ADMITTED ASSETS 


ee ee Oe a ee eS a ee ee ae cs Te 


619 6C. 6101s Sw FO 6.0. 2.450 20 8 a oe Oo 08 Oe OO 6. SS OD Ow Oe © 8 wo Oe we & 


LIABILITIES 


% 0 ae 26 Ole, O16 6 050.626 0s os 5.8 goo 0:66 2008 8 Ce 


Capital Stock (100,000 shares $10.00 Par Value). . .$1,000,000.00 
794,541.75 


D6 .6 60. 6.8 SD 10 Owe Sete 6 6.6 Oe ee ores 


Mortgage Loans (Face Amount $207,839.20) 
Premium Balances (Less Ceded Reinsurance Balances) 
3ills Receivable taken for Insurance Risks................... 
Interest Due and Accrued 
Other Admitted Assets 


el ee ee a oe a et et ae Sa ae 


ores 


$ 659,504.17 
488,241.05 
1,391,777.48 
403,488.41 
159,000.00 
197,781.31 
22,775.83 
13,244.12 
5,939.50 


$3,341,751.87 


$ 198,507.86 
1,275,907.35 


67,407.85 
5,387.06 


$1,547,210.12 
1,794,541.75 





POLICYHOLDERS’ SURPLUS $1,794,541.75 


*Bonds and Stocks are carried on the basis prescribed by the Insurance Department of 
the State of New York. Total values, based on December 31, 1940 market quotations 
for all except insurance stocks (such insurance stocks being taken at statutory values) 

There has been deducted an amount of 

representing interest in our own stock through ownership of Second Preferred stock 

of the Globe and Rutgers Fire Insurance Company. Securities carried herein at 
$336,260.77 are deposited with Government and State Departments as required by law. 





HOME OFFICE 


111 WILLIAM STREET, NEW YORK 


$3,341,751.87 





23,952.91 
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which follows : 





Net 
Company Premiums 
America s+ereeerereecees $1,158,451 
Camden sseeeeeeecerecees $9,187 
Central Union 12,510 

(itizenS seeeerrs é 
Fagle seseeeeereecscerees 56,467 
Federal weeceeececeecececs 281,195 
Firemen’S seseseeseseeres 1,261,269 
National of Elizabeth..... 106,924 
SER vascesecceveerese 366,607 
New Brunswick ...--++++- 202,778 
gh “ea 393,016 
Selected Risks ...--+++++> 84,289 
Standard sseeceeeceercees 204,256 
Universal ..-eeeeeeeeeeee 648,835 





Net 
Company Premiums 
NAB is olsice ecw cee cb Hees $ 619,878 
Agricultural .....+eeeeeee 196,993 
Albany ..ceeceeceeceecece 1 3,982 
Allemaninia .....seccesses 26,526 
REG. (2. 6:0.0 00:42 ov 00'0 ees 216,940 
Allied Am. Mutual....... 49,398 
Ailied ‘of Utica ...ccccese 7,048 
Allstate. iccccccccccccccs 37,703 
Amer, Alliance .....--+-- 54,369 
Amer, & Foreign......... 38,507 
BA AMID coccccccccses 205,441 
American Cent. 40,894 
Amer, 
Amer. 
Amer. 
Amer. Home ....cecccece 36,573 
Amer, Reserve ........-- 147,375 
Mate UMN .0.ccccccces 26,893 
ARBWEIGNE 2... ccccccccces 162,640 
Atlantic Mutual ......... 207,886 
(Rarer 456,875 
PR AONE, oc cccccccsves 118,315 
Bankers & Shippers....... 161,192 
DEN -dccsvesccsovesoves 122,178 
BNA siescccavuns'sees 60,653 
DE | Sherwani ciciornacoerde 13,538 
| | jee 72,773 
MEER CBs ccceecncey ve 22,267 
INOS, hive cviemewecve's 56,610 
MUMEEEE. ac céiwnedmen es 46,698 
CRE csccccsanees 20,414 
MISETOIBR a5c06cccce ese 23,169 
| Sar 107,325 
Columbia of N. Y........ 39,078 
Columbia of Dayton...... 121,293 
MEE. po cewccs nex 10,748 
rrr e 61,146 
Comm. Union, N. Y...... 24,990 
Commonwealth .......... 60,091 
i ee 90,124 
a 88,605 
pO ES ee errr 56,673 
CNL icon xcwcvands 685,260 
ee 12,257 
Cotton & Woolen......... 48,294 
Peo. Oe Mois. 3 cee ce 23,131 
ae 23,934 
Dubuque ....... eeiecenes 164,165 
| UB eee 23,498 
BOE MIWES.. .vccsccecs 17,472 
Employers Fire ......+... 105,767 
Empire State .........+- 72,393 
0 Sa 9 BOS eam eas 38,135 
Fall River Mfg........006 51,491 
Farmers of York......... 14,485 


Federal Union .......... 26,819 
Fidelity & Guaran 





Fidelity-Phenix ..... 546,445 
Li oS aera wees 358,778 
Fireman’s Fund ........ 506,827 


22'703 
26,84! 











Net premiums and net losses incurred 
in 1940 for fire insurance companies 
writing in New Jersey on New Jersey 
hysiness alone are contained in the table 


New Jersey Companies 


Net Losses 
Incurred 


$ 291,778 
236,674 


293,048 


Companies of Other States 


Net Losses 
Incurred 


$ 220,059 
58,330 


1940 New Jersey Fire Insurance 


Net Premiums and Losses Incurred 


Net Net Losses 








Company Premiums Incurred 
Lbr. Mut., Boston........ 60,945 28,963 
Ebe: 68 Wis cc cvcewsn cess 87,522 22,203 
Ets, OOS Gecccicacaocine 44,498 22,760 
ee a ee ee 32,613 10,251 
ji a eer 38,415 9,480 
Mitre, TRUE, We kee eccicnncs 92,924 5,165 
ese Fb Mitac cto nanves 12,257 3,495 
Mechanics & Tr.......... 54,600 18,611 
Mercantile ..cccccccccess 63,652 20,269 
Merchants, Colo. ......... 18,820 5,638 
Merchants & Mfrs. ....... 139,467 61,329 
Merchants of N. Y....... 365,386 115,943 
MECTCUNY occ cs cccesscdeess 34,307 10,563 
Merrimac Mut. .......-.-- 46,039 8,631 
DACUIGUOINEN 4550 che cc%e 45,275 14,385 
Michigan F. & M......... 31,077 10,896 
DRICD, MEIMOOD oc cccnvecses 38,337 32,999 
MANOEG MEME, Peas ccedsces 11,790 9,279 
Millere Mat, Ths. scceses 16,571 10,166 
Millers Mut., Tex......... 14,479 9,521 
Mill Owners, Fa. ....ccee. 46,418 18,430 
Met. Np ccecenesvers 46,404 17,908 
National Fite: c.ccccccecs 735,007 250,539 
National Liberty ......... 599,341 161,600 
National Reserve ........ 68,866 21,516 
National Security ........ 29,397 8,380 
National Surety Marine... 2,133 425 
New Hampshire ......... 110,133 21,401 
INAGEON  Viiccredhncokecns 502,674 193,600 
NOriheastetn: « .6scccecvcss 74,310 27,289 
Norther, IN. Wiccciccsce 401,152 130,726 
Nott Rive? <0 cscccwec. 287,042 87,809 
GRE BOOS ee eosin hock ceive 102,798 32,411 
Northwestern F, & M..... 45,697 7,750 
N | AS) (eee 50,666 25,463 
De. We POMONEE oo eccacecs 29,634 9,475 
Qecidentah ssc< dec cscecvns 18,205 4,800 
Olio Farniete: 6..0sc0000 51,560 10,860 
Ohio Und. 77 
Ohio of Hamilton 12,027 
Old Colony , 14,700 
CRIME ini cdbikecuvcweada 32, 5,430 
Pacific .... 91,114 
Pacific Nat’l 48,350 
MOM ceeeceescuawe aces +4! 2,670 
Paul Revere ... 4 8! 10,936 
WUWCUEREE os oc scwscoeemce 34,155 8,658 
Pennsylvania ...ccccssees 144,950 45,487 
ete Sanne cea vues < 82,128 47,300 
Penn. Millers Mut........ 26,111 10,000 
Lav Ml a 3. Sees 130,462 68,330 
Phils, Diive, Mite iicccecs 80,231 6,990 
Pitt. WOME E Ga sisc cess wece 9,360 1,820 
ROGUE ns cs crag wie oaceee cn 189,868 64,975 
WICOUIOGE: Sods a cncnewercnes 51,588 29,600 
WUE css cieuakaewenceddcc 6,275 5,825 
INOUE «csc cuv wwe dgrevus 177,013 56,333 
Prov. Washington ....... 172,715 58,626 
IOWIRONE i cawcecceecuss S,3a- 6,120 
Ouaker City 8,700 
CHOG sc ckcccaesnes soca (See 105,965 
MOUENEO 6 cose woe cneekees ‘ 12,124 
Rhode Island ............ 125,411 12,663 
MNO osc 0as cond&ves's 22,310 2,284 
ed ae Oe 23,131 6,610 
Rubber Mfrs. Mut........ 48,294 3,311 
ae eee 6,932 1,525 
Seaboard F. & M......... 30,998 13,028 
WROD oe xcitncocaceeeade 75,105 17,685 
Service Of Ni ¥ic.scecsss 149,685 41,840 
MCUUIMER acc vsccswaeeee cas 7,770 2,724 
SSEMLMIMIIOLD 55. 6:00" cieecaeie ee 264,171 92,792 
Sere 5,608 1,040 
St beak 2. & Mae ccccaces 197,519 55,820 
Standard, C6 ok. ciice sss 80,088 24,686 
SS A, es a a 200,586 46,684 
MURAD i oh ns Genres ciata erat 50,199 17,900 
Sate Pet, Pit@escceces ok 111,509 6,200 
Transcontinental ......... 25,200 8,589 
RIGNGIEES PERO cc cc cctisccs 486,250 221,100 
po | eee 9,166 11,390 
Ne ES “nee e Sarwenas 24,840 3,680 
United Mut. Fire......... 273,493 63,130 

IO er enwrce ck awane 555,490 178,890 
Virginia F. & M.......... 52,258 19,440 
Washington Assur. ....... 28,819 10,650 
bh | ee ee ee 190,297 56,983 
What Cheer Mut. ....... 76,354 4,684 
Workmen’s Mut. ......... 18,731 10,429 
World: F.. & Whoo cckc vances 49,588 9,868 
CO Ene nae 5,639 2,022 


Foreign Companies 


Net Net Losses 





Company Premiums Incurred 
PUG 2 oe cas iuewese new Oe $ 74,440 $ 38,606 
COM CMON: oc acucevesinss 115,950 25,816 
AONE SU. ccc eweeccunces 64,060 28,771 
French Union ........cee¢ 15,054 7,714 
General, France ......... 94,325 33,897 
General of Trieste........ 24,513 13,595 
Law, Union & Rock...... 26,000 14,977 
Ee ln. & Givicccus a deans 487,515 224,455 
London & Scottish........ 12,422 7,664 
North Beit; & Biweccccccs 266,556 68,976 
PROMINENT <o 5 a. a0's bae<ie cwire.e 6: 109,534 
Norwich Union 111,958 
WOME vecerncdsacecegae 3,671 12,181 
PON ckcavaeneenieoiteke 36,134 
Phoenix, Eng. 4 70,800 
MONG) TMM. “Sesectececnss 4 70,794 
BE tbcadevesadwdeewnnee 8,942 92,495 
Shandinavis. .cccccccvense 67 24,553 
Seottes TU. & Hin cccsses 270,580 94,260 
TO cede chasnwevekuade th 172,216 66,237 
Crenees hie deuewscns 16,550 8,800 
Union of Canton.......... 27,170 4,900 
Western Assr. ....-.00-+5 10,946 3,340 
Vowuabire  .cec'ccccvvcccce 48,364 22,397 











AGENTS 
value the dependability 


and nationwide prestige 


of the 
NORWICH UNION 
based on a long and 
honorable record of 
service 





NORWICH UNION 
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Law Cases Dealing With Liability 


Of Warehousemen For Fire Losses 


The general rule as to the liability of 
a warehouseman for loss or injury to 
goods in his custody by fire is well set- 
tled. He must exercise ordinary care 
to protect the goods. But in the absence 
of special contract provisions, or, it may 
be, of statute, he is liable for loss or 
injury to the goods only because of 
failure to use ordinary care. He will be 
held liable if such loss or injury is due 
to his negligence or that of his servants 
or agents. Generally speaking, he is lia- 
ble as a bailee for hire. 

This leaves for decision the questions 
of what constitutes ordinary care in the 
particular circumstances and what 
amounts to negligence or want of ordi- 
nary care. Each case must be decided 
on its own facts, but any case may 
throw light upon cases afterwards aris- 
ing and parellel cases may present facts 
and circumstances precisely similar. Ge- 
ographically circumstances may differ 
inaterially, as in the element of climate, 
and chronologically because of new in- 
ventions and progress of scientific dis- 
covery and business methods. The means 
available to prevent fire or to arrest its 
progress after it has started may vary 
as to place and time. 

Cases Under the Rule 

Although all the cases which have been 
decided under this general rule cannot 
be noticed, it may be useful to review 
a number of these, showing the applica- 
tion of the rule in different circum- 
stances. A few subsidiary rules which 
have been established by decisions may 
be stated here. 

Under the particular circumstances of 
a case it may or may not constitute 
negligence to fail to install some kind 
of fire extinguishing system or fail to 
employ a watchman. In applying the test 
of what an ordinarily prudent man would 
do under the circumstances and having 
regard for the fire hazards of the plant 
involved, it has been held that negli- 
gence of a warehouseman became a 
question of fact to be determined by 
evidence in a particular case. That is, 
the manner in which the goods were 
“taken, stored and protected, in the light 
of location, arrangement, and circum- 
stances” of that particular plant. Though 
the building need not, in the absence of 
contract therefor, be fireproof, it must 
be reasonably safe from fire under ex- 
isting conditions. If a “fireproof” build- 
ing is contracted for, the warehouseman 
would be liable irrespective of negligence 
for failure to furnish “fireproof” storage. 
Maine Decision on Standard of Care 

In a recent action against a common 
carrier whose liability had been changed 
to that of warehouseman by lapse of 
time after the arrival of goods at their 
destination, the Maine Supreme Court, 
Brown v. Railway Express Agency, Inc. 
(1936), 134 Me. 477, 188 Atl. 716, 719, 
stated the rule thus: “Warehousemen 
are not held to indemnify against loss 
from accidental fire. The standard of 
care for warehousemen is such as an 
ordinarily prudent person would take of 
his own property, under the same or in 
a similar situation.” 

“What constitutes ordinary care varies 
with the circumstances of the case and 
imminence of the danger.” Exporters 
& Traders Compress & Warehouse Co. 
v. Steele (1937, Tex. Civ. App.), 111 
S. W. 2d. 867, 868. In this action against 
a warehouseman for the destruction of 
stored cotton, evidenee that the ware- 
house was near a railroad main line, 
that school children entered it from time 


By John Simpson 


to time, that no regular watchman was 
employed during the day time, that an 
assistant officer turned on an_ emer- 
gency hose but could not control the 
fire and returned to his office to put 
his papers in the safe, was held suffi- 
cient to sustain a finding against the 
warehouseman on the issues of negli- 
gence and proximate cause. 

In an early case, Barron v. Eldredge 
(1868) 100 Mass. 455, the court said that 
the defendant warehousemen “cannot 
be charged for the loss, if in the cus- 
tody of the property they exercised or- 
dinary care. What constitutes such care 
is a question of fact to be judged of 
with reference to all the circumstances 
of the case. The nature and value of 
the property, its exposure to damage 
or loss, its proximity to danger from 
fire, the means employed to prevent or 
arrest the progress of fire, the location, 
character and construction of the store- 
house in which it was placed, are ele- 
ments to be considered. 

“The question of ordinary care is to 
be settled also in reference to the de- 
gree of care which other persons, en- 
gaged in similar business, are in the 
habit of bestowing on property similarly 
situated. And generally, the care and 
vigilance required is that which men of 
ordinary prudence in the same business 
usually bestow on property placed in 
their custody and similarly situated in 
its exposure to loss. What constitutes 
negligence in these cases is a question 
peculiarly proper for the determination 
of the jury.” 


Kentucky Whiskey Warehouse 

Macklin v. Frazier (1872) 9 Bush 
(Ky.), 3, was an action to recover the 
value of about 500 barrels of whiskey 
consumed in the bonded warehouse of 
the defendant Macklin when the ware- 
house was destroyed by fire. The whis- 
key was held by the Federal Govern- 
ment to secure the payment of the in- 
ternal revenue tax due thereon, and was 
in the joint custody of defendant, a 
bonded warehouseman, and of a govern- 
ment storekeeper. 

The question on appeal from a judg- 
ment for the plaintiffs was whether the 
law on the subject of defendant’s lia- 
bility had been correctly expounded to 
the jury in the instructions given them 
by the court below. The Kentucky 
Court of Appeals reversed the judgment 
because of the failure of the trial court 
to distinguish in his instructions be- 
tween the character of diligence re- 
quired of the defendant warehouse- 
man (1) in preventing the communi- 
cation of fire to his warehouse and (2) 
in the removal of the goods stored 
therein after the commencement of the 
conflagration. 

On the first branch of the case the 
trial court’s instructions were held cor- 
rect. The appellate court stated the 
law substantially as follows: 

“Without referring in detail to the 
laws of Congress regulating the rights, 
duties and powers of keepers of bonded 
warehouses, we hold that the appoint- 
ment by the Inland Revenue Depart- 
ment of storekeepers, who are invested 
with the joint custody with the ware- 
housemen of the warehouses and the 
goods stored therein, does not lessen in 
any degree the diligence which the latter 
as bailees for hire are by the general 
laws required to exercise to prevent fire 
from being communicated to their houses 
or to the goods in their custody. 

“The right of the storekeeper to en- 


trance into the warehouse for the dis- 
charge of certain duties imposed upon 
him by law does not exonerate the 
warehouseman from the use of at least 
ordinary diligence in preventing the 
goods stored therein from being dam- 
aged or destroyed by the recklessness 
or carelessness of that officer.” 


“What will constitute proper diligence 
in this regard must to a very large ex- 
tent depend upon the character of the 
duty being discharged by the store- 
keeper and the power of the warehouse- 
man to supervise or control his actions; 
but as they are of equal authority in 
opening and closing the house, and as 
it is the duty of the warehouseman to 
be present when it is closed, he cannot 
complain that he is held to the exercise 
of reasonable diligence in seeing that 
no combustible matter is left in the 
house in a condition likely to become 
ignited, and he cannot be excused be- 
cause of the fact that it was the store- 
keeper who was guilty of this character 
of negligence.” 

Cotton Warehouse Case 

In an action to recover for cotton 
destroyed by fire while stored in de- 
fendant’s warehouse the jury found that 
the defendant negligently stacked or 
tiered the cotton end on end and negli- 
gently failed to keep such lookout for 
fire as an ordinarily prudent person 
would have done under the circum- 
stances, and that each of such acts of 
negligence was the proximate cause of 
the loss. From a judgment for plain- 
tiff for the value of the cotton the de- 
fendant appealed. 

Affirming the judgment the Texas 
Court of Civil Appeals said, Mexia Com- 
press Co. v. Speight, Texas Court of 
Civil Appeals, June 27, 1940, 142 S. W. 
2d 439, that the degree of care that an 
ordinarily prudent person would have 
exercised under the same or similar 
circumstances was a question to be de- 
termined by the jury, which had a right 
to take into consideration the amount 
of cotton being stored in the warehouse 
at the time, the precautions taken to 
discover the outbreak of the fire (which 
started during the employes’ lunch hour 
when none of them was at or near the 
place where the fire started) as well as 
all other surrounding circumstances. 

“Since it appears without dispute that 


fire is sometimes concealed within a 
bale of cotton when it is brought into 
the compress,” the court said, “the 


danger of fire necessarily increased with 
the number of bales stored therein. 
Furthermore, the necessity for precau- 
tion increased in proportion to the in- 
vestment involved. In view of the fact 
that the testimony shows without dis- 
pute that a large amount of cotton of 
considerable value was stored in the 
warehouse at the time; that there was 
no watchman or other employe stationed 
near where the fire broke out; and that 
at the time the fire was discovered it 
had progressed far enough to ignite 
from six to twenty-five bales and was 
then out of control, we think the evi- 
dence was sufficient to justify the jury’s 
inference that the appellant had not 
exercised that degree of care that an 
ordinarily prudent person should have 
exercised under the circumstances.” 


Effect of Custom or Usage 
Where a cotton compress company 
which is held to be a public warehouse- 
man under the Texas statutes offered 
proof that it had complied with custom 


and usage of compresses generally with 
reference to construction of plant, fire. 
fighting equipment, covering of cotton 
and watchman service and also with the 
regulations and requirements of  ingyr. 
ance companies in these respects, it was 
held that whether or not the warehouse. 
man was negligent so as to be liable 
for the loss of plaintiff’s cotton by fire 
was a matter of fact, to be determined 
by evidence in that particular case— 
that is, the manner in which the cotton 
was taken, stored and protected, in the 
light of location, arrangement and syr- 
roundings of this particular compress, 

“Of course, the same degree of care 
to prevent fire applies to all compresses 
alike, but the character and extent of 
precautions against fires must be reason. 
ably commensurate with the risks, dan- 
gers and hazards to which the property 
is exposed. And since the surrounding 
circumstances of different compresses in 
different places are necessarily dissimi- 
lar, it follows that no uniform custom 
or usage in precautions against fire, 
even if such should obtain, would con- 
clusively determine the question in af 
particular case.” Whitington vy, Came-[ 
ron Compress Co. (1923, Tex. Cir. App.) 
268 N. W. 216, 220. 

The Texas Commission of Appeals, 28 
S. W. 527 (1926) affirmed judgment for 
plaintiff in the Whitington case. The 
court asked whether, in such a case, 
custom may be set up for the purpose 
of showing whether negligence existed. 
Counsel cited cases pro and con, The 
court did not believe any well-considered f 
case could be found to support either 
extreme, except in respect to such cus-) 
toms and usages as through age and 
universality of acceptance may have be- 
come substantive law. 

“Where the negligence averred (as 
here) is in respect to equipment, etc, 
or lack of certain appliances, or meth- 
ods of handling goods, or manner of 
construction of a plant, the conduct of 
others (amounting to a custom) naturally 
evidences the tendency of the thing in 
question * * * Such conduct of others 
in the same business—i.e., under similar 
circumstances, in respect to the methods 
and facilities employed—is _ provable | 
along with other facts showing the ‘ten- | 
dency of the thing as dangerous, defec- 
tive reverse. But it is evidence, and 
not more (except in rare instances), an¢ 
the jury is at liberty (if there be evr} 
dence of contrary import) to find negli | 
gence despite the proof of custom.” | 


= 





Negligence Not Proven 

The Louisiana Courts hold that it is 
firmly established that a warehousemat |) 
is but an ordinary bailee of goods i) 
his possession and that, where a general | 
conflagration occurs, which destroys) 
such goods, the owner has the burden) 
of proving that the fire originated or” 
was permitted to spread through some) 
fault or negligence on the part of the? 
warehouseman. Wagner v. T. S. CE 
Motor Freight Lines, Inc, (1938)—Laj 
App.—181 So. 625, 627. 
Plaintiff’s machine was destroyed by” 
fire in a general conflagration in 4 
fendant railroad’s warehouse after 18) 
liability as a common carrier had come” 
to an end. There was no proof of the” 
origin of the fire. It was held that™ 
since the burden of proof was upon they 
plaintiff to show that the defendant was” 
guilty of some fault with respect to the 
fire originating in the warehouse, and) 
having failed to do so, the defendant was) 

(Continued on Page 45) 
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Universal Is Celebrating Its 20th 
Milestone; Makes Several Promotions 


Samuel Bird, Founder, Now Board Chairman; John T. Byrne 
President; S. C. Bird Executive Vice-President; Starting 
Modestly, Company Has Made Steady Growth 


Twenty years ago tomorrow—March 
15—the Universal Insurance Co. was 
launched by a group of courageous and 
skilful underwriters headed by Samuel 
Bird. Starting out with a capital of 
$400,000, surplus of $200,000, and total 
assets of $600,000, the company has 
grown both in size and prestige since 
that time. As of the end of 1940 its 
total assets were $2,239,507 (including 
cash in banks of $1,566,817), policyhold- 
ers’ surplus of $1,732,975 and a steadily 
increasing volume of marine, fire and 
casualty business has been put on the 
books. Losses paid to policyholders since 
organization have amounted to $28,594,- 
067. 

Universal is in the spotlight this week 
not only because of its twentieth anni- 
but because of the recent 


versary 
changes and promotions in its official 
family. Samuel Bird, founder of the 


is now chairman of the board 
and the new president is John T. Byrne, 
regarded as an underwriter of demon- 
strated skill and = ability. Chairman 
sird’s original plan for the Universal 
was to enable Talbot, Bird & Co., Inc., 
to carry on its large business. Having 
a company of its own and with that 
firm as its general managers would per- 
mit expansion and provide flexibility of 


company, 


operation. The idea has worked suc- 
cessfully in practice and proof of its 
eficacv is that the original sponsors 


are still at the helm. 

As a running mate the Universal In- 
demnity was organized in 1928 and Mr. 
Bird was also the first president of the 
company. 

Careers of Chairman and Pres'dent 

Samuel Bird, born in England, edu- 
cated in New York, began his insurance 
career with Johnson & Higgins. He es- 
tablished the brokerage firm of Samuel 
Bird, Jr., & Co., Inc., which later be- 
came Talbot, Bird & Co., Inc. Suc- 
cessful as a broker, local agent and com- 
pany managcr he is now regarded as 
one of the most conspicuous marine un- 
derwriters of the country. 

John T. Byrne, native New Yorker, 
was educated in its public schools, the 
Miller School and New York University. 
His first insurance job was with the 
brokerage firm of Samuel Bird, Jr. & 
Co. later becoming automobile under- 
writer of Talbot, Wallace & Co., and 
eventually. marine underwriter of Talbot, 
Bird & Co. He became a director of 
the latter firm in 1919 and executive 
vice-president in 1921. When the Uni- 
versal was organized in 1921 he was 
elected a director and executive vice- 
President and secretary. He held the 
same posts in the Universal Indemnity. 

Mr. Byrne is past president and pres- 
ent director of the American Institute 
of Marine Underwriters ; vice-president of 
the Association of Marine Underwriters 
of the United States; chairman of the 
Great Lakes Syndicate. He is a member 
of the board of managers of practically 
all of the various marine insurance syn- 
dicates and other marine organizations, 
and chairman of numerous committees 
connected with these syndicates and or- 
ganizations. 

Curtis Bird Now Executive V.-P. 

S. Curtis Bird now holds the rank. of 
vice-president and secretary and at the 


recent annual meeting the duties of ex- 
ecutive vice-president were added to 
those he has at present. Graduate of 
Dartmouth College in 1924 he engaged 
at once in insurance. He has seen serv- 
ice with such well known firms as John- 


son & Higgins and Despard & Co., spe- 
cializing in the servicing of large ac- 
counts. In 1926 he joined Talbot, Bird 


& Co., Inc., becoming vice-president of 
that company and vice-president of the 
Universal and Universal Indemnity in 
1927. He was largely interested in de- 
veloping the fire business of these com- 
has been in 


panies and more recently 
charge of their inland marine underwrit- 
ing. 

Mr. Bird has served as chairman of 
the Motor Truck Cargo Committee of 


the Inland Marine Underwriters Asso- 


ciation. 
Vice-President Harry Bird 

Harry Bird, vice-president, born in 
England, educated at the public schools 
of this country, is vice-president, secre- 
tary and director of Talbot, Bird & Co., 
Inc. He is a past president and director 
of the Board of Underwriters of New 
York; vice-president and director of the 
Universal Indemnity, and an officer and 
director of numerous important organ- 
izations. He was with Bird & Jacobs, 
brokers, from 1899 to 1900; Samuel Bird 


Jr., & Co., 1901 to 1909; Talbot, Wal- 
lace & Co., 1909 to 1913; and with Talbot, 
Bird & Co., Inc., since 1913 in charge 


of the loss department. 


Vice-President McIndoe 

G. W. MclIndoe, who was recently pro- 
moted from marine secretary to vice- 
president, was educated at McGill Mod- 
el, Montreal. He began his insurance 
career with the Canadian office of the 
Indemnity Mutual Marine of London 
and the Mannheim Insurance Co. of 
Mannheim. He joined the office of F. 
Herrmann & Co., New York, in Feb- 
ruary, 1908, remaining in that connec- 
tion until 1914, when he joined the New 
York office of the Union Marine of 
Liverpool for five years. Since then 
he has been with Talbot, Bird & Co., 


Inc. An underwriter of recognized abil- 
ity, Mr. McIndoe is a director of the 
3oard of Underwriters of New York an1 
present chairman of the loading commit- 
tee of that institution. He is a member 
of the American committee of Lloyd’s 
Register of Shipping of London. 


Marine Secretary Rosebrock 


Charles Rosebrock, who has been pro- 


moted from assistant marine secretary 
to marine secretary, started his career 
in insuance with Talbot, Bird & Co. 


on January 1, 1912, in the cashier’s de- 
partment. In 1919 he was transferred to 
the marine and hull department and 
eventually became marine hull under- 
writer. In 1935 he was elected assistant 
marine secretary of the Universal and 
two years later became a director of that 
company, at the same time being made 
a director of Talbot. Bird & Co., Inc., 
and an officer and director of the Uni- 
versal Indemnity. 

Mr. Rosebrock is chairman of the 
board of managers of the Tugbhoat Un- 
derwriting Syndicate; member of the 
rating committee of the Atlantic Inland 
Association and member of the Ameri- 
can Institute of Marine Underwriters 
and the Maritime Association of the 
Port of New York. 

New Assistant Secretaries 

The following who have served for a 
long period of years with Talbot, Bird 
& Co., Inc., have now become assistant 
secretaries: 

Robert E. Wittenberg 
surance career with the Talbot, Bird or- 
ganization in 1912, became manager of 
the reinsurance department in 1916, and 
five years later was promoted to office 
manager for Talbot, Bird & Co., Inc, 
and the Universal. In 1933 he was made 
assistant manager of the automobile de- 
partment and branch manager in New 
Jersey. To a large extent he was re- 
sponsible for the growth of that depart- 
ment from total premiums of $296,000 in 


started his in- 


1933 to $1,760,000 as of December a, 
1940. 

John G. Tice, who is now manager of 
the loss department of the Universal 


companies and of Talbot, Bird & Co., 


Inc., startin as an office boy in 1915. 
He is a graduate of Brooklvn Law 
School, So member of the Maritime 
Law yt of the United States, 


member of the Insurance Federation of 
the State of New York, member of the 
committee and salvage committee 
of the American Cargo War Risk Re- 
insurance Exchange, member of the com- 
mittee on adjustments and committee on 
correspondence . the Board of Under- 
writers of New York and a member of 
the loss committee of the Tugboat Hull 
Syndicate. 

James J. 


loss 


Stanton first engaged in in- 
surance with Talbot, Bird & Co. in 1915 
as office boy, later serving in various 
departments, and in 1923 he became as- 


sistant marine underwriter and _ has 
seved in that capacity ever since. His 
long experience will be useful in his 


new post of assistant marine secretary. 


Royal-Liverpool Basketball ‘Team 
Defeats London & Lancashire Five 


Defeats London & Lancashire Five 
The Royal-Liverpool Groups basket- 
ball team, champions of the New York 
Insurance Basketball League, journeyed 
to Hartford on March and there de- 
feated the London & Lancashire Groups 
team, 35—34, in a hotly contested game 
at Weaver High School. The L. & L. 
outfit is defending the Hartford Insur- 
ance League title, won during the 1939- 
40 season, and they completed the first 
half of the season of 1940-41 without 
losing a game. There is to be a return 
match in New York at Manhattan Cen- 


ter, Thirty-fourth Street and Eighth 
Avenue, on Friday, March 21. Proceeds 
of both games will go to the British 
War Relief Society, Inc. 


home-and-home series was in- 


This 


augurated last season and the New 
Yorkers won both games, topping the 
L. & L. 35—21 in the game at Hart- 
ford and squeezing through 34—32 in 
the New York contest. 

Upon arriving in Hartford the Royal- 
Liverpool team was met by representa- 
tives of the L. & L. management. After 
the game they returned to the hotel 
to enjoy dancing and a buffet supper. 

The New York team was accompanied 
on the trip by C. A. Nottingham, as- 
sistant United States manager; M. H. 
Grannatt, assistant United States man- 
aver; H. C. Conick, assistant United 
States manager; J. B. Clancy, secretary 
of the Eagle Indemnity and Royal In- 
demnity companies, and George Bruhn, 
purchasing agent of the groups. 
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Forum Club to Hear Strauss 
On Inland Marine March 17 


The Forum Club of the Insurance So- 
ciety of New York will hold its next 
meeting on Monday, March 17, at the 
National Bureau of Casualty & Surety 
Underwriters, 60 John Street, at 5:15 
p. m. The subject at this forum will 
be “Marine and War Risks” and the 
guest speaker will be John Strauss, as- 
sistant manager, marine department, 
Aetna Fire. A short business meeting 
will precede the forum session. Wilson 
ge chairman of the forum, will be 
in charge of this meeting. 

"The March 31 meeting 
dressed by Eugene Daly, manager, sur- 
vey and analysis department, Aetna Cas- 
ualty & Surety, and the subject will be 
“Survey and Analysis.” 

Application for membership or reserva- 
tion for admittance to any particular 
session should be made to the chairman, 
Forum Club of the Insurance Society 
f New York, 107 William Street. 


will be ad- 





GREAT LAKES SYNDICATE 


Manager Are Re- Elected; Chairman 
Byrne and Other Officers Con- 
tinue for This Year 
Subscribers to the Great Lakes Under- 
writing Syndicate, marine hull insurance 
organization, this week re-elected the 
following as managers for three years: 
Martin W. Morron, Aetna Fire; Frank 


B. Zeller, American & Foreign; J. Whit- 
ney Baker, Connecticut Fire; for a term 
of one year, Gilbert B. Oxford, Amer- 
ican. 


Other managers include the following: 
Henry H. Reed, Insurance Co. of North 
America; William H. McGee, Providence 
Washington; John T. Byrne, Universal; 
Hendon Chubb, Federal; Frederick B. 
McBride, Fireman’s Fund; Earle W. 
Murray, Westchester Fire. 

At the meeting of the board of man- 
agers the following officers were re- 
elected: chairman, Mr. Byrne; vice- 
chairman, Mr. Oxford; underwriter, 
Douglas C. Anderson; treasurer, Ernest 
W. Schuler; secretary, Norman S. Ad- 
ams; assistant secretary, S. Donald Liv- 
ingston. 


WILLIAM ‘KELLY’S NEW POST 
William Kelly 


has recently joined the 
Houstoun, Bevan & Stevenson agency 
at Houston, Tex., and has been placed 
in charge of the marine and inland ma- 
rine department of the agency. Mr 
Kelly has been in insurance for twenty- 
two years and was formerly in charge 
of the marine department of Cravens- 
Dargan & Co., Houston. Prior to that 
he was manager of branch offices of the 
Home in Houston and in New Orleans. 
Houstoun, Bevan & Stevenson serve 
southwest Texas as general agents of 
the Hartford Accident & Indemnity. 
A. M. BEST’S 50TH ANNIVERSARY 
\lfred M. Best, New York publisher 
of insurance reports and insurance mag 
was guest of honor at a surprise 


azines, 

luncheon at Drug & Chemical Club 
tendered to him by his associates and 
colleagues in Alfred M. Best Co., Inc. 
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REPRESENTING: 


INLAND MARINE DEPARTMENT 
ALLIANCE INSURANCE CO. OF PHILADELPHIA 
CENTRAL STATES FIRE INS. CO. OF KANSAS 
PACIFIC NATIONAL FIRE INS. CO. OF CAL. 
STAR INSURANCE COMPANY OF AMERICA 


LOCAL DEPARTMENT 


LAW UNION and ROCK INS. CO. OF LONDON, ENG. 
PACIFIC NATIONAL FIRE INS. CO. OF CAL. 


SCOTTISH UNION & NAT'L INS. CO. OF EDINBURGH, SCOT. 


STANDARD INSURANCE CO. OF NEW YORK 
STAR INSURANCE COMPANY OF AMERICA 


SUBURBAN AND BINDING DEPARTMENTS 


SCOTTISH UNION & NAT'L INS. CO. OF EDINBURGH, SCOT. 


STANDARD INSURANCE CO. OF NEW YORK 
STAR INSURANCE COMPANY OF AMERICA 
PACIFIC NATIONAL FIRE INS. CO. OF CAL. 


AUTOMOBILE DEPARTMENT 


PACIFIC NATIONAL FIRE INS. CO. OF CALIF. 
STANDARD INSURANCE CO. OF NEW YORK 
STAR INSURANCE COMPANY OF AMERICA 


FOREIGN DEPARTMENT 
UNION ASSURANCE SOCIETY, LTD., OF LONDON, ENGLAND 


12 Platt Street, New York City 
Telephone WHitehall 3-9484 
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NLAND MARINE PREMIUM 
WRITINGS for 1940 


Net Income Was $53,958,332 Compared With $47,058,818 In 1939 


Inland marine net retained premiums 
written upon a nation-wide basis by 
stock fire insurance companies, plus the 
Atlantic Mutual, Millers National and 
Ohio Farmers from the mutual company 
field, totaled $53,958,332 last year, com- 
pared with $47,058,818 in 1939 and with 
$44,768,529 in 1938. The increase for 1940 
over 1939 was $6,899,514, or practically 
15%. This compares with a 5% increase 
in 1939 over 1938. 

For 1937 inland marine net premiums 
totaled $45,039,377 and in 1936 they were 
$38,452,308. The 1934 premiums were 
only $31,396,776. During the seven years 
from 1934 to 1940 inclusive there has 
been a gain in net production of about 
$22,561,000, or slightly more than 70%. 
These figures in themselves reveal the 
tremendous gains registered in this par- 
ticular branch of insurance written by 
fire and marine companies. 

The Insurance Company of North 
America continues to maintain its posi- 
tion as the leading producer, with net 
premiums last year of $3,966,904 and the 
North America Group once again tops 
the company group figures, with 1940 in- 
land marine premiums of $4,507,845. The 
same group was leader in 1939 with $4,- 
045,776 and in 1938 with $3,913,984. 


Home Fleet in Second Place 


In second place among the company 
groups is the Home of New York Fleet 
with 1940 inland marine premiums of 


And With $44,768,529 In 1938 


$3,757,029. In 1939 this fleet was also 
second with $3,122,824 and in 1938 held 
the same position with $3,105,113. Third 
position among the groups in 1940 is re- 
tained by the Aetna Life companies with 
net premiums of $3,103,890. This group 
reported $2,786,093 in 193° and $2,700,348 
in 1938. 

Fourth place last year among the 
groups goes again to the Hartford Fire 
Group which reports net inland marine 
premiums of $3,036,829, which compares 
with $2,671,727 in 1939 and with $2,451,- 
987 in 1938. The Fireman’s Fund Group 
stays in fifth position among the groups 
with net premiums of $2,756,023, against 
$2,446,886 the year before. Sixth place 
goes again to the Chubb & Son group 
with 1940 net premiums of $2,467,139, 
compared with $2,365,573 in 1939 and 
with $2,483,594 in 1938. 

From the standpoint of gross inland 
marine premiums written by United 
States and admitted foreign insurers 
there would be changes in the standing 
of individual companies and groups as 
many companies wrote gross premiums, 
including reinsurance received, of two 
and three times the net retentions. How- 
ever, much of the business which was 
reinsured appears in the net premiums 
of other companies listed on these pages. 
What percentage of all the direct busi- 
ness written goes to non-admitted re- 
insurers is not given here. It is not as 
large as in some other years because of 
the war conditions. 

Following are the names of the com- 
panies reporting net inland marine busi- 
ness in 1940 in the order of their stand- 
ing in production. Some companies which 
write inland risks but reinsure their en- 
tire business with affiliated companies 
are not included in these tables: 


1940 1939 1938 1937 
Insurance Co. of North America $3,966,904 $3,560,284 $3,444,307 $3,694,033 
MraNttORG: Bite? diss: iacesesives ves 2,973,342 2,619,930 2,404,453 2,299,891 
Home of New York............ 2,724,830 1,911,399 1,725,985 2,211,855 
Automobile of Hartford....... 2,684,409 2,507,867 2,430,583 2,627,365 
Fireman’s Fund ..........0000 2,342,620 2,079,853 2,001,449 2,121,686 
St. Paul Fire & Marine........ 1,822,169 1,795,616 1,800,674 1,969,117 
Aetna (Fire) of Hartford....... 1,677,185 1,375,458 1,326,854 1,259,602 
American of Newark........... 1,532,052 1,161,964 1,205,365 971,191 
ibtavelérs: Fire occ o.cceees conse 1,303,065 1,154,697 1,124,790 1,187,488 
Commercial Union, London..... 1,212,887 1,153,145 1,193,149 1,680,851 
Phoenix of Hartford........... 1,135,902 1,029,064 981,045 959,409 
Allantic Matual ....0scs0.000- 889,932 689,856 604,218 525,802 
Providence Washington ....... 882,963 759,528 733,258 773,431 
Springfield Fire & Marine...... 864,392 727,093 687,949 702,890 
Federal of New Jersey......... 852,513 838,397 913,144 996,000 
COBENORIAL: .«.. «coe 'siccsisrvineledines 830,524 726,527 723,724 683,503 
Connecticut Fire ............0.. 685,458 620,987 592,010 578,954 
National Fire, Hartford........ 670,365 555,694 513,498 515,309 
National Union Fire of Pa...... 638,569 567,425 478,592 555,095 
Fidelity-Phenix Fire ........... 636,237 582,218 578,055 516,924 
Millers National, Chicago...... 626,153 550,451 452,010 442,887 
General of America..........+- 590,024 335,005 314,949 268,093 
Fidelity & Guaranty Fire....... 583,461 468,990 325,230 266,247 
Marine of London............. 562,781 570,190 602,643 767,714 
Great American ............0:- 543,922 485,593 535,800 575,619 


Glens Falls Ins. 
Fire Association 


he ocala sie elecis 


of Phila:..<... 


Westchester Fire .........000s. 


Franklin Fire of 


| is: See pes 


Standard of Hartford.......... 
Camden Fire Ins. Ass’n........ 


General Fire of 
Boston 


WEES cnc wacn cis 


Royal of Liverpool............. 
Firemen’s of Newark........... 
Standard Marine, Liverpool.... 
Liverpool & London & Globe... 


London Assuran 
Rein. Corp. of N 
North British & 
Northern of Lon 


BE ans cuhweuad 
Sey’ 2 eee eee 

Mercantile.... 
COP EE eae 


Hanover Fire, N. Y.........<. 


Queen of Ameri 
New Hampshire 
Pacific National 
Sea of Liverpoo 


WAS UeeaSuledt cs 
Oe Ss 2 ekdielucs 


| Reber eer rere 


INGAINUIRINGE. . oo idcuscesxuonndas 
Alliance of London............. 
Home Fire & Marine.......... 


Employers’ Fire 
Alliance Ins. Co. 


ee 


OF Pata s<<:< 


Insurance Co., State of Pa...... 


Tokio Marine & 
Security, New H 


| eee 
BUG oxic ewens 


Meccaty of St. Patil. ..<..:000: 
INGA EINOUEG oc ore taxcae cae 


Pennsylvania Fire 0.04 <:ccc<«- 
IAGHEGIUATEN  acicccccdseddousee 
Central Manufacturers ........ 


Inter-Ocean Re- 
Niagara Fire ... 
Atlas of London 
American Eagle 


es C6. sa5256% 


Philadelphia F. & M. Ins. Co.... 
Norwich Union Fire............ 
Switzerland General ........... 


Occidental ..... 


Equitable Fire & Marine....... 


Dubuque Fire & 


Marine........ 


Northeastern Ins. Co. of Htfd. 
Sun Insurance Office, Ltd....... 
Ole COlgay. 6c. <sacasdseaneess 
Northwestern National ........ 
Indemnity Mutual Marine, Eng. 
Gestexal of Triest@cc. c.cccciecs 


Merchants Fire, 


New York..... 


Globe & Rutgers Fire.......... 


Anchor 


ee 


World Fire & Marine.......... 


Potomac of D. C 


1940 
465,287 
447,668 
422,509 
422,016 
419,481 
408,489 
336,039 
368,944 
377,435 
380,732 
370,454 
369,509 
365,415 
355,538 
354,635 
352,618 
331,736 
321,913 
321,778 
320,506 
299,903 
288,596 
281,075 
280,166 
275,602 
271,176 
270,471 
261,874 
256,160 
227,981 
224,602 
217,942 
215,602 
213,324 
203,479 
186,452 
186,383 
181,699 
170,488 
166,079 
160,452 
157,774 
147,221 
146,945 
137,801 
137,092 
135,407 
133,609 
133,119 
132,127 
129,671 
127,779 
127,565 
127,545 
124,212 
121,663 
121,656 
118,491 
117,310 
116,835 
115,313 
115,303 
114,806 


1939 
434,210 
267,036 
390,650 
400,050 
278,226 
360,282 
395,870 
384,170 
350,176 
342,253 
278,281 
274,901 
312,593 
295,793 
105,622 
325,068 
339,066 
217,884 
273,212 
232,021 
254,156 
268,744 
266,870 
267,881 
244,689 
225,868 
242,746 
271,963 
240,145 
229,430 
185,679 
259,645 
204,121 
154,154 
185,440 
165,323 
162,752 
126,830 
174,580 
151,451 
131,581 
141,602 

80,769 
309,660 

122,344 
124,197 
111,515 
122,873 
120,307 
122,572 

62,165 
120,880 

32,080 
124,568 
136,938 
104,473 
112,730 

91,449 

88,122 

39,745 

82,706 

94,996 

96,001 


1938 
432,678 
164,900 
367,551 
355,748 
269,765 
318,438 
292,855 
303,130 
306,448 
392,009 
179,468 
299,913 
317,086 
286,227 

38,299 
294,003 
329,199 

148,120 
315,196 
188,374 
172,770 
279,208 
229,895 
276,160 
235,464 
210,670 
234,839 
277,835 
263,953 
237,056 
185,193 
293,807 
187,465 

58,104 

177,531 
156,103 
149,849 
112,904 
160,743 
151,712 
165,681 
136,989 
112,284 
349,845 
117,732 
118,402 
114,563 

62,946 
124,810 

93,898 

83,205 
113,586 

22,740 
126,212 
112,832 

99,160 
117,213 

73,674 

58,560 

55,149 

90,586 

73,361 
100,962 


1937 
394,791 
245,780 
394,791 
333,346 
291,666 
342,310 
305,981 
315,647 
305,728 
447,718 

95,737 
295,270 
362,274 
307,065 

15,178 
275,810 
344,667 
106,678 
353,333 

138,992 

22,988 
302,494 
226,135 
297,388 
249,610 
171,627 
251,866 
295,446 
274,908 
250,962 
171,162 
162,416 
161,297 

23,939 
129,299 
169,034 

99,320 

61,752 
150,745 


101,933 
56,868 
131,692 
102,882 
101,276 
122,333 
14,482 
158,027 
114,571 
109,846 
137,723 
68,043 
27,585 
46,745 
83,938 
97,449 
118,496 
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Inland 


(Continued from Page 37) 


1940 1939 1938 1937 
PUTIN 5 5 oso ss sd sss Sodseetee 114,591 87,849 78,428 





Prudential of Great Britain.... 112,940 29,516 28,704 
PMN Bs. cursus sm sn Gidwade' 108,157 PROT Std 
Star of America. ......05 0665.00 103,477 88,699 76,337 
Scottish Union & National...... 99,490 97,280 89,558 
ee £ ee es 98,890 87,802 110,678 
Michigan Fire & Marine....... 96,179 82,099 79,111 82,693 
American Reserve ............. 95,701 63,061 31,092 34,770 
amie Bitar ines, C0. i306 sossaces 94,188 117,811 64,753 
Eureka-Security F. & M........ 92,755 118,369 129,046 97,997 
London & Lancashire........... 92,161 78,393 54,220 48,583 
PR Es ii enivesiesiwsess 90,442 65,458 56,835 53,005 
Bankers & Shippers............ 90,501 65,451 56,827 53,020 
Jersey, New York.............. 90,487 65,459 56,827 53,005 
National Security Ins. Co....... 90,157 80,915 78,279 83,955 
cp ae ae Ca a 89,442 138,677 258,093 195,994 
American Central, St. Louis.... 87,685 81,594 82,716 103,204 
Western of Toronto............ 87,084 81,504 96,404 104,365 
REE ROR i oiasic ois oi vicsenne ss 86,100 80,972 72,637 39,346 
Midtown’s Leading Agency 
‘ amby. I 
White & Camby. Ine. 
EDWARD I. WHITE, President 
4| East 42nd Street, New York 
Telephone MUrray Hill 2-661 | 
| REPRESENTING: 
| 
United States Fidelity & Guaranty Co. 
Northern Assurance Company, Ltd. 
| United States Fire Insurance Company of New York 
| Fidelity & Guaranty Fire Corporation 
Eagle Star Insurance, Ltd. 
| Universal Insurance Company 
| Hartford Steam Boiler Inspection and Insurance Co. 
| Standard Insurance Company of New York 
Pacific National Fire Insurance Company 
Metropolitan Fire Agents 
North River Insurance Company 
of New York 
| € 
FIRE e CASUALTY e AUTOMOBILE 
| Mr. McCormack Mr. Fleming Mr. Cochrane 
| a 
| BURGLARY e INLAND e JEWELRY 
Mr. Steuer Mr. McLaughlin 








atAe MStAle oo. 5a. os Sens veoks 
Century of Scotland............ 
American Equitable, N. Y....... 
Baltimore American .........-. 
Skandia of Stockholm.......... 
Lumbermen’s of Phila.......... 
American Home Fire........... 
American Alliance... .:0s:600% «0+ 
Seaboard Fire & Marine........ 
American & Foreign........... 
Metropolitan Fire Reassur...... 
South (WCarGlina escacecescieetsxe 
Patriotic of America... os... 
Sun Underwriters Ins. Co...... 
BitMienam, Alas. i060 ceacas 
SGmitomo Mi 828s csccccesneses 
PARAGON osc opi sin vials Sioreoere sieeinee 
MEABSOOPLANION!: «5:00 d0:01cocteeewe sc 
Golambia Of (OiOs.« .cssiwieiceee 
Homeland of America.......... 
City. Of Dew. LOPS iisiaiscnccccs 
New Brunswick Fire........... 
Paul Revere Fire Ins. Co....... 


Rehance of Pailas<.cssaiscwiccs 
Chaster "Oak Fit Gs cis ss ciewtiacisciese 
Globe & Republic of America.. 
GRIOUOBIAN. onic. conor enew seiees 


Concordia of Milwaukee........ 
Girard Fire & Marine......... 
National-Ben Franklin ........ 
Phames eo MEnseysacco caves 
POGSCal MIRON .iahsaeis ease cee 
2 eS PE CRS ee 
Dew VOLK NING. oiaieccwseseaite:s 
Eagle Fire of Newark......... 
Monarch Tine asidescousies cess 
British & Foreign Marine...... 
Yorkshire of England.......... 
Union Marine & General...... 
Knickerbocker of N. Y......... 
International ot N.Y... csccce6 
RU RAS ic ses ae ves einai nes 


Manhattan BGM... oss ccisccee 
Universal of New Jersey....... 
MTUMOIS! HBG scr bickas oe sloseekle 
National Surety Marine......... 
National American Fire (Neb.). 
Northwestern F. & M. ........ 
Imperial of New York......... 
ONDRNA Sie ceiacee cage souraoewes 
Georeig HOMmie. |. ised esses cess 
Philadelphia National .......... 
California Ins. Co., San Francisco 
Union Assurance, London...... 
Palatine: of London. «i062 060+ 0s 
Commercial Union, New York.. 
British General, London........ 
INatOnAL Ee Ol OM. vossssesress 
Os IS ACOSO AO NOON MOC Ee OGe 


Merchants & Manufacturers... 
GOMUMeECE INS, CO, i6a:5isccecsas 
Pacinc: Coast: Pines ccccesoc%s 
Sentinel Fire of Springfield.... 
Merchants of Denver........... 
Columbia BEN iienasGacaastinne« 
New England Fire...........++. 
First American Fire............ 
GO MNOTIGOES: ccenysdres sislee asses 


1940 
83,285 
81,591 
81,217 
80,609 
78,468 
71,630 
70,624 
69,854 
68,185 
67,667 
67,076 
66,122 
63,922 
63,896 
63,748 
57,502 
56,997 
55,153 
53,944 
2,215 
51,610 
51,203 
51,143 
50,901 
49,799 
47,753 
47,353 
46,989 
46,241 
45,970 
43,219 
43,219 
43,219 
43,164 
41,464 
40,803 
40,608 
38,702 
38,648 
StITT 
36,230 
35,896 
35,387 
35,260 
33,566 
32,914 
32,857 
32,542 
32,174 
31,726 
31,706 
30,891 
30,720 
30,408 
30,397 
29,846 
29,445 
29,318 
29,309 
29,273 
29,111 
28,026 
28,009 
27,969 
27,969 
27,845 
26,640 
26,369 
25,242 
25,204 
24,137 
23,857 
23,829 
23,521 


(Continued on Page 44) 


Marine Premium Writings 


1939 
58,963 
77,236 
78,640 
96,122 
44,875 
54,495 
71,233 
65,236 
61,648 
78,169 
56,769 
1,230 
57,041 
57,109 
1,669 


55,353 
37,425 
43,852 
48,775 
85,501 
85,595 

2,613 
60,348 
41,280 
28,534 


45,500 
32,524 
54,342 
32,466 
32,466 
32,466 
38,990 
35,788 
34,053 
39,321 
32,506 
52,160 
39,355 
32,990 
37,340 
34,264 
11,792 
36,869 
25,402 
10,765 
75,897 


30,387 
27,048 
23,709 
43,737 
43,472 
19,305 
28,248 
27,635 
27,592 
27,417 
26,629 
24,925 
20,677 
26,778 
26,778 
26,962 
22,867 
24,937 
21,270 
23,238 
18,628 
20,351 
25,315 
12,105 


1938 
74,553 
16,992 

108,668 

26,743 
40,248 
52,415 
68,895 
57,858 

106,371 
19,694 
732 
59,819 
59,990 
247 
51,610 
4,720 

44,001 

65,106 
130,060 
129,386 
117,360 

71,797 
38,145 
16,719 

9,732 

15,687 
63,749 
21,845 
21,845 
21,845 
27,636 
28,876 
57,422 

8,376 

30,744 
129,046 

17,945 
31,287 
91,284 

7,391 
8,331 

33,012 

20,465 
3,188 
56,504 


23,836 
24,902 
19,100 
52,377 
56,170 
13,305 
27,572 
27,572 
27,572 
27,572 
27,572 
867 
21,461 
27,604 
27,604 
5,789 
21,678 
24,073 
20,172 
16,868 
15,007 
19,661 
19,389 
12,009 
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FIRE - MARINE - han SURETY Cpe 


N S U R ANC E 


1940 


FINANCIAL STATEMENTS DECEMBER 31, 


AS FILED WITH THE NEW YORK STATE INSURANCE DEPARTMENT 


Total Admitted Liabilities 


Companies Capital Assets 
Firemen's inonennee Commi of Newark, N. J. $9,397,690. $34,530,903. 
The Girard Fire & he nee Company 1,000,000. 5,163,053. 2,572,320. 
National-Ben n> Fire Insurance Company 1,000,000. 4,368,670. 2,052,838. 
The Concordia Fire, Leis Co. of Milwaukee 1,000,000. 4,753,345. 2,045,360. 
Milwaukee anne mee Company 2,000,000. 12,008,276. 5,544,065. 
Royal Plate Glass “A General Ins. Co. of Canada 100,000. 275,944. _ 
The Metropolitan en Insurance Co. of N.Y. 1,500,000. 11,344,660. 8,817,303. 
Commercial Casualty Insurance Company 1,000,000. 11,084,300. 8,521,840. 


Organized 1909 
Pittsburgh Underwriters - Keystone Underwriters 


HOME OFFICE 


PACIFIC DEPARTMENT Newark, New Jersey 


San Francisco, Calif. 


ytAt Sho 


A» C. 
ES 
spotection of 
° 
%, Si 


SOUTHWESTERN DEPARTMENT 
any nso” 


Dallas, Texas 





CANADIAN DEPARTMENTS 
Toronto, Ontario * Vancouver, B. C. 


SECURITY - AGE - EXPERIENCE 





Surplus to 
(except Capital) Policyholders 


$17,879,926. $16,650,977. 


2,590,733. 
2,315,832. 
2,707,985. 
6,464,211. 

275,944. 
2,527,357. 


2,562,460. 


WESTERN DEPARTMENT 
Chicago, Illinois 


FOREIGN DEPARTMENT 
New York, New York 


PERFORMANCE 
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The Company Groups Stand 


On Inland Marine Income In 1940 


The table on the preceding pages shows the inland marine net premium income 
of each company for 1940. On this and following pages appear the figures arranged 
according to company groups; in some cases group ownership and in others group 
management. 

The tables are arranged to show the relative standing of each group on the 
basis of 1940 net premiums. The 1939, 1938 and 1937 premiums are included for 
purposes of comparison. 

In listing the member companies of groups, each company is mentioned even 
though some of them do not write inland marine and some others reinsure their 
cross writings 100%. 

The absence of several fire company groups from this tabulation is due to 
the fact that the individual companies’ inland marine business is handled by marine 
underwriting organizations in New York City and not through the companies’ 
home offices. 

Following are the company groups in the order of their 1940 production: 


Insurance Co. of North America Group 











1940 1939 1938 1937 

Insurance Co. of N. A.......... $3,966,904 $3,560,284 $3,444,307 $3,694,033 
Alliance Ins. Co. of Philadelphia 270,471 242,746 234,839 251,866 
Philadelphia F. & M. Ins. Co... 157,774 141,602 136,989 146,922 
National Security Ins. Co...... 90,157 80,915 78,279 83,955 
Central Ins. Co. of Balt........ 22,539 20,229 19,570 20,989 

ORR csolenswapeeorseiacs $4,507,845 $4,045,776 $3,913,984 $4,197,765 

Home of New York Fleet 
Home Insurance Co............ $2,724,830 $1,911,399 $1,725,985 $2,211,855 
Franklin Fire Ins. Co........... 422,016 400,050 355,748 333,346 
National Liberty Ins. Co....... 217,942 259,645 293,807 162,416 
Baltimore American Ins. Co.... 80,609 96,122 108,668 60,072 
City of New York Ins. Co...... 51,610 85,501 130,060 52,338 
New Brunswick Fire........... 51,203 85,595 129,386 52,756 
Paul Revere Fire Ins. Co...... 51,143 82,613 117,360 50,130 
Homestead Fire Ins. Co........ 50,901 60,348 71,797 45,094 
Gibraltar Fire & Marine....... 45,970 54,342 63,749 52,803 
Carolina 10s.: Cores osicsccescecs 30,408 43,737 52,377 23,108 
Georgia Home Ins. Co......... 30,397 43,472 56,170 32,976 

PA eos cccskesrssGsciwtace $3,757,029 $3,122,824 $3,105,107 $3,076,894 

Aetna Life Group 
Automobile of Hartford........ $2,684,409 $2,507,867 $2,430,583 $2,627,365 
Standard of Hartford.......... 419,481 278,226 269,765 291,666 
Iowa Fire, Waterloo........... 

DOE, cacacksrsiiasvoarenso% $3,103,890 2,786,093 $2,700,348 $2,919,031 

















Hartford Fire Group 























1940 1939 1938 1937 

Piaptiord Wire kovawce as snes $2,973,342 2,619,930 $2,404,453 $2,200,891 
Northwestern F. & M.......... 30,891 27,048 24,902 23,800 
New York Underwriters....... 15,471 9,710 8,828 8,117 
Citizens of New Jersey........ 13,202 11,644 10,686 10,222 
WN CABY ocie Po ies otacnweneer 3,923 3,395 3,118 3,039 

PIGEONS 65 .csanva cowpeas $3,036,829 $2,671,727 $2,451,987 —- $2,345,159 

Fireman’s Fund Group 
Piteman’s Fund s.46.cscesaeiceis $2,342,620 $2,079,853 $2,001,449 $2,121,686 
Home Fire & Marine.......... 275,602 244,689 235,464 249,610 
MOGBCNIO! ooo siceseaccsacseeoee 137,801 122,344 117,732 124,805 

OUI 50s asso asennmneee 2,756,023 $2,446,886 $2,354,645 — $2,496,101 

Chubb & Son Group 
Federal of New Jersey......... $ 852,513 $ 838,397 $ 913,144  $ 996,000 
Marime of Londons .iocsscicesee 562,781 570,190 602,643 767,714 
London Assurance (Mar. Dep’t) 355,538 295,793 286,227 307,065 
Sear Or wverpool..cideancciicniee 288,596 268,744 279,208 302,494 
Alliance of London............. 280,166 267,881 276,160 297,388 
Merchants, N. Y. (Mar. Dep’t) 127,545 124,568 126,212 158,027 
“Reserve ins: CoiNe Yiiwsvce.s ‘ eae 

BOtdL. nue asa coke cases $2,467,139 $2,365,573 $2,483,594 $2,828,688 

* Incorporated in 1939. 

Appleton & Cox Group 
Westchester Fire) «...ccs.06060 60 $ 422,509 $ 390,650 $ 367,551 $ 394,794 
United States: Fire s.c54 66 0i50%: 377,435 350,176 306,448 305,728 
ORIG RAVED Swedsoesnuviciadodes 281,075 266,870 229,895 226,135 
Tokio Marine & Fire.......... 256,160 240,145 263,953 274,908 
ROyal “EXGNARPE. ...6cccwccnees 215,602 204,121 187,465 161,297 
PADTICOMUTAL sivicaswtes.cetsowiee cies 186,452 165,323 156,103 169,034 
Indemnity Marine, London..... 127,779 120,880 113,586 122,333 
Western Assurance ........... 87,084 81,504 96,404 104,365 
Century of Scotland............... 81,591 77,236 74,553 79,189 
Seaboatd FM is ssie.cteccins 68,185 61,648 57,858 62,596 
PPAGWAC (CORSE, ARE 1555 6:50i:c.sa'sres 0% 26,369 24,937 24,073 25,756 
MEUDILE DLALC: '6.6:6:s-awie-ardse-aararolers's - * * * 

MOtals 5 came eed wn reer $2,130,241 $1,983,490 $1,877,889 — $1,926,135 


* Listed in Agricultural Group. 











Writing All Forms 


INLAND MARINE INSURANCE, 
Including Yachts 


ALAN H. BONITO & CO., Inc. 


Home Office 
80 John Street 
New York City 


Western Department 
Insurance Exchange Bldg. 
Chicago, Illinois 



































Mar 


Se 
Mer 


Pho 
Con 
Equ 
Min 
Cen 
Gre 
Atla 
Reli 


Aet: 
Wo 


Piec 


Con 
Fide 
Nia; 
Am 
Firs 
Mat 


Tra 
Che 


, 194] March 14, 1941 Page 41 




















How The Company Groups Stand 
On Inland Marine Income In 1940 




































































1940 1939 1938 1937 1940 1939 1938 1937 
St. Paul Fire & Marine Group Springfield Fire & Marine Group 
1937 St, Paul Fire & Marine. «i662 $1,822,169 $1,795,616 $1,800,674 $1,969,117. Springfield F. & M............. $ 864,392 $ 727,093 $ 687,949 $ 702,890 
90,801 MMM cc sivisevaveixeeveethhs 224,602 185,679 185,193 171,162 Michigan F. & M.............. 96,179 82,099 79,111 82,693 
23,800 ‘ ; tt atl) a ne ee 25,242 21,270 20,172 20,673 
8,117 OCT See ASDC RDO Ronee $2,046,771 $1,981,295 $1,985,867 $2,140,279 New England Fire............. 23,857 20,351 19,661 20,673 
10,222 
3,039 Phoenix of Hartford Group ROMMESs score wag wanaees ees $1,009,670 $ 850,813 $ 806,893 $ 826,929 
45,159 Phoenix of Hartford hss coattieraiaters $1,135,902 $1,029,064 $ 981,045 $ 959,409 Providence Washington Group 
at Connecticut Fire ...........++5 685,458 620,987 592,010 578,954 Providence Washington ....... $ 882,963  $ 759,528 $ 733,258 $ 773,431 
Equitable Fire & Marine....... 137,092 124,197 118,402 ae) RR eine eee 121,663 104,473 99,160 109,846 
21,686 Minneapolis Fire & Marine.... ae ae wane alana ene 
Central States Fire............. meee ay 8 rr Rig S(O Ee ee eee $1,004,626 $ 864,001 $ 832,418  $ 883,277 
— Eastern, White Plains 
° cas . lite Plains.... eee “rhe wide vee : 
4,805 a * xh on North British & Mercantile Group 
~— hl aie pan wan North British & Mercantile.... — $ 352,618 — $ 325,068 + $ 294,003 $ 275,810 
%,101 — oneness an = woe eee ee, ie Tae eee eee ro ered 203,479 185,440 177,531 129,299 
Us ccaecante toccnancness $1,958,452 $1,774,248 $1,691,457 $1,654,154 Commonwealth of N. Y......... 115,313 82,706 90,586 83,938 
46,000 Mercantile of America......... 114,591 87,849 78,428 71,230 
7714 Aetna Fire Group Homeland of America.......... 52,215 48,775 65,106 41,138 
7065 | Aetna of Hartford............. $1,677,185 $1,375,458 $1,326,854 $1,259,602 *Ocean Marine of London...... : 7 
2.494 § World Fire & Marine.......... 115,303 94,996 73,361 97,449 aap pape AP 
‘ | ; i es BUNGE si casa dasuxcred dene $ 838,216 $ 729,838 $ 705,654 $ 601,415 
7 27 26 s y ’ 
dows Piedmont Fire .......++++ee eee 56,997 55,353 51,610 27,299 * Under independent American management, for which reason premiums are not listed here. 
8,027 ——_  —_ ——  —__—_- 
TOMES os Sect aee ane neeein $1,849,485 $1,525,807 $1,451,825 $1,384,350 National of Hartford Group 
Soe National Fire of Hartford...... $ 670,365 $ 555,694 $ 513,498 $ 515,309 
8,688 | America Fore Group Mechanics and Traders........ 49,799 41,280 38,145 38,280 
 KCOMUMOHIAL co ciuseednd odes eens $ 830,524 $ 726,527 $ 723,724 $ 683,503 Transcontinental ............... 22,984 19,053 17,605 17,688 
Fidelity=PHENIX sce. ces ccvscee 636,237 582,218 578,055 516,924 Franklin National of N. Y...... 22,984 19,052 17,606 17,668 
MMR eas ares ase opateat cacao ooo ase ote 170,488 174,580 160,743 150,745 " 
4,74 American Eagle ..........0.0+. 160,452 131,581 165,681 166,591 WR soisic estes $ 766,132  $ 635,079 $ 586,854  $ 588,945 
5,728 First American Fire........... 23,829 25,315 19,389 18,312 
ve Mareland ENG. (CO ss <5 56:6 so see e's 14,787 13,608 14,102 16,132 
se | EE $1,836,317 $1,653,829 $1,661,694 $1,552,207 
a American of N. J. Group 
> 180 | American of Newark........... $1,532,052 $1,161,964 $1,205,365 $ 971,191 A 
‘ Celambia of Ohio. «........5.. 53,944 43,852 44,001 35,543 2 #,: 
— I Dixie Fire, Greensboro......... 28,009 20,677 21,461 19,592 LERT to changing conditions 
4 : and needs, our organization is kept 
ao } AMCVER ic 5 Vins. carlo Pea ee Oaaleie $1,614,005 $1,226,493 $1,270,827 $1,026,326 ° 
135 | tie flexible to meet new problems and as- 
| — Royal of Liverpool...........+- $ 380,732 $ 342,253 $ 3920009 $ 447,718 : 
=i Liverpool & London & Globe.. 365,415 312,593 317,086 362,274 aati inten adequate SOrvice. 
7 Queen of ere 321,778 273,212 315,196 353,333 
eWAtli, NEC oc.ds3siwcdecuceas's 121,656 112,730 117,213 137,723 
DS Bee Ales, «2.55 ders seaes 103,477 88,699 76,337 74,700 Se we Be 
American & Foreign........... 67,667 78,169 106,371 178,309 
Thames & Mersey Marine..... 43,164 38,990 27,636 37,509 
Federal Union of Illinois....... 41,464 35,788 28,876 29,751 FIRE-AUTOMOBILE-INLAND MARINE 
British & Foreign Marine..... 37,777 39,355 17,945 68,833 
Capital of California........... 12,919 11,023 8,623 6,184 
Seaboard of Baltimore......... 12,919 11,023 6,224 eat 
j 7 oe * 
POG cysts reece ose adueeuingti $1,508,968 $1,343,835 $1,413,516 $1,696,334 
er RHODE ISLAND 
Commercial Union, England.... $1,212,887 $1,153,145 $1,193,149 $1,680,851 
Amer. Central Ins. Co., St. Louis 87,685 81,594 82,716 103,204 
Calif. Ins. Co. of San Francisco 29,445 28,248 27,572 34,401 INSURANCE COMPANY 
Union of London 29,318 27,635 27,572 3,401 2 
} My Sewnntenren es #.4:1S1S 50:69:85) 6:8 ww Ath 9 5 
Palatine of London............. 29,309 27,592 27,572 34,401 Providence, R. I. 
Commercial Union, N. Y........ : 29,273 27,417 27,572 34,401 INCORPORATED 1905 
British General, London........ 29,111 26,629 27,572 34,401 
CAPITAL $1,000,000 
SOS eC ee ee $1,447,028 $1,372,260 $1,413,725 $1,956,060 
1 & BYRON S. WATSON | 
Travelers Group ; PRESIDENT 1] 
Memvelers Wire ........0.00.s: $1,303,065 $1,154,697 $1,124,790 $1,187,488 
Charter Oak Fire.............- 47,353 Toner ras even 





























—_ i ice teiventveteceeias $1,350,418 $1,154,697 — $1,124,790 == $1,187,488 
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How The Company Gi Groups Stand 
On Inland Marine Income In 1940 


























1940 1939 1938 1937 1940 1939 1938 
Great American Group Loyalty Group ™ 
Great American peu bAiouse eae $ 543,922 $ 485,593 $ 535,800 $ 575,619 Firemen’s of New Jersey...... $ 370,454 $ 278,281 $ 179,468 $ 95,737 
American Alliance ace petee 69,854 65,236 68,895 73,837 Milwaukee Mechanics ......... 117,310 88,122 58,560 27:58 
Rochester American senate toate 27,969 26,778 27,604 29,544 Concordia of Milwaukee........ 43,219 32,466 21,845 97% 
Detroit Fire & Marine......... 27,969 26,778 27,604 29,544 Girard Fire & Marine.......... 43,219 32,466 21,845 973 
County Fire Ins. Co. of Phila.. 13,998 13,731 13,825 14,777. National-Ben Franklin ........ 43,219 32,466 21,845 0.736 
Massachusetts Fire & Marine.. 13,998 13,731 13,825 14,777 «utiieana 
North Carolina Home.......... Total 617,421 
SER co St et, are : 463,801 ; 
Amer. Nat’l of Columbus, Ohio. , las aie is 
ee es cess $ 697,710  $ 631,847 53 sian - ee ow 
ie eae $ 687,55 $ . Fire: Association ..4.6ssesicesse $ 447,668  $ 267,036 $ 164,900 $ 245,789 
i. ational nion romp ‘ sa ; : Lumbermen’s of Pennsylvania.. 71,630 54,495 40,248 33,996 
National Union eee, PAs isheg- eine $ 638,569 $ 567,425 $ 478,592 $ 555,095 Reliance of Philadelphia....... 47,753 28,534 16,719 7,705 
3irmingham of Pa.............. 19,305 29,287 22,104 26,762 Philadelphia National ......... 29,846 19,305 13,305 10,144 
WO Sidorerececserenceates $ 657,874 $ 596,712 $ 500,696 $ 581,857 OUD 55 aie scan siereisinavta else $ 596,897 $ 369,370 $ 235,172 $ 297,625 
NATIONAL UNION MADE GAINS —————— i 
Assets Increased More Than $1,000,000; 
Birmingham Fire, Its Running 
Mate, Also Prospers coves 
According to the stockholders financial a SeeR. SIRO 
statement recently released by the Na- oe” Chairman of the Board 
tional Union Fire, Pittsburgh, it en- J. T. BYRNE 
joyed a successful year in 1940 with UNIVERSAL INSURANCE COMPANY President 
assets now at $17,936,891. NEW JERSEY S. CURTIS BIRD 
Increase in assets of $1,241,073 and Vice Presi 
an increase in liabilities of $1,644,615, CABLE ADDRESS 111 JOHN STREET, NEW YORK a 
the latter occasioned to great extent TALBOTBIRD G. W. McINDOE 
by an increase in premium reserve of NEW YORK TALBOT. BIRD & CO. Inc Vice Presidents 


$1,150,143 and an increase in loss re- 
serve of $227,054. The surplus to policy- 
holders is now $7,306,309 as compared 
with $7,709,852 a year ago. At market, 
assets would be $18,216,255 and the pol- 
icyholders surplus $7,585,643. 

An increase in premium writings of 
$1,530,067 or 1914% over 1939 explains 
the large increase in unearned premium 
reserve. 

The Birmingham Fire of Pennsylvania 
statement also indicates a_ successful 
year’s operations. Assets are $1,468,545, 
an increase of $72,016 over the previous 
year with liabilities of $243,832 and sur- 
plus to policyholders of $1,224,713. On 
market value basis, assets would be $1,- 
504,492 and policyholders surplus ‘i. 
260,661. 





TRI-STATE FLIGHT IN IOWA 





Blue Goose Ponds of Iowa, Nebraska 
and South Dakota to 
Stage Events 

Most Loyal Gander Ben McKeel, New 
York, and Grand Guardian of the Pond 
Louis Law, Minnesota, will attend the 
tri-state Blue Goose meeting at Sioux 
City, Iowa, April 23. The  lowa, 
Nebraska and South Dakota ponds are 
sponsoring the event, said to be the first 
of its kind. 

The committee in charge of arrange- 
ments is composed of Most Loyal Gand- 
ers J. H. Bunten, Iowa, Asa K. Lane, 
Nebraska, and R. W. Hayw ard, South 
Dakota. W. E. Lindroth is in charge of 
the local arrangements at Sioux City. 

The Iowa Pond will hold its annual 
meeting May 9, when the Iowa Fire 
Underwriters Association and the Iowa 
State Fire Prevention Association also 
will meet. 





ARNOLD NAMED SECRETARY 

John A. Arnold, vice-president, Federal 
Mutual Fire, has been elected a secre- 
tary of the Lumbermen’s Mutual Cas- 
ualty. He joined Fitchburg Mutual Fire 
in 1915 as a special agent, later asso- 
ciating with Merrimack Mutual Fire, and 
in 1932 joined the Federal, of which he 
was elected vice- -president four years 
ago. 











C. ROSEBROCK 


NEW YORK Marine Secretary 


JAMES J. STANTON 

JOHN G. TICE 

ROBERT WITTENBERG 
Assistant Secretaries 


GENERAL MANAGERS 


To our Insurance Broker Friends: 

Tomorrow marks the 20th anniversary of the 
Universal Insurance Co. It is a significant mile- 
stone with us because it marks also the election of 
Mr. John T. Byrne as President of the company. We 
are cognizant of the fact that our progress would 
not have been so substantial over the years if your 
loyal support had not been so freely given. 

Thus it is fitting that we take this oppor- 
tunity to extend sincere thanks to our friends in 
the production field. You who have helped 
Universal's growth should share with us a feeling 
of pride in its financial position today. 


Appreciatively, 


Chairman of the Board 
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How The Company Groups Stand 
On Inland Marine Income In 1940 


















































1940 1939 1938 1937 
General of America Group — 
General of America, Seattle.... $ 590,024 335,005 314,949 $ 268,093 
First National of America...... 542 15 wees _ 

NM nc) < ania aieas tae $ 590,566 335,020 314,949  $ 268,093 
Boston-Old Colony Group ; 
lashes NSE A COR TAUCK ECL $ 368,944 384,170 303,130 $$ 315,647 
Old Colony ....---eeceeeeeceee 132,127 122,572 93,898 102,882 

1 | a ier $ 501,071 506,742 397,028  $ 418,529 
Glens Falls Group 
Glens Falls Ins. Co.........-++. $ 465,287 434,210 432,678  $ 394,791 
Commerce Ins. Co.........2+0+- 26,640 22,867 21,678 18,699 
10) 7 | eRe OOD raoe $ 491,927 457,077 454,356  $ 413,490 
London & Lancashire Group ‘ ; 
Giandatd Marine ..0.000>.sc0ee $ 369,509 274,901 299,913 $ 295,270 
London & Lancashire.......... 92,161 78,393 54,220 48,583 
Orient of Hartford............. 15,728 6,880 6,342 12,170 
Law Union & Rock...........- 6,928 1.778 2,083 1,467 
Safeguard of New York........ 3,060 1,383 1,466 1,172 
#Marine of London............. * * * * 
1.7 RRR EE aC ore $ 487,386 363,335 364,024 $ 358,662 
* Listed in Chubb & Son Group. 
New Hampshire Group 
New Hampshire Fire........... $ 320,506 232,021 188,374 $ 138,992 
GraAHOM SENS cdicndsveccceever ele 83,285 58,963 2,686 
MEA adtw ace atone tear nes $ 403,791 290,984 188,374 $ 141,678 
Northern of London Group 
Northern of London............ $ 331,736 339,066 329,199 $ 344,667 
Rendog) Gt SCOCISN... 6:6 «cscs 9 Aer wna’ spas 
“Indemnity Marine, London.... * * * * 
BRRARS iocte severe ane Caio $ 331,745 339,066 329,199  $ 344,667 
* Listed in Appleton & Cox, Inc., Group. 
Hanover Group 
Hanover Fire-of IN. Y..6..0%. 40 $ 321,913 217,884 148,120 $ 106,678 
| Fulton Fire of N. Y......-.000- Rear 
MONA Ow cies victveesnncke ces $ 321,913 217,884 148,120 $ 106,678 
Agricultural Group 
(OAC (SS) a ee $ 186,452 165,323 156,103 $ 169,034 
MAGNO StAlO. c.cceasiecsuvsandcs 86,100 80,972 72,637 39,346 
GUE IRI rere ee eee $ 272,552 246,295 228,740 $ 208,380 
C. V. Meserole Group 
Bankers & Shippers, N. Y...... 90,501 65,451 56,827 53,020 
Pacific Fire, New York........ 90,492 65,458 56,835 53,005 
Meer, New York... c00ccscee. $ 90,487 65,459 56,827 $ 53,005 
ROLAU Se aheee owtinc nue seuss $ 271,480 196,368 170,489 $ 159,030 
Sun Group 
Sun Insurance Office, Ltd...... $ 133,119 120,307 124,810 $ 131,692 
Patriotic Ins. Co. of America.. 63,922 57,041 59,819 63,609 
Sun Undrs. Ins. Co., of N. Y... 63,896 57,109 59,990 63,813 
LS eee eee $ 260,937 234,457 244,619 $ 259,114 
Phoenix of London Group 
Phoenix of London..........+ $ 118,491 91,449 73,674 $ 68,043 
Union Marine & General...... 35,896 37,340 91,284 101,666 
United Firemen’s, Philadelphia. 32,914 25,402 20,465 18,901 
Imperial of New York......... 30,720 23,709 19,100 17,641 
Columbia of New York......... 24,137 18,628 15,007 13,861 
EER ere Sere $ 242,158 196,528 219,530 $ 220,112 


Security of New Haven Group 


Security of New Haven........ 
al Oe WOR soso denne cheats 


ROU ede is Onte laa eoie. 


Corroon & Reynolds Group 
American Equitable ........... 
Globe & Republic of Am....... 
IN@W NORM Vit@s ccc occu scccnce 


Merchants & Manufacturers... 
WANA Sc  Sotctwiosevacddeeees 


Pearl American Group 
Eureka-Security F. & M....... 
PG4tl Aasunanee hci cca cccees 0: 
Monarch Fire i .ccccccnccdiceccs 


Globe & Rutgers Group 
Globe & Rutgers............... 
American Home .............- 


Atlas Group 
Atiasof Londoti..:. oo icccescces 


Norwich Union Fire Group 
Norwich Union Fire............ 
Fagte Fire of N.Y... .cc6 cece 


MONS c ie Se ancve demas ened 























Scottish Union & National Group 


Scottish Union & National..... 
Central Union, Ni J. ..ccccccuess 
American Union, N. Y.......... 
*Maritime of Liverpool......... 





* Under independent American management, for which reason pre 


Crum & Forster Group 
International of New York..... 
Richmond of New York........ 
Allemannia of Pennsylvania.... 
*Westchester Fire ............. 


* Listed in Appleton & Cox, Inc., 


New Zealand Group 
New Ze@bited ies ie nas cicada ces 
SHMAE REEIRINEN sv onc ic ncaecnanes 


ci: | SRR ee ree alee ee As 


Sumner Ballard Group 
RINSING 3 oS cweciexewessmens 

















1940 1939 1938 1937 
$ 227,981 $ 229,430 $ 237,056 $ 250,962 
9,227 111 , 
$ 237,208 $ 229,541 $ 237,056 $ 250,962 
$ 81,217 $ 78,640 $ 16,992 $ 11,731 
46,989 45,500 9,732 6,636 
40,608 39,321 8,376 5,712 
35,387 34,264 7,391 5,040 
27,845 26,962 5,789 3,948 
$ 232,046 $ 224,687 $ 48,290 $ 33,067 
$ 92,755 $ 118,369 $ 129,046 $ 97,997 
89,442 138,677 258,093 195,994 
38,648 52,160 129,046 97,997 
$ 220,845 $ 309,206 $ 516,185 $ 391,988 
$ 124,212 $ 136,938 $ 112,832 $ 114,571 
70,624 71,233 52,415 49,770 
$ 194,836 $ 208,171 $ 165,247 $ 164,341 
$ 166,079 $ 151,451 $ 151,712 $ 152,058 
4,359 
$ 170,438 $ 151,451 $ 151,712 $ 152,058 
$ 147,221 $ 80,769 $ 112,284 $ 109,560 
14,540 8,497 5,703 2,931 
$ 161,761 $ 89,266 $ 117,987 $ 112,491 
$ 99490 $ 97,280 $ 89,558 $ 93,166 
* * . * 
$ 99,490 $ 97280 $ 80558 $ 93,166 
omiums are not listed here. 
$ 35,260 $ 11,792 $ 8,331 $ 20,673 
143 624 
daca Pere 142 624 
* * * «x 
* a * x 
* * x * 
ok * * * 
$ 35,260 $ 11,792 $ 8616 $ 21,921 
Group. 
$ 8,003 $ 8025 $ 6159 $ 11,748 
$ 8,003 $ 8025 $ 6,159 $ 11,748 
$ 5,993 $ 8,013 $ 8,898 > 9,016 
* “ é 
$ 5,993 $ 8013 $ 8,898 $ 9,016 


* Listed under Crum & Forster Group. 
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Court Decisions On Warehousemen’s Liability 


(Continued from Page 34) 


freed from responsibility for the dam- 
age it caused. — ; 

Loss of furniture stored in a ware- 
house when a third party broke in by 
forcing a damaged panel in a door and 
setting the warehouse on fire was held 
not a foreseeable result of failure to 
repair the door, either under the Massa- 
chusetts statute, G. L. (Ter. Ed.) c. 105, 
section 27, or at common law, so as to 
entitle the depositor to recover from 
the warehouseman on the ground of 
negligence. ; 

The causal connection between the 
original wrong and the ultimate harm 
was held to have been broken and an 
intervening or superseding cause had 
been constituted. 

Apparently as bearing upon the ques- 
tion of the statutory and common law 
negligence of the defendant, the opinion 
states (p. 590) that the firemen could 
not reach shutters that could have 
opened easily because their ladders 
slipped on ice and snow, and a down 
draught brought the smoke upon them, 
and “the shutters that were more easily 
accessible were fastened too securely 
to be opened. The inability to open the 
windows impeded the firemen in fighting 
the fire. But if they could have been 
opened it is problematical whether the 
goods could have been saved. The ware- 
house burned almost completely and the 
goods ‘were destroyed.” Bellows v. 
Worcester Storage Co. (1937)—Mass.— 
7N. E. 2d 588, 590. 


Fire Had Made Headway 


Action for the loss of cotton destroyed 
by fire of unknown origin in defendant’s 
small tin-enclosed warehouse in a small 
town in Louisiana. Alleged that de- 
fendant had no watchman, no fire ex- 
tinguishing apparatus. Held that under 
the circumstances defendant was not ob- 
liged to hire a watchman or install a 
fire-extinguishing system merely be- 
cause the town had none. Conceding 
negligence in not having water barrels, 
no causal connection was found between 
this negligence and the damage to plain- 
tiff's cotton, “for in this case the fire 
was discovered only after it had made 
such headway that there was no possi- 
bility of extinguishing it by means of 
pails of water thrown upon it.” 

The actual conditions were well known 
to all who stored cotton with the ware- 
houseman, therefore it followed that he 
took as good care of their cotton as 
- themselves expected him to take 
of it. 

Negligence or not, “in each particular 
case of this sort, is a question of fact 
to be found from all the surrounding 
circumstances.” Austin v. Heath (1929) 
168 La. 605,122 So. 865. 

Action for the value of cotton de- 
stroyed by fire in defendant’s warehouse. 
The court did not consider whether neg- 
ligence of the warehouse company had 
been sufficiently alleged, because it held 
there was no evidence on which to base 
a finding that the fire was the proxi- 
mate cause of the warehouse company’s 
negligence. There was no evidence as 
to the origin of the fire, or that it could, 
under any circumstances, have been ex- 
tinguished by the warehouse company’s 
employes after it was discovered, or 
that a watchman was not kept in the 
Warehouse, although it was possible an 
inference might be raised from sufficient 
acts in the case that the warehouse 
company did not use ordinary care in 
the manner in which it kept its prem- 
ses. Exporters’ & Traders’ Compress 

Warehouse Co. v. Schulze (1924) 
265 S. W. 133, reversing 253 S. W. 


Watchman 


Whether the failure of a warehouse- 
man to keep a watchman on the prem- 
Sts constitutes negligence depends upon 
the particular circumstances of a case. 

Thus a warehouseman’s failure to em- 


ploy a night watchman over fifty-three 
bales of cotton located in a brick build- 
ing with a fireproof roof, with the only 
places of entrance doors, securely shut 
and locked, was held not to be negli- 
gence. Oktibbeha County Cotton Ware- 
house Co. v. J. C. Page & Co. (1928), 
151 Miss. 295, 117 So. 834. 

3ut in Jonesboro Compress Co. v. 
Hall (1929) 178 Ark. 753, 13 S. W. 2d 
298, the court would not say, as a mat- 
ter of law, that the failure to keep a 
watchman to prevent the spread of a 
fire in a compress, was not the proxi- 
mate cause of the fire loss where “a 
watchman employed for the purpose 
might have known the portions of the 
compress which were open and exposed 
to danger, and might have directed his 
attention to the sections where there 
was reason to apprehend danger, and 
he might have discovered the presence 
of the fire earlier than those who did 
discover it and who were under no duty 
to look for fires. He also might have 
employed the agencies at hand to ex- 
tinguish the fire in its incipiency, with 
which others were not familiar, and he 
also might have given the fire alarm 
sooner than was done.” See also Jones- 
boro Compress Co. v. Simpson (1930) 
182 Ark. 698, 32 S. W. 2d. 447, a com- 
panion case. In both cases the jury 
found the warehouseman negligent. 

The Jonesboro Compress Co. case was 
followed in Waldo Cotton Warehouse 
Co. v. Lewis, Arkansas Supreme Court, 
June 3, 1940, 141 S. W. 2d 28, where 
the court said the facts in both cases 
were similar and the same principles of 
law controlled in both cases. The ware- 
house company in the later case relied 
strongly on Oktibbeha County Cotton 
Warehouse Co. v. J. C. Page & Co. 
(1928), 151 Miss. 295, 117 So. 834, and 
insisted that the facts in the Waldo case 
brought it within the rule laid down by 
the Mississippi Supreme Court, which 
held the warehouse company not guilty 
of negligence in failing to maintain a 
night watchman. 

The Arkansas Supreme Court pointed 
out, however, that it had, in the Jones- 
boro Compress Co. case distinguished 
that case from the Mississippi case on 
the facts, in that there were fire haz- 
ards in the Jonesboro case which were 
not present in the Mississippi case, 
which made the question one of fact 
whether a watchman should have been 
employed. And the court thought the 
Mississippi case was likewise distin- 
guishable on the facts from the Waldo 
case. 

Sprinkler Systems 

“While the presence or absence of an 
automatic sprinkler system in the ware- 
house would be a material fact to be 
considered in connection with all the 
other facts and circumstances to deter- 
mine whether, in a particular case, a 
warehouseman had exercised the care 
which a reasonably careful owner of 
similar goods would exercise, and in 
some cases the absence of such a sprink- 
ler system would be held to be negli- 
gent, yet if, in the absence of such a 
sprinkler system, the facts show that 
the warehouseman otherwise exercised 
such care in regard to the property as 
a reasonably careful owner of similar 
goods would exercise, there is no lia- 
bility for the loss of such goods.” Jor- 
dan v. Federal Compress & Warehouse 
Co. (1930), 156 Miss. 514, 126 So. 31. 

Expert testimony as to the extinguish- 
ing of fires by automatic sprinklers was 
held admissible to assist the iury in 
determining whether the defendant 
warehouseman was negligent in not hav- 
ing such a system on his premises for 
the protection of the goods in his cus- 
tody from fire. But the jury would not 
be compelled to find negligence unless 
all other evidence, with a probative force 
imperatively to the point, excluded 
every hypothesis of proximate cause save 


the one omission. The defendant could 
present evidential fact that such devices 
as it had were of the kind customarily 
used with good results to those similarly 
situated, but the weight of such evidence 
would be for the jury. Cameron Com- 
press Co. v. Whitington (1926) Texas 
Commission of Appeals, 280 S. W. 527, 
affirming 268 S. W. 216. 
Prevention of Spread of Fire 

A warehouseman is bound to make 
every reasonable exertion to save goods 
in the warehouse after a fire has oc- 
curred; Chicago & A. R. Co. v. Scott 
(1860) 42 Ill. 132; O. & N. R. Co. v. 
Newhoff (1890) 12 Ky. Law Rep. 467. 
The same degree of care to prevent the 
spread of fire is required as to prevent 
its origin. Jordan v. Federal Compress 
& Warehouse Co., (1930) 156 Miss. 514, 
126 So. 31; Tubbs v. American Transfer 
& Storage Co. (1927) Tex. Civ. App., 297 
S. W. 670. 

But where there was_ reasonable 
ground for the warehouseman’s belief 
that the warehouse would be safe, and 
that the opening of the doors during a 
fire approaching the warehouse would 
subject the property to greater danger 
because of the entrance of sparks and 
the likelihood of property being stolen 
by the crowd a warehouseman was held 
entitled to refuse to open his warehouse 
doors to permit one whose property was 
stored therein to remove it. Turrentine 
v. Wilmington & W. R. Co. (1888) W. & 
N. C. 345, 6S. E. 116. 

In other words a warehouseman will 
not be liable for preventing the spread 
of a fire if he uses the same care as is 
required of him to prevent its starting. 
Lyman v. Southern Ry. Co. (1903) 132 
N. C. 723, 44 S. E. 550. 

On the second branch of the Macklin 
v. Frazier, (9 Bush. Ky. 3) case, failure 
to remove the goods after commence- 
ment of fire, the Court of Appeals held 
that the trial court’s instructions were 
calculated to mislead the jury and were 
therefore prejudicial to the defendant. 

The court stated the facts and the law 
on this branch as follows: 


Removal of Contents 

“The fire was discovered about 10 
o'clock p.m., and the (plaintiffs’) whis- 
key was destroyed about four hours 
thereafter. That it could have been 
saved by a prompt removal from the 
warehouse is made manifest by the tes- 
timony. That it was the duty of ap- 
pellant to remove it, if possible, when it 
became apparent that it would likely be 
consumed if not removed, is a proposi- 
tion which will not be questioned, un- 
less his right to act in the matter was 
limited or abridged by law.” 

Act of Congress of March 2, 1867, the 
court said, provided that no spirits in 
any package of more than ten gallons 
should be removed “from any place of 
storage, at any other times than after 
sun rising or before sun setting” under 
penalty of $100 for each package re- 
moved. The court continued: 

“That appellant might have disre- 
garded this provision of the law, and 
that it was his duty to do so when its 
observance would inevitably result in the 
destruction of the property entrusted to 
his care, we do not doubt; but it must 
be borne in mind that the necessity 
which will excuse or warrant the viola- 
tion of the law must be of that char- 
acter which ordinary energy cannot re- 
sist and overcome; and so long as ap- 
pellant had reason to believe that the 
fire could and would be extinguished by 
the means at hand which were being 
used for that purpose without damage 
to the whiskey, he would not have been 
excusable for the violation of the sta- 
tute in question by the removal of the 
+ (The Argo, Gallison’s Reports, 


“So long as appellant did not have 


the legal right to begin the removal of 
the whiskey he cannot be regarded as 
in fault for failing to act. The instruc- 
tions of the circuit judge ignore this dis- 
tinction, and under them the jury may 
have believed that appellant was wholly 
blameless as to the origin of the fire, 
and yet returned the verdict against him 
for failing to remove the whiskey at a 
time when a reasonably prudent man, 
unrestrained by law, would have acted. 


Bonded Warehouses 

“The provisions of the United States 
Revised Statutes, which regulate the 
manner in which such warehouses may 
be established and maintained, serve to 
limit the control of the warehouseman 
over the warehouse and its contents to 
the same extent as they create right of 
partial control in the United States Gov- 
ernment or its officers; but control and 
custody is completely relinquished by the 
depositor and is completely assumed by 
the warehouseman subject only to the 
provisions of the statutes. These provi- 
sions may be read into the contract of 
storage but the obligations assumed by 
a bonded warehousekeeper to those who 
deposit goods in the warehouse are the 
same as those of any other warehouse- 
keeper within the limits of control left 
by statute to the warehouseman.” Arm- 


strong v. Sisti (1926) 242 N. Y. 440, 445, 
446 


The case of Macklin v. Frazier, al- 
ready analyzed, was a case where whis- 
key destroyed by fire was in the joint 
custody of a bonded warehouseman and 
a government storekeeper. 

“Depositing distilled spirits in a gov- 
ernment warehouse did not make them 
the property of the government, or cause 
them to be held at the risk of the bailee. 
The property remained in the distiller, 
and the risk of loss by fire or any other 
casualty was also his.” 

The spirits mentioned in the distiller’s 
warehousing bond given in this case 
were found to be entirely destroyed by 
fire without any fault, negligence or 
carelessness on the part of the distiller 
or of any person in charge of the dis- 
tillery and bonded warehouse in the em- 
ployment of the distiller; they were so 
destroyed while in the bonded warehouse 
connected with the distiller, and the 
warehouse was in charge of an internal 
revenue storekeeper. 

The distiller was held liable for the 
tax on the spirits destroyed. He might 
have protected himself by insurance and 
possibly did, or obtained relief under 
Act of Congress May 27, 1872, providing 
a way for remission of tax on liquor 
casually destroyed in custody of a rev- 
enue officer in a bonded warehouse. 
Farrell v. United States (1878) 99 U. S. 
221. 

Agreement as to Place of Storage 


The great weight of authority is to 
the effect that if a warehouseman with- 
out authority deviates from the contract 
as to the place of storage or keeping of 
the property and a loss occurs which 
would not have occurred had the prop- 
erty been stored or kept in the place 
agreed upon, the warehouseman is liable 
even though he is not negligent. 

The latest case on the point appears 
to be Lunn v. Leppa (1935) Perth Am- 
boy District Court, New Jersey, 118 Atl. 
563. The leading case is an English one, 
Lilley v. Doubleday, 7 Q. B. Div. 510, 
where a bailee who had contracted to 
keep goods at a certain place but who 
removed them to another place, where 
they were destroyed by fire without his 
fault, was held liable for their loss to 
the bailor, who had taken out insurance 
on the goods as in the place where first 
deposited. The decision was not based 
especially on the ground of loss of in- 
surance, but on the theory that the 
bailee, by the unauthorized removal of 
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the goods, assumed the risk, and was 
liable for any damage that would not 
have occurred had they been left in the 
agreed place. 

In a case before the New York Court 
of Appeals, Mortimer v. Otto (1912) 206 
N. Y. 89, 99 N. E. 189, an action to re- 
cover from warehousemen damages sus- 
tained by an owner of household furni- 
ture stored with the defendants by its 
destruction by fire, the warehousemen, 
in violation of their express agreement, 
stored the articles in a building other 
than that designated. The Court of Ap- 
peals stated the law thus: 


N. Y. Court of Appeals Decision 

“The defendants, as bailees, were ob- 
ligated to exercise such care in regard 
to the property as a reasonably careful 
owner of similar goods would exercise. 
The statute which so enacts (General 
Business Law §107) is declaratory of the 
common law. They, by their express 
agreement, subjected themselves to the 
additional obligation that they would 
store the goods in a specified place. No 
degree of care or vigilance, short of 
complete performance, would relieve 
them of that obligation. Harmony v. 
Bingham, 12 N. Y. 99, 62 Am. Dec. 142. 
They did not fulfill it, and the plaintiff 
is entitled to recover those damages, 
certain in their nature and cause, which 
were fairly within the contemplation of 
the parties to the contract at the time it 
was made. * * * 

“Fire is an ordinary and frequent 
agency of destruction or injury, and 
safety, as against it, was in the con- 
templation of the parties when they 
agreed that the property should be 
stored in the specified room. Had the 
property been there stored, the plaintiff 
* * * would have assumed all the risks 
of injury to it, except those ordinarily 
imposed by law upon the defendants as 
bailees. When, however, the property 
was burned in the building in which the 
defendants in fact placed it, the conse- 
quent loss and damages were of those 
which the parties apprehended and 
sought to avoid through the agreement 
that the property should not be there, 
and the defendants must indemnify the 
plaintiff for them.” 

“If a warehouseman has contracted to 
store goods in a specified warehouse, or 
in a particular place, and stores them in 
a different place, it is at his own risk, 
and he is liable for any injury which 
occurs, even without his own negligence.” 
Williams v. Gallagher Transfer & Stor- 
age Co. (1930) 170 La. 461, 128 So. 277. 
If the goods are destroyed by fire the 
warehouseman will be liable therefor. 
Hudson v. Columbia Transfer Co. (1904) 
137 Mich. 225, 100 N. W. 402; McCurdy 
vy. Wallblum Furniture & Carpet Co., 
(1905) 94 Minn. 226, 102 N. W. 873. 

A warehouseman has been held legally 
liable to the owner of stored goods for 
misrepresentations as to the place where 
the goods were stored, whereby the 
owner was deprived of the benefits of its 
fire insurance policies. Bush Terminal 
Co. v. Globe & Rutgers (1918) 182 App. 
Div. 748, 169 N. Y. S. 734. See also Locke 
v. Wiley (1909) 81 Kan. 145, 105, P. 11. 


Agreement as to “Fireproof” 
Warehouse 

Representations that a building was 
“fireproof” when in fact it was not would 
make a warehouseman liable to an owner 
storing goods therein in reliance on the 
representations for their loss by fire. 
Hickey v. Morrell (1886) 102 N. Y. 454, 
460, 7 N. E. 323; Dietz v. Yetter (1898) 
34 App. Div. 453, 54 N. Y. S. 258; Gruel 
v. Yetter (1899) 55 N. Y. S. 443, af- 
firmed 58 N. Y. S. 373. 

In Kirstein v. Bekins Van & Storage 
Co, (1915) 27 Cal. App. 586, 150 P. 999 
there was not only an express contract 
but also representations by advertise- 





ment that all the defendant’s storerooms 
were fireproof. 

A warehouseman who contracts to 
store a customer’s goods in a_ brick 
building sheeted with iron but stores 
them in a wooden building, and the 
goods burned is held liable for the loss 
of the goods. Locke v. Wiley (1909) 81 
Kan. 143, 105 P. 11; Tallahatchie Com- 
press & Storage Co. v. Hartshorn (1921) 
125 Miss. 662, 88 S. 278. See also Hat- 
chett v. Gibson (1848) 15 Ala. 587; 
Wrenn v. Warble Storage etc. Co. (1925) 
236 Ill. App. 601. 


Duty to Insure 


A warehouseman has an insurable in- 
terest in the goods of his customer which 
are stored with him and he may insure 
them in his own name and collect the 
full amount of the insurance, holding the 
balance, after paying all charges, in trust 
for his customer. But as a general rule 
he is not bound to insure goods stored 
with him unless there is an existing gen- 
eral custom to do so which would be- 
come, under the principles of law, a part 
of every contract entered into between 
the warehouseman and his customer. 

The mere statement in a warehouse 
receipt “all cotton stored with us fully 
insured,” was held insufficient to con- 
stitute a contract to insure, although the 
case would be different if there was in 
fact a contract to insure and the clause 
in the receipt was intended as a mere 
memorandum. Zorn v. Hannah (1898) 106 
Ga. 61, 31 S. E. 797; Hamilton v. Moore 
(1894) 94 Ga. 704, 19 S. E. 993; At- 
water v. Hannah & Co. (1902) 116 Ga. 
745, 42 S. E. 1007. 

3ut if a warehouseman posts in con- 
spicuous places about its premises where 
they could be readily seen by customers 
or persons coming to the place, printed 
posters or notices, signed by it, to the 
effect that all cotton would be insured 
against loss by fire, and that a charge 
of 50 cents a bale would be made, which 
was to cover insurance and other ware- 
house charges, this would constitute an 
offer to contract resulting in a contract 
between the warehouseman and _ those 
who had knowledge of it and acted upon 
it in the storage of cotton, making the 
warehouseman liable to them for the 
value of cotton destroyed by fire less 
legitimate charges, by reason of the 
warehouseman’s failure to insure the 
cotton. Farmers’ Ginnery & Mfg. Co. 
v. Thrasher (1916) 144 Ga. 598, 87 S. E. 
804 : 

In this case it was also held that if 
a general custom existed among the 
warehousemen of a municipality to in- 
sure the cotton of patrons stored with 
them, a patron storing cotton with one 
of such warehousemen, knowing of and 
relying on the custom, could assert a 
duty on the part of such warehouseman 
to insure his cotton. See also Rochelle 
Gin & Cotton Co. v. Fisher, 13 Ga. App. 
621, 19 S. E. 584; Broussard v. South 
Texas Rice Co., Tex. Civ. App., 129 S. 
W. 587; Southern Cold Storage Co. v. 
Dechman & Co., Tex. Civ. App. 73 S. W. 
545. 

Uniform Warehouse Receipts Act 

The Uniform Warehouse Receipts Act 
prescribes what such warehouse receipts 
shall contain. That statute does not re- 
quire a warehouseman to insure goods 
stored. In the absence of an established 
custom to insure, or an express agree- 
ment to do sc, the general rule is that 
a warehouseman is under no duty to 
keep stored goods insured. Where there 
is no duty on the warehouseman to in- 
sure the goods, none exists to notify 
the owner of its intention not to do so. 

In Whitington v. Cameron Compress 
Co., 268 S. W. 216, affirmed 280 S. W. 
527, it was held that under the provi- 
sions of the Uniform Warehouse Re- 
ceipt Act (section 3) a warehouseman 





could not by a receipt exempt itself 
from any negligence on its part. Under 
section 21 of the act a warehouseman’s 
liability is prescribed as follows: 

“Sec. 21: A warehouseman shall be 
liable for any loss or injury to the goods 
caused by his failure to exercise such 
care in regard to them as a reasonably 
careful owner of similar goods would 
exercise, but he shall not be liable, in 
the absence of an agreement to the con- 
trary, for any loss or injury to the goods 
which could not have been avoided by 
the exercise of such care.” 


Agreement to Insure 

In an action against a warehouseman 
for the value of household furniture de- 
stroyed by fire while in storage with 
defendants without fault of the defend- 
ants, the Minnesota Supreme Court, 
Keller v. Smith (1894) 59 Minn. 293, 60 
N. W. 1102, held that the jury must 
necessarily have found under the evi- 
dence that defendants agreed to keep 
the property insured, and whether it was 
intended by defendants that their gen- 
eral insurance policy should cover the 
furniture or whether they would be en- 
titled to charge plaintiff with the addi- 
tional costs of insurance was immaterial, 


so far as a consideration for the agree. 
ment was concerned. 

The agreement, which was verbal was 
for storage and insurance, made at the 
same time as part of their entire cop. 
tract. The plaintiff testified that the de. 
fendants stated that they would keep 
the furniture insured, that it was covered 
under their policies. 


Agreement to Insure May Be 
Express or Implied 

An express contract by a warehouse. 
man to insure stored goods is enforce. 
able and if made the existence of q 
custom to the contrary will not militate 
against it. Gay v. Davidson (1926) 216 
Ky. 424, 287 S. W. 931. Such duty to 
insure “may arise out of the bailor’s 
instructions, the contract of bailment, a 
custom or usage of trade or the habit 
of dealing between the parties.” 27 R, ¢. 
L., P. 956. See also Farmers Ginnery & 
Mfg. Co. v. Thrasher (1916) 144 Ga. 598, 
87 S. E. 804; Dawson v. Waldheim, 8) 
Mo. App. 52; Schwartz v. Woodford 
Distilling Co. (1912) 179 Ill. App. 67; 
Nordal v. Davidson, 50 N. D. 295, 195 
N. W. 654; Deming v. Merchants’ Cot- 
~oe (1891) 90 Tenn. 308, 17 
5 89. 


». . 





Inland Marine 


(Continued from Page 44) 








Rochester American ...... 27,969 11,978 
Rocky Mountain ......... 39 Peet 
Royal Exchange ......... 215,602 80,430 
BONE. cctv desekieiveaswace 380,732 118,116 
PRMD ING cory)cicce siaralhsi:ni0)0)« 3,060 1,411 
St. Louis EF. & Mo 6.00 1,694 839 
Se, | Se. ge. SR 1,822,169 778,927 
Scottish Union & Nat’l... 99,490 44,62 
BO ce Rebeca er tkaa beneele's 288,596 114,628 
Seaboard, Md. ..... sees 12,919 4,095 
Seaboard F. & M......05 68,185 24,275 
DOCUIUY, LOWS :0.ccescneee 30 : 
BECHEIEY, “CONN, s.006 ere sies 227,981 91,018 
SEES ere ree 25,242 10,857 
END vc cisco cece evecwes 78,468 22,854 
SUAMGIMAVID i6:c.6\c:a osio0 000 5,993 3,440 
South Carolina 66,122 17,536 
Springfield F. & M....... 864,392 370,698 
Stannard, Coun, «..0.06:0.006 419,481 112,555 
Standard Marine ........ 369,509 154,960 
SERMONS N's. Wile sie sere 4,034 ene 
DT cis3 snk cerap eee ene 103,477 31,710 
ONE WOONEE: ccs cncveccens 2,767 749 
Sumitomo M. & F........ 57,502 35,156 
EE ES See ricer par 133,119 54,262 
Sun Underwriters ....... 63,896 26,289 
ON reer ee er 213,324 77,284 
Switzerland General ..... 146,945 170,824 
Thames & Mersey........ 43,164 9,163 
TOG Be Me 0-000: 9:056:8:0% 256,160 95,492 
Transcontinental ......... 22,984 9,765 
Transportation, Ill. ...... 55,153 14,136 
TEGVCLETE PATE! vices ccc ose 1,303,065 325,097 
bg eee ae 3,923 1,818 
Union Assurance ........ 29,318 10,548 
Union of Canton... ii... 98,890 26,017 
Union Tite, A. & G...<\.0:0: 23,391 6,675 
Union Marine & General.. 35,896 19,373 
Union & PRE. .66<00000 3.498 28 
United Firemen’s ........ 32,914 15,400 
United States Fire........ 377,435 141,006 
RTNMIAE, a 5 cise nce ve Ser8i 32,542 22,599 
WERE och ewe vg evnieseoue 1,660 139 
Tite FROME cece ccnvevcee 10,454 6,869 
PE eden ccaweaus 422,509 155,624 
Western Assurance ...... 87,084 32,615 
WVOMETH DWC 50 ccsbevsses 17,308 2,158 
World F. & M.. 115,303 52,750 
WOPMOIEC 400-65 sarees view 36,230 20,461 





New Law Book 


(Continued from Page 1) 


meaning. Here are some court holdings 
as given in these annotations: 

Heat without flame is not fire. The 
conception of fire as involving flame is 
the view the courts have accepted as be- 
ing the popular notion of what fire is. 
In the leading case on the point it was 
held that damage to wool caused by heat 
from spontaneous combustion where no 
flame or glow appeared was not covered 
by a fire policy. 

It was held in a suit on a policy cover- 
ing a quantity of cottonseed hulls which 
was destroyed by fire resulting from 
snontaneous combustion that it-was no 
defense that prior to the taking effect of 


the policy the hulls had been damaged 
by internal heat, sufficient to cause de- 
composition, developed sometime prior to 
the fire, but unaccompanied by any flame 
or blaze until after the insurance policies 
became effective. 

Heat from steam which escapes from 
a heating apparatus and chars furniture 
is not fire. 

Under the accepted definition, the 
flame of a lighted match is fire. Such a 
fire will seldom be held to be a “fire” 
within the meaning of the fire policy. 
It has been held, however, that a lighted 
match intentionally thrown into a base- 
ment filled with gasoline which caused 
no explosion was a hostile fire. 

Lightning is not fire. 


An explosion of a combustible sub- 
stance is generally held not to be fire. 
Some courts have held, in the absence 
of a clause excluding damage by explo- 
sion, that loss caused by an explosion 
of a combustible substance was covered 
by a fire policy. 

In no event is explosion resulting from 
expansion (rather than combustion) con- 
sidered fire. 


If fire follows an explosion not caused 
by a preceding hostile fire, the insurer 
is liable for the damage by fire even 
though the policy contains an explosion 
exception clause. 


Damage from smoke, soot and _ heat 
given off by a fire at all times confined 
to an ordinary cook stove or heating 
stove is not covered by an insurance 
policy. 





FATHER AND SON FIELDMEN 

Shirley B. Lawrence, son of E, T. 
Lawrence, state agent for the Camden 
Fire in Kentucky and Tennessee, has 
also been appointed state agent asso- 
ciated with his father. E. T. Lawrence 
has represented the Camden in the two 
states since 1920. His son formerly was 
manager of the insurance department of 
the Lincoln Bank & Trust Co., at Louis- 
ville. 





MADE LOSS BUREAU MANAGER 

The Fire Companies’ Adjustment Bu- 
reau, Inc., has promoted R. G. Treze- 
vant to be branch manager of the Tam- 
pa, Fla., office, replacing M. M. William- 
son, who is no longer connected with 
the bureau. 
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Chicago Forum Told Comprehensive 
Liability Program Is New Concept 


Eglof and Sawyer See Beyond Today and Look Into Future of 
Casualty Insurance; Should Eliminate Minor Obstacles; 
Reduce Exclusions to Minimium for Public Benefit 


Comprehensive liability as evidence of 
anew concept in casualty underwriting 
was stressed by John H. Eglof, super- 
visor of the casualty division of the 
agency field service of the Travelers, 
and E. W. Sawyer, attorney of the Na- 
tional Bureau of Casualty & Surety Un- 
derwriters, at the forum held in Chicago 
by the committee on educational courses 
of the Insurance Institute of America, 
March 11. The meeting attracted an 
overflow audience of 800 people. 

Mr. Eglof talked on the sales phase 
of the new coverage while Mr. Sawyer 
spoke on the technical aspects. 

Mr. Eglof compared the new form to 
a Garand rifle, saying that when the 
rile is taken apart it renders seventy- 
seven different parts, but when assem- 
bled constitutes a formidable weapon. 
Mr. Sawyer, whose subject was “Com- 
prehensive Liability Insurance at the 
Crossroads,” called it the way-station at 
which casualty insurance has paused, 
which is also the “crossroads of com- 
prehensive liability insurance.” 

Potent Protection Weapon 

Continuing his comparison with the 
Garand rifle, Mr. Eglof said: 

“Separately, each policy is an integral 
part serving its specific function but 
without maximum efficiency until all 
possible hazards to a risk are covered. 
Take each policy needed by a risk, as- 
semble them in a comprehensive cov- 
erage, limiting exclusions to a minimum 
and adding automatic coverage for any 
new venture an insured may undertake, 
and you have one of the most potent 
weapons for protection ever offered a 
prospect.” 

He said that the new policy removes 
the burden of determining what to in- 
sure and what not to insure from the 
shoulders of the insured and places it 
squarely on the producer and the car- 
tier. He said it is better to be able to 
say that everything is covered except 
this and this, than that only certain 
things are covered. 

All the underwriter does under a com- 
prehensive policy, he said, is to look at 
the risk’s liability insurance needs and 
then tie them in a package through the 
use of the “one per cent” string, which 
is the instrument which does the job 
as it should be done. Since the risk 
cannot choose the -kind of accident that 
will give rise to the need for public lia- 
bility insurance, he said, “it is wise to 
Protect him against all losses under one 
policy—one policy premium, and all wor- 
ty regarding liability insurance is off his 
mind.” 

In advising producers on the sale of 
the comprehensive policy the speaker 
listed the selling features as follows: 

um _,, Broad Inclusive Contracts 
“Policies are broad inclusive contracts 
with underwriting qualifications in the 
Way of exclusions reduced to a mini- 
mum. 

“Dividing lines between specific-peril 
Coverages are eliminated. 

Possible loopholes between specific 
Coverages afforded by one company and 
other specific coverages afforded by an- 
other company are avoided. 

Policies are completely automatic in 
their application to additional hazards 


and exposures during the policy period, 
except with respect to certain uses of 
automobiles. 

“The coverage being broad and inclu- 
sive, statement of coverage is corre- 
spondingly simple. 

“The policies enable the insured to 
buy liability insurance instead of insur- 
ance on specific hazards which may or 
may not be the cause of subsequent loss. 

Is Not Bothered 

“The use of the policies enables the 
insured to review his liability needs at 
one time and in their entirety. Having 
done this he doesn’t have to be bothered 
again during the year, thereby saving a 
great deal of time. 

“There are a great many different rules 
and coverages in the various manuals. 
The producer is protected against over- 
looking any of these rules and coverages 
when he offers comprehensive liability 
policies. The assured is accordingly 
protected against any oversight on the 
part of the producer. The survey is to 
assist the producer and the company in 
obtaining a complete record of all ex- 
posures. 

“The insured can fix responsibility on 
one producer in connection with his lia- 
bility insurance. The comprehensive pol- 
icies give the producer that opportunity.” 

Today and Tomorrow 

Mr. Sawyer said that adoption of com- 
prehensive liability insurance is evidence 
that management is awake to the neces- 
sity of providing liability insurance bet- 
ter fitted to meet conditions of today 
and tomorrow and that the more in- 
clusive the liability policy can be made, 
the better the business will be equipped 
to take advantage of opportunities that 
may arise and to meet responsibilities 
which may be imposed by legislation. 

Saying that the nation’s business 
economy, due to acceleration of trans- 
portation and communication facilities 
spot-lighted the inadequacies of the sep- 
parate cover system, Mr. Sawyer con- 
tinued : 

“It became apparent that the contract 
needed by business today is one which 
will embrace the public liabi'ity of the 
insured as simply, effectively and com- 
pletely as the workmen’s compensation 
policy embraces the liability to employes. 
Comprehensive liability is the first stride 
in that direction. 

Way-Station on Route 

“What is comprehensive liability in- 
surance? I have often referred to it as 
a way-station on the route to an all-risk 
liability policy. The remaining portion 
of the route is only the perfection of 
comprehensive liability insurance. We 
have already taken the big step—that 
of reversal of the old approach. Instead 
of insuring against only the hazards spe- 
cified in the policy, comprehensive lia- 
bility insurance embraces all hazards not 
excluded. Coverage of the unknown or 
unanticipated hazard, which was the dif- 
ficult step, has been accepted. The dan- 
gers inherent in the change have already 
been assumed. 

“Why, then, do we stop temporarily at 
a way-station? Because in our effort to 
reverse our former approach and em- 
brace all hazards we encounter many 
minor obstacles, temporarily insoluble on 





Paul G. Garey, recently advanced from secretary to second vice-president of 
the Loyalty Group, Newark, in charge of the accident and health home office divi 
sion, is shown in the accompanying picture receiving the congratulations of Execu- 


tive Vice-President William B. Rearden. 


The occasion was Mr. Garey’s double 


anniversary recently celebrated—30 years in the business and 20 years with his 


company. 


All accident and health agents of Loyalty Group said “Congratulations” to Mr. 


Garey in February by producing 14,342 new A. 


& H. applications, the largest 


monthly production in the history of the company. The personnel of the Home 
Office A. & H. Department tendered him a testimonial banquet. 


Mr. Garey modestly shares his achievements in the 


development of Loyalty 


Group’s accident and health division with his associates whose average individual 
experience in the business is eighteen years each. 





a practicable and equitable basis, which 
we unwittingly created in the develop- 
ment of the separate covers.” 

He pointed out some of the obstacles 
to the all-risk liability policy, such as 
products and contractual liability and 
manual property damage exclusions and 
classifications and said that “until we 
can cover all liability and equitably 
charge for all hazards which exist we 
cannot complete the route from the way- 
station to our ultimate destination.” 

Single Rate Basis 

“Furthermore, such a policy as we 
hope eventually to have should be rated 
on a single rate basis rather than on 
the current bases for existing covers. 
Until we have a single rate basis we 
can never cease thinking of liability in- 
surance in terms of separate covers. 
doubt if we can make much progress 
toward a scientific rating plan until we 
have first made it possible to collect loss 
experience under policies covering all 
hazards. It seems logical to expect that 
perfection of a method of rating must 
await removal of obstacles to mandatory 
inclusion of all liability hazards in the 
policy. Until that time we have no al- 
ternative to the use of current rates for 
separate exposures.” 

Mr. Sawyer expressed his belief that 
the next six months or a year will de- 
termine whether or not the business will 
go forward or turn aside at the cross- 
road, and said that if practices are per- 
mitted and interpretations and rulings 
adopted which are presently expedient 
in order to give every risk a compre- 
hensive liability policy for the minimum 
of hazards he chooses to insure against, 
eventually there will be no difference be- 
tween comprehensive liability and current 
covers and “comprehensive insurance 
will become glorified schedule insurance, 
and the comprehensive liability policy 
will become only a policy under which 
it will be possible for an assured to pur- 
chase comprehensive insurance if he 
wants it.” 

“It is my personal belief,’ he con- 
cluded, “that to turn aside at the cross- 


NEW BLANKET BOND RATES 
Towner Bureau Adjusts Rates Downward 
on Blanket Commercial and Posi- 
tion Bonds 
The Towner Rating Bureau has made 
a downward adjustment of rates on pri- 


mary and excess commercial blanket 
bonds and blanket position bonds which 
March 10 


yf that date and 


pro-rata premium refund allowed. 


became effective Existing 


bonds were adjusted as « 


surety companies are suggesting to their 
agents and brokers that in view of the 


reduced rates it is advisable to sell their 


customers additional coverage on exist- 
ing bonds. 

The following changes have been 
made: 


Primary commercial blanket bonds for 
insureds having more than twenty-five 
Class A emploves may now be issued in 
amounts less than $25,000 but not 
than $10,000. 

Primary commercial blanket bonds for 
insureds having twenty-five or less Class 
A employes are subject to a revised 
of rates. 

Blanket position bonds are subject 
a revised table of rates. 


less 


table 


The charge for “retroactive restora- 
tion” has been adjusted. 
The charge for “waiver of restoratior 


premium” has been adjusted. 
The charge for special class “A” em- 
ployes has been adjusted. 
The classification of “outside salesmen 
who do not been adjusted 


collect” has 


road simply because it is easy and expe- 
dient is the greatest disservice we can 
possibly render the business of liability 
insurance; and that we should all make 
every effort to eliminate as rapidly as 
we can the minor obstacles which tem- 
porarily prevent comprehensive liability 
insurance from becoming the type of in- 
surance which business has the right to 
expect.” 
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N. H. Commission Aims 
For State Insurance 


PROPOSES COMPULSORY PLAN 





Recommends State Sponsored Sickness 
Insurance Program After Two 
Years of Study 





Adoption of a compulsory state-spon- 
sored plan of sickness insurance for 
New Hampshire industrial workers was 
recommended by the New Hampshire 
Interim Commission on Disability Bene- 
fits in a report recently submitted to 
Governor Robert O. Blood after nearly 
two years of study. The proposed plan 
would function similarly to the Unem- 
ployment Compensation Division and 
would cover the estimated 150,000 work- 
ers now being protected against unem- 
ployment by that agency. 

Under the plan workers would pay 
into a disability insurance fund 1% of 
their weekly wages, establishing estimat- 
ed revenue exceeding $1,000,000 a year. 
An alternative plan was suggested under 
which workers would contribute one- 
half of 1% of their earnings, producing 
an estimated $500,000 to $600,000 annual- 
ly. Workers who already have cover- 
age under private disability insurance 
policies would be exempted. 


How the Plan Would Work 


Administration of the program would 
be set up as a division of unemployment 
compensation, under the same director. 
The close connection between the new 
disability plan and the already estab- 
lished unemployment compensation pro- 
gram was recommended by the commis- 
sion on the basis that it would eliminate 
establishment of a new costly adminis- 
trative machine to collect contributions 
and pay benefits. Adequate machinery 
already exists in the Unemployment 
Compensation Division, it was said. 

Workers disabled through sickness 
would be paid benefits on the same basis 
as they now are paid for jobless insur- 
ance, which amounts to approximately 
one-half of their average weekly wage. 
The plan provides for a waiting period of 
one week before benefit payments can be 
made to disabled workers, and limits 
their eligibility to receive sick benefits 
to sixteen weeks. 

The commssion estimated $373,043 as 
the approximate amount that would have 
to be paid out in sick benefits each year. 
Administration cost was estimated at ap- 
proximately $93,000, which would be paid 
by the state or Federal government. 


Rexford Cane to Address 


Bankers Insurance Forum 
The next regular meeting of the Bank- 
ers Insurance Forum will be held on 
Tuesday, March 18, at the Bank of New 
York, 48 Wall Street, New York City. 
Rexford Crewe, Hartford Accident & In- 
demnity, will speak on “The New Com- 
prehensive Liability Policy as It Affects 
Real Estate.” The committee for this 
meeting is composed of Frank Crystal, 
chairman; John G. Crews, East River 
Savings Bank; Frederic Kramer, Bank 
of New York. Representatives of the 
insurance departments of banks and 
trust companies are invited to attend. 


Will Curb False Medical 
Testimony in the Courts 


A movement of importance to insur- 
ance companies is that now being car- 
ried on by the Minnesota State Medical 
association to curb false medical testi- 
mony in court. In the past the com- 
panies have paid out thousands of dol- 
lars in verdicts based on so-called ex- 
pert medical testimony. 

Particularly in compensation insurance 
cases there has often been a wide vari- 
ance in the testimony of physicians. The 
medical association has named a com- 
mittee to study the subject with a view 
to correcting any evils that exist and 
its action has been commended by Royal 
A. Stone, justice of the Minnesota Su- 
preme Court. 





Gov. Lehman Signs Bill 
Affecting Hospital Ass’ns 


Curbing the soliciting activities of 
medical expense and hospital service 
corporations, the Hampton bill, Senate 
Intro No. 453, print No. 491, amending 
section 251, insurance law, has _ been 
signed by Governor Lehman. This meas- 
ure, now chapter 70 of the laws of 1941, 
will prohibit medical expense indemnity 
and hospital service corporations from 
employing solicitors or accepting busi- 
ness from brokers on commission basis. 
Solicitors are to be paid on salary basis 
only and are exempt from obtaining li- 
cense. The bill was sponsored by the 
New York Insurance Department. 





SUBSTITUTE FOR COMPULSION 

A financial responsibility bill has 
reached its third reading in the Vermont 
Senate. It was introduced by Senator 
Russell F. Nicquette as a substitute for 
a compulsory insurance bill such as he 
said has proved unsatisfactory elsewhere. 





WOULD UP COMP. BENEFITS 


A bill providing for an upward revi- 
sion of workmen’s compensation benefits 
has been introduced in the Rhode Island 
House by Representative John J. Wrenn 
of Providence. 


Senate Bill Calls For 
Federal Supervision 


DEALS WITH DUST HAZARDS 





U. S. Labor Dept. Secretary Would 
Make Rules, Pass Judgment; Would 
Usurp State Powers 





A bill, S. 193, providing for Federal 
supervision of state compensation and 
prevention plans in connection with oc- 
cupational diseases, silicosis and other 
dust diseases, is now before the United 
State Senate, having been introduced 
by Senator Murray of Montana. Obvi- 
ously the measure is causing the cas- 
ualty companies considerable concern. 

It would authorize the Secretary of 
Labor to lay down detailed requirements 
with respect to approval of state plans 
and empower him to withhold funds 
from the appropriation provided for in 
the bill if he finds that a state is not 
complying with the requirements of the 
statute. In other words, it would prac- 
tically deprive the states of their pre- 
rogative of administering their own com- 
pensation laws because it not only would 
empower the Secretary of Labor to 
specify the plans but would leave to his 
arbitrary decision the question of 
whether or not a_state’s prevention 












as an insurance counsellor. 





Your Purse... 


Why don’t ALL agents use the Insurance Analysis plan ALL the 
time? The Insurance Analysis Plan of the Employers’ Group has 
fattened the purses of many Employers’ Group agents -— and at 
the same time—given policyholders true satisfaction. It’s the logi- 
cal approach to a man’s insurance problems in his home or busi- 
ness. It’s the soundest surest way to sell more and more policies. 

Give us the opportunity to show you 
how our new improved Analysis Plan 
works — how it increases business — 
how it improves an agent’s standing 


The EMPLOYERS’ GROUP 


110 Milk Street, Boston, Mass. 

THE EMPLOYERS’ LIABILITY ASSURANCE CORP., LTD. 
THE EMPLOYERS’ FIRE INSURANCE Co. 
AMERICAN EMPLOYERS’ INSURANCE CO, 
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Send for our Pioneer 

Our monthly magazine, The 
Pioneer, is filled with business 
building ideas. Write to the 
Publicity Dept. for a free copy. 








program is in accord with the provjs; 
of the bill. — 

The bill would appropriate funds suff 
cient to allow the Secretary of Labor 
to make available to the states one-half 
of the total sums expended for each 
state for workmen’s compensation and 
disease prevention plans relating to o¢. 
cupational diseases provided the State 
compensation plans provide for the 
following : 


Secretary Must Approve 

Compulsory coverage by insurance 
methods deemed satisfactory to the Sec. 
retary of Labor of all workers exposed 
to dust disease hazards and _ allowing 
the states to extend the coverage to 
public employes. 

Payments to disabled workers or their 
dependents on account of disability or 
death resulting from dust diseases or 
other diseases when accompanied or 
aggravated by dust diseases of amounts 
at least equal to amounts payable on 
account of disability or death resulting 
from accidental injuries. 

A prohibition on waiver of disability 
or death benefits by workers. ; 

Procedural safeguards and adminis- 
tration facilities to insure prompt pay- 
ment of the full amount of the benefits, 

Compulsory reporting by employers to 
the state of all cases of disability or 
death due to dust diseases or other dis- 
eases when accompanied or aggravated 
by dust diseases. 

A prohibition on discrimination with 
respect to hiring or retention by em- 
ployers of any person on account of his 
previous exposure to dust-disease haz- 
ards where the person has suffered no 
disability as a result of such exposure, 

Expenditures by the state adequate to 
insure efficient administration of the 
plan, 

Assumption by State 

The bill may further contain a pro- 
vision for assumption by the state for 
a period not longer than ten years after 
the bill’s enactment of part of the finan- 
cial burden of providing compensation 
coverage provided the Secretary finds 
that such provision will not transfer 
from employers to the public any finan- 
cial burden which should be borne by 
employers. 

In order to comply with the require- 
ments of the bill, the state prevention 
plan must contain the following pro- 
visions: 

Establishment and maintenance of an 
industrial hygiene agency adequately 
staffed and equipped and authorized to 
develop and = appraise dust - control 
methods, determine dust concentrations 
and help adjudicate claims for compenr- 
sation. 

A requirement that employers estab- 
lish and maintain equipment and con- 
form to other requirements designed to 
maintain, as far as possible, dust con- 
centrations in places of employment 
within limits not dangerous to health. 
Regular competent inspection of places 
of employment where workers are 
exposed to substantial dust disease 
hazards. 





Connecticut Indemnity Adds 


To Its Claim Personnel 


S. H. Swart, formerly New York City 
Superintendent of liability claims in the 
Aetna Casualty & Surety, has joined the 
home office staff of the Connecticut In- 
demnity at New Haven, Conn., as super- 
intendent of the liability claim depart- 
ment. A native of Virginia, Mr. Swart 
attended the University of Virginia and 
previously worked for the United States 
F. & G. in Kentucky and the Fidelity & 
Casualty Co. in Western New York. 

Another new appointment is Joseph 
Hayes, formerly an adjuster in New 
Haven for Lumbermens Mutual Cas- 
ualty, who has joined Connecticut In- 
demnity as investigator and adjuster 
for the State of Connecticut. i 

Wm. T. Cotter has joined the Pacific 
Coast department of the company at 
San Francisco as claim manager. He 
is'a graduate of University of Wash- 
ington and University of California. 
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C.J. Fitzpatrick’s Public Relations 
Talk Makes Hit in Minneapolis 


Whenever Clark J. Fitzpatrick, vice- 
president and secretary, United States 
pr &G, makes a talk at an agency 
sathering or convention he makes a hit 
by reason of the frankness and sincerity 
of his views. His latest appearance was 
at the annual dinner of the Insurance 


Club of Minneapolis where he discussed 
the importance of sound public relations 
in the insurance business. One of his 
chief points was that “too many business 
frms today are too modest to tell the 
world their story.” He illustrated this 
point by saying that Paul Revere’s name 
has come down in history largely be- 
cause Revere and his friends were pub- 
licity-conscious. 

Another colonist, Rufus Dawes, per- 
formed much the same feat as Revere, 
said Mr. Fitzpatrick, but he got no 
credit for it because he and his friends 
were too modest to broadcast their ac- 
complishments. 

“To the man who does not know 
you, you do not exist,” continued Mr. 
Fitzpatrick. “If the public does not 
know anything about your product you 
cannot expect it to be interested.” 

The speaker made a number of com- 





NAT W. TROUTMAN HONORED 





His 25th Anniversary with Globe In- 
demnity Suitably Recognized; Pop- 
ular Among the Brokers 
Nat W. Troutman, production man- 
ager in the New York City offices of 
Globe Indemnity, has hustled around the 
William Street section for many years 
making friends with insurance brokers 
and building good will for the Globe. 
The years have gone by so speedily that 
Mr. Troutman was surprised a few weeks 
ago when W. J. Thompson, manager of 
Globe’s New York City offices, told him 
that a luncheon was to be held in honor 
of his twenty-fifth anniversary with the 
company. So Nat Troutman was es- 
corted up to the officers’ dining room 
where nearly a dozen members of Globe’s 
official family were gathered to welcome 
him. W. H. Galentine, vice-president, 
presided and Nat’s long and faithful ser- 
vice with the Globe was suitably recog- 

nized, 

Mr. Troutman’s job with the 
Globe was. selling & H. lines to 
New York City brokers. He had had 
previous experience in this line with 
the United States F. & G. and made 
a good many cold canvass calls in the 
old days. He branched into other cas- 
walty lines and before many years he 
was in charge of business development, 
the type of activity which he likes the 
best. Thousands of brokers know Nat 
Troutman and appreciate his helpful 
attitude. His reputation “on the Street“ 
\s top-notch. 


first 





NEW OFFICES IN WEST INDIES 


The Maryland Casualty has opened 
two new claim offices in the West In- 
dies, one on the island of Antigua (Lee- 
wards Islands) and the other on the 
island of St. Lucia (Windward Islands). 

Edwin D, Stayton of the home office 
claim division will be resident adjuster 
at Antigua. He has been with the 
Maryland since 1929, with the exception 
of a period spent in the private practice 
of law. 

Francis B. Bull has been named resi- 
dent adjuster at St. Lucia, and he has 
een connected with the Maryland since 
August, 1935, 


HONOR JOSEPH A. HOEHM 
Joseph A. Hoehm, resident manager 
ot the Maryland Casualty Co. for the 
Western New York area, was honored 
ata dinner in Buffalo marking his twen- 
ty-fifth anniversary with the company. 


ments on publicity and public relations, 
among them being: 


1. Publicity is not necessarily ad- 
vertising; the way you get your mes- 
sage across is what counts. 


2. Blotters, calendars and such things 
get your name out in front, but these 
alone will not sell your product. 


3. Yesterday you were not interested, 
in a business way, in the boys and girls 
in their teens; today, now that they are 
grown-ups and potential customers, you 
are interested. You are selling to a 
parade, not to a grandstand. 


4. Selling, advertising and merchan- 
dising are all wrapped up together; the 
purpose behind them is to repeat and 
persist. 

The best way that the insurance com- 
pany can help in fostering public good 
will, in Mr. Fitzpatrick’s opinion, is 
through a sound insurance contract and 
claim department. He suggested that 
simplification of policy forms would be 
a good thing. 


CHAIRMAN R. E. FAY REPORTS 





No Violations of Rules in 1940, He Tells 
Southern Calif. Cost Conference; 
New Governing Committee 

Southern California Fidelity & Surety 
Acquisition Cost Conference at its an- 
nual meeting elected the following mem- 
bers of the governing committee: Fire- 
man’s Fund Indemnity, Hugo Methmann 
(who is chairman pro tem of the con- 
ference); Fidelity & Deposit, W. M. 
Walker; Continental Casualty, R. L. 
Villars; Hartford Accident & Indemnity, 
Walter R. Whitford; and Great Ameri- 
can Indemnity, W. G. McKinnon. 

Chairman Rollo E. Fay in his annual 
report, said in part: “During the past 
year no member was found in violation 
of the rules, and, to the best of my 
knowledge and belief, there are no exist- 
ing undiscovered violations on the part 
of members in good standing. 

“At two of your governing committee 
meetings and at five of the meetings of 
the Northern California governing com- 
mittee the question of commissions on 
co-surety bonds where a non-conference 
company is one of the co-sureties was 
considered. The Northern Committee 
thought they had the solution at one 
time but the proposed rule was defective 
in certain respects, so the problem car- 
ries over for further consideration by 
the incoming governing committee. 
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Midtown’s Leading Agency 


White & Camby. Ine. 


EDWARD I. WHITE, President 
41 East 42nd Street, New York 
Telephone MUrray Hill 2-661 | 


Universal Insurance Company 
Hartford Steam Boiler Inspection and Insurance Co. 
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INLAND e 





REPRESENTING: 


United States Fidelity & Guaranty Co. 

Northern Assurance Company, Ltd. 

United States Fire Insurance Company of New York 
Fidelity & Guaranty Fire Corporation 

Eagle Star Insurance, Ltd. 


Standard Insurance Company of New York 
Pacific National Fire Insurance Company 
Metropolitan Fire Agents 


North River Insurance Company 
of New York 


AUTOMOBILE 


Mr. Cochrane 


JEWELRY 


Mr. McLaughlin 








Falvey Treats Angle of 
Progress in Insurance 


DEPENDS UPON PRODUCERS 





Massachusetts Bonding President Says 
Casualty Business Advances 
Through Engineering 





President T. J. Falvey of the Massa- 
chusetts Bonding deals with “an angle of 
progress” in his message in the current 
issue of the Concentrator, publication 
of that company, stressing the advances 
made by insurance through engineering 
and inspections. Mr. Falvey says that, 
taken as a whole, insurance is progressive 
and in the casualty and surety lines cov- 
erages are improved and modernized 
from time to time, rates being adjusted 
to meet changing conditions. 

“The approach to workmen’s compen- 
sation insurance, liability insurance and 
automobile fleet risks grows steadily 
more effective,” he says, “through the 
extension of engineering and inspection 
service, with the result that risks for- 
merly too dangerous to touch are now 
serviced successfully, to the advantage 
of both insureds and insurers. So also 
are humanitarian principles observed 
with the invaluable saving of lives and 
prevention of injuries and suffering.” 

Driver Test Clinic 


Calling attention to the Massachusetts 
Bonding’s educational driver test clinic 
in the shape of a mobile unit recently 
purchased for use in New England, Mr. 
Falvey said that such progressive steps 
taken by the insurance profession in gen- 
eral depend for their greatest success on 
the degree to which agents and brokers 
make use of them. 

“Some,” he said, “go along in the same 
old ruts using outmoded methods. Others 
are quick to seize upon all changes and 
developments as avenues to new and in- 
creased business. 

“It is for us as a company to provide 
the tools and it is for producers to make 
effective use of them. It is the duty 
of our branch offices to acquaint their 
agents and brokers fully with the tools 
we have to use and to help implement 
them. 

“Let’s permit no possible lingering 
doubt as to our progressiveness. 

“The vanguard is the place for us as 
individuals, as a company, as an agency 
organization, as a unit in the march of 
American progress.” 


EDGAR WINS THE DAVIS CUP 


Philadelphia Office, U. S. F. & G., Wins 
Trophy Third Time; Nelson, 
Memphis, Runner-up 

For the third time Manager William 
A. Edgar and the Philadelphia office of 
the United States F. & G. have won the 
company’s Davis Cup, awarded annually 
since 1936 to the office outstanding in 
the production of fidelity, surety, burg- 
lary and casualty lines. President E. 
Asbury Davis will present the cup to 
Mr. Edgar formally at a dinner to be 
given at a later date by Mr. Davis and 
his official staff in honor of the agents 
whose cooperation made the Philadelphia 
victory possible. 

Second place goes to W. B. Nelson 
and the Memphis office of which he is 
manager; third to Manager A. C. Sup- 
plee at Pittsburgh; fourth to Sidney W. 
Band, general manager at Toronto; 
fifth to James D. Twohig at Minneapolis 
and sixth to H. O. Dodge, Harrisburg. 

Mr. Edgar went from the home office 
to Philadelphia in 1934, and has hung 
up a remarkable record. His office has 
won the cup for the first, fourth and 





now sixth year it has been in com- 
petition. 
Manager Nelson’s office at Memphis 


has won the cup once and has been run 
nerup twice. Competition was keen last 
year, and the offices of the company 
already have made their arrangements 
to compete for the trophy in 1941, 
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N. Y. Brokers Enjoy 
Roy A. Duffus’ Talk 


OFFERS 115 CASUALTY HELPS 
Third in White & Camby Series Centers 
on “True or False’ Quiz; Next Meet- 
April 14 at Biltmore 





Roy A. Duffus, secretary of James 
Johnston Agency, Rochester, made an- 


other platform appearance Monday 
evening before New York insurance 
brokers and agents and gave them a 


True or False quiz containing 115 help- 
ful suggestions on the production of the 
major casualty lines. Mr. Duffus ap- 
peared under the auspices of White & 
Camby, Inc., borough agents, United 
States F & G in New York. This 
was the third in a series of lectures Mr. 
Duffus has given this year. Consider- 
ing the weather, the attendance was 
good and the alertness of those present 
in asking questions indicated their in- 
terest in Mr. Duffus’ remarks. 
Edward I. White, president of White 
& Camby, was the chairman, and his 
announcement that Mr. Duffus would 
return in the Fall with another series 
of lectures was greeted with approval. 
The next meeting, Mr. White said, will 
be on April 14, at which an outstanding 
casualty leader will be guest speaker, 
the subject probably being “Stock vs. 


Mutual Competition.” A meeting in 
May will complete White & Camby’s 
Spring series, which has been appre- 


ciatively received by metropolitan pro- 
ducers. They have been held in Hotel 
Biltmore on Monday evenings—5:30 to 
7 o'clock. 

What Secretaries Think of Their Bosses 

Before launching into the main fea- 

ture of the evening, which was a True 
or False quiz, Mr. Duffus offered a 
diversion of keen interest to the ladies 
present. It was a resume of “What 
Secretaries Think of Their Bosses” and 
the observations were obtained at the 
Florida school last year. Here are a 
few “faults” the girls submitted in a 
spirit of helpfulness: 

1. The 
mail. 

2. He shouts instructions across the room. 

3. He forgot to turn in the proof of loss after 
a building burned. 

4. I’m blamed for mistakes he made. 

5. He dictates routine letters which I’m capa- 
ble of doing myself. And he holds a busy 
girl at his desk waiting for dictation while 
he talks on the phone about a fishing trip. 
He leaves the office without telling me 
where he’s going or when he’s coming back. 


boss waits until 5 p. m. to sign his 


Super-Salesmanship Needed 

Prefacing the quiz, Mr. Duffus said 
that because insurance is an intangible 
it requires real selling skill to put across 
the need for it to the average buyer. 
Thus, the agent who is best equipped 
with technical knowledge and who has 
a sense of timing as to when a certain 
line should be pushed usually has the 
jump on his competitors. But Mr. Duf- 
fus maintained that super-salesmanship 
is often necessary plus the ability to 
combat successfully the “price appeal.” 

He brought out in the first part of 
his True or False quiz some good ideas 
on broker-client relationships. He said 
(1) it is not good business to advertise 
the other fellow’s product by knocking 
it; (2) the busy broker should take time 
to read his trade papers; (3) it it is 
true that a vivid story illustrating an 
insurance need is more effective than a 
technical explanation. 

Comp. Line Gets First Attention 

Workmen’s compensation questions re- 


ceived first attention, 20% of the aver- 
age producer's casualty business being 
in this line according to Mr. Duffus. 
Most popular question was this one: 
Executive officers who are excluded 
from coverage have a right of action 


against their corporation in the event 


of injury. “This statement is true,’ said 
Duftfus. : 

Auto liability, another big line for 
solicitation, is also 20% of the average 
producer’s business and Mr. Duffus_of- 
fered nine good questions on its various 
phases. One of them was whether the 
$1,000 single limit policy may be writ- 
ten at a charge of 72% of the manual 
rates on (a) private passenger, (b) com- 
mercial trucks, and (c) garage liability 
policies. “This is true,” he said, “but 
personally I’m not in favor of selling 
or recommending this limited form of 
protection.” Another in this group was 
whether an insured who drives to Flor- 
ida for the Winter should have the 
benefit of the lower Florida rates’ while 
there. “That’s true,” he declared. 


Boiler Insurance Underdeveloped 

Greatly underdeveloped is boiler in- 
surance in Mr. Duffus’ opinion, as it 
accounts for only 1% of the average 
producer’s premiums. With plant ex- 
pansion and industrial activity quick- 
ened by the national defense program 
boiler insurance should be cultivated. 
Along with machinery coverage it is 
coming into its own. Hence the timeli- 
ness of Mr. Duffus’ questions. 

Robbery and Burglary Coverage 

At least two dozen questions in this 
quiz centered around robbery and bur- 
glary problems. Mr. Duffus estimated 
that only 3% of the average producer’s 
business comes from these lines, leaving 
a great field for prospecting. He dis- 
cussed some of the fine points in inside 
and outside robbery insurance, mercan- 
tile open stock burglary, safe burglary, 
the storekeepers and office forms and 
residence burglary. It was all helpful 
information. 


Product Liability 


Attention was also given to product 
liability, a line which has a big future 
in the speaker’s opinion. He labeled as 
“false” the statement: This coverage 
generally carries a unit of exposure of 
each $100 of sales. (It should be “of 
each $1,000 of sales.”) Also false is 
the statement: This coverage can be 
written for a three-year term with the 
usual 10% discount if premium is paid 
in advance. It is not correct that hotels 
must carry product liability to cover 
consumption of food on the premises, 
but it is true that restaurants should do 
so in order to get complete coverage, 
said Mr. Duffus. 

Contractural Liability 

The speaker did not overlook the in- 

creasingly important contractual liability 
line which more agents should learn 
about. He listed a number of “hold 
harmless” problems in connection with 
this coverage, among them being the 
following: 
‘ In New York State it is illegal to 
incorporate a “hold harmless” agreement 
in (a) a sidetrack agreement (false); 
(b) a construction contract (false); (c) 
a city permit (false), and (d) a real 
estate lease (true). He observed that 
contractural liability is now excluded in 
the new comprehensive liability policy 
unless included by endorsement. 

Other lines discussed were O. L. & T. 
(thirteen questions); owners’ protective 


liability (three questions); elevator lia- 


bility (ten questions); auto fire and 
theft (five questions); manufacturers’ 
and contractors’ liability (five ques- 
tions); non-ownership liability (five 


questions). Many of these will figure 
in Mr. Duffus’ talk at the Business De- 
velopment Day session of the NAIA 
mid-year convention, so the New York- 
ers who heard him on Monday really 
got a preview of the address he will 
make in April at Oakland, Calif. 





WM. LENNOX ANNIVERSARY 

William Lennox, Jr., fidelity and sure- 
ty underwriter in the Aetna Casualty 
& Surety, has observed his twenty-fifth 
anniversary with the organization, 


EUROPEAN GENERAL GAINS 


Celebrating Thirtieth Year in United 

States, Reinsurance Company Gives 

Good Account of 1940 Progress 

Celebrating its thirtieth year in the 
United States, the European General 
Reinsurance of London, of which T. L. 
Haff is United States manager, reports 
total net premiums of $8,982,922 for the 
vear 1940. Its total income was $9,773,157 
and total disbursements were $8,905,824. 

Total unpaid claims were $9,011,733 and 
total unearned premiums were $5,175,856. 
The company had special reserves of $2,- 
011,090, deposit capital of $1,050,000, sur- 
plus over all liabilities of $3,950,000 and 
surplus as regards policyholders of $5,- 
000.000. 

Gross premiums less reinsurance and 
return premiums written since entering 
the United States amounted to $164,958,- 
251 and net losses paid were $64,485,619. 

Premiums earned during the year were 
$8,651,864, losses incurred were $2,690,- 
980 and European’s underwriting gain 


was $1,054,723. 





Correction 
In reporting recently the views of 
Messrs. Howard Abrahams and A. M. 
Clark, National Surety vice-presidents, 
on cost-plus-a-fixed-fee contracts The 
Eastern Underwriter was in error in 


indicating that they do not feel there 
can be any loss under such (cost plus) 
contracts. In the original article which 
appeared in National’s Fieldman Messrs. 
Abrahams and Clark said in part: 

“Some excellent people appear to 
think that there can be no loss under 
cost-plus contracts but we point out to 
you that losses may occur due to lack 
of experience, incompetency, dishonesty, 
failure of subcontractors, insufficient in- 
surance coverage, and lax accounting 
methods.” 





TO STUDY LIABILITY BILL 
The West Virginia house of delegates 
has adopted a resolution to set up an 
interim committee to study the best leg- 
islation for requiring automobile owners 
to carry liability insurance and make its 
recommendations to the 1943 legislature. 





Camden Fire 
(Continued from Page 26) 


visit with Mr. Sokolsky who told him 
that the article represented largely the 
layman’s views on fire insurance and that 
he had done a reportorial job in voicing 
their opinions. Mr. Dauwalter thought 
that much of the misunderstanding could 
be corrected by constructive revamping 
of present sales methods. He stressed: 
“We should do more personalizing of 
our product, dramatizing its usefulness.” 
Bernays Engaged by Board 

Steps are now under way to achieve 
this objective, he indicated, in the form 
of elaborate plans for the National 
3oard’s seventy-fifth anniversary. This 
event, he told the Camden conference, 
will serve as a spring-board to show 
what the capital stock fire insurance 
business has accomplished for the nation. 
E-dward Bernays, widely known public 
relations man, has been engaged; a na- 
tional insurance committee and national 
committee of business leaders have been 
appointed, and the spotlight will center 
on fire prevention and protection 
also the part stock fire insurance is play- 
ing in national defense. Climax will come 
at a two-day meeting May 27-28. 

_ Coordination of agents’ educational ac- 
tivities was George Scott’s theme and 
he traced the healthy progress made to 
date. The Florida short course school 
was held up as a model and Mr. Scott 
took pride in referring to the pioneering 
work of its dean, L. P. McCord. These 
days Mr. Scott is doing a lot of visiting 
around so as to acquire quickly a picture 
of all types of educational work being 
done among agents. In this picture are 
the short term schools, local board and 
state association courses and the fine 
work of the home office training schools. 
He did not overlook the correspondence 
courses of the Insurance Institute of 
America and said the NAIA’s desire is 


fae 


Hh 








means 
business 


ACCIDENT & HEALTH INSURANCE WEEK 


MARCH 24-29, 1941 





This Ad Donated to A. & H. Week by 
THE UNITED STATES LIFE 
Insurance Company of New York 





to avoid overlapping. Coordination of 

state association activity on a progres- 

sive, long range basis is the objective. 
Conference Highspots 

Vice-President Barry Truscott’s talk 
on “How Can Camden Fire Advertising 
More Fully Meet the Needs of Agents” 
was the Monday afternoon feature. The 
general agents, appreciative of the con- 
structive work being done along these 
lines, asked plenty of questions. Clark 
W. Smitheman, production and advertis- 
ing manager, was on hand and received 
commendation as the creator of the 
“Cavalcade” anniversary booklets and 
other 100th anniversary material. The 
moving picture “A Camden Epic” by 
Robert Perina, was shown. 

Forum discussion on automobile and 
inland marine insurance took place Tues- 
day. Assistant Secretary W. J. Wood II 
was the automobile forum leader. Vice- 
President Gilliams and Assistant Secre- 
tary Ralph Hover were co-chairmen on 
inland marine. Mr. Gilliams also presided 
at the Wednesday afternoon session, 1n- 
troduced the guest speakers. Tuesday 
evening the guests were taken to a show 
in Philadelphia. 

The final morning’s session was devoted 
to a discussion on “Appointing New 
Agents and Developing Present Agents, 
led by Harry O. Huth, vice-president of 
the company. Here again Clark Smithe- 
man played a useful role. Particularly 
well liked was his “pat on the back” to 
the producers which was prominently 


displayed in the hotel lobby. It read in 
part: 
“Behind the scenes of every successful show 


is a producer. His work is not publicized as 
frequently as the author’s; his performance 's 
not praised as glowingly as the star’s; his plc 


ture does not appear in the Sunday papers along | 


with the supporting cast. But without him there 
is no show! 

“The fire 
producers 


business, has _ its 
general agents and _fieldmet 
who work ‘behind the scenes,’ out of sight of 
the audience—but without whose untiring efforts 
there would be no show!” 
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Hold Inspiring A. & H. 
Congress in Cleveland 


BATTERY OF FINE SPEAKERS 





C, F. Stewart Directs Full Day’s Meet- 
: H. O’Connor Appraises “Value 


ing; E. 
- of Our Product” 





Inspiration for the forthcoming Acci- 
dent and Health Insurance Week, March 
14-20, was supplied in full measure by 
the accident and health sales congress 
staged at Cleveland, March 11, where it 
was anticipated that more than 400 in- 
surance salesmen from Cleveland and 
Northern Ohio would be present. 

The congress, held in the Statler 
Hotel, was under direction of Charles 
F. Stewart, manager of the Massachu- 
setts Bonding, president of the Cleve- 
land A. & H. Association. A battery of 
sme of the best speakers on A. & H., 
with full store of sales ammunition ad- 
dressed the congress, as follows: 

E. H. Ferguson, Chicago, who’is with 
Great Northern Life, and who is presi- 
dent of the National A. & H. Associa- 
tion, talked on coordination of the work 
of the national body with that of the 
local organizations. 

E. H. O’Connor, agency manager, 
Provident Mutual Life, Chattanooga, 
chose for his subject, “The Value of 
Our Product,” and it is highspotted 
further along. 

Superintendent of Insurance John A. 
Lloyd of Ohio talked on the Insurance 
Department and its relationship with the 


producers. 
Welton Rings Bell 


Vice-President Spencer Welton, Mas- 
sachusetts Bonding, made one of his 
rapid-fire, constructive talks. His sub- 
ject was “Ringing the Dinner Bell.” 

Eliot Ness, safety director of the city 
of Cleveland brought in the accident pre- 
vention theme with his subject: “Acci- 
dents Do Happen—Why ?” 

W. B. Cornett, superintendent of 
agents of the Loyal Protective Life, lo- 
cated at Columbus, Ohio, chairman of 
the executive committee of the National 
A. & H. Association, chose for his sub- 
ject the theme of its recent mid-year 
meeting in Indianapolis: “A. & H. Is 
Primary Insurance.” 

William P. Harper, vice-president and 
agency director of the Maryland Cas- 
walty, spoke on “Why Sell Accident In- 
surance ?” 

The session was closed in the after- 
noon with Russell S. Moore, assistant 
superintendent of agencies, Midland Mu- 
tual Life, on “Proper Mental Attitude.” 

These talks were listed for the first 
four named as morning speakers and 
the last four in the afternoon. At the 
luncheon which divided the two ses- 
sions Messrs. Lloyd, Ness and Ferguson 
spoke briefly. The principal address was 
delivered by Judge Lee E. Skeel, presi- 
dent, Cleveland Safety Council, on 
Safety as a Necessary Adjunct to Pre- 
paredness.” 


O’Connor’s Talk 


_In his talk, Mr. O’Connor said there 
‘Sa greater demand today among wage 
farners for security in the event of dis- 
ability than ever before. This demand, 
he said, has been created by numerous 
actors, such as newspaper publicity on 
automobile accidents and fatalities; daily 
Statistics of fatal accidents and hospital 
admittances and finally, the growing 
tendency of the average American to 
seek security against a rainy day. 
Stressing that these things create 
Prospects who are ready to buy if prop- 
erly approached, he continued: 

here is one basic requirement for 


an improved relationship between an in- 
surance agent and his client and this is 
the answer to the question, ‘How can 
I get closer to my client?’ Isn’t the 
solution to the problem to render a per- 
sonal service to the client? The easiest 
and quickest way you can do that is to 
cover him with an insurance that con- 
tains a real personal element. There is 
no other line of insurance that contains 
that quality more than accident and 
sickness insurance. Every multiple line 
agent endeavors to sell a client auto- 
mobile liability insurance and when the 
client purchases automobile liability in- 
surance, in reality he purchases an acci- 
dent policy, only instead of the benefits 
accruing to the client, they accrue to 
some stranger whom he may strike on 
the street while driving his automobile. 
How ridiculous to place insurance of this 
kind before that which protects the 
hands and brains that enabled the client 
to buy that automobile.” 

As to actual selling 
said: 

“I believe two contacts are necessary 
to make a real sale and I suggest the 
following plan: Draw up a short, snappy 
sales letter, and have your secretary 
send out three, four or five each day, 
depending upon the number of calls you 
can make. Arrange a system so that on 
the third or fourth day you receive the 
names of those persons to whom these 
letters were sent and you accordingly 
make those calls. During the three or 
four day interval, the prospect has been 
able to quietly debate the matter with 
himself or he may discuss it with his 
business associates or members of his 
family. When you call on him, the sub- 
ject is fresh in his mind and he is able 
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to thrash the matter out with you in 
an intelligent manner. If you know your 
article, you will quickly convince him. 

“If there is something the matter with 
your selling after you have given it a 
fair trial, then I say to you, take your- 
self off in a corner and ask yourself— 
Why did I buy insurance? You bought 
it because you were convinced that you 
needed it. That is why others will buy 
from you provided you really create 
within the mind of the prospect the de- 
sire to buy. 


Mass Production 


“You hear and read a great deal to- 
day about mass production. The acci- 
dent and health business is modern, 
streamlined, and so we too are engaged 
today in mass production. As you know, 
a large percentage of business concerns 
in this country employ less than fifty 
employes. They need accident and sick- 
ness protection as well as the employes 
in larger corporations. To meet this 
growing need, some of the leading com- 
panies are offering to the wage earners 
franchise disability protection. It has 
long since been recognized that the ma- 
jority of accidents occur outside of oc- 
cupation, as well as nearly all of the 
sicknesses. It is further recognized that 
in the majority of states the worker is 
covered for occupational injuries by 
compensation. Under the franchise plan, 
it is possible to cover the employes of 
a concern for non-occupational injuries 
and sickness at a small monthly pre- 
mium. This coverage not only provides 
for loss of wages, but may include hos- 
pital and surgical benefits. 

“Your hospital plans, non-profit and 
otherwise, which we hear so much about 
fill to a certain extent a niche in our 
scheme of social welfare, but when we 
consider that only one person in each 
ten is confined to a hospital in a year, 
we must recognize that the worker needs 
basic coverage—reimbursement of loss of 
wages.” 
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America’s first line of home defense. * 
The public needs it . . . wants it. * Get 
set for greater 1941 A. & H. Insurance 
Week. Take advantage of the barrage 
of national publicity ...and build with 


today’s fastest growing insurance line. 
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Indianapolis Plans Complete; Commit- 
tees Are All Appointed; Taylor 
Assistant General Chairman 
H. D. Davis, Illinois Bankers Life, 
chairman of Accident & Health Week, 
observance in Indianapolis, has com- 
pleted appointment of his committee. 
Wendell C. Taylor, as assistant general 
chairman, will be in charge of window 
displays, street car signs and telegrams 

from distinguished H. & A. men. 
Mansur B. Oakes, Earl Baker, J. M 
Drake, Noel Williams and B. B. Ochs 
have charge of the several activities in 
connection with the breakfast at which 


the week will be inaugurated. J. B. 
Ridgway will be in charge of display 
booths and E. E. McLaren will take 


charge of distribution of the “68” but 
tons, booklets, etc. D. J. Drummond 
will be in charge of the ballroom bar- 
rage and will also handle publicity. 

P. J. Walsh head the finance com- 
mittee and D. J. Trone is chairman of 
the committee which will secure a pro- 
clamation from the Governor in con- 
nection with the week. Norman Green 
is president of the Indianapolis A. & H. 
Association which is sponsoring this 
observance. 

Principal speaker for the breakfast 
will be the renowned Col. Roscoe Turner 
of Thompson Trophy fame, and head of 
a civil aeronautics school located in In- 
dianapolis. He will address the group 
on “Safety in the Air vs. Safety on the 
Ground.” 

Main purpose of the breakfast, which 
will be held in the Columbia Club, will 
be to acknowledge the splendid work 
the various public health and safety or- 
ganizations of Indianapolis have done, 
and to tender the Indianapolis A. & H. 
Club’s offer of assistance in their work. 
Also, a resolution will be read endors- 
ing efforts of the Mayor’s advisory com- 
mittee on traffic safety to set up a city- 
wide safety council. 

At speakers’ table will be heads of 
local safety and public health groups, 
and immediately in front of them tables 
will be reserved for representatives of 
their various organizations in full uni- 
form. They will march to their places 
after everyone else is seated. In this 
colorful parade will be firemen, city po- 
lice, state police, city hospital internes 
and nurses, public health nurses, street 
car motormen, Red Cross nurses, mem- 
bers of the school boy patrol, truck 
drivers, taxi drivers and others. 
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Indemnity Corp. Made $658,182 Profit in 
1940; To Expand Its Group Hospital 
and A. & H. Departments 

Substantial progress during 1940 is 
shown by annual statements of Asso- 
ciated Indemnity Corp. and Associated 
Fire & Marine filed with the California 
Insurance Department. Underwriting 
profit of Associated Indemnity was $658,- 
182, an increase of $163,581, or 33%, over 
1939. Net premiums written were $4,- 
621,330, an increase of $75,332. Net sur- 
plus has been established at $1,250,000, 
an increase of $250,000. Reserve for se- 
curity fluctuations and contingencies is 
$417,143, compared to $416,153 at the 
year-end. 

Net premiums written by Associated 
Fire & Marine during the year amounted 
to $96,310, an increase of $32,309, or 50%, 
over the previous year. Policyholders’ 
surplus amounts to $500,000, and reserve 
for contingencies $4,872. 

During 1940 Associated Indemnity ex- 
panded its operations in the East and 
Midwest through branch home offices at 
Chicago and New York, and Associated 
Fire & Marine has made steady progress 
in its conservative expansion program. 

The underwriting results of the group 
hospital and medical reimbursement de- 
partment of Associated Indemnity have 
shown steady improvement during thie 
last few months of 1940, and the 
poration is planning an expansion pro- 
gram for that department both in the 
territories now serviced and in other 
territories under the jurisdiction of cer- 
tain branch home offices. 
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National Defense “a Opens Up 
New Field for A. & H. Prospects 


Harold R. Gordon, 
Accident & Health Insurance Week, in 
a significant statement this week stresses 
how the National Defense program has 
opened up a new field for accident and 
health sales development throughout the 
country. With national defense being 
question the most vital prob- 
lem facing our the acci- 
dent health common 
with other lines of business appreciates 


the fact that the tremendous force of 
defense preparation has already widened 
the field of prospects and increased the 
purchasing power of thousands of indi- 
viduals who have a need for disability 
protection. 

In keeping with this expanded oppor- 
tunity for new business Chairman Gor- 
don points out that in Accident & Health 
Insurance Week—March 24-29—a share 
of the attention will be given to the 
part A. & H. can play in national de- 
fense work. Speakers at curtain-raising 
breakfasts, luncheons and dinner meet- 
ings will encourage agents to give this 
new field special attention throughout the 


without 
country today, 


and business in 


year, stressing that the greatest oppor- 
tunity to write disability coverage now 
exists. 


An Inspiring Challenge 


Because the defense program is being 
administered on a decentralized basis 
its benefits are being felt in almost 
every community throughout the nation. 
Contrasted with the situation which has 
existed in some degree during the past 
eleven years and which has been reflect- 
ed in unemployment, low wages and 
generally unsettled conditions, the pres- 


general chairman, 





HAROLD R. GORDON 


ent fever of production offers an inspir- 
ing challenge to all A. & H. salesmen. 
The fact to remember is that today the 
greatest opportunity to write disability 
coverage exists. 

In approaching these hundreds of 
thousands of potential prospects the 
salesman should not lose sight of the 
fact that this is more than merely an 
opportunity to write an increased vol- 
ume of business. The institution of 
accident and health insurance has a 
very definite responsibility of service in 
this national emergency. The replace- 


ment of workers’ income in the event 
of disability and the creation of security 
and peace of mind are factors of real 
importance. 


Opens Up New Field 


The defense program has opened up 
a complete new field to agents for pros- 
pecting and sales. This applies to group, 
individual policies and family cases alike. 
Employers are aware that new workers 
urged to maintain high production out- 
put are prone at times to ignore safety 
guards which normally would be rigidly 
enforced. Workers still recall the se- 
vere drains on savings caused by sick- 
ness and accidents to themselves when 
they were not protected by compensa- 
tion, and to their families during the 
times when wages were lower than to- 
day’s scale and when, perhaps, they were 
out of employment. They are deter- 
mined that these drains on savings shall 
not recur. 

Alert agents everywhere have already 
recognized the potentialities for busi- 
ness to be written provided by the de- 
fense program, Chairman Gordon em- 
phasized in closing. Many large produc- 
ers of A. & H. business are confining 
major portions of their work days 
among employers and employes engaged 
in defense work. Their sales have in- 
creased measurably. 








Impressive Results 


Largest writer of accident and health 
insurance in 1940 was the Metropolitan 
Life, which sizeably increased its pro- 
duction over that of 1939. Total net 
premiums were $27,091,809 and total net 
losses $15,306,011. Here’s the record: 


Net Premium Net Losses 
Accident ..... $ 6,581,994.94 $ 2,743,821.18 
Hiealth ........ 20,455,077.22 12,441,175.68 
Non-can. Acci- 
dent & Health 


54,737.02 121,014.00 





$27,091,809.18 $15,306,010.86 


CONNECTICUT GENERAL’S KIT 


New Accident “Tailor Made” Direct 
Mail Plan Portfolio for Agents; 
Sales Presentation 

The Connecticut General Life has is- 
sued a new portfolio on accident ingyp. 
ance, “The ‘Tailor Made’ Direct Mai 
Plan.” The kit contains a letter to be 
mailed to the prospect, a four-page cir. 
cular on accident insurance, a suggested 
sales presentation, an accident insurance 
programming card and a form for list. 
ing prospects. 

Describing the portfolio as a “reaj 
sales tool,” the company reminds jts 
agents: 

“All of us in the insurance business 
know only too well how the law of aver. 
ages can work for us or against us, de- 
pending on how active we are in the 
field. Based on a cross-section of agents’ 
records we know that if we make ten 
calls on prospects for accident insurance 
we will get at least 5.9 interviews and 
one sale. 

“These are minimums and many agents 
are able to materially improve them 
through careful selection of prospects 
and use of an intelligent, logical sales 
presentation.’ 





HOSPITAL MUTUAL GOES STOCK 


The Hospital Insurance Co. of Okla- 
homa City, formerly operated as a mu- 
tual, has reorganized as a stock com- 
pany with paid-up capital of $10,000 and 
authorized capital of $50,000. It has ab- 
sorbed the business of the Hospital 
Mutual. 


CELEBRATES 45TH ANNIVERSARY 
The North American Life & Casualty 
will hold its annual agency convention 
at the Hotel Nicollet, Minneapolis, 
March 19-20. The meeting will mark the 
company’s forty-fifth anniversary. 
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Insurance Supports New York Bill; 


Promotes Financial Responsibility 


Representative Delegation to Albany Hears Snyder, Cohen, 
Brooklyn Brokers, Flail Compulsion, Support Page-Ander- 
son Bill Backed by Bar Assn. and N.Y. Board of Trade 


With such an impressive delegation of 
insurance company officials, agents and 
brokers, board of trade, Bar Association 
and chamber of commerce representa- 
tives on hand, it was not surprising that 
the hearing last Wednesday in the New 
York Senate Chamber on the Page- 
Anderson motor vehicle financial re- 
sponsibility bill brought forth little op- 
position, as stated in The Eastern Un- 
derwriter last week. 

The bill is sponsored by the N. Y. 
State Bar Association and is believed 
to contain the best features of financial 
responsibility legislation. It also avoids 
the pitfalls of compulsion as was pointed 
out at the hearing by Arthur Snyder of 
Alfred M. Best Co., president of the 
New York Board of Trade; Julius A. 
Cohen, vice-president and chairman of 
the legislative committee, General Brok- 
ers’ Association of the Metropolitan 
District; in a joint memorandum of the 
two Brooklyn brokers’ organizations 
and others. . : 

Agency organization representatives at 
the hearing included President Thomas 
A. Sharp, Secretary J. W. Rose, Past 
President Russell M. L. Carson and 
Charles H. Tuke, chairman of the street 
and highway safety committee, of the 
New York State Association of Local 
Agents. A. C. Deisseroth, president of 
the Bruns Co. agency was present as 
representative of the Syracuse Chamber 
of Commerce; E. T. McLaughlin, secre- 
tary, Insurance Exchange of Watertown ; 
Robert E. Friedlich, Underwriters Board 
of Rochester; A. C. Wallace, Goshen, 
Orange County Underwriters; Charles 


D. Fraser, president, Brooklyn Fire 
Agents’ Association. 

Representative Brokers 
Representing brokers’ organizations 


were Raymond P. Dorland, chairman, 
automobile responsibility committee, In- 
surance Brokers Association of N. Y.; 
and B. M. Harris, executive secretary; 
Julius A. Cohen, vice-president and 
chairman of the legislative committee 
represented the General Brokers’ Asso- 
ciation of Metropolitan District and H. 
W. Schaefer was present in his capacity 
as former president of the National 
Association of Insurance Brokers and 
member of the executive committee of 
the National Association of Casualty 
and Surety Agents. President Peter A. 
Locke was there for the Independent 
Brokers Association of Brooklyn and 
President Alex Goldberger for the 
Brooklyn Insurance Brokers Association, 
and Mortimer L. Nathanson, chairman 
of their joint committee. 

Hervey J. Drake, counsel, and Richard 
C. Wagner represented the Association 
of Casualty & Surety Executives. 

President John G. Jackson and Alan 
]. Flattery spoke for the New York State 
Bar Association. Floyd N. Dull, vice- 
president of the Continental, attended 
as chairman of the automobile financial 
tesponsibility committee of the New 
York Board of Trade. Others present 
were; 

Others in Attendance 


Raymond Cooper, past master, New 
York State Grange; James R. Garrett, 
president, New York Insurance Federa- 
tion; J. Elworth Buch, president, Cas- 
valty & Surety Club of Buffalo; J. A. 
Van Wie, Troy Chamber of Commerce; 
B. W. Blakey, Brooklyn Chamber of 
Commerce; M. G. Task, Butchers Mu- 
tual; Robert J. Lancraft, Elmira Asso- 
ciation of Commerce; Ralph Waterman, 
Poughkeepsie Chamber of Commerce; E. 
A. Mooney, Casualty & Surety Club of 
Albany; Harlow G. Brown, vice-presi- 
ent, Continental Casualty; Ray 


Choate, vice-president, New York State 
Automobile Association. J. R. Cross- 
ley, secretary, New York State Automo- 
bile Association. 

Mr. Snyder made a strong statement 
before the committee in which lie said 
that the only real issue was: “Shall we 
enact legislation which will compel every 
driver to purchase insurance or shall we 
enact a comprehensive financial respon- 
sibility law that will provide for safety 
on our highways as well as compensa- 
tion for injury?” 

He said that the Anderson bill, pre- 
pared by the bar association with the 
cooperation of many civic and business 
organizations is an intelligent and mod- 
ern solution of the automobile accident 
problem and continued: 


Is Not Compulsory 


“It is not compulsory! It does not 
compel anyone to buy insurance. It takes 
the opposite position by recognizing that 
the mere buying of insurance does not 
make a safe driver—in fact it may very 
well have the opposite effect with some 
types of drivers who believe that having 
insurance they are ‘protected’ and can 
do as they please. But when that sort 
of driver realizes that a bad record 
makes him uninsurable, that he must 
pay for his accidents out of his own 
pocket, or else get off the road—then 
you have given him the only deterrent 
that he really understands. This is in 
the public interest and for its protec- 
tion. 

“A disproportionately large number of 


invited to at- 
war-time 


The pubiic has been 
tend the display of 

posters now on exhibition at the New 
York downtown branch of the British 
War Relief Society on fourteenth floor 
of Royal Building, 150 William Street. 
Exhibit consists of seventy-five posters 
which are graphic and arresting remind- 
ers of the range of Britain’s defense 
and air raid precaution activities. Some 
of the posters embody explicit sugges- 


sritish 





tions to British women as to how they 
may assist by offering their services to 


local branches of the Women’s Volun- 
tary Service. Suggestions for minimiz- 
ing fire hazards are subjects of posters. 
A large colored map depicts the loca- 
tions in Germany which have been 
bombed by R.A.F. 

The exhibit is open from 9 o’clock 
until 5:30 p. m. every day except Satur- 
day when the display can be seen until 
1:30 o'clock. 








all our accidents are caused by a rela- 
tively small number of reckless and ir- 
responsible drivers, and this bill says 
to them—Woe unto you if you do not 
immediately mend your ways, you will 
not even be allowed the ‘first bite,’ com- 
mencing now. This is certainly in the 
public interest and for their protection. 
It is interesting to note that in New 
Hampshire where a similar bill has been 
in effect for some time, although not 
with as strong teeth as this, that only 
some eight or ten drivers in the entire 
state, during the entire period in which 
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Total Admitted Assets 


Cash $1,198.234.38 
Government, State and Municipal Bonds.........ccccccoou 2,277.399.08 
Other Bonds 431,521.63 
Guaranteed and Preferred Stocks 503.490.00 
Other Stocks 974,040.00 
Real Estate (Home Office Building) 286.909.63 
Premiums Outstanding Less than 90 days.eccccccuecnnenenen 816,336.44 
Accrued Interest & Miscellaneous Assets.....cccccccscssssseeseen 25,923.95 





$6,513,855.11 





LIABILITIES 



































On basis of actual market values December 31, 1940, Reserve for Security 
Fluctuations and Contingencies would be increased to $532,114.15. ite 


EASTERN DEPARTMENT, Ninety John Street, New York City 
R. L. Inglis, Resident Vice-President 





Reserve for Losses $2.817,234.49 
Reserve for Unearned Premiums 851,465.00 
Reserve for Commissions, Taxes and Expenses...........« 396,759.19 
Reserve for Miscellaneous Liabilities 31,253.45 
Reserve for Security Flunctuations and 
Contingencies $17,142.98 
CAPITAL $ 750,000.00 
SURPLUS 1,250,000.00 
SURPLUS TO POLICYHOLDERS 2,000,000.00 
Total $6.513,855.11 
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the law has been in effect, so I have 
been reliably informed, have failed to 
make good on their first accident—and, 
of more importance, accidents have de- 
clined rapidly and insurance coverage 
because of focusing public attention upon 
its necessity, has risen to the unbeliev- 
able figure of approximately 75% of all 
drivers in that state. This is in the pub- 
lice interest and for their protection. 


Voids Marketability 


“An additional and unique feature of 
our bill is the voiding of the market- 
ability of the car when an accident 
occurs where there is no insurance and 
where the minimum requirements have 
not been met. It also secures compensa- 
tion for property damage above a speci- 
fied minimum amount, applies to resi- 
dents and non-residents alike, protects 
guests and covers all accidents, whether 
on or off the public highway. In fact, 
in addition to its important safety fea- 
tures, its protection to the public, with 
many minor exceptions, is modeled after 
the full protection afforded by the stand- 
ard public liability and property damage 
insurance policies. 

“Further, it does not work 
necessary hardship upon our farmers, 
and others who use their cars in their 
daily- work, nor upon any careful and 
prudent driver. Rather, it is designed to 
protect them against the relatively small 
percentage of careless, reckless and ir- 
responsible drivers. This is in the pub- 
lic interest and for their protection. 

“I am sure that no one claims this bill 
is perfect, and no bill or law ever is; 
only time will do that as any law must 
change to meet changing conditions. 
But, in our opinion, it is the most per- 
fect bill as yet designed to meet this 
situation.” 


any un- 


Cohen’s Statement 

Taking the position that insurance 
brokers with their constant exposure to 
the public are qualified interpreters of 
public opinion on whether there ought 
to be a law on automobile insurance and 
what the law would be, Julius A. Cohen 
said his committee had made the fol- 
lowing discoveries: 

“We found that portion of the public 
which in any way reacted in the direc- 
tion of compulsory insurance, did so 
usually not because of any specific wish 
for such a system as a social benefit, 
but because of the more realistic fact 
that some friend or relative had been 
involved in some accident for which he 
or she had gone unpaid or had been 
insufficiently compensated. 

“These persons generally 


felt that 
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someone else should always be made to 
pay for the consequences of an accident, 
and they usually entirely ignored such 
important considerations as those of 
legal liability for the accident. To such 
persons it was obvious compulsory in- 
surance if enacted would have to prove 
disillusioning. 

“We found that what was termed a 
‘demand’ for compulsory automobile in- 
surance was in reality no specific de- 
mand at all for precisely such a system 
of insurance, but rather a general de- 
sire to find some remedy for the injus- 
tice of financially irresponsible car own- 
ers or drivers. 


General Misconception 


‘Upon questioning those persons who 
thought we should have compulsory 
automobile insurance, in a preponder- 
ance of cases there was a general mis- 
conception of what a compulsory auto- 
mobile insurance law would do. There 
were few who actually knew what it 
would not do. Many persons thought it 
would reduce the cost of their insurance 
and overlooked entirely the uptrend of 
rates in Massachusetts, simply because 
they didn’t know. Finally, one of the 
most illuminating aspects of our study 
was that of finding so great a number 
of people who expressed themselves as 
vigorously favoring more and more strin- 
gent motor vehicle laws in the interests 
of safety . m 


Law Has Sharp Teeth 


Further along Mr. Cohen stressed that 
compulsion places a higher and dispro- 
portionate value on money than on life. 
He explained: 

“We think the people of this state 
should have a law which ‘goes the limit’ 
but stops short of compulsion. That 
phrase has a somewhat familiar sound, 
you will doubtless agree with me, and 
we scarcely think it requires amplifica- 
tion. The description fits the Page- 
Anderson (Bar Association) Bill per- 
fectly. It doesn’t compel, but its sharp 
teeth in the form of its penalties go 
a long way toward compulsion without 
crossing the line and consequently with- 
out creating any of the attendant dis- 
advantages of compulsory insurance. Its 
sharp teeth will operate as mighty pow- 
erful ‘persuaders’ to induce the car- 
owning public to insure in advance of 
an accident, because the inconveniences 
which will arise under such a law fol- 
lowing an accident are sufficiently great 
to make it so very desirable that insur- 
ance be provided before something hap- 
pens. 


Brooklyn Brokers’ Memo 


The Brooklyn Brokers’ memorandum 
was issued jointly by President Gold- 
berger and Vice-President Nathanson of 
the Brooklyn Brokers’ Association and 
President Locke of the Independent 
Brokers’ Organization. 

Stating that the alternative solutions 
to the highway accident problem are 
safety responsibility, compulsory liability 
and compulsory compensation insur- 
ance, the memorandum said: 

“The safety responsibility bill is per- 
missive in character. That is its great 
strength. It exercises a proper restraint 
and allows a due regard for the flexi- 
bility of individual needs. It enables the 
rural operator who drives in unexposed 
regions, the person who is only a casual 
and occasional operator, the person 
whose driving is confined to going to 
and from business over a well known 
and familiar route to determine for him- 
self his need for insurance protection. 

“Human nature is not governed by 
location and we think the citizens of 
Massachusetts, New Hampshire and 
New York are brothers under the skin. 
Therefore a solution to an identical prob- 
lem is attempted by differing legislation 
and unsatisfactory results are produced 
in one locality and satisfactory results 
are produced in another, it is only fair 
to assume that the fault lies with the 
law and not with the individual. This 
has proved to be the case with compul- 
sory automobile insurance in Massa- 
chusetts.” 


J. M. DURLING MANAGER 


Promoted by Standard Accident to Head 
N. J. Branch Office; D. W. Clapp 
Assistant Manager 


John M. Durling, who has served the 
Standard Accident for several years as 
associate manager of its New Jersey 
branch office in Newark, N. J., has been 
promoted to manager of the office. Don- 
ald W. Clapp, who has been office man- 
ager, has been named assistant manager. 

Mr. Durling, well known among agents 
and brokers in New Jersey, came with 
the company as an inspector in 1921. In 
1929 he became a special agent of the 
A. & H. department working out of 
the Newark branch, and in 1930 was 
made a supervising special agent. In 1931 
he was appointed assistant branch man- 
ager, and in 1938 was made associate 
manager with Francis A. Hackett. Mr. 
Hackett was recently made manager of 
the company’s branch at Indianapolis. 
_Mr. Clapp, graduate of Drake Univer- 
sity, Des Moines, entered the insurance 
business in 1923 at the home office of the 
Old Southern Surety. He joined the 
Standard Accident in 1928, serving first 
at the Detroit branch office. He was 
transferred to the New Jersey branch in 
1936 and has served since as office man- 
ager and chief underwriter. 


ADVANCES MADE BY ALLSTATE 











Chicago Companies Showed Combined 
Net Premium Increase of 26.4% in 1940; 
Other Gains; 10 Years Old in 1941 

The Allstate Companies of Chicago, 
subsidiaries of Sears, Roebuck & Co., 
report that 1940 was the best year in 
their experience to date. Net premiums 
written by the Allstate Insurance Co., 
the casualty carrier, were $3,570,984, a 
gain of 22.9% over the year 1939. The 
Allstate Fire produced net premiums for 
the year of $1,109,796, a 39% increase 
over the previous year. The increase in 
the combined net premiums of both 
companies was 26.4%. 

As of December 31, 1940, the assets 
of the Allstate Insurance Co. were $5,- 
504,411, a gain of 17.5% over the 1939 
report. The assets of the Allstate Fire 
were $1,501,358, an increase of 27.2%. 
The policyholders’ surplus and voluntary 
reserve of the Allstate Insurance Co. 
was increased to $1,888,583, an 11.8% 
rise over 1939. For the Allstate Fire the 
policyholders’ surplus and voluntary re- 
serve was raised 21.6% to $805,107. The 
unearned premium reserve of the All- 
state Insurance Co. was $1,696,925 or 
an increase of 25.5%, and for the Allstate 
Fire this reserve was increased to $476,- 
273, an increase of 27.9%. 

This year marks the tenth anniversary 
of the Allstate Companies. Operating in 
forty-two states and the D. of C. com- 
plete operating branches are maintained 
in Chicago, New York and Los Angeles. 
Other branches are scheduled to open 
this year. Top ranking officers include 
General R. E. Wood as board chairman, 
E. J. Pollock as finance committee chair- 
man, Gilbert Alexander as president, and 
Calvin Fentress, Jr., as executive vice- 
president. Paul B. Kelly is_vice-presi- 
dent and comptroller; W. N. Lowe, vice- 
president and treasurer; Victor C. Gor- 
ton, vice-president and general counsel, 
and C. B. Kenney, assistant secretary. 





Stanley Withe Writes on 


“Accident-Prone” People 


Stanley F. Withe, manager, safety 
education department, Aetna Casualty 
& Surety, discusses the psychological 
aspects of accidents in an interesting 
article, “Are They Accident-Prone?” in 
the current issue of “Safety Engi- 
neering.” 

Today’s “accident-prone” persons are 
the ones most likely to become tomor- 
row’s accident statistics, Mr, Withe says 
and concludes: “If effective measures 
can be found that will properly impress 
accident-prone individuals with the 
necessity for keeping mentally fit and 
alert, an important step will have been 
taken toward eliminating the ‘unknown 
hazards’ in accidents.” 


Royal Indemnity Stages 
Burglary Alarm Exhibit 


PRACTICAL PREVENTION WORK 





Insurance Brokers Shown Workings of 
Central Office Alarm System by 
Holmes Electric Protective Co. 





An interesting demonstration of the 
working of a central office burglar alarm 
system in preventing burglaries was put 
on by the Holmes Electric Protective 
Co. in connection with the monthly 
meeting for insurance brokers held by 
the Royal Indemnity last Thursday 
evening at its auditorium, 150 William 
Street. Several types of apparatus were 
used in showing not only how an alarm 
is initiated when a break is made, but 


also the prompt response of armed 
guards. ; 
Cc. K. Empringham, assistant sales 


manager of the Holmes company, who 
conducted the demonstration, showed by 
means of an actual safe cabinet how 
any attempt to open the cabinet instant- 
ly flashed the alarm to the central office 
switchboard where operators quickly 
dispatched the guards to the scene of 
the break. It was pointed out that no 
pains had been spared by the Holmes 
company in working out a routine for 
handling alarms so as to obtain the 
quickest possible response. 
Opens Stock Insurance 

Since the general subject of the meet- 
ing was open stock insurance, special 
emphasis was placed by Mr. Empring- 
ham on the type of burglar alarm equip- 
ment that would be used in protecting 
a loft or factory. Outstanding in this 
connection was the photo-electric cell 
which projects a beam of light entirely 
invisible to the human eye, yet which, 
if interrupted even momentarily, will 
effectively flash the alarm. 

One of the most interesting things 
shown was the Holmes central station 
emergency alarm, which can be used to 
bring prompt police response in the 
event of a hold-up. The pushing of a 
button at one side of the stage (which 
represented the subscribers premises) 
flashed an entirely distinct signal to the 
central office and made the needle on 
the recording galvanometer oscillate 
rapidly. Such signals are promptly re- 
layed to the police radio bureau whence 
it is put on the air and picked up by 
the cruising radio cars which rush to 
the scene of the hold-up. 


PREFERRED ACCIDENT GAINS 





Protective Indemnity Also Increased 
Assets and Income; Both Made 
Underwriting Profit 

The Preferred Accident and its affil- 
iate, the Protective Indemnity, operating 
in New York under joint managership, 
both Teport increased premium income, 
a gain in assets and an underwriting 
pront in their 1940 statements. 

The Preferred Accident on December 
31 had admitted assets of $9,693,152, an 
increase of $185,910 for the year. The 
company rearranged its portfolio con- 
siderably, disposing of some securities 
and increasing its cash in banks $1,- 
100,306. 

Its unearned premium reserve in- 
creased $380,883 and now amounts to 
$2,580,393. This indicates a good growth 
in volume of business. The company also 
made an underwriting gain of $78,354. 

Surplus to policyholders, which in- 
cludes the $1,000,000 capital, is $4,062,464 
as compared with $3,950,945 a year ago. 

Protective Indemnity’s admitted assets 
of $2,396,902 show an increase of $80,- 
629 for the year. It reduced its holdings 
of stocks somewhat and added more 
than $200,000 to its cash, which at the 
year-end amounted to $369,972. The un- 
derwriting gain for the year was $24,692. 

The unearned premium reserve of 
Protective Indemnity is $269,187, an in- 
crease of $50,918. The capital is $1,000,- 
000 and the net surplus over all liabilities 
is $810,117, making a surplus as regards 
policyholders of $1,810,117. This item 
stood at $1,808,755 on December 31, 1939, 


Col. D’Olier Backs 


(Continued from Page 4) 


the spot. Commander Warner called 
upon Secretary of State Hull for per. 
mission of the State Department. He 
saw the Secretary of State shortly be. 
fore a meeting of the cabinet. In the 
interview with Commander Warner See. 
retary Hull was impressed, and pre. 
sented the matter to the cabinet, which 
also acquiesced. The Secretary then jp. 
formed Commander Warner who imme. 
diately got on the telephone spending 
hours talking to executive committee. 
men of the American Legion. Each state 
has a representative on the executive 
committee. The Legionnaires were en- 
thusiastic in their support of the idea 

The State Department has control of 
the bookings on the clippers Eastern 
bound, and the British Government of 
the clippers Western bound. Secretary 
Hull asked Commander Warner who 
would compose the mission. He sug. 
gested Col. D’Olier and Major General 
Parker. The Secretary of State was 
pleased with those nominations. Com- 
mander Warner saw Col. D’Olier who 
told him that he regarded acceptance of 
the invitation as imperative and he im- 
mediately agreed to go. Col. D’Olier was 
active in formation of the Legion and 
has always been cooperative. Major 
General Parker also gave his acceptance, 


The Clippers 

The American Legion party was 
booked and the Atlantic Clipper landed 
at Bristol, England, three days after 
leaving New York. No information was 
given the passengers where they would 
land or the name of the city when they 
did land. 

Owing to the fact that in the Winter 
months the prevailing winds are from 
the United States to Europe, the clip- 
pers are going from New York to Ber- 
muda and then direct to Lisbon, cutting 
out Horta in the Azores, where there 
is always the danger of a delay of 
anywhere from one day to two weeks, 
but on account of these winds they could 
not return the same way without stop- 
ping at Horta, which would entail the 
possibility of this delay. Therefore, they 
now go from Lisbon to Bolama in Portu- 
guese West Africa and then across to 
Para in Brazil, up to Trinidad and Puerto 
Rico, and then home, a distance of about 
7,500 miles from Lisbon to New York, 
with no hop much over 2,000 miles. 


EAGLE, ROYAL IND. RESULTS 








Indemnity Companies, Members of Royal- 
Liverpool Groups, Are in Splen- 

did Financial State 
Annual 1940 statements of the Eagle 
Indemnity and Royal Indemnity Cos., of 
the Royal-Liverpool Group, both show a 
strong financial position. The Eagle had 
admitted assets of $10,018,133 and lia- 
bilities of $7,518,133. Its capital is $1,- 
000,000. Surplus to policyholders, on the 
annual statement basis, is $2,500,000 and 
on the basis of market values, $2,925,176. 
The Royal Indemnity shows admitted 
assets of $35,667,433 and __ liabilities 
amounting to $28,167,433. Its capital 1s 
$2,500,000. Its surplus, on the annual 
statement basis, was $7,500,000 and on 

market value basis, $9,442,585. 


ELECT NEW OFFICERS 

New officers of the Casualty Insurance 
Association of Southern California are 
as follows: 

President, Paul J. Emme, district man- 
ager in Los Angeles, Fidelity & Cas- 
ualty Co. vice-president, James 
Hurry, Los Angeles manager, Glens 
Falls Group; secretary-treasurer, Clay- 
ton Tisdale, Los Angeles managef, 
Hinchman, Rolf & Landis, general agents 
of London Guarantee & Accident. 


B. C. KURMAN’S NEW POST 
Bert C. Kurman, formerly connected 
with the offices of the United States 
F. & G. in Chicago and Minneapolis, 18 
now city supervisor in St. Louis, where 
Henry Bush is manager. 
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